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RETAIL TRADE IN 1913. 


The outlook for good retail lumber trade in 1913 is 
bright. In thousands of towns more homes are needed. 
In numerous towns the building industry in 1912 attained 
a good, healthy swing and this is expected to extend into 
the coming year with increased volume. 

Occasionally a builder is heard to say that his busi- 
ness the last year was quiet and that the outlook in his 
town is not promising. Towns of this description always 
have been and always will be. In none except meas- 
urably in newly settled territory do all the towns grow 
similarly. Every town has its building period, as has 
the outlying community. In one section within a radius 
of five miles 11 barns, costing each from $600 up, were 
erected the last year, constituting a record for that 
section. Probably it will remain a record, yet it may 
be equaled, even excelled, in adjoining territory. Nothing 
is more nearly certain than that there will be no cessa 
tion in the sale of building material. 

Especially in the minor cities a large amount of build- 
ing is expected, and one can not visit these cities with- 
out being impressed with the need of it. On nearly every 
business street not one building in 10 is what may be 
called first class. Many of them were erected when the 
towns were new, are of wood, largely of two stories, and 
a part of them one story with a front to give them a 
more elevated appearance. In many of these citfes, 
say of from 10,000 to 30,000 population, enterprising 
citizens have shown the way by the erection of buildings 
which are the pride of the town, and every such building 
is an incentive for other townspeople to improve their 
property. The last year scores of these old landmarks 
gave way to modern structures. 

In business circles the price and sale of steel are 
regarded as a barometer of prospective business condi- 
tions; often, in effect, the remark has been made that 
“As steel goes so other lines go.’’ If this be so there 
is certainly a bright outlook for business generally, and 
if for business generally for the retail lumber busi- 
ness. Not usually is one line entirely disassociated from 
another. The man who now orders steel must wait 
months for its delivery, and in addition he must pay « 
much higher price than was the ease several months 
ago. The railroads are using an immense amount of 
steel. For a while the roads have lagged in the con- 
struction of new lines, and in the improvement of old 
ones, and the present activity in that direction bespeaks 
an active business year to come. 


The croaker, like the poor, is always with us. There 


are those who predict disaster ahead if their political 
party is not in power. These croakers may be, and gen- 
erally are, ignorant of the platforms of their own and 
other parties—still they croak. Men who are afraid of 
their shadows express fear as to the condition of business 
the coming year. They set up straw men and proceed to 
give them battle. The bridge that is built and never 
crossed is generally made of rotten timber. No one party 
could wreck this country, or begin to wreck it, even if it 
should attempt to do so; and let us not forget that the 
members of all parties are wishing for the prosperity of 
the country, for the country is theirs as well as ours, 
and ours as well as theirs. There is no place for the 
croaker; no place for the man who has no faith in the 
motive of the majority. 

Few retail lumbermen are heard to complain of their 
trade for the last year, and the outlook is certainly more 
favorable than it was a year ago. 


A MATTER OF WEATHER. 


The input of white pine this season has resolved 
itself largely into a matter of weather. Under normal 
conditions it will be about the same as was 1912. 
While a number of mills are cut out, it is probable 
that the total will very closely approach the 1912 
figure. 

Thus far the weather has been very open, with the 
result that sawing has gone forward under the most 
favorable conditions. There is, of course, no skidding 
us yet; but if the north woods get a good snow-fall it 
should be a very favorable year for the logger. 

Labor has been high and scarce, but conditions are 
better now. 


THE INIQUITOUS PARCEL POST. 


Postmaster-General Hitchcock has called attention 
to the fact that the amount charged for shipping a 
package under the new parcel post is not the whole 
cost to the consumer and that there is an additionab 
indirect charge that he pays in some other way. Of 
course, Mr. Hitchcock did not mean to call attention 
to this fact, but he did, nevertheless, when he said 
in an interview: 

‘‘The express companies have Federal and State 
taxes to pay, while the Post Office Department in its 
operation of the parcel post will not be taxed.’’ 

Evidently the consumer pays these taxes in some other 
indirect way, and the Government most unfairly com- 
petes with the retail merchant who is injured by the 
parcel post arid who must pay taxes—Federal, State, 
county, township and village. 

The parcel post is deceptive and charges only 5 cents 
a pound for carrying a package 50 miles and then 
adds two or three cents to the Government’s tax- 
taking machinery somewhere else, so that the con- 
sumer pays as much as he ever did; and the Government 
is engaged in the hardly laudable game of assisting 
the mail order houses to put the retail merchant out 
of business by compelling him to pay taxes for the 
support of the Government while it does not compel 
the parcel post system to do likewise. 

Looked at from either angle, either as a deceiver of 
the consumer or as an unfair competitor of the re- 
tailer, the parcel post does not appear in a favorable 
light. 


TAKE THE DISCOUNT. 


The retail lwuber dealer will get the business by 
avoiding unnecessary cost to the consumer, and will 
get the profit by avoiding unnecessary cost to himself. 

Begin the new year right by taking the discount. 
Money withheld beyond the discount period is high- 
priced money, borrowed from the wholesaler at a 
ruinous rate of interest. If the cash is not on hand it 
is better to borrow from the bank. 

The man who has to borrow money to take his dis- 
count will realize the value of money, and will realize 
the necessity of getting the money from the consumer 
as promptly as it can be reasonably expected to be 
collected. The man who pays 100 per cent on his 
invoices at his leisure is likely to be leisurely in the 
collection of accounts, because he does not see that 
he will either have to collect his money or borrow 
from the bank. 

Taking the discount will not only save the discount 
but it will promote prompt collections, care as to 
credit, better business methods and larger and more 


certain profits. 
259625 


DESERVING LABOR AVAILABLE. 


Much has been said of the flow of population toward 
the large cities and the difficulty of introducing any 
movement in the other direction. The AMERICAN LuM- 
BERMAN has recently been approached in an effort to 
enlist its services in what appears to be a worthy cause 
along this line. One of the leading rescue missions of 
Chicago has had much success in finding factory em 
ployment for men converted in its meetings, and its rec- 
ords show that about 97 per cent of these men, who are 
carefully selected, ‘‘make good’’ and evidence their new 
found faith by their works. A certain small proportion 
of these men appear fitted for such work as might be 
found in the woods or about the sawmill, and lumber- 
men who are suffering from a shortage of labor would 
do well to investigate this possible source of supply. 

Further information will be promptly furnished by 
letter to any interested employers of labor. Several 
applicants for work of this character are already avail 


able. 
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The year just closed was one of extraordinary development in the lumber busi- 
ness, and in reviewing the industry for 1912 the fact is forced on one that the 
weather more than any other one thing played a notable part in the general 
prosperity of the industry. The weather embargo the first three months of the 
year practically covered all of the country east of the Rocky. Mountains. Snow 


storms and blizzards were the order as far south as Texas, the zero line running 
down as far as Little Rock, Ark., and on to Tennessee, Kentucky and the Atlantic 
Ocean. North of that line, especially in Wisconsin, Michigan and Minnesota, the 
weather sometimes was so cold, the storms so severe, that logging was greatly 
hindered and mill operations were correspondingly checked. Transportation in 
Michigan and Wisconsin was also hampered seriously. In the South torrential 
rains stopped woods work entirely; the result of all of which was a greatly 
reduced log input. To add to the mill men’s discomfort they were greatly handi- 
capped by the difficulties experienced by the railroads in moving trains and 
in handling cars about the gateways and terminals. The effect of this was to 
bunch or seatter cars where they were not wanted, which caused many complaints, 
extending from the western mountains to the Atlantic Coast. The greatest number 
of complaints came from Texas, and complaints extended up through Arkansas, 
Tennessee, Kentucky and the Ohio River Valley, Pittsburgh and eastward of that 
point. Such adverse conditions, although not unknown in the history of the South, 
occur only at long intervals of years, and usually come when the railroads and 
business generally are unprepared for such a visit. 
* * * 

The enforced curtailment of the manufacture of lumber on the Pacifie coast 
caused by the strike of the mill hands was considered a blessing in disguise, for 
the shut-down greatly reduced production at a time when the market needed a 
bracer. By April 1. springlike weather was favorable to the general 





lumber trade, although milling and logging operations were greatly hampered 


by continued rains and overflows. Building, whieh prior to this time had 
been entirely tied up, was resumed, except where strikes and labor troubles inter 
fered: the most notable of these was in Chicago and throughout Cook County. 


The number of carpenters involved in that strike was stated to be 14,000. The 
effect of the walk-out was to check expansion of building, which naturally 
restricted selling of lumber in that city. Generally speaking, there was a good 
Aemand for lumber throughout the country at advanced prices in spots. Manu- 
facturers began to feel confidence in the demand and in themselves, based on the 
fact that production and forward stocking up had been restricted for the year. 
Stocks in the hands of dealers and consumers are always low at this time of the 
year and sometimes broken, and little surplus was in the hands of producers to 
meet the early requirements. Many of the mills were loaded with orders that 
could not be filled. 


* * * 


By the middle of April the industry had developed many favorable features. 
The demand for southern pine was greatly increased and prices were holding their 
own, with some advance on sizes and kinds most in demand. This was especially 
true of railroad and car stuff. Tn northern pine, hemlock and Pacifie coast woods 
conditions began to inspire confidence among the manufacturers of those woods. 


Notwithstand 





¢ the deterrent influences which operated against the manufacturer 





of lumber, trade was rapidly assuming large proportions, the heaviest demand 
1 of 1911 and 


fa 
svere said to have been forced upon the transportation people by the necessity for 


heing from the railroads. Railroad requirements began in the 
making renewals and repairs. This demand increased as the vear grew older and 
by the first of June the companies seemed to be disposed to make improvements 
on their rights-of way and to provide for more rolling stock. This had a strong 
sustaining effect on prices, for it is a well-known fact that when the railroad 
demand is large the lumber business generally is on a good, sound basis. Another 
prominent feature of the trade, by the middle of May, was the pronounced short- 
age of hardwoods, which was emphasized in all reports received at this office. It 
pertained not only in the rain and flood swept South but also to the northern 
hardwood producing States. Dry lumber was in exceedingly short suppiy. Plain 
onk, gum, cottonwood, ash and all woods used in manufacture were wanted to 
the extent that dry lumber was obtainable. 


* * * 


June is generally considered the pivotal month in the crop season. Owing to the 
backward spring and cold weather conditions were thought at that time none too 
good for a bumper crop. However, in the spring wheat States of the Northwest 
the plant showed a good stand and was healthy. Corn was backward; other crops 
also felt the influences of the backward season. By the middle of the month there 
was a pronounced urgency in the demand for lumber, with prices firm. In the 
vellow pine trade reports bore practically no evidence of dissatisfaction. Mill 
stocks were low and manufacturers were having all they could do to satisfy the 
trade. Pacific coast lumber business continued to show marked improvement as 
the season advanced. Fir lumber prices were advanced $2 on uppers, including 
flooring, siding, finish, ceiling, ship and tank stock, and $1 on common dimension, 
including ties. This advance went into effeet June 30. Cedar siding also was 
advanced $1 a thousand. Logs increased in value and cedar lumber and shingles 
were in good request at firm prices. The hardwood trade continued to show 
strength that characterized it for months. By the middle of June the milJs in 
the flooded district were again in action. A feature of the hardwood market of 
the year was a shortage of the lower grades. This was in sharp contrast with 
conditions that prevailed.a year before, when the call for good lumber was rela- 


tively strong. The demand by box manufacturers became pronounced for all low 
srades of hardwoods. In the North the hardwood industry was very prosperous 
all through the midsummer months. Hemlock, which was manufactured at a loss 
in many eases in 1911, took to itself life and jumped from $1 to $1.50 higher than 
at the first of the yea 

* * * 

As a general thing the lumber business tapers off with the approach of summer, 
but July 1 found a remarkable condition prevailing in the general lumber trade, 
both wholesale and retail. Steady consumption and distribution were the order 
of the day. Little or no surplus dry stocks were to be found anywhere. In the 
southern field the mills were loaded with railroad, car shop, export and other 
special orders. The retail trade also was a heavy buyer. For a year the retailer 
of the country had bought cautiously, with the object of not overstocking at a 
time when dealers were looking for some extraordinary change in demand. When 
the spring trade came stocks in retail yards were exceedingly low, as were those 
ot the industrial and small factory consumers. To get forward fresh supplies to 


REVIEW OF THE LUMBER TRADE FOR 1912. 


meet the demand was necessary, but that process was handicapped by rains, floods 
and slow transportation. Sentiment as to the crop outlook conditions had 
changed about this time. Encouraging reports emanated from the Southwest in 
respect to cotton, wheat and corn, and in the middle South and Southwest in 
respect to cotton. All apprehension as to the crop in Texas and Oklahoma had 
been dissipated by copious and widespread rains, succeeded by fine weather. Tn 
northern Texas and Oklahoma, the wheat harvest was of excellent proportions 
These good crops meant business for the vardmen and they started into buy lumber 
to satisfy the expected retail demand. Southern pine manufacturers felt certain 
that business for the late summer and early fall trade throughout the south 
western territory would be exceedingly active. The export trade was strong, with 
prices ruling higher. On the Pacifie coast conditions were encouraging to pro 
ducers. Barring some curtailment in the spring wheat vield in Minnesota and 
the Dakotas, on account of drouth, crop eonditions were ideal. In Nebraska and 
Kansas a good fall demand for Coast lumber was also predicted, as crop condi 
tions were well assured in those States, wheat having passed the danger line. Tn 
the hardwood trade activity had settled down to a hunting for dry stoeks by 
wholesalers. Mill men were making all possible efforts to provide supply adequate 
to fill current wants, but found that they were contending with a hard proposi 
tion. Plain oak was a leader, although the demand for quarter sawed oak in 
creased in volume to such extent that the surpluses left over from a year before 
were becoming gradually absorbed. Gum, cottonwood, sound wormy chestnut, 
thick ask, also maple, birch, beech, ash, soft elm and basswood of the northern 
woods, found the demand fully equal to the supply, the mills being pretty well 
sold out. A steady eall for low-grade northern pine for box manufacture took 
care of all Nos. 4 and 5 boards that could be manufactured. Hemlock demand 
continued in a steadily growing volume, with prices much stronger. 


* e * 


August found no weak spots in the entire lumber trade of the United States. 
Seldom had such firmness prevailed in the general market in midsummer. The 
reason for that condition was not hard to find. There was no surplus of stocks 
from the mill to the retail yard, which was exemplified by the fact that railroads, 
factory consumers and retailers were all clamorous to have their orders accepted 
and the lumber shipped as soon as possible. A pronouneed feature of the trade 
was the improvement shown in the Pacifie coast business—a radical change from 
the dullness and low and uneven prices that had prevailed for two years. Red 
cedar shingles brought $1.85 for stars and $2.20 for clears, and while practically 
all the shingle mills were ir 


operation there was little aceumulation of unsold 
product. Cargo demand was excellent, with a scarcity of tonnage. The only 
cloud on the western horizon in August was the threatened shortage of logs, which 
brought from $6 to $12 a thousand. Advices concerning the southern pine trade, 
as reported from all parts of the field, continued to repeat what had been stated 
for months. Strong emphasis was laid on the eall for railroad timber and eat 
material. A shortage of 2-inch thick dimension, ranging from 2 by 4 to 2 by 12, 
was reported, with equal scarcity and strength in the wider sorts. 


Excepting 
sporadic instances there was no weakness in prices anywhers 


, With many advances 
in numerous localities. The hemlock trade continued on the even tenor of its way. 
making an excellent record. The demand in the Great Lakes territory was greater 
than the retail supply of dry lumber. In the Menominee distriet a basis of $15 
a thousand log run was established at mill and shipping points by the middle of 
August. The hardwood trade seemed constantly to put on strength, feeling the 
impulse of the heavy business being done by ear builders and the furniture trade. 
The large crops turned out quickened the demand for farm machinery and imple 
ments, this including demand for wagons and light vehicles, which helped that 
for white oak specials. Trade in cypress was encouragingly brisk, call being well 
distributed territorially and seasonably well balanced as to the list, and while 
not in heavy supply cypress stocks were fairly well balanced. With the possible 
exception of 2-inch stuff in shop and better, advances ranging from $1 to $2 were 
reported. California redwood was receiving its share of attention, with a steady 
advance for redwood bevel siding and finish. Kiln-dried random redwood shingles 
advanced 10 to 15 cents a thousand at this time. California white pine and sugar 
pine and shop lumber were moving steadily to eastern factories. Tn the Tnland 
Empire, business for August excceded that of any corresponding month for many 
years. Mills reported a shortagé on a number of items. 


* * * 


The early fall trade opened with a call rather in excess of the mill supply for 
drv lumber, with stocks broken in assortment at that. The effect of this condition 
was an urgency in the demand for quick shipments, with car shortage coming 
into the problem of how to satisfy the insistence on prompt deliveries. One of 
the peculiar features of the existent lumber demand in the old white pine sections 
of the North was the extraordinary requirements about this time for low-grade 
stock. It was so persistent and devouring that it took in culls so rank that 
20 or 30 years they would have been considered refuse fit only for the roughest 
kinds of sheds. The eall for low-grade stuff became so general and insistent that 
‘<three men boards’’ were practically all sold. Not sinee 1905-6 was the general 
demand for all kinds of lumber so active and insistent as it was last year. These 
conditions have resulted from economical buying for the last two years and a 
forced restriction of production in the spring. Southern pine was being absorbed 
as rapidly as manufactured and lumber producers advanced their basis list $5 a 
thousand. This was done because they felt that they should have more money 
for their product that was in shipping condition. Stocks at the mills were in 
badly depleted condition and the car shortage became daily more pronounced. 
It wos felt that the new basis list would tend to strengthen the general market 
and help the mills to realize somewhat higher values on size and quality that 
were lacking in mill stocks. The lack of transportation facilities was becoming 
a serious hamper to the lumber trade in the producing fields of Louisiana, Texas 
and Mississippi. In the northwestern agricultural section, covered by the northern 
pine trade, complaint of car shortage was less than in the South and on the 
-acifie coast. Toward the close of September all grades of fir lumber, with the 
exception of common boards, were advanced in price $1 or more. No. 2 fir 
flooring was put up $2; 6-inch drop siding, $1.50; No. 2 4-inch drop siding, $5 
and No. 3 4-inch drop siding, $2.50. The advances in drop siding were made 
possible by the insistent demand for car material. Reports from the mills were 
to the effect that they had so many orders on their books that they would view 
with some complacency a lessening in the demand. The lack of car equipment 
was felt in practically all parts of the Puget Sound region. The car shortage 
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especially affected the red cedar shingle trade, as a large number of such plants 
are on stub roads. Red cedars were now bringing $2.40 for clears and $2.25 for 
stars. Foreign demand for west Coast products continued brisk. Reports from 
the leading hardwood centers were of production and distribution heavier than 
ever. Low grades had been sold so far in advance that many tributary mills 
were entirely out of the market. Northern hardwoods were steadily advancing 
in prices, especially in respect to birch, maple, ash and soft elm. Soft elm crating 
reached the high price of $14 to $15 a thousand, Chicago basis. 


* * * 


October 1 found the demand for southern pine to be more than equal to the 
supply that could be delivered. This feature was especially noticeable in the terri- 
tory east of the Mississippi River and extending into Pennsylvania, a section of 
the country in which building in the cities and by consuming industries was 
calling for an amount of lumber that could not be delivered promptly. To make 
matters worse the car shortage had become a serious menace to the yellow pine 
trade. As an example, one mill needed 54 cars in which to make shipments and 
could get only four. A peculiar and somewhat mixed condition arose in the period 
of fall trade. Reports from wholesale centers and mill sections were received 
about the middle of October that a measurable lull had occurred in urgent demand. 
In the Missouri River basin, especially in Kansas and Nebraska, the retail trade 
that mainly is dependent upon the farmers was quiet and dealers abated their 
zeal in stocking up. This was specifically accounted for by the fact that the 
farmers were busy with their crops, and in a measure by the fact that prices 
of grain were not entirely satisfactory to producers. This was a Curious and 
unwonted situation at this time of year, when to meet the fall trade sales depart- 
ments of the mills are usually straining every nerve to secure orders and clear 
off accumulated product. Yet the cause of this extraordinary situation is to be 
accounted for. ‘he heavy rains of last winter and early spring seriously hindered 
logging and hampered the running of the mills and shipments. Then came the 
railroad and car lumber demand, which employed a large percentage of mill 
capacity. Later in the season the promise of the crops was so good that the 
general demand for lumber revived. Lineyard dealers made a forecast of the 
situation and bought lumber for the yards at prices presumably satisfactory to 
themselves, while the individual dealer procrastinated buying to an extraordinary 
extent. In the meantime the lumber consuming industries of the country, 
stimulated by revived demand for their products, were forced to buy liberally 
because they had at the beginning of the season but light stocks on hand and 
needed lumber, and that quickly. This had the effect to strengthen prices. 
Building revived in all the leading cities of the Ohio River and the Great Lakes 
region, as well as in other parts of the country, and thus arose a demand that 
was a marked feature in strengthening the market. ‘The South required more 
lumber than in any previous year. Altogether the manufacturers in the midst 
of the season found that they were not accumulating stocks. The export demand 
was taking away an appreciable part of their best output. Hence in the midst 
of the fall trade they viewed without alarm the lull that occurred in the demand; 
but it should be remembered that the quietude mainly pertained to yard stocks 
required for the agricultural districts. At the mill end of the business it was 
well that it came atter a season of active and extraordinary demand for product 
and no over-production of lumber. Providence and favoring circumstances saved 
the day for the producers. They could not over-produce because of the bad 
weather earlier in the year and partly because labor was scarce and at one period 
was hostile. Notwithstanding all this manufacturers were decidedly firm as to 
price, because they had no burden of stocks to throw on the market. The hard- 
wood field of the market showed no falling otf; probably never before had the 
hardwood trade been known to be so evenly balanced as it was last year. All 
low grades were being absorbed as soon as placed on the market. 


* 7 * 


In the winter months the weather again played an important part in lumber 
consumption. December was ideal for building and a pronounced feature was the 
continuance of demand for building purposes. Favorable weather prolonged build- 
ing activity to an extraordinary degree. Reports from many of the large cities 
show that building activities gave no indications that the season or that the 
year was drawing to a close. Stocks of lumber went into structural dispositions 
in about as heavy volume as in midseason. The result was that accumulations 
such as are usual in November were absent. Owing to careful buying during the 
first two-thirds of the year stocks in the hands ot dealers and consumers were 
unusually low for so late in the season, and the year ended with less lumber in 
the hands of the general trade than at the end of any recent previous year. The 
industries were continuous buyers up to the end of December. The call from 
railroads and carbuilders instead of diminishing after the rushing demand through- 
out the summer took on new urgency as the year was about to close. Reports 
generally indicate that the railroads and the equipment companies have aceumu- 
Jated no large reserves but rather are short of a wide range of materials wanted. 
Recent extensive commitments along the north -acifie coast and the southern 
pine belt, and the call for oak and other hardwoods, lent emphasis to the con- 
ditions indicated. 

* * * 


The yellow pine trade at the end of the year showed a remarkable condition. 
Stocks at the mills were estimated at 30 per cent below normal and those of the 


retail yards at 40 per cent below. Mills catering to export and to railroads have. 


orders on their files for from four to five months ahead. Those mills, however, 
whose trade is largely for yard stocks had only about 40 days’ cutting ahead, 
which factor, it is held, reflects the policy already noted of refusing to crowd 
sales. The car supply has undoubtedly improved recently. A number of impor- 
tant trunk lines in the Southwest find no trouble in supplying tributary shippers 
with cars, and with reasonable promptness. Other roads are said to furnish from 
65 to 70 per cent of the cars ordered. The current demand for export, railroad 
and silo supplies is especially pressing, while the general call for other materials, 
notably building, is in a general way abnormal. Naturally prices, under these 
circumstances, are stiff. On the whole, the yellow pine situation closed the year, 
statistically and otherwise, in a strongly fortified position. 


* * * 


The hardwood trade in December continued one of the notable features of the 
lumber business. Consuming industries have been steady buyers all the year for 
lumber they needed for immediate consumption. The oak situation has been en- 
tirely satisfactory as to price, first and seconds red plain having increased in value 
the last year from $5 to $8 a thousand. No. 1 common also has increase(l in value 
as much during the same period» Trade in cypress is well rounded out. Orders 
for yard stock and shop material have been received in large numbers, the de- 


mand for both lines of stock being adjusted in such manner as to ¢all for about 
equal quantities of all grades and sizes. Toward the latter part of November 
prices advanced 50 cents to $1.50 on Nos. 1 and 2 barn, and on shop select and 
factory lumber from 50 cents to $1. The year closed with an extraordinary situ- 
ation in the strength of northern hardwoods and hemlock. Prices after material 
advances during the last half of the season are now exceptionally strong. In 
Michigan during the fall boards and framing dimension have increased $1 a thou 
sand, and are now selling at from $18 to $21, with the outlook for next year equal 
to that which prevailed during the better part of 1912. Conditions in the Upper 
Peninsula of Michigan and in northern Wisconsin are similar to those in other 
parts of Michigan. There seems to have been a general cleaning up of all avail! 
able hardwood and hemlock stocks, and deliveries were limited only by the lack 
of ready transportation. _— 


West Coast manufacturers closed the year feeling well satisfied with trade con 
ditions. Cargo mills report that they are well filled up with orders, and rail 
mills that they have a good, steady inquiry. Railroads and car builders are stil! 
calling for a large amount of material. Yard stock is most active, and prices are 
high enough to make manufacturers generally feel good. Silo stock is reported 
as becoming scarce. Puget Sound mills are doubtful whether they will be able 
to meet the demand for this product. Logs are not plentiful and are bringing 
fully 50 cents more than in November. North Carolina pine has been in heavy 
demand all the year, the mills in December having more orders than they could 
handle under the then present conditions. They were handicapped by the car 
shortage and scarcity ot vessels toward the close of the season. Eastern spruce 
manutacturers have had no trouble in disposing of all the lumber they could 
produce and at prices entirely satisfactory. ‘ 





THE OUTLOOK FOR 1913. 


dn this holiday time lumbermen all over the country, while they take inven- 
tories and provide for year-end settlements, are laying plans for 1913. Hopetully 
they are studying the probabilities of the future, and conjecturing as to what 
the winter and spring business will bring forth. Jn point of volume the majority 
of operators are well satisfied with the volume of trade that was done last \ ear, 
especially in the last half. Despite the difficulties of adverse weather last winter 
and spring, the iloods and continuous rains in the South, and the hesitancy ot 
buyers during the first half of the year, with the car shortage since July, demand 
so swelled and became so urgent atter the outcome of the crops was assured that 
the roundup at the end of the season made a good showing. 

The railroad demand was a starter in the trade movement after spring opened. 
and continued throughout the remainder of the year. ‘his was suppiemented 
by a rousing demand trom the inuustries aud from the builders in the cities and 
larger towns, and to a tair degree in the smaller places and in the rural com- 
munities. Owing to the shortage in southern pine and the hardwoods caused by 
excessive wet weather in the South, and the lack of transportation tacilities 
when the weather improved, to deliver lumber as fast as 11 was wanted was 
impossible, and thus the supply has been kept comparatively low at most points 
ot destination. ‘hus at the end of the year stocks at distributing seconuary 
markets and in the hands of consumers are unusually low. 

Scarcely ever in the histery of the American lumber trade bas there been so 
little accumulation at tie mills and in the hands of wholesalers as at the close 
of 1912, ‘his teature covers about the whole country and pertains to about ail 
kinds ot lumber. For once in the history of the trade burdensome surpluses have 
been wiped out, and operators will find im the begining of 1913 that more than 
usual scarcities will contront the demand. On this account the trade of the new 
year should open with a healthy requirement, with prices unusually firm, and 
With more chance for advances than ror weakness in any part ot the field. 

in respect to southern pine there are still those who talk of lower prices on 
some items, but such are in tke minority, and belong to the class of speculative 
buyers who are always bears in the market. ‘he tact that practically no sur- 
pilus in yellow pine exists 1s reason enough for the sustention of prices. ‘Lhere 
may be cases ot financial stress that wiil torce some to market lumber at prices a 
littie lower than the general run, but such chances will soon be snapped up with- 
out disturbance ot the price basis. ‘Lhat financial conditions during the iirst 
quarter ot 1915 must be taken into account is recognized, but accoruing to present 
appearances any stress on that account will have passed around the Iirst of the 
year. This will be especially true of the great interior, which is in good financial 
condition on account of the abundant cops of 1912, Kven in the wast, where 
conservatism has been induced by the depression in the security markets and 
the extreme reduction of bank reserves, within the last three months a positive 
revival of the lumber trade has occurred on account of general building acvivities. 

The hardwood business shows a remarkable situation, in that stocks never 
before were so reduced, neither was there such demand tor dry stocks. Reports 
from all parts of the hardwood field south of the Ohio River and west ot the 
lower Mississippi are that stocks are low and search for supplies by buyers has 
continued quite up to the end of the year. Thus the conclusion may be reached 
that when the new year shall open there will be an active and urgent resumption 
of contracting for cuts and a picking up of remaining dry stocks, such as can be 
found. In respect to northern hardwoods the condition is equally as extraordi 
nary as that in the South. Desirable stocks have been sold out, and everything 
in the shape of the hardwoods, even down to rank culls, has been disposed ot 
under the extraordinary and insatiable demand of the past season. 

Not before in many years has Pacific Coast and Inland Empire business shown 
such a promising outlook as at the present time. Operators are much encour- 
aged, and feel that they have entered on a new period in which their prosperity 
will exceed anything that they before have known. Foreign demand is tully 
maintained, while the domestic requirement has obtained a foothold that can not 
be displaced. Without question there will be no future recession in demand tor 
Pacific Coast and Inland Empire lumber, while settlement of the irrigated and 
irrigable section of the intermountain region and the successful dry farming in 
the semiarid areas assure a growing demand for common dimension and other 
yard stock, and the better grades and structural timber will command an in 
creasing demand east of the Missouri and Mississippi Rivers, as well as in for 
eign countries. The producers also have a forecast of what will result from the 
completion of the Panama Canal. 

Altogether, any backward step in the Ameri¢an lumber business in 19138 is 
unlikely; rather, the prospect is for a greatly enlarged requirement that will em- 
ploy all available productive capacity. 
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PRESENT CONDITIONS AND OUTLOOK |F¢ 


Frank, Dependable Statements From Lumbermen Who Know—Important JExp 
Lumber — A Comprehensive Symposium for the Business Man Wh 


Prosperity prevails throughout the lumber trade. At no No one can deny the soundness of basic conditions. Farin Wh 


























time in the history of the industry have conditions been more products are the cornerstone of our national business and nothit 
- oe , x ¢ Sinai vats “17 « r a ate ta > - a u ~ - . : . “4 4 
generally satisfactory than they are today. But this fact, the farmer has been unusually prosperous in 1912. Many The « 
: . ° . : 
generally admitted, taken alone does not answer the question factures have increased. The railroads once more are carr low, 1 
- 4 5 rt . ry ~ . ITTIDT . Y . r[t. . M 3 e ? ‘ ae « Seen ae — = - 
of the moment—WHAT IS THE FUTURE GOING TO ing that volume of tonnage that is necessary to afford a proiit In 
BRING: and to enable them to market securities as the basis for re- has t< 
Dine stir e oreantect ace oc ;dienr J ib -ay 77eA > ee ; “Ove > : : . ‘ cates | “PIC 
Prosperity’s greatest asset 1s Confidence. The key to the placements and improvements. Labor has enjoyed notably presi 
present situation lies in this one fact—CONFIDENCE IS increased earnings. [Every cog in the industrial machine js good 
UNSHAKEN. turning. oreat 
j tha 
PROSPECTS IN THE EASTERN TRADE ar 
gre 
e on 
bell 
tril 
os . . e ° . 2 - 
North Carolina Pine Operators Voice Their Views—The Wholesale Outlook in the Big Eastern Markets—Conserva- fue 
° . —_ ° . ° ° . ri 
tion’s Influence—Opinions Optimistic Almost Without Exception. the 
The North Carolina pine trade is in splendid shape. Car shortage conduct of a general jobbing business. 
and the difficulty experienced im securing vessels have held back A survey of the wholesale concerns in the east shows fewer “ 
shipments for several months, but in the meantime prices have shown irresponsibles and a concentration of trade in the hands of the more , 
steady improvement and the general belief is that the market is on dependable, firmly established class. 
a thoroughly sound basis. Stocks at eastern centers are unusually The East is generally regarded as conservative. Eastern business tim 
light. men seldom rate as “optimistic.” They are careful in their fore- wil 
The wholesale trade in eastern centers is heavy in volume. Much casts. Hence the expressions that follow have unusual value. anc 
business has been done on close margins and there is a tendency All classes of business in this territory are prosperous. The con- is” 
toward the establishing by leading eastern wholesalers of permanent dition of the eastern lumber trade is a direct reflection of the con- et 
selling arrangements on behalf of certain mills as against the dition of other industries. to 
. = ‘ ins 
: : : : . Tac 
The Banner Year for North Carolina Pine. tremendous advance. We do not agree with them in this Business Will Be Increasingly Better. est 
Se eet i as North Carolina pine has not had the proportionate ad- é cor 
os ee _ WASHINGTON, D.C. | vance of other competitive woods. A great share of this , _ Boston, MAss. 
The age for North Carolina pine for the coming adyance has been absorbed in the increased cost of pro- My observation indicates that business already on the 
season is_ bright The domestic demand for upper and duction—something that many of the manufacturers have books is much larger in volume than is usual in a_presi- 
lower grades is good, while foreign call for Nos. 1, 2 and 3 not taken into consideration. _I further believe that at the dential year. National elections have apparently ceased to 
is very strong and apparently on the increase. Ocean opening of spring it will not be so much a question of have the retarding effect that was so positively in evidence 
freights at 50 per cent advance over last year seem no de- price as it will be the ability to get the goods. This will a decade ago. It seems to be fully comprehended by the 
terrent and, barring a continental war, which of course not only apply to the lumber trade but also to other raw business world that whichever party is put at the helm 
would upset calculations, we see no reason to apprehend any materials, and I further believe that it will be a long period there will be no radical and hasty changes of policies. 
cessation in demand or recession in prices for the coming before the supply is equal to the demand. Business is good and, in my opinon, will be increasingly 
12 months. z i Guy I. BUELL, better, I do not apprehend there is to be any “boom” and 
North Carolina pine has been the football of fate for a President Montgomery Lumber Co. I for one should regret such a catastrophe an 
long time, but it seems now that with the rapidly diminishing iim " There is every reason to expect a steady increase in busi- 
supply of nearby hemlock it must come into its own and ; ce A ca ness, based upon an underlying healthy condition, and this bet 
secure for its patient supporters and well wishers the re- ‘‘Forest Conservation on an Economic Basis. seems to me to be in evidence here in New England as posi- the 
ward of a lifelong vigil of industry and faith. Some of us LAKEWOOD, N. J. tively as in other parts of the country. tai 
have grown old in watching its tide swell and recede with I think the lumber manufacturers of the United States CHARLES HOLYOKE. th: 
a hopeful period of temporary flood, succeeded by a reces- are vitally interested in forest conservation, The subjects ee sh 
sion so deep that all but the most sanguine lost heart. of forest taxation, fire prevention and forest management cc 9 Fa 
Many went out on the ebb and never returned. affect them economically as well as influence the living and A Year of Good Demand. Po 
Today we are getting some consolation in the shape of a life of every person in this country. PHILADELPHIA, Pa. tio 
rgin on the lower grades so that we do not have I hope these subjé cts will be taken up at the next con- How do I regard the business situation and outlook for er: 
) at a loss all the time and depend on the upper servation congress in a practical constructive way. The 1913? This is not an easy question to answer, so many to 
grades to even things up. ; : time for theoretical discussion has passed. I think those things are necessary to be considered in looking into the lig 
Considering all conditions, agricultural and industrial, it interested in forest conseryation should be more frank future. A number of questions arise that, if any man en sa 
looks to us as if 1913 is going to be the banner year for with the public. It should be thoroughly understood that gaged in the wholesale or retail lumber trade today could bu 
North Carolina pine. i. A WIMSATT, lumber in this country will shortly have to be sold on the answer and know that his answer was correct, would in- sti 
Johnson & Wimsatt. basis of reproduction; and that means that prices of lum- volve knowledge of great commercial value. 
ber in the future are to be higher, not lower. Timber and Will the change of administration affect the confidence we 
: : lumber are produced in Europe as a crop because economic of many of the industries? ‘ 
Outlook the Best in Six Years. conditions are such that such crops are profitable. No laws Iiow urgent and necessary are the improvements now _ 
SUFFOLK, VA. or regulations can force forest owners to reproduce timber being carried on or planned for 1913 which call for the use vii 
We find the outlook for 1913 the best the lumber trade unless at the same time it is economically profitable to do of greater or less volumes of lumber ? we 
has had for the last six years or, in fact, better than I so. Capital invested in timber growing and proper forest Is the requirement for these improvements so urgent in 
have ever experienced it. I find in my travels that the administration must receive an adequate economic return. that the promoters and backers will go ahead with these in 
stocks in all of the retail yards and with the wholesalers Otherwise all such schemes of advancement and _ progress improvements regardless of radical change in administra- Or 
are lower than I have ever seen them, owing to the with- will fail in the end; but I believe they will not fail, because tion, tariff agitation and increased costs of materials? ag 
holding of orders—some thinking that the advance is of the economic common sense of the American people. Will it be possible to secure dry lumber even at an ad. se 
not a legitimate one and others on account of the banks I believe that such economic conditions will be brought vanced cost? hi 
being stricter with loans. Aside from some slight labor about and carried out so that it will pay in most parts of Will the manufacturers and possessors of lumber recog- a 
l have had an excellent year for overating, and this country on great areas of lands to treat the forest as nize that there is a point beyond which they can not go 
of the year are looking for bad a crop. Forest conservation must be on an economic basis. and should not go in the matter of advancing prices on a ar 
will further curtail the output, thus I think too little attention has been paid to this feature of market that at present seems to be hungry for lumber no aI 
ig a tendency to stimula te prices. A great many this department of conservation. matter whether the prices are high or not? : 
people think that North ¢ “arolina pine has had a CHARLES LATHROP PACK. I do not feel qualified to answer all of these questions 
| 
| 
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President Montgomery Lumber Co. President National Conservation Congress. A New England Authority on Lumber, Wistar, Underhill & Nixon, 
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FOR 1913 IN THE LUMBER INDUSTRY. 


Expressions From Other Fields That Have Direct Bearing on the Market for 
Who Appreciates the Value of Contemporary Trade Sentiment. 


What, then, is in sight to impair Confidence? Certainly 
nothing, unless it is Politics. Wall Politics impair Confidence? 
The overwhelming answer, as found in the letters that fol- 
low, 1s No! 

In this connection it is well to remember that Precedent 
has taught American business men to look for trouble during 
presidential election periods. But Precedent failed to make 
good in 1912. So Precedent can not be regarded as of any 
creat weight in determining the probable effect on business 


of the change in national administration. Business ignored 
the election. Let Business ignore the change of administra- 
tion and EVERY PHASE OF THE OUTLOOK IS 
BRIGHT. 

The contributors to the discussion that follows tre men of 
large affairs. They were asked to speak freely and they have 
complied. Their views are worth careful analysis by every 
business man who plans his affairs with deliberation—with 
his head. 











that I have propounded, but I think that they suggest ‘Will Depend on Tariff Question.’’ Southern Vermont has several chair and furniture manu- 


one of two things: First, that our growing, civilized, pro- 
gressive Nation requires a vast amount of lumber to carry 


East CAMBRIDGE, Mass facturing concerns, all of which report large stocks of lumber 


ae ee sae > . aN i on hand, a good volume of orders and a scarcity of help. 
on great improvements that are now under way or are ,, We really wish we could forecast the future accurately, as Hemlock boards are active and hemlock dimension is being 
being planned, and if the lumbermen act judiciously, dis- it would mean a whole lot to us, but we are free to confess used instead of spruce in many instances. White pine in 
tribute their product wisely and are not too sordid and, that it is impossible to figure out the coming year’s business the lower grades moves readily, the demand exceeding the 
further, provided that there is no radical agitation to With any degree of satisfaction. supply. ‘ 
destroy confidence, 1918 will be a year of good demand, good Trade here in the East will depend very largely on the Having covered a large part of New England prior to elec- 
prices and general prosperity, and I need only suggest that handling of the tariff question in Washington, as New tion in behalf of the G. O. P. and interviewing several of the 
the reverse of these conditions would act the other way. England is essentially a manufacturing section of the coun-  jargest producers and m: inufacturers I am led to believe that 
F. S. UNDERHILL, try, and naturally large reduction in tariff on goods that are the lumber industry will close its books January 1, 1914, 
- manufactured here will tend to curtailment in all lines. Any on the banner vear of its history Epcar F. CLARK 
Wistar, Underhill & Nixon. serious reduction in tariff will hit New England harder than . aoe Pore gd cs 


any other part of the country. 


Until it is known just what 





is going to be done in Washington in relation to this matter A : ” : 
we believe the manufacturing interests will be very conserva Will Be Satisfied with Results in 1913. 


Nothing in Immediate Future to Halt Good Times. tive in their manufacturing anything beyond actual orders in 


sight. 


New York, N. Y. “We do not belie ve there 


I see nothing in the immediate future to halt the good hardwood lumber, but at 
times we are now enjoying. The farmers are just beginning duced demand here in the 
to get returns from their enormous crops, and that money a fair demand regardless 


and regular commercial purposes. especially to replace old 


is exceptionally well employed. If President-elect Wilson 
and the Congress that will support him are ruled by wisdom 
and good judgment the present satisfactory conditions ought 
to continue. A heavy responsibility rests upon the incom- 


NEw York, N. Y. 


: - . i The outlook in the eastern market for the lumber business 

will be any reduction in price of and from our point of view indicates a good business year. 

the same time there may be a re- The lumbermen in this vicinity are all busy, and the demand 
East, although there is bound to be for good lumber is greater than the supply and the 


of 


buildings that are not up-to-date centage of choice 
Manufacturing in all lines seems to be heavy, and labor and have outlived their usefulness. 


> margin 


other conditions, as there is a of profit on which business is being conducted is somewhat 
will soon go back to the banks to be used for the ordinary continued call for new buildings on unused land, and more 


more favorable. Lumber is not going out of fashion; the per- 
stock is less every year, and anyone who 
j gives attention to his business will probably be satisfied with 
W. E. CHAMBERLIN, the results in 19138. ICHABOD T. WILLIAMS & Sons. 
John M. Woods & Co. 





‘ c 

int national administration by reason of the present satis- Outlook for 1913 Very Good. In the Metropolitan District. _ 

factory business conditions, and for their own best inter PHILADELPHIA. PA. =e ; : ; . ., NEW York, N. Y. 
ests, if for nothing else, it would seem that they would be The prospects for 1913 are very good. The iron and , From a wholesaler’s point of view I believe 1912, par- 
compelled to act in a conservative manner. steel people feel good and the lumber people are in a sim- pees og Maa — Ee of it, has been satisfactory. _Busi- 
CuarLes HI, ilar mood. The present tendency of prices is upward and ak ae iittle” eg ed me able Fl sabe ontgye ic ior as 
Treasurer A. C. Tuxbury Lumber Co. because of this people are anxious to buy on a rising market. ga ctory shipr = ron yi mh a ii sas Se icngpr de rhe 
Late in 1913 the Panama Canal wili likely be opened to jandimne of business hae ce mol mi ge eee , Thi 
commerce and people will be buying Pacific coast products. ; = siness has carried with it many incon- 





Some steamship authorities claim that the rate of freight veniences, and the usual sources of supply which have 





~ agit : 4 been drawn upon to fill the lumber requirements of this 
° ° . ‘ , , > STE « ss va NTO S 4 L ] ( i 
Begins New Year with Light Stocks. Shuearcaia, aaemel ‘tne ty aoe pO og igh naa Moog ee ae ite 1 = comes tatier cous tee ee 
; ; epee eee sgestd : pele salers are forced to ‘seek sources farther away. 
NORFOLK, VA. ing my recent trip west I learned that the lumbermen ex- Of : od up pagphomels ge gone bs did not ne 
The business situation at present is very satisfactory pect to get into this market at $8, so it is not unlikely 4° scale as large as at present : 
and the outlook for next year is very bright indeed, F that the Pacific Jumber manufacturers will get just what “ie yards are doing a fairly good business, but they are 
In consideration of the fact that the consumption of lum- eon bes Ler eng? 3 ae oreo Pant — Page _ pete going into the winter with ‘a lower stock of lumber on 
on ‘ 4 2 P and the fur- gre: WO Lo 1c e ple o e Eas ra) e eason € ‘ ' y pre p ‘ ro aid The ; sag FT cps 
case tet than te, pad souls atcase Wak a 3 cur- yellow pine is becoming very scarce and the supply of lum- ame pay my ree a ponn Mn af tee ain ae unde , wen 
F omenal ber must come from some source. ; ' : ‘ ‘ umt : t A 
eee seus ccaatinie couieninia tea posers Co sae So, indeed, the outlook for the lumber business in 1913 a gn Ba hae ae Ri goons Mi qarins 
f > f barely is mighty good. : gotiate their building loans a satisfac Sf ‘ 
canagh wanker to supply te a ae i perience true With ‘kindest wishes for the success of the AMERICAN fh, “ - er ttle difficulty 'S aecee a tn meee 
far as concerns the law of supply and demand in connec- LUMBERMAN, which is always up-to-date in all matters per- jpecessary for what is termed a legitimate loan that is 
tion with North Carolina pine lumber. Our mills for sey-  t#ining to the best interests of the pa Ma Renews outside of anything of a speculative character. There has 
Tre s have bee ced ahez ri rders hre SON pega hdc cca bee ‘ss of the li or work i is arke » las ar 
to an oe ‘in ahvceos oe Tigt & icwess on a pry President Owen M. Bruner Co. mele gy ee ne latter Work i6 this market the last yeas 


light stocks with which to begin 1913, rendering it unneces- 
sary to force lumber during January and February wher 
building operations in the North are practically at a stand- 
still. 


than in a long while, and this has put the entire district 
in a very healthy condition. 


‘*The Banner Year.’’ There are very few booming tendencies anywhere and the 


; work under way is moving along conservatively and 
MANCHESTER DEPOT, VT. cautiously with every prospect of a long continuance. 


The lumbermen in the tidewater section of Virginia, as In regard to the lumber situation in the East will say Prices are well held in all instances and the yard man 
well as those in the Carolinas, have been suffering a serious spruce dimension is hard to locate for quick delivery, espe- or manufacturing consumer offers little complaint as to 


handicap during the last few months on account of the car cially in the desirable sizes. 


Yard stocks are far from full the prices he has to pay. In most cases they are more con- 


shortage, and if the railroads could only be induced to pro- and the active demand, coupled with the fact that the win- cerned as to the ability of shippers to get their stock in on 
vide against such a contingency and keep the lumbermen as ter’s cut will not be available until late, implies a strong time, and as business this year has been conducted in a 
well as other shippers fully supplied I see absolutely noth- market for the ensuing year. Eastern railroads are placing large number of cases on practically a hand-to-mouth basis 
ing standing in the way of making 1913 a banner period large orders of dimension oak for car repair and construction the question of prompt shipment has been more prominent 
in the annals of the business history of the United States. work, in some instances giving several months in which to than ever before. 
Of course, we have our labor troubles and other minor dis- make deliveries, which tends to show they look for a main- Collections have been slow but conditions are slowly im- 
agreeable things to contend with and surely we will never taining of the present prices at least. proving and the general financial conditions in the lumber 
see the time when everything will dovetail in a perfectly Gardner City, Mass., the chair city, reports an_unusual trade are a great deal better than they were six months 
harmonious manner, but these crossties are easily stepped amount of unfinished business on the books with difficulty to ago, although of course some of the smaller yards which 
over when the demand is good and prices are going up. secure the necessary help to run to capacity. The buyers have been working on a small stock have had difficulty in 
Wishing for the AMERICAN LUMBERMAN and its able editors here, however, have in most instances contracted for their getting in their collections and have found it hard work to 
and manager their full share of good things which I trust 1913 supply, excepting the small dimension sizes for which show any headway when there was so much trouble in 
are in store for us all, I remain, JOHN M. GIBBs, there is an active demand. Gardner is looking forward to getting in their shipments. In my opinion there is every 


Manager Fosburgh Lumber Co. one of the most active years in its history. indication for good business during the 


coming season and 





JOHN M. GIBBS, NORFOLK, VA. E. F. CLARK, MANCHESTER DEPOT, 
Manager Fosburgh Lumber Co. Newmont Lumber Co. 


Vrs: 


OWEN M. BRUNER, PHILADELPHIA, PA. ; E. F. PERRY, NEW YORK: 
President Owen M. Bruner Lumber Co, Secy. Nat'l. Wholesale Lbr. Dealers’ Ass'n, 
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the number of plans filed in all the local boroughs indicates 
that the building situation will open up very actively in 
the early spring, and reports from the consuming trade, 
such as the furniture and piano manufacturers and auto- 
mobile companies, show conclusively that the prospects 
for the manufacturing trade are exceptionally good. 

: EK. fF. PERRY, 
Secretary National Wholesale Lumber Dealers’ Association 


The Political Bugaboo Discounted. 


SOSTON, MASS 

We consider that 1912 should have been a fairly pros 
perous year for all lumbermen as while there has been no 
very great jump in prices at any one time there has been 
a steady, strong undercurrent tending to advances in most 
kinds of lumber. 

As manufacturers in Ottawa we have reaped a benefit, we 
judge, from the increased demand in the Ottawa Valley 
and, in fact, in the gener Canadian market for almost all 
classes of spruce and white pine lumber. Here in New 
England and the Middle States we have been able to mar- 
ket our products at prices materially better than those of 
the previous year. In fact, on purchases made the early 
part of 1912 on a very close margin the market has lifted 
so as to let us out with a very comfortable protit 

A few articles, such as eastern cedar shingles, have ad- 
vanced very materially and we feel perhaps have gone a 
little beyond what would be a reasonable advance under 
existing conditions, as west coast cedar shingles have shown 
no such advance and today are being sold in eastern mar 
kets at much cheaper prices than eastern white cedar while 
in previous years they have demanded as much, if not a 
trifle more, rates considered. 

However as a rule the advances we feel have been steady 
and rational on most lumber products. We have been rather 
surprised that this should have been the case considering 
that it was almost certain for some time before the elec- 
tion that a Democratic majority would be the result. Never- 
theless this seemed to have very little adverse effect on 
business. 

We are, however present experiencing some decrease 
in the demand for lumber, due u uubtedly in part to the 
season of the | r \ ars to the writer also due 
in part to the un 
vail next spring 
fairly to work. 

We believe, however, that considering the 
perity of this country, the : 1 
healthy condition 4 
the United States 
generally felt tha 
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general pros 
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yf the fact that it is 
party will not make 








too radical changes in the tariff at present, and because 
the President-elect is supposed to be a careful, conservative 
und reasonable man, although there may be a slight falling 
off in trade for a short time there need be no fear of any 
such deplorable business conditions as existed when Presi 
dent Cleveland was in the White House. 

We have not made any contracts for next year to any 
extent and are not desirous of doing so any earlier than 
possible, but nevertheless feel that conditions will be 
fairly favorable for another year’s business. 

We think as the demand has been good for all classes of 
lumber that manufacturers and producers in general have 
been encouraged to arrange for a reasonable output of stock 
and that there is not likely to be any material or unusual 
shortage in any of the lumber products. Of course, there 
may be some exceptions to this general rule, but we look 
for a fair supply and a fair demand during the coming 
season. 

In Canada the situation seems to be, if anything, more 
encouraging than in the States as that country is expand 
ing very rapidly and prices are still advancing and the 
demand for lumber seems to be well up to the supply and 
there is no particular reason to believe that the supply 
next year will be any larger than it was in 1912. 

Hl. B. SHEPARD, 
President Shepard & Morse Lumber Co. 


‘‘Lumber Business Will Flourish All Through the 
Year.’’ 
FRANKLIN, VA. 

The outlook for the North Carolina pine market for 1913 
is very bright. The general business conditions throughout 
the country and the increased prosperity from one end of 
the country to the other warrant one is the belief that 
the entire year of 1918 will be good and that the lumber 
business in particular will be flourishing all through the 
year. 

We think, however, that we have reached a point where 
we can prophesy almost with certainty regarding the first 
six months of the year 1913, especially as regards North 
Carolina pine. We are just entering the winter with stocks 
at the mills absolutely down to normal, and the stocks in 
the yards in the North also down to the minimum. 

The northern and eastern yards have not been able to 
stock up materially on account of the car shortage, and the 
mills have not been able to accumulate a surplus during 
the car shortage on account of the labor conditions, which 
has made it impossible for the mills (taken as a whole 
through the North Carolina pine belt) to run anything like 
full time during the last two or three months. With 
the demand, both domestic and foreign, increasing every 


day and prices stiffening every day and with the supply, if 
anything, decreasing every day, we predict for 1913° th, 
best year that has ever been known in the North Caroling 
pine business. 


No Oversupply Despite Ideal Weather Conditions. 


We will, of course, be hampered during the next two 
three months by weather conditions. ‘This is a matter th 
no one can foretell, but taking the law of general avery 
we are certainly due to have two or three months of bad 
weather as we have had the best weather conceivable sinco 
April 1. And right here is one of the striking facts jn 
connection with the North Carolina pine business duri: 
the year 1912. With ideal weather conditions and wir) 
the price of lumber steadily going up there has been no 
oversupply and there have been practically no new Jar 
operations to start up and the ground mills have inerease 
almost as slowly as the larger mills. 

A striking example of this fact is shown in the Baltimo 
market during the fall months. Considering the weath 
we have had during the summer and during the fall 
well one would naturally suppose that the Baltimore mark: 1 
would be flooded with lumber during the fall, especia 
in the low grades, but we have been reliably informed thuat 
so. far from this being true the contrary has p 
vailed and that there has been an actual shortage of Ji) 
ber on the Baltimore market, and many of the box mak: 
around Baltimore have been just running from hand-t 
mouth and really have not been able to get a sufticie: 
supply of lumber. And this was the time when this ma: 
ket was supposed to have more lumber offering than at any 
other time during the year! 


Why Output Has Not Increased. 


The reasons as we see them why the output of the sma 
mills has not increased during the present year are: 

First, because of the scarcity and high price of stumpag 
The stumpage near the railroads is being rapidly cut out 
and when the small mills arrive at the stumpage propositio: 
of not being able to make one trip a day to the railroad 
a small mill is no longer profitable, even at the present 
comparatively high prices. 

Second, labor is so scarce, so unreliable, and so. hig! 
that it is impossible for the small millmen to start new 
operations or to increase their present operations to any 
appreciable extent. 

Taking all these factors, as a whole, we should certainly 
say that the outlook for the year 1913 was of the very 
best, tending toward a strengthening of prices all the time 
with an increasing demand and a lessening of supply. 

R. G. Camp, 
Secretary and Treasurer Camp Manufacturing Co. 





NORTHERN HARDWOOD, HEMLOCK AND PINE TRADE. 





Prosperity in Prospect — Light Stocks and Firm Prices — Crop Results and Other Conditions the Best in Years— 


From substantially every producer of northern hemlock and hard- 
t shipments throughout 1912 have exceeded 
Stocks at all mill points 
are far below normal and the prevalent scarcity of labor will keep 
production at a point that will scarcely meet current demands, with- 
The time was when 
s affected the northern hemlock trade, but the 
the vellow pine trade has combined with the 
ent of nearby agricultural lands to improve 





wood comes the report tha 
production of both hemlock and hardwoods. 


out the possibility of piling up mill stocks. 

yellow pine condition 

excellent condition of 

settlement and developm 

hemlock trade conditions. 

‘*No Occasion for Any Let-up in General Prosperity.’’ 
GLEN HAVEN, Micnu. 


With regard to th i ss situation and outlook for 
1913, with particular reference to the Michigan hardwood 











D. H. DAY, OF GLEN HAVEN, MICH 
An Active Hardwood Association Worker 


ind hemlock situation, I do not remember a time in which 
and prospects looked any brighter to those engaged in manu- 
facturing hardwood lumber than the present Today, wit 
practically all the hardwood manufactured in this State sold 
right up to the saw, with the scarcity of hardwood stock 
at the large consuming centers, there can be nothing but a 
prosperous year to look forward to. . : 
The hemlock situation ha improved materially durin: 
the season just past, and while it is a wood the output of 
which could be increased to some ‘extent over the previous 
vears it is doubtful if it will I believe the output of 
Michigan hardwood has reached its zenith and rather than 
increase the output we can from now on look for a slight 
decrease in the different woads. 

In the early days in the hardwood business it was not 
unusual to go into the winter with stock in northern Mich 
igan in piles of from 100,000,000 to 150,000,000 feet, and 
at that with a much smaller market for the same than at 
present. In those days maple, 
flooring trade; now Michigan hardwood enters into a great 





many more uses than it did at that time and that class of 


wood especially does not bring the price that it is worth, 


As to the business situation, I believe if the business men 


especially, was used in the 


The Outlook Generally Hopeful. 


disturb it. 


The constantly widening market for northern hardwoods in the 
face of the diminishing supply has so strengthened and _ stabilized 
the demand for these woods that millmen are confident that nothing 
short of an. unexpected and 


well-nigh impossible panic could 


While millmen see in lumber conditions themselves everything 
that presages prosperity, they find in general conditions outside of 
their industry fully as much to encourage their belief that 1913 will 
prove to be one of their most prosperous vears. 


None can see occa- 


sion for a let-up in the general prosperity. 


of this country pursue the same course that they did during 
the recent political campaign, there is as bright a future 
for the country before us as we have seen in many years 
With our bounteous crops, the immense amount of building 
and the favorable conditions in the iron market there should 
be no occasion for any let-up in the general prosperity, not 
forgetting to mention our foreign trade relations.as well. 
ID. H. Day. 


A Strong Market With Steady Demand. 


CHASSELL, MiciH 
I believe we are in for an cra of advancing prices. Owing 
to heavy shipments as compared to the amount manufac 
tured there is a marked shortage of both northern hardwoods 
and hemlock. There is an insistent call for hemlock from all 
points, especially from Lake Erie and Pennsylvania terri 
tory. A number of the larger wholesale yards throughout 
the country find themselves short of stock at the beginning 
of the winter season and are calling for unseasoned lumber 
There is also an urgent call for low-grade material from th: 
box makers, anything that is suitable for boxes being eagerly 
taken up. With a normal demand during the coming year 
there can be but one outcome, a strong market with a 
steady call for lumber and with prices tending to advance 

Epwarp A, HAMAR, 
President Northern Hemlock & Hardwood Manufacturers’ 

Association 





EDWARD A. HAMAR, OF CHASSELL, MICH.; 
President Northern Hemlock & Hardwood Mfrs’, Ass'n. 


‘*Will Average Fairly Good.’’ 
Bay City, MICH. 
We believe the demand for hemlock and hardwood for the 
coming year will be active, and base our belief on the fact 





N. R. WENTWORTH, OF BAY CITY, MICH.; 
Ross & Wentworth. 
that mill stocks are extremely low. We think the coming 
N. 


year will average fairly good. R. WENTWORTH, 
Ross & Wentworth. 





Lumberman Has Every Right to Expect Good Year. 
STANLEY, WIS. 

So far as business in general is concerned it seems to m¢ 
that conditions are the best that we have had for years. The 
country has harvested one of the best crops in many years, 
and this crop is now being marketed (on most items) at a 
very good price. ‘The result, of course, is that farmers in 
most sections are in good financial condition. There are a 
few sections where they have had such poor crops for two 
or three years that one good crop does not quite put them on 
Easy Street, but it has put them in fairly good shape. 

I have always thought that the prosperity of the country 
primarily starts with the farmer and that each line of busi- 
ness in its turn feels the effects of good crops or poor crops. 
If this is the case every line of business will feel the 
enormous crop that has just been harvested and the good 
financial condition of Mr. Farmer. 

In most lines of business it is not necessary for them to 
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GEORGE H. CHAPMAN, OF STANLEY, WIS.; 


Second Vice President Northwestern Lumber Co. 


feel the result of good crops in order to have a good bust- 
ness, because they have been doing a large business for many 
months. 

So far as the lumber business in particular is concerned, 
will say that we all know that it has been unusually good for 
several months—in fact, practically all of this year—and the 
result is that stocks are away below normal and there is very 
little possibility of any improvement in the amount of lum- 
ber held by the manufacturer for many months to come, 

In Wisconsin the lumbermen are trying to put in a few 
more logs this year than they did last year, but even if their 
hopes materialize they can not put in enough to bring their 
stocks up to normal at any time during the coming year 
unless we happen to have a panic. 

The labor situation is such that it is not at all likely that 
many of the manufacturers will be able to log as much as 
they plan for. Even if they should be able to get enough 
woods labor for this winter and should put in as many logs 
as they hope to, that will not improve the situation next 
summer, as labor is sure to be such that it would be impos- 
sible to saw the entire output and then ship it. There is 
so much work of all kinds that will require labor during the 
next few years that I believe we are going to have a labor 
shortage that will hinder us much more than any car shortage 
we have ever had. 

Taking everything into consideration—-that is, the situa 
tion in business as a whole and the lumber business in par 
ticular—it seems to me that the lumberman has every right 
to expect an unusually good year for 1918. This applies not 
only to manufacturers and wholesalers but retailers as well 

GEORGE H,. CHAPMAN, 
Second Vice President Northwestern Lumber C¢ 


Crops Good; General Business Conditions Favorable. 


CADILLAC, MICH. 

As you are doubtless aware the trade’ has been excep- 
tionally good during the last six months both for Michigan 
hardwoods and hemlock. The present demand is just as 
zood, when the season of the year is taken into considera- 
tion. Thus far we have not discovered that politics has 
in any way interfered with business in our line. Crops have 
been good and general business conditions are favorable 
and conseauently we are hopeful that the coming year will 
be as good as 1912. 

We are naturally disposed to be optimistic and conse- 
quently are not looking for trouble from the change in the 
political situation. We are hopeful that business has out 
grown disturbances of this kind. M. E. THOMAS, 

Sales Manager Cobbs & Mitchell (Inc.). 


Good Demand at Remunerative Prices for 1913. 


CADILLAC, MICH. 

Regarding the business situation and outlook for 1913, we 
look for a good business throughout the next 12 months for 
hemlock. Some sizes and grades may sell at lower prices 
than at present, but we believe that the demand will be good 
at fair prices. Low-grade hemlock is selling today for more 
than it is really worth, more than the manufacturer of hem- 
lock wants it to sell for and more than is good for the future 
of this wood, but it is in such short supply that it is taken 
at prices beyond the control of the manufacturer. 

Northern hardwoods of nearly all kinds are in light supply 
not only with the producer but with the jobber, the whole 
saler and the manufacturing consumer, and the wood-vsing 
industries are about all running at full capacity with a large 
volume of business hooked for future shipments. 

The stock of maple, beech and birch flooring is much 
smaller than usual and manufacturers never had more busi- 
ness booked for future shipment. The hardwood flooring 
business is regulated more by the investment building than 
any other hardwood lumber item and therefore is influenced 





BRUCE ODELL, OF CADILLAC, MICH. ; 
Cummer-Diggins Co. 


to a greater extent by general business conditions, but with 
the amount of business now booked and the amount of build- 
ing contemplated the demand for hardwood flooring through- 
out the year 1913 should be good. 

Stocks of lumber of all kinds in the northern manufactur- 
ing field are so low that it does not seem possible to pro- 
duce a_ surplus during the next 12 months, and prices and 
demand are not likely to recede until there is a surplus of 
stock. 

During a period of nearly four years and until within a 
few months the railroads have pursued a policy to buy noth- 
ing until compelled to purchase for immediate use. The 
railroads did not purchase their ordinary requirements dur 
ing this time, and being such extensive users of both wood 
and iron this lack of buying made trade in both the lumber 
and iron industry slow and unprofitable. The purchases by 
the railroads during the last few months have absorbed not 
only the surplus of both lumber and iron but have insured 
against a surplus of these two items during the year 1913. 

The agricultural industry was never in a more prosperous 
condition than at preseat, there being a bountiful crop at 
good prices, and the farmer will no doubt be a liberal pur- 
chaser, 

All things considered, we have every reason to expect a 
good demand at remunerative prices for the year 1913, bar 
ring any unusual, unforeseen general business depression. 

Bruce ODELL, 
‘ Cummer-Diggins Co. 


‘*Safe in Placing Their Orders Ahead.’’ 


MARINETTE, WIS. 

Our sales have exceeded those of last year by about 50 
per cent. Our stock of lumber on hand is about > cent 

ss than at the corresponding time last year. We have 
dry lumber at the beginning of this winter than last 
g after the winter trade was over. 

Labor is scarce to an extent where logging is seriously 
interfered with, and for this reason we see no possible chance 
for a recession in the price of any of the northern woods. 
On account of the increasing local demand for hemlock this 
wood is affected less each year by yellow pine. 

Our information leads us to believe that there is no more 
than enough dry lumber for a very ordinary demand through 
the winter and early spring. If there is an extraordinary 
demand, or even such a demand as we have had during the 
last four or five months, there will not be enough dry 
lumber and prices may again advance. What turn prices 
will take next summer we are not trying to figure out. We 
are moving all the lumber we can handle at current prices 
but are not selling any lumber for future delivery, as the 
scarcity of labor makes the log supply for the coming winter 
most uncertain. 

We believe users of northern hardwoods are safe in plac 
ing their orders ahead for 1913, but we can understand why 
buyers of ordinary building terials in soft woods might 














C. A. GOODMAN, OF MARINETTE, WIS 
Secretary Sawyer-Goodman Co. 


feel justified in not placing orders for delivery after next 
June. 

The extremely low prices of cull lumber obtaining through 
Wisconsin and Michigan during the last five or six years 
were due to & number of conditions which will probably 
never recur, and we do not expect we will ever again sell 
lumber at anything like these low figures. We believe the 
prices that low grades are bringing.are normal and are only 
high in comparison with the prices of the last few years. 
Considering the cost of producing this material there is no 
reason why these prices should be any lower and they may 
advance. CHARLES A. GOODMAN, 

Secretary Sawyer-Goodman Co. 


Feel Sure of Unprecedented Activity. 


DETROIT, MICH. 

We are more than pleased to have an opportunity to ex- 
press through the AMERICAN LUMBERMAN our optimistic feel- 
ings about the business conditions existing at this time. We 
feel entirely safe and sure of the continuance of the present 
unprecedented activity until late next fall, say October. The 
condition beyond that time will be very much affected by 
the crops that we may have next year. We do not expect 
that the political condition of the country will at this time 
or any time in the future have much bearing on business in 
terests. Though we are Republicans to the backbone, we feel 
that Mr. Wilson is a very safe and able man to have charge 
of the affairs of the country, and he has an able advisor in 
William Jennings Bryan. 

We believe that all we have to do to have good times is 
to think it and talk it. It will not be possible to over 
produce hardwoods this year, because of the scarcity of labor 
in the woods. THOMAS FORMAN, 

President Thomas Forman Co. 


‘*Natural Conditions in Favor of Prosperity.’’ 


CADILLAC, MICH. 

To say that the producers of northern hardwood lumber 
have enjoyed their just portion of the general prosperity 
that has obtained during the year 1912 would be to make 
both an accurate and a truthful statement, according to 
my observation and experience. There has been a con 
stantly increasing demand for their product during the 
greater part of the year, which has made it possible to 
advance prices to about the level of those obtained prior 
to the utter demoralization caused by the wicked and 
unnecessary panic of 1907. 

It is probably: true that all the industries of this country. 
at least those of any considerable magnitude, have had to 
contend with the same, or quite similar market conditions 
since that time. At all events, the first favorable symptom 
shown by the hardwood lumber industry of an early con- 
valescence was noticed when President Taft promptly 
assured the country that the policy of the administration 
would be.to rebuild and foster its honest business interests 





FRED A. DIGGINS, OF CADILLAC, MICH 
Murphy & Diggins 





rather than to unn discourage them 

Confidence, always a f began to reappear, 
but the consideration and passage of the tariff law of 1909 
had the effect of checking the recovery until business had 
adjusted itself to the new schedules and other provisions of 
that law so that we were practically marking time for a 
year or more, 





Sudden Improvement of Business Surprising. 


During the latter part of 1910 and throughout 1911 a 
conservative but steady improvement was apparent, although 
conditions were hardly normal ard both the volume of 
trade and prices obtained were somewhat disappointing 
There was little or nothing in the transactions of the first 
few weeks of this year that seemed to indicate more than 
the continued improvement tl 1 been discernible during 
the year just ended, and the suddenness with which an 
almost universal and unparalleled prosperity finally ap- 
peared surprised even those who believed it was inevitable 
and were expecting it to materialize 

Now that it is here the question that most interests 
every citizen is: How long may we expect it to stay 
with us? 

The supply of dry hardwood lumber now in the hands 
of the manufacturers is so inadequate to meet the demand 
that under ordinary circumstances the above question would 
not produce much concern among them. 

















Facing a Change in the Tariff Policy. 
However, as a result of 

















l recent election we face a 
“foreordained” chan in the tariff policy of this country 
which must neces Iy cause a temporary business disturb- 
ance, and a majority of the voters of this country after 
having tried it once have always registered their votes 
against the policy that we are now supposed “to have 
coming to us.’ believing, presumably. that it would be a 
permanent detriment to our prosperity. 

This then is the situation as I see it: Natural condi 
tions are all in favor of an extended era of prosperity, but 
it may terminate in a year or less because Congress re 
fused to take the tariff out of the m of partisanship 
and place it in the hi s of a non isan board for expert 
investigation and recommendation as to necessary changes 
which would affect but one line of business at any time 

Inasmuch as the earliest and most insistent protests 


against lowering the lumber tariff in recent bills have come 
from the manufacturers of the Gulf States perhaps Chair- 
man Underwood may listen more intently and will not hit 
our industry so hard as he otherwise would. 

Let us enjoy the govud year allotted to us, and hope that 
the future may be better than we have reason to expect 
it to be. 

Frep A. ‘DIGGINS, 
Murphy & Dis 


‘*Who’s Afraid’’? 


Eau CLAIre, WIS ‘ 

Eliminating any possible effect on the lumber business 
which may come from political action the future of the 
northern hemlock and hardwoods could not look brighter 
from the standpoint of the timber owner and mannfac- 
turer. Whatever attacks may come from national adminis 
trative mistakes one fact stands: out distinctly in the minds 
of those who study the lumber situation: The trade and 
the public must become accustomed to and acquiesce in 
materially higher prices for all kinds of lumber as the 
years go by Of course, this will stimulate the use of 
substitutes but we must stop extravagant waste both in 
new material and manufactured product until we finally 
reduce the per capita per annum consumption in this coun- 








try by at least one-half in order to be anywhere within 
sight of European countries. This can only be done by 





J. T. BARBER, OF EAU CLAIRE, WIS 
resident Northwestern Lumber C 
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making the price so high that economies will be practiced laws by Congress. At the present time, however, in the lumber, and owing to the general demand for lumber haye 
and substitutes used If by degrees the rate of consump- lumber business “Who's afraid’? been able to clean up practically everything in the way of 
tion could be reduced here to that which prevails in Eng- J. T. BARBER, undesirable stock. We assume that the demand for lumber 







land, for instance, the growth of the forests remaining Northwestern Lumber Co. during the ensuing year will be equal to the demand for 
would supply the home demand. 1912 and, if so, every lumberman will be able to dispose of 
The present situation in both hemlock and the hard his stock that will be satisfactory from a manufacturing 














































































woods can be described in a sentence. Stocks are much Look for an Exceptionally Good Year. standpoint as practically every lumberman has been selling 
below normal: trade is very active for the season and lumber the last four years for less than actual cost and the 


conditions seem to make impossible any oversupply LUDINGTON, MIcu. change in conditions is somewhat pleasing. 








*j the next 12 months the general conditions of the hardwood lumber business We look forward to an exceptionally good year for 1915; 
Over against this situation is the possible reversal of are particularly good just at this time. The manufacturers W. T. CULVER, 
prosperity by reason of the proposed revision of the tariff have sold and shipped practically all of their dry cut of Vice President Stearns Salt & Lumber ( 





YELLOW PINE’S NEW YEAR ON A FIRM FOUNDATION. 


Continuation of Present Conditions Confidently Expected—Determining Factors Are Good Crops, Low Stocks, Export, 
Railroad and Other Heavy Demands—Outlook Unprecedentedly Good. 
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Yellow pine trade conditions for many months have been steadily Representative manufacturers throughout the yellow pine pro- 
on the upward trend. If basic conditions remained as they are at ducing district are unanimous in predicting a good trade during 
present, vellow pine manufacturers would be assured of au excellent the coming year. These predictions are not merely optimistic expres- 
trade throughout 1913; but low stocks held by retailers owing to sions induced by the recent revival in demand for yellow pine, but 
their hesitancy in buying during recent months, the delay during are based on a careful study of all underlying conditions. Mam 
late years on the part of the railroads in the construction of rolling facturing conditions among yellow pine producers are fully as favor- 
stock and in making other improvements and the depression that able to prosperity as are the conditions in the sections where yellow 
has existed in manufacturing lines generally have contributed to pine is marketed. ‘The depression that has existed in recent years " 
1 - ° 1 . ° ‘d ' D4 
assure that the demand for vellow pine lumber during the next 12 has deterred somewhat the expansion of lumber manufacturing K 
months will reach a level as high as, if not higher than, that of 1906. facilities until consumption has overtaken production. P 
at 
Present Good Business Will Continue. stock continues to increase at higher values than prevailed Good Times Ahead. y 
even three weeks ago. Lumbermen should have the best Pa a fo b 
: : LAUREL, MISS year in their history during 1913 unless they deliberately 3 ; ; KANSAS City, Mo. 
We have been gi od deal of thought to the outlook prefer otherwise. es pictaiees Owing to the fact that during the last four years we hay 
r the coming } ffer » following observations : : . been passing through a period of depression, judging from 
Some business intry are influenced too much former precedents we have a right to expect a decided 
by conditions cl attempting to forecast the Business Will Be Confined to Requirements of Trade. improvement in business for 1913 even under normal condi 
situation do not igh view and do not give tions, but when we take into consideration the fact that 
sufficient weight uences. This observation Kansas City, Mo. during 1912 our country produced a greater crop than eve : 
is ue not ily of 1 sma ss men but also of some The business situation is so mixed at the present time before in its history and that the good crops have not been Tr 
of the best posted men in New York who are in charge ot that it is practically impossible to forecast it for a longer confined te any particular section of the country but wel hy 
large int bts: 2 I has reached a point in its period than six months, due to the change in administration, distributed throughout the United States, the general feeling D) 
the recent decision in the Union Pacific case, and the ex u 
pected immediate decisions in some other cases by the = 
United States Supreme Court. There is a decided loss of © 
ontidence on the part of financiers in the East, and while n 
we should at the present time be entering upon a period of b 
arge constructive policy the indications are that business t 
for the coming year will be confined to the requirements of 
the trade along normal lines. ( 
I believe that the consumption of lumber by the railroads 1 
for the coming year, however, will be good, owing to the r 
fact that for a number of years the railroads have not built I 
au requisite number of cars nor have they purchased a t 
requisite number of engines or constructed a requisite num : 
ber of miles of road to keep pace with the gradually increas t 
ing traffic. and some roads have permitted their properties : 
to go back until they have gotten into serious physical con : 
dition and it is an absolute necessity that they be put in 2 
proper shape for operation. This will make a much heavier . 
demand than normal from this source, 7 
Coupled with this is the large demand we are having at 
the present time for export material Mills tributary to 
tidewater have a sufficient amount of export business on 
hand at the present time to carry them into the middle of ! 
next summer, and this naturally takes a large amount of 
lumber off the markets which would otherwise be thrown 
on to the yard trade. 
My information leads me to believe that the stocks of 
lumber in the hands of the retailers are badly broken, as 
well as those in the hands of manufacturers. I estimate 
that the stocks in the hands of the retailers are 20 per cent 3 
below normal and those in the manufacturers’ hands are 25 
per cent below normal, and this condition seems to indicate 





that we will also have a heavy demand for lumber from 
the retail trade. During the last year demand from the 
retail trade has not been up to normal but we could hardly 
expect it in the face of the crop conditions a year ago. 
Hlowever, the crops for the last year are partly marketed 
now and the balance will be marketed by March 1, and this 
will put into circulation approximately $10,000,000,000_ or, R. A. LONG, OF KANSAS CITY, MO. ; 
in round numbers, $100 per capita. This should make the President Long-Bell Lumber Co. 
spring trade for the coming year very good. 

There is a decided hesitancy on the part of capital at 
© neeurately the present time to enter into any new enterprises, and 





of our people being optimistic, the political situation having 



























3 10 : . cleared—-it would seem that we have a right to expect an 
wei to external this will tend to limit the construction of any new sawmills abnormal business during 1913 and also during the next 
oad “this writing during the coming year. Again, there are a number of mills three or four years, provided good average crops are 

seem to be im] general European going out of existence on account of exhausting their timber harvested. 
war will be a1 a liction on two reliable and this, coupled with the incre ase in population during the I see no reason why the people engaged in the yellow pine 
business barol last seven years, has resulted in the demand catching up industry should not share equally with other industries in 
‘irst, the 1 second, the lack of | With the supply. and I believe that this is going to result this prospective prosperity, and especially so when _ it 
apprehension : in a condition where the consumption will tax the ability of appears that the yellow pine manufacturers have fully 
We believe the ocean freight rates the mills to take care of the requirements and this in turn reached the maximum of their production and in all prob- 
have passed th is already a slight will result in high prices. B ‘ ¥ : ability within the next few years their production will be 
weakness in cont the first of the year. _ These, briefly, are my ideas in connection with the situa greatly decreased as compared with today. Coupling this 
In regard to the ess and revision of tion. If we should have a crop failure next spring I believe with an increase in our population, rapidly increasing ten- 
the tariff, w« i to have less of an that next fall’s business will not be as good as it has been dencies in the wealth of our country should cause the manu- 
unsettlir f on try than most people believe. this fall. : CHARLES S. KEITH, facturers of yellow pine to feel quite hopeful of the results 
General business cond this country are so good and President Central Coal & Coke Co. to be obtained through their investments. 
on so fi foundation that we believe the present good However, we should bear in mind that even in periods 
business is going to continue for many months. Every busi- of prosperity there must be short periods of lull in trade, 
ness man that we interview gives 





us the same answer—that 
is, business is paying no attention to the political outlook. 
A ! r continued prosperity in 1913, and expect it to 


and during such periods if every one engaged in this indus- 
try feels that he must operate his plant to its full capacity 
we must expect to obtain much less satisfactory results than 








one of the best years w ever had. would be true if we were all inclined to take our due pro- 
P. S. GARDINER, portionate part of the business to be offered during such 
Secretary Eastman, Gardiner & Co. 


periods, 

There has been a great increase in the production of our 
farms during recent years; I mean to say a given number of 
acres of Jand to-day will produce much better results than 
was true some years ago. This haus been brought about 
through thoughtful study of many of those engaged in the 
agricultural industry. What is true in this department of 
the world’s investment will also be true in other depart- 
ments, provided the same care and thoughfulness are exer- 
cised. It is to be hoped that those engaged in the manufac- 
ture of yellow pine will be numbered among the advanced 
thinkers to the end that at least a reasonable percentage 
may be obtained out of their investments. R. A. LONG, 


‘*‘Scarcity of Stock Among Retailers.’’ 
A prominent so 


ithern manufacturer says: 
As to t k 


0k for 1913 will say while we might per 
* forecast it would have very little influ- 

. und therefore prefer to give a summary 
come to us from those actively engi: 
1 also from retailers using it. 

the conditions and feeling 
we have entertained for 















territory 








ibout a week a numbe1 ir salesmen and they were resident and General Manager Long-Bell Lumber Co. 
enthusiastic in reporting scarcity of stock among the retailers 

and they predict heavy uiying in December and January. “a 

Their only fear would b« softness in the market on the Outlook Most Encouraging. 


FULTON. ALA. 

I have just returned from a trip through the East in an 
effort to get properly lined up on what the business situa- 
tion is and, according to my opinion, nothing could appear 
better. There is a shortage of stocks at all the consuming 
centers and the demand is very strong. suilding that re- 
quires our product—rift floorings—-is very much in evidence, 
und it has been practically impossible for the rift mills to 
supply the requirements of this trade. VPrevailing prices 
are the highest that we have ever received, and as there 
ure some heavy contracts out as yet unplaced at the mills 
for January and February there can be but one conclusion— 
that the first of the year dee ow a fpotenes demand 
turers independent as most of them can sell practically all ‘ ‘Tee @ KRIT Dy IKANSAS CITY ; which will take care of any dullness which might be ex- 
of their output without selling a single car to the yards. CHARLES ee KEITH, OF KANSAS CITY, MO. ; pected at that time. 

Demand for car material, crating and box and implement President Central Coal & Coke Co. The export demand is also exceptionally strong. We are 


part of some manufacturers who might feel this was neces 
sary to influence sales. They claim if this happens it will 
retard buying and in a large measure ruin the fine prospects 
that exist. They claim th denlers are not opposed to 
present yalues and willingly acknowledge that our values 
for some time past were entirely too low from a standpoint 
of intrinsic value of wood. Our salesmen were much sur 
prised to learn of the small percentage of consumption of 
vellow pine on the part of the retail trade, as we believe 
statistics will bear us out in our estimate that at least 
60 per cent of all yellow pine manufactured is consumed 
through other channels than the retail trade and the demand 
from such sources being very excessive makes the manufac 
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W. D. HARRIGAN, OF FULTON, ALA. ; 
Sec.-Treas. Scotch Lumber Co. 


receiving higher prices for our stocks at this market than 
we have ever had, and the condition of same is invariably 
reflected in the domestic trade. 

On account of operations being arranged on a firm basis 
and with such an amount of money as the products of the 
country will bring into circulation the outlook for the entire 
year of 19153 would appear most encouraging in all lines of 
business. W. D. Harrican, 

Secretary and Treasurer Scotch Lumber Co. 


‘*Splendid Market for 1913.’’ 


WakREN, ARK. 

With reference to the outlook from a lumber standpoint 
for the year of 1913, regret to advise that we have never 
heen able to prognosticate market conditions for yellow 
pine lumber for so long a time ahead. It is well known 
that there have been clouds arise over night sufficient to 
shake confidence in any business conditions that might 
exist. © At present we see nothing in the way for a splendid 
market for 1913. The steel mills—our most authoritative 
barometer—-have heavy order files sufficient to take care of 
their capacity for some time to come, 

We are now marketing one of the greatest grain crops 
the country has ever known, and there seems to be work 
for every idle man who wants work or is seeking employ- 
ment at good wages. Lumber stocks are not normal and 
manufacturers generally have more orders on file than 
they are able to ship; in fact, the demand, if shipments 
could be made, is in excess of the supply today. If it were 
not for the fact that we have a change in the political 
administration of this country which starts out on its 
new organization early next year I would say there is not 
a cloud in the horizon. I believe we will have several safe 
und sane men at the head of our Government, but if the 
organization around these good men is not of the right 
type we are liable to be cast on a sea of uncertainty before 
the first Congress meets under the new administration. 

Ve are getting more orders than cars, and at as good 
prices as we ever expected to get during 1912. 

O. O. AXLEY, 
Southern Lumber Co. 


Outlook All That Could Possibly Be Desired. 
San ANTONIO, TEX. 

The outlook for the lumber business from 2 wholesale and 
retail standpoint in Texas, in my opinion, is all that could 
possibly be desired. 

For the last two or three years Texas has not raised 
enough corn and feed for its own use, so that an enormous 
amount of money has been sent out of the State to purchase 
these. However, this year enough has been harvested for 
home consumption, and even some for export, while an 
enormous cotton crop has been made and sold. While it is 
true that a large part of this money will have to be used 
for the payment of old debts, still a great deal of it will 
be left over for current use, and as all improvements that 
could be done without have been postponed it seems cer 
tain that many of them will now be made. 

Further, this State is developing rapidly: a great deal 
of the land that was formerly used only for grazing is now 
being put into agricultural use, so that taking all in all 
the lumber outlook in this section could not be better 
whole. Of course this is such a@ large State that there are 
some sections of it to which the above does not pertain. 

Again, the consumers are complaining about the high 
cost of building materials, which no doubt will slightly cur- 
tail building operations. 

From the manufacturer's standpoint the price of lumber 
depends entirely on the supply and demand. If the output 
in the next few months is held down to a normal basis 
present prices should not weaken to any great extent. but if 
the mills should increase their output by night running 













GEORGE @. VAUGHAN, OF SAN ANTONIO, TEX. ; 
Vaughan Lumber Co. 


so that the supply is excessive then present prices will not 
obtain. 

Texas alone is not able to take care of an excess product, 
and from all we can learn the demand ought to be good 
in the Northwest, and we are very hopeful of the outlook. 

GEORGE C. VAUGHAN, 
Vaughan Lumber Co. 


‘*Puture Never Looked Brighter.’’ 


MILLVILLE, ARK. 

Relative to our view of the business situation and outlook 
for 1913, we beg to state that ‘the future never looked 
brighter, Of course “there is many a slip between the cup 
and the lip,’’ but we certainly do not see anything at this 
time to head off a very prosperous year for Arkansas soft 
shortleaf yellow pine lumber. 

During the writer’s 21 years’ experience in manufacturing 
and selling yellow pine lumber theie never has been a heavier 
demand for car material, factory use of all kinds, and export 
demand at one time than there is at present. This, coupled 
with the fact that there is plenty of money in the hands 
of the inhabitants of the United States to buy lumber with 
and build homes with and not much lumber in the hands of 
the retail yard dealers to supply them, certainly should make 
for a rushing business in 1913. Of course the car supply at 





C. G. ATKINSON, OF MILLVILLE, ARK.: 
Assistant Manager Freeman-Smith Lumber Co 


the present time is a “fly in the ointment,” and while we 
regret that we can not make within 65 per cent of our regu- 
lar volume of shipments, at the same time we are taking 
advantage of the lull in the car supply by assorting up our 
stock so as to be ready to take care of the large volume of 
spring business which we fully anticipate will be offered us 
Arkansas soft shortleaf vellow pine trim is much sought 
after—in fact, it appears to be the favorite finish for those 
that have an eye for beauty as well as economy. 

The retail dealer that waits for prices of yellow pine to 
go lower will certainly make a great mistake. 

C,. G. ATKINSON, 
Assistant Manager Freeman-Smith Lumber Co. 





‘‘Low Grades in Heaviest Demand Ever Known.’’ 


EvLigay, GA. 

We have never seen things look more promising in the 
lumber line than at present. Heretofore it has taken a 
very great effort to move low-grade stock and we have had 
to devote practically all our time to marketing the low end 
of our product even at a heavy loss over cost of production. 
Good lumber sold itself without an effort: now good lum- 





WILL H. SHIPPEN, OF ELLIJAY, GA. : 
President Shippen Bros. Lumber Co. 


ber is a little quiet and all the low grades are in the 
heaviest demand that we have ever known, and buyers are 
scouring the country visiting the mills for all kinds of low- 
grade lumber when before they could sit in their offices and 
buy all they wanted of this stock at their own ‘prices, and 
good lumber requires efforts to dispose of at its real worth. 

This condition, no doubt, has been brought about by the 
resumption of business in every line and the heavy draft 
on stocks to supply package material and low-grade lumber 
for concrete forms and other buildings. The prices of low- 
grade lumber have advanced very materially of late, but 
prices are still not higher than they should be, and from 
the present prospects of the continuation of the business 
situation I can not for the life of me think they are going 
to get any lower; on the contrary, everything points to 
higher prices as the supply of timber is getting scarcer 
each year and more expensive to handle and the millmen 
even at present prices of low-grade lumber—lose money on 
every foot that they put through the mill, and have to 
make their profits out of the better grades. 

WILL H. SHIPPEN, 

President Shippen Bros. Lumber Co. 





W. H. SULLIVAN, OF BOGALUSA, LA.; 
General Manager Great Southern Lumber Co. 


‘*Prices for Yellow Pine Will Be Higher.’’ 


30GALUSA, La. 
With reference to the outlook of yellow pine for 1913, 
after going into the matter fully and considering it from 
all points and appreciating the fact that the stock of lumber 
at the retail yards as well as wholesale yards is 40 per cent 
below normal ; that all the railroad car companies have orders 
to carry them almost through 1913, and knowing that the 
stock of export lumber on hand in Europe and South America 
is only about 50 per cent of normal, we are inclined to be 
lieve that, with the exception of January and February of 
next year, the prices for yellow pine lumber will be higher 
than for the year 1912. We look to see yellow pine lumber 

on a $20 f. 0. b. mill basis next year. W. H. SULLIVAN, 

General Manager Great Southern Lumber Co. 


Conditions Favorable for an Excellent Trade in 1913. 


St. Louis, Mo. 

The yellow pine situation, as I view it for the year now 
drawing to a close, presents a most pleasing sensation in 
that the year of 1912 was ushered in from a lumberman’s 
standpoint under most depressing conditions. The stocks 
were comparatively heavy in the hands of the producers 
as well as the manufacturers. The price level was ex- 
tremely low, with apparently not sufficient strength to 
justify the assertion that there was in reality a price basis. 
But a peculiar situation presented itself at the mills. 
Where an extremely severe winter, attended by heavy snows, 
had prevailed in the North, the producing district was 
visited with incessant rains, rendering logging operations 
almost impossible throughout the entire yellow pine pro- 
ducing territory. This condition operated to produce an 
involuntary curtailment of production to such extent as 
almost completely to exhaust the stocks in manufacturers’ 
hands. 

Depressing Conditions at Beginning of 1912. 

In the consuming territory there was an extremely lively 
late spring trade, which had not been expected by the re- 
tailers and for which little or no preparation had been 
made in the matter of supplying the yards. This reduced 
the stocks in retailers’ hands to a very low point. 

And again, with the coming of spring there came a heavy 
demand for railroad and car material which, coupled with 
the unprecedented demand for export stock, had a tendency 
to prevent the accumulation of anything like normal stocks 
at the mills. Since the orders for the railroad and car com- 
panies were largely for special cutting and the fact that the 
export business was also for special cutting little was left 
with which to replenish the already depleted stocks. 

All of these conditions combined had a stimulating effect 
on the market values, which continued to advance through- 
out the summer and through those months which in pre- 
vious years had been marked by a slight demand and 
weaker values. 

Situation More Hopeful in the Fall. 

With the coming of the early fall months the situation 
grew more hopeful as the indication was for good crops 
throughout the country, and as the weeks passed by this 
grew into an absolute fact, and while there has been some 
slight falling off in the demand and consequently softening 
in prices during the closing weeks of this year, it is the 
opinion of those best informed that this is only a tem- 
porary condition. With the ushering in of the new year 
when the matter of taking stocks has been disposed of 
there will be a strong buying movement aceompanied by 
stronger values on every item on the list. 

This conclusion is reached after the careful consideration 
of the fact that, true to expectations, the country has in 
the year just closing garnered an unprecedented crop, the 
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value of which in round figures is $10,000,000,000, repre- 
senting just so much actual created wealth. 

It is the contention of those who study such economic 
questions that the dumping in the laps of the farming 
element of this country of $10,000,000,000 of created 
wealth can not fail to produce a healthy, prosperous con- 
dition in the year of 1913. 

Prosperity Attending Bumper Crop Will Be Felt in 1913. 

It is a well-known and admitted fact that the prosperity 
attending the bumper crop year is never experienced in tht? 
current year in which the crop is produced, but is invariably 
felt during the succeeding year. And again, while the 
yellow pine producing district has been handicapped seri- 
ously during the last three or four months by a car shortage 
of much severity it is nevertheless a fact that stocks in 
producers’ hands have not increased even to normal, but 
on the other hand stocks at the mills are extremely light 
and badly broken at this time and the same condition, 
generally speaking, applies to stocks in the hands of the 
retailers. 

This brings us to the “milk of the cocoanut.” Stocks 
in the hands of the manufacturers are light and broken. 
Stocks in the hands of the retailers are light and badly 
broken. Ten billion dollars of created wealth represented 
in the 1912 crop have been distributed throughout the en- 
tire country, assuring a reasonable measure of prosperity 
to all sections. There is no industry better prepared to 
enjoy its full measure of this prosperity than the lumber 
industry. Everything is favorable for an excellent trade 
throughout 1913, with higher market values and the at- 
tending prosperity which the lumber industry so justly 
deserves after 5 years of labor under unprecedented de- 
pression, : 

I view the situation for the next 12 months with nothing 
but optimism. 





Cc. M. McDarts, 
Vice President Big Four Lumber Co. 


‘*Tremendous Demand for Car Materials.’’ 
FULLERTON, LA. ; 

We find the interior situation satisfactory. A study of 
the production and consumption of yellow pine lumber during 
the last six months of this year tells its own story. There 
has, of course, been a tremendous demand for car materials 
of all kinds, with the result that a large share of bill stuff 
has gone to the railroads, to say nothing of an enormous 
amount of car siding and car decking material. 

I believe the average yellow pine mill at this time has 
orders on its books for this class of material that will run it 
well into 1913, possibly as a rule into March, with daily 
offerings of more business of a like character. Consumption 
of lumber at the retail yards has also been heavy and I 









M. L. FLEISHEL, OF FULLERTON, LA.; 
Vice President Gulf Lumber Co. 


believe stocks as a rule in the consuming States in the hands 
of re 1 dealers are smail. 

Every yellow pine manufacturer for the last four months 
has been able to produce a maximum amount of lumber, due 
to extremely favorable logging conditions, and we can not 
hope for a continuance of this feature during the spring 
months, so that we have every reason to believe there will be 
a very much smaller production ot yellow pine during the 
first six months of 1913 than there has been the last six 
months of 1912, regardless of the demand. I can see nothing 
to fear in the way of interior business for the coming year, 
and believe there will be a brisk demand for all the yellow 
pine that will be produced. 

As to export conditions, will say we have had an extremely 
active demand, even more so than we have had for interior 
stocks, and this has been the case particularly as to sawn 
timber, prime and ship decking although saps, as is always 
the case at this season of the year, are a little slow. 

Notwithstanding a very much higher level of values on 
this side and the most abnormal ocean freight situation 
that we have ever had to contend with there has been a 
steady and consistent demand for pitch pine abroad. Within 
the last two weeks ocean freights have eased off quite a 
bit, and due to this fact we believe we shall have a call for 
all of the export stock that it will be possible to produce 
for the next few months. 

I believe that most mills at this time are heavily oversold 
on all classes of export material and will not be seeking 
for other business in any volume for 90 days at least. 

M. L. FLEISHEL. 
Vice President and General Manager Gulf Lumber Co. 





Tariff Revision the Key of the Situation. 
KANSAS City, Mo. 

I have recently had views on the business situation and 
outlook for 1913 from six large mill owners and they differ 
so widely as to the situation for 1913 that I hesitate about 
giving my opinion. The Democrats probably will revise 
the tariff with the idea that it will reduce the high cost of 
living and we may find ourselves on a different basis or, 
at any rate, we will find considerable confusion throughout 
the country and possibly some lengthy period of uncertainty, 
largely depending upon how long it takes them to revise 
the tariff. J. B. WHITE, 
Missouri Lumber & Land Co. 


Conditions Very Promising. 
HATTIESBURG, MISS. 

With reference to the business outlook for 1913, from our 
viewpoint conditions are very promising, as practically all 
the mills seem to be well supplied with orders and are not 
yet receiving anything near their requirements in the way 
of cars. 

On the other hand, the yards generally seem to be short 
of stocks and we notice a number of orders we are receiy- 
ing bear the specification that shipment is to be made at 
once owing to the fact that in some instances the yards are 





E. J. HURST, OF HATTIESBURG, MISS. ; 
General Sales Manager J. J. Newman Lumber Co. 


entirely out of the items ordered and are supplying their 
needs locally as far as they can. 

The demand for car material for export is also brisk, and 
the general outlook is all that could be desired. 

Without going into detail, we can take no other view 
but that the year 1913 will show very satisfactory results 
to the yellow pine manufacturer. S. J. HURST, 

General Sales Manager J. J. Newman Lumber ( 


The New Year’s Outlook Very Bright. 


WILMAR, ARK. 

We do not think that conditions could be better than they 
are at present. While our orders have been rather scarce 
for the last three weeks, it is only because we have had our 
men off the road. We could obtain any volume of business 
for immediate shipment and almost at our own price. The 
outlook for 1913, as we see it, is very bright. We have 
recently had our traveling men visit the mill, and in going 
over the situation with them they advise us that stocks in the 
retail yards, with hardly an exception, are lower than they 
have ever seen them for many years and that the retailers 
will be obliged to buy heavily for spring trade. We are also 
of the opinion that the present prices and even better could 
easily be obtained for next year’s business. 

We shall be very much disappointed if the year 1913 should 
not prove to be a banner one for the lumber industry, and 
the shortleaf mills especially. A. W. JUDD, 

Secretary Gates Lumber Co. 








‘*Orders for Two Million Feet.’’ 
Houston, Tex. 

In my judgment everything points to next year being 
satisfactory. Personally, I do not think yellow pine will 
average at the mill more than it has the last three months 
but I think it will maintain this average for the entire 
year, possibly receding a little at times and even going 
above the present levels at other periods of the year. 

The best reason I can give for the faith that is within 
me is that we have orders for 2,000,000 feet of lumber to 
be shipped during the late spring and early summer of 
1913, and while we at one time expected to hold the pur- 
chasing of this until March we have now decided to place 
the business as we think it would be safer to do so. 

The above fact is worth more than all the opinions I could 
write in a week. BEN S. WOODHEAD, 
Vice President and General Manager Continental Lumber Co. 


Especially Good Year for Manufacturers of Yellow 


Pine Lumber. 
Houston, Tex. 

I am not overly anxious to foretell the future of the yellow 
pine market and of the general business situation and outlook 
for 1913, but I am constrained to believe the existing con- 
ditions promise an exceptionally good year during 1913 along 
all lines of business, and especially for the manufacturers 
of yellow pine lumber. 

The smoke of the battle of ballots has now cleared away 
and the country is having a period of satisfied political rest. 

Yellow pine manufacturers are practically assured of a 
fine market during 1913 from the following sources: Sawn 
timber for export to the United Kingdom; coastwise cutting 
taking everything from a 6 by 6 up to a 16 by 16 for the 
New England States: car material of all descriptions to sup- 
ply the demands of the car builders; paving block material 
and silo stock.-together with a firm demand for the River 
Plate schedules. 

The above requirements alone will take care of at least 30 
per cent of the entire cut of all manufacturers who have a 
freight rate not exceeding 11 cents to a_ port, and most of 
the manufacturers can reach a port cn this rate and a less 





B. F. BONNER, OF HOUSTON, TEX.; 
Vice President and General Manager Kirby Lumber Co. 


rate. General conditions throughout the consuming territory 
cf the United States are acknowledged to be above normal; 
therefore, it is only reasonable to predict that the market on 
yard steck must advance materially. Where demand is strong 
both foreign and domestic for timbers the production of yard 
stock is decreased to the extent cf the demand for timbers. 
I believe that the time is at hand when the manufacturers 
of yellow pine lumber wi!l reap some of the deserved fruits 
of their labor. B. F. BONNER, 
Vice President and General Manager Kirby Lumber Co. 


A Yellow Pine Manufacturer’s Views. 
A prominent yellow pine. manufacturer has sent the 
following letter to his sales force: 


The year 1912 is about closed as far as the demand for 
lumber by the yard trade is concerned. That is true in all 
northern territories, but Texas and Oklahoma will undoubt 
edly use a considerable quantity of lumber during the 
winter months. ‘Texas people usually do a good deal of 
building during December, January and February. The 
farmers, by that time, have gathered their cotton and have 
marketed and received the money for it, and the time has 
not yet arrived for preparing another crop. | Then, too, 
the weather conditions during those months do not inter 
fere with the construction cf buildings in that territory. 

The country this year has produced the largest crops 
that have ever been raised, and their value in the aggre 
gate is also the greatest in dollars and cents. As far as 
we can see, everything is in a most prosperous condition. 
The presidential campaign is over, and while it was per 
haps the most aggressive ever conducted, business con 
tinued to improve all the while it was in progress. The 
fact that it has resulted in the accession of another party 
to power and that this change causes the business people 
of the country no apprehension or alarm are a very encour- 
aging indication that the improvement will continue. As 
a matter of fact, there is no particular reason why a turn 
in political power should necessarily have a disturbing 
effect upon general business. 

The agricultural, iron and steel, mining, lumber and 
transportation industrics are perhaps the best barometers 
by which business expansion or diminution may be gauged. 
Activity and good prices in one or more of them usually 
accompany general prosperity of a greater or less degree, 
but when all of these five it industries enjoy that con 
dition at the same time, the case right now, it is 
difficult to conceive a more hopeful business outlook. The 
production of pig iron is the largest in the history of the 
country and the price is $3 a ton higher than a year ago 
The same is true of copper, which is bringing 5 cents a 
pound more than it did at this time last year. The coal 
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BEN 8S. WOODHEAD, OF HOUSTON, TEX.: 
Vice President and General Manager Continental Lumber Co. 
mines are having no difficulty in marketing their entire 
production—-a_ condition that has not existed for several 
years. rhe United States Steel Corporation has unfilled 
orders on its books for nearly 7,000,000 tons, as against 
3.600,C00 tons at this season of 1911, which is the best 
showing since 1907. The gross earnings of the railroads 
have increased steadily since the first of January and 
there is every indication that they will continue to increase 
owing to the immense crop to be moved and the greatly 
enlarged production of all kinds of manufactured goods. 
In addition to all this, labor all over the country is well 
employed and wages are advancing in nearly all lines. 
Owing to these conditions it is almost a certainty that 
there will be a demand for more lumber in 1913 than 
there was in 1912. There is 30 to 40 per cent less lumber 
on hand at manufacturing points than there was at this 
time a year ago, while, according to the information that 
we are in possession of, there is hardly a retail yard in 
the territory in which we do business whose stock is not 
below normal. There are no large stocks of lumber in the 
hands of the retail trade. The export business is unprec- 
edented, and the demand from foreign markets in the last 
three or four weeks will keep all manufacturing plants 
tributary to the export trade busy for four or five months 
to come. Demand from mills in lower Mississippi, southern 
Louisiana and eastern Texas for coastwise shipments has 
been greater than ever. The railroads have bought an 
immense amount of lumber during the current year, and 
they are now getting ready to place orders for even a 
greater volume for their 1913 requirements. In October 
the railroads placed orders with car builders for 35,000 
new freight cars, which is a greater number than ever 
purchased in any one month before. The manufacture of 
silos and the use of creosoted blocks for street paving, both 
of which are becoming more extensive year by year, are 
additional sources of demand that are taking enormous 
quantities of yellow pine lumber. For paving alone more 
than one billion feet a year is now being put into streets, 
and this is equivalent to the combined output of four of the 
largest manufacturers in the business. It is also equivalent 
to taking off the market cach year the possible production 
of about one billion feet more of yellow pine lumber. The 
foregoing will give you an idea of the magnitude of the 
demand for lumber from sources other than the regular 
trade. So much for the demand. 
On the other hand, there is one feature that very seri- 
ously affects the supply of lumber. In the past a great 
number of small mills have been producing lumber—mills 
cutting all the way from 10,000 to 30,000 feet a day. These 
little mills, in the last few years, have consumed all the 
timber tributary to the main-line railroads, so that now 
hundreds of them are out of business on account of a lack 
of raw material. Practically all the large tracts of timber 
in the South are in the hands of large operators, and for 
that reason hardly any new mills are being constructed. 
This is a condition that has never existed in the yellow 
pine industry before. 
Taking all these things into consideration, we believe 
that prices will be higher from now on; consequently we 
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in see no reason for being overanxious to secure a large 
yolume of business, or for carrying what might be con- 
sidered large order files. Within the last two weeks we 
hooked orders from the car companies for a considerable 
amount of business. We accepted orders for 1 by 4 and 
1 by 6- 9 or 18 feet, and for 2 by 6-18 (worked 14% by 5) 
j; and better car siding at prices respectively $5 and $9 
1 thousand feet above the present price of flooring of the 
sume grade. ‘Then, too, the purchasers agree to take a 
reasonable amount of the No, 1 common accumulated in 

nning this stock at a price that is a good deal higher 
(nan can be secured for No. 1 common flooring. 

We are giving you this information so you will under- 
‘and that the demand from sources other than the yard 
trade is very heavy, and that a large percentage of the 
production in the South is now going into channels that 
have not been taking much lumber during the last four 

five years. This is one of the main reasons why lumber 
is now higher and will continue to be higher than it has 

en for some time. This last mentioned factor, coupled 
with the other circumstances herein pointed out, namely, 
that hundreds of small mills have cut up their timber and 
have discontinued, and that nearly all the timbet now left 
standing in the South is owned by the large manufacturers, 
in consequence of which practically no new mills are being 





built, is ample reason why lumber should bring higher prices 
jhan are being received for it at present. 
Very Optimistic Over the Outlook. 
Wesson, ARK. 

We feel very optimistic over the outlook for the Arkansas 
soft pine manufacturers for the coming year. Our informa- 
tion is that retail stocks throughout the country are very 
much depleted, and in view of the fact that the railroad 
companies are still heavy consumers of yellow pine we feel 
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Seidel] 


JULIUS SEIDEL, 
President Julius 


ST. LOUIS, MO. ; 


Lumber Co. 


very materially 
NIEHUSS, 
Lumber Co. 


that the general condition will ene 
soon after the holiday season. y 
Secretary and General Manager Rd 


Indications Favorable. 


Sr. Louis, Mo. 

As to lumber conditions for 1913, would say that all indi- 
cations are favorable. Lumber people are more affected by 
the development of the country, and developments are always 
encouraged by good crop conditions. Demand for lumber is 
good in export, railroad ~~ building circles, as well as manu- 
facturing lines. Lumber is good property and should re main 
so the entire year. We are not unmindful of the fact, how- 
ever, that lumber sellers and lumber buyers are not always 
all optimistic, and as a result there may be a little deflection 
in prices between now and early spring. This, however, 
should have no effect on general conditions, and in our 
opinion will be only temporary. JULIUS SEIDEL, 

President Julius Seidel Lumber Co. 


Good Market Expected. 

CHICAGO, 
We firmly believe that the yellow pine manufacturers are 
going to have a good market this year. All conditions, as 
far as can be seen, indicate it. Stocks are unusually low 
at the mills and with the coming of severe winter weather 
millmen will have opportunity to increase or replenish their 
stocks. The general conditions in the country, in our opinion, 
also warrants the belief that trade in all lines will also be 


good, from’ which will naturally follow the benefit to the 
lumber industry. 


nothing at present but encouraging conditions. 
MISSISSIPPI LUMBER Co., 
Cc. F. Thompson, Treasurer. 


We can see 





SOUTHERN HARDWOOD AND CYPRESS OUTLOOK. 


Price Prospects Satisfactory—No Surplus of Logs or Lumber—Tariff Revision Discounted—Flooring Trade Bright— 
Expanding Markets a Notable Factor in a Generally Hopeful Survey. 
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Prices for the lower grades of hardwoods have been steadily 


‘*Prices on a Firm Basis.’’ 

NASHVILLE, TENN. 
for hardwoods and hardwood flooring 
Demand for all hardwoods, even in the 
been very good for the last few months 
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A. SB. 


RANSOM, 
President John B. 


OF NASHVILLE, TENN. ; 


Ransom & Co. 


and the orders we have booked for future shipment indi- 
cate that the consumers and buyers of hardwoods have 
realized that prices on all hardwoods are on a firm basis 
and are willing to place liberal orders for future shipment. 

Manufacturers also have realized the fact that they must 
have better prices for hardwoods than have been realized 
during the first six months of this year. Operations in 
hardwood timber are higher than they were a few years 
ago, and we believe it is necessary that the present prices 
be maintained—and advanced in some instances—in order 
to show a satisfactory profit to the manufacturer. 

In regard to hardwood flooring, we believe the oak flooring 
business will continue satisfactory as oak flooring today 
in good homes is considered a necessity instead of a luxury, 
and the manufacturer who makes good flooring should be 
able to find a ready market for his product. 

We are not expecting any great boom in hardwood lum- 
ber or oak flooring but we think the outlook points to a 
very satisfactory trade for 1913, and we certainly hope 
that our expectations will be realized, for we do not think 
that the manufacturers of hardwood lumber or oak flooring 
have had the prosperity that their investment or sales 
entitled them to for the last few years. 

Here’s hoping that we may all make good in 1913. 

B. RANsom, 
Ransom & Co. 


Look Forward to 1913 for a Better Price Situation. 
NEW ORLEANS, LA 

For the last six weeks trade has been quiet, but all our 
people believe it is only a seasonable lull in the demand 
which has existed all the year and that right after the 
holidays we should again have a good demand for cypress 
products. We do not believe the political developments, 
whatever they may be, can prevent or head off a good trade 

at least until the next year’s crop situation a 
The stocks of the dealers, facteries and planing is 
throughout the country are certainly not above jormal, 
and our reports indicate pretty clearly that in several 
important sections they are below normal. 
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and as the industries that consume this class of stock are 
recent in a prosperous condition, the indication is that producers will find 
a ready demand for their low grade output. 

All conditions that are favorable to general prosperity are 
effect upon the cypress market. 
wood have not been wholly 
yet a gradual strengthening has been noted by producers, who be- 


haying a 
While prices for this 
satisfactory during some periods of 1912, 


lieve that the increase in the demand for their wood has a substantial 


ad- 


The market 


for cypress has broadened materially during 
the last year, 


for which desirable condition we must give 
the cypress advertising campaign a great deal of credit. 

Prices during the year have not been entirely satisfactory 
but there has been such an improvement during the last 12 
months that cypress manufacturers are now getting a little 
bit better than a new dollar = an old one and are now 
confidently looking forward to 1913—at least the first half 
of it—for a beiter price situation, 

This company expects to be in better 
good service to the trade next year than it 
and if the last half of 1913 proves satisfactory 
tidently counting on a sniemae year’s business. 

F. N. SNELL, 
Cypress Co. 


shape to render 
has ever before, 
we are con- 


General Manager Louisiana Red 


Tariff Revision Will Not Affect Business. 
CINCINNATI, OHIO. 
logging and milling, com- 
bined with the car shortage, has resulted in larger stocks 
in some localities. With the car supply gradually showing 
improvement and the natural decrease in demand at this 
season of the year, it is possible that it will result in slight 
concessions from present values during the next 60 days, 
but I believe concessions will be slight and on some items 
only. 
The 
early 
despite 
a number of 


An exceptionally good fall for 





curtailment of production during the winter and 
spring season and present stocks being below normal 
accumulation referred to (which is not general as in 
localities shipments the last three or four 
months have equaled or exceed production), together with 
every prospect for a good demand during 1915, warrant, I 
think, present valuation on low grades and slightly increased 
values on high grades next year. 

I think the majority in business figure next year will be a 
good one, but some are fearful that tariff revision will result 
disastrously. I believe the country has realized that a down- 
ward revision of the tariff was inevitable and that action 
of the incoming administration in tariff matters has been 
largely discounted. The revision of tariff might be handled 
in such a radical manner as to cause trouble, but I think 
the chances of this are too slight to consider seriously in 
planning one’s business for the coming year. 

W. E. DELANEY, 
Association of 


President Hardwood Manufacturers’ the 


United States. 





W. E. DELANEY, CINCINNATI, OHIO; 
Kentucky Lumber Co. 


basis in its intrinsic merits. 


On the Eve of Prosperous Times in Lumber Business. 


NEW ORLEANS, LA. 

are on the eve of a very 
lumber business, and next year, in 
up well with the banner years we 


It certainly strikes me that we 
prosperous time in the 
my opinion, will show 
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DOWNMAN, 
A Southern Authority 


OF NEW ORLEANS, LA 
on Lumber 


had in 1905 and 1906. To my mind, everything points in 
that direction and I believe that most pe ople think about 
the same way. R . DOWNMAN. 


Six Months’ Activity Already Assured, 


PINE BLUFF, ARK. 
We manufacture hardwood exclusively, and from present 
indications will say we expect to have all the hardwood busi- 
ness we can take care of for the first six months of 1913, at 
least. We have had ten times as much business offered us 
in the last 30 days as we could possibly take care of, and 
we now have sufficient business booked to keep us busy for 

the first quarter of 1913 . F. MCINTYRE, 
Pr esident J. F. McIntyre & Sons (Inc.). 


Encouraging Outlook as to Prices and Demand. 


NEW ORLEANS, La. 
With reference to the outlook for 1913 we are inclined to 


believe the coming year will equal and possibly exceed in 
volume of business any similar period in the history of 
the lumber industry; also that the prices will attain a 
higher level. 


There has been for some time past a steadily improving 
demand as well as a steady increase in values in lower 
grades of cypress and also in gum, the inquiries and orders 
for the latter showing especially many new users. There 
has been a lull in the volume of orders the last 10 days, 
but this condition usually obtains precedent to the stock 
taking period. 

There is no accumulation or surplus of dry stocks at the 
mills in this territory, the shipments during the last twelve 
months having been largely in excess of the mill cuts. 

Weather conditions have been favorable the last 60 days 
but the car shortage has materially interfered and is still 
interfering with the prompt filling of orders; at the same 
time much difficulty has been experienced in getting space 
for lumber export. 

(Continued on Page 63.) 
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LEADERS IN FINANCE AND TRADE OPTIMISTIC. 


Good Crops Cited as Basis of General Prosperity—Foreign War Flurry Past—Change of Admini: 








tration Unlikely to Disturb—Radical Tariff Changes Improbable. 


A Chicago Financier’s Summing Up. 


CuHIcaGco, ILL. 

The year 1912 will pass into history as one of more 
than average prosperity in almost all lines of business. Be- 
ginning with conditions somewhat depressed, money for 
commercial! purposes in light demand, stocks of merchandise 
reduced and the outlook by no means encouraging, a steadily 
growing activity gradually manifested itself until an as- 
sured large crop in all lines of farm products restored con- 
fidence and business became active and prosperous in all 
lines. 

The banking business, as it always does, followed the 
trend of trade. During the first half of the year rates 
for money ruled abnormally low and banking profits were 
correspondingly small. As the volume of commerce in- 
creased interest rates gradually advanced. The annual 
demand for money for crop-moving purposes, heavier than 
usual in consequence of our bumper harvest, caused high 
rates for money to prevail during the last four months of 
the year, and banking profits were good during that period. 
In the last half of the year, therefore, business has been 
excellent, making the average for the year very satisfactory. 

In the steel industry, long considered a standard indica- 
tion of general business conditions, producers have for some 
months been unable to meet the demand and manufacturers 
have experienced difficulty in securing their supplies. Rail- 
way equipment, still quite inadequate for the demands of 
commerce, received a new impetus and the suppliers of it 
are now considerably behind with their orders. 

Other causes have contributed to the high rates for 
money prevailing this fall Prominent among these was 








J. B. FORGAN, CHICAGO: 
President First National Bank. 


the financial situation abroad. The Turkish-Balkan War has 
kept the leading money marts of the world in an unsettled 
condition and while this has affected investment more than 
it has commercial banking it has curtailed the supply of 
money available for commercial purposes. The more direct 
cause, however, as seen by interior bankers, has been the 
excessive demand for circulating money for crop-moving 
purposes, 

During September, October and November the Chicago 
banks shipped to the country $70,000,000 as compared 
with $47,000,000 for the corresponding months last year. 
As a consequence of this our banks have been called upon 
to liquidate their country bank deposits to an unusually 
large extent. These deposits were reduced $61,000,000, be- 
tween the highest point they reached last spring and No- 
vember 26, the date of the last published statement. 

No stronger evidence is needed than is afforded by these 
figures to demonstrate the urgent necessity of some banking 
and currency legislation that will enable the banks to meet 
this annual demand for circulating money without the 
enforced liquidation of their deposits and the corresponding 
reduction of their legal reserve money to such an alarming 
extent The operation forms an annual menace to our 
system of bank credits and therefore to general business 
conditions. Our supply of circulating money is the same in 
volume when the demand for it is heavy as when it is light. 
Last spring money became a drug on the market and the. 
rate of discount on commercial paper fell to 3% per cent. 
The banks through the country, as is their custom, shipped 
the surplus circulation for which they could find no further 
use to the banks at the centers and accumulated large bal- 
ances at their credit there. 

As central banks pay interest on country bank balances 
they cannot afford to act simply as warehousemen of this 
surplus circulating money through which these balances 
are largely created. They therefore endeavor to force it out 
or they use it as cash reserves which induces them to 
increase their loans at interest rates barely sufficient to 
cover cost. What we need is a scientific credit currency 
which will automatically adjust itself in volume to the 
supply and demand of commerce for it. Such a currency 
shipped from the centers in the fall when there is need 
for it would return for actual redemption after it has served 
its crop-moving purposes and the volume of it would thus 
autom ally be reduced by such amount of it as is not 
needed in commerce. 

The alternate building up and liquidating of bank deposits 
at the centers which occur with seasonal regularity and 
which forms such a menace to commerce is an enforced 
operation due to the lack of proper banking facilities. It 
could be largely avoided by the use of an elastic currency, 
the volume of which would automatically adjust itself to the 
and for it existing in commerce This appeals to me 
one of the most important and most impressive deduc- 





























to be made from the experience of the past seascn’s 

ness. I am glad to know that the incoming administra- 

at Washington seems alive to the necessity of doing 
something along the line of banking and currency reform. 


For the coming year I see no reason to expect anything 
but good business and continued prosperity. The change of 


administration should not cause apprehension. The tariff 
will of course be revised, which will cause hesitation in 
some lines of business, but the President-elect has promised 
that business interests have nothing to fear from his ad- 
ministration. As a result of an abundant harvest business 
is now on a solid basis and has a sufficent impetus to carry 
us well into the new year. 


From a business standpoint there seems nothing in sight 
to interfere with continued prosperity. 
JAMES B. FORGAN, 
President First National Bank. 


Banker Certain Prosperity Will Continue. 


CHIcaGco, ILL 

I think that the business outlook for 1918 is very good. 
The country’s large crops in 1912, not only of most of the 
cereals but hay and cotton, and the prevalence of fair 
market prices for them, mean that prosperity should re- 
main with all branches of business for many months. Gen- 
erally speaking all business is now doing well and the situ- 
ation combined with the fact that high wages are being 
paid for all kinds of labor means a good active demand for 
money. The war in Eurene, which I do not think will con 
tinue much longer, has had some effect on the financial situ 
ation in this country. If Mr. Wilson docs not insist on too 
radical changes in the tariff, and I do not think he will. 
normal prosperous conditions should continue for a consid 
erable time in the United States. 

Our wealth comes from the farm and as the American 
farmer has enjoyed bountiful crops this last year, all 
branches of industry should remain prosperous. I am glad 
to note that the prices for lumber, which have been slack 
for the last three years, have shown great improvement in 
the last few months and that the industry is now enjoying 
a large volume of business at prices that mean a fair 
profit. The only thing that has interfered with a still larger 
volume of lumber business is the car shortage, but other 
lines of industry have also suffered in the same _ respect 
The prosperous conditions of the last year have placed the 
country in a very satisfactory state and there should be 
no change in 1913. I feel certain that prosperity will con- 
tinue. 











ERNEST A. HAMILL, 
President Corn Exchange Bank 


‘*True Idea of Protection.’’ 


CINCINNATI, OHIO 

The outlook for 1913 from our standpoint is most en 
couraging as almost every line of business is booked up 
to its capacity, this being especially true in the iron and 
steel iediantrice, boot and shoe, lumber and other allied 
trades. 

We have a right to expect from the published utterances 
of President-elect Wilson that he will not sanction any 
drastic legislation calculated seriously to disturb the busi 
ness interests Some industries no longer require protec 
tion. The true idea of protection is to place a duty on our 
American-made goods that will safeguard the American 
workman and the American manufacturer from the im- 
portation of goods produced by the cheap labor of Europe 
A duty in excess of this difference means monopoly, which 
none of us can consistently approve. 

Prospects of currency legislation by the coming Congress 
are apparently excellent. 

Some measure should be provided to take the place of the 
Vreeland bill, which expires by limitation on June 30, 1914, 
that wili protect the business interests of this country 
against the constantly recurring crises which seem to pre- 
sent themselves periodically, largely due to our faulty cur 
rency laws. 

In Canada during the crop-moving period the banks are 
allowed to issue an “emergency circulation” for which a 
tax is paid to the Dominion Government. This relieves th: 
stress of the time the banks are called upon to carry the 
burden, 

On the whole, we 
year for 1913. 





look for and expect a highly prosperou~ 


C. A. HINSCH, 
President Fifty-third National Bank of Cincinnati. 


‘‘Wonderful Resourcefulness of the United States.’’ 


CHICAGO. 

I think that 1913 is going to be a good business year for 
the reason that the country as a whole is now in better 
condition than it ever has been. In traveling I have noted 
that in every village, town or city visited the people are 
more prosperous, better dressed and live better in every way 
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NELSON O. LAMPERT, CHICAGO; 
Vice President Fort Dearborn National Bank. 


rhis is especially true of the farmers and the bountiful crops 
throughout the country in 1912 not only gave them plenty of 
money but their prosperity has laid the foundation for 
several good months of business that can hardly be inter- 
fered with. 

The wonderful resourcefulness of the United States has 
grown to be such that no one man or any one party can do 
anything that will impede prosperous conditions for any 
considerable length of time. There was a time when the 
vast west was almost one barren plain, and a crop failure 
in any part of the United States greatly interfered with 
general prosperity, but today the West is such an enormous 
agricultural area that a crop failure in Oklahoma is made 





up by bountiful crops in Montana, and a partial failure 
crops in any one State does not greatly interfere with 
situation a whole. 

_ Of course there will be some revision of the tariff by 1) 
incoming administration, as the party to come into poy 
pledged such a revision in its platform, but the fact that 
the revision is not only expected but assured has count: 
acted any’ possible effect that a change in the duties mig!it 
have. _T am an optimist and can not see why a change 
administration should hurt the material welfare of + 
country to any great extent. The people all know. thot 
there will be a change in the tariff, but it is hardly pOssil:e 
that any radical revision will take place. No party e:1 
afford to make tariff changes so radical that they ‘Wwou'!d 
cituse a serious setback in the present prosperous conditic1 
of the United States. 





: NELSON ©. LAMPERT, 
Vice President Fort) Dearborn National Bank. 


‘*Outlook for 1913 Extremely Favorable.’’ 


= CHICAGO, 

Che year 1912 has been a year of extre iordinary devel: 
ments. seginning under the pall of a great depression whic! 
had its origin in the Susuchel panic of 1907, it develop: 
through various phases into a year of record- breaking acti 
ity, only to relax again into a state of uncertainty under t) 
stress of events which for the moment overshadowed tl 
horizon, 

Whatever the ultimate disposition of the problems no 





GEORGE M. REYNOLDS, CHICAGO: 
President Continental & Commercial National Bank, 


pressing for solution we are assured of one thing, and that is 
that underlying conditions are sound and that prosperity will 
find a fertile soil to thrive in. 

Perhaps the most momentous event, from a political as well 
as business point of view, wl occurred during the year 
now drawing to a close, Bn od presidential election, the 
result of which has brought us face to face with a change 
in the economic policy of the nation. Whatever our views 
upon the tariff question may be this much is certain, that a 
decisive majority of the electorate demanded a change from 
the high protective polic y under which we have lived during 
the last 80 years, s patriotic Americans it behooves us 
to acquiesce in the will of the majority and to cooperate 
toward an early and equitable adjustment of this perplexing 
question. 

As a Nation we have been committed to the policy of pro 
tection so long that any change in this respect inevitably 
demands a readjustment of our entire economic system, and 
since the tariff has been the chief resource of the Nation's 
income other methods of securing revenue will no doubt have 
to be resorted to in order to square the national budget. 

The liquidation which has been in progress since 1907 has 
been thorough-going and left our merchants with depleted 
stocks so that today there is a natural and healthy demand 
for merchandise and commodities of every description, thus 
insuring capacity business for our mills and steady employ- 
ment for our labor. With the purchasing power of our people 
assured and a bountiful harvest stored away in our granaries 
and elevators there can be no reom for fear about our im 
mediate future, notwithstanding any fleeting clouds that may 
momentarily linger upon the horizon. The crops of last 
autumn are the largest ever reached in the history of this 
country and the partial crop tailures abroad tend to give 
still further stability to our marke 

There have been momentous developments in the affairs 
affecting our great corporations—some for good, some possi- 
bly for evil, and the present inquiry of an alleged ‘money 
trust” is another element of engrossing interest engaging the 
attention of the American public. However deplorable the 
immediate effects of these reformatory efforts may be the 
result cannot but tend to lead to a better understanding on 
the part of the public of the functions and economic necessity 
of these great corporations and their indispensability in the 

vast and complex business mechanism of today. 

Let us hope that the effect of these governmental proceed- 
ings will be greater stability of the corporations themselves 
and a better understanding and greater confidence between 
them and the countl¢ss investors in their securities as well 
as the consuming public. If abuses have crept into our com- 
mercial and financial organism their speedy and proper cor- 
rection cannot be objected to and any well-directed efforts to 
that end on the part of the government will have the ap- 
proval and cooperation of all classes. 

The war in the Palkans has emphasized once more the 
close bond of sympathy and commercial and financial inter- 
dependence which unites the civilized world. The war has 
been the chief cause of the financial stringency which mani- 
fested itself this autumn in the money centers abroad and at 
home, but with the restcration of a permanent peace this 
stringency will soon disappear and gold will once more fol- 
low the currents of trade. 

With an abundant harvest awaiting shipment to the mar- 
kets, a genuine and broad demand for the products of the 
soil and mills and consequent employment of labor one can 
have no serious misgivings of the future, and my opinion is 
that the outlook for 1918 is extremely favorable. Political 


(Continued on Page 64.) 
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Up to December 25 the bank money rate in Chicago 
was at 6 per cent and about as high a rate prevailed 
throughout the Middle West. General business showed 
but little recession, though merchants experienced some 
disappointment with the extent of the holiday trade. 
Bankers say that apart from eastern influences the near 
future of the western money market is in the hands of 
the farmers. They are selling their grain rather more 
freely than they were, though they are somewhat dis- 
satisfied with prices, and the return flow of money has 
begun. A big movement of corn would greatly relieve 
the situation, it is believed. The large banks in Chi- 
cago, which ordinarily would be among the best buyers 
of commercial paper, for months have been out of the 
market and were determined to stay out until January 1. 
St. Louis, Kansas City, St. Paul, Minneapolis and New 
York were said to be buying commercial paper in fair 
amounts at intervals, while note brokers’ supplies were 
very light. A recession of the rate to 54% per cent is 
expected within 30 days. Deposits do not increase, while 
loans are in demand. No marked change had occurred up 
to the end of the year. 
* * * 

During 1912 new securities to tbe aggregate of $1,720,- 
292,470 were listed on the New York Stock Exchange, 
which was approximately $500,000,000 more than the 
total listings for 1911, $100,000,000 more than in 1910, 
but $700,000,000 less than in 1909. A competent au- 
thority states that the popularity of the cumulative pre- 
ferred stocks is evident trom the fact that in 1912 one 
and one-half times as much stocks as bonds were listed on 
the exchange. In only one year of the last 12 has this 
proportion been exceeded. On account of the conserva- 
tism generated in panic years such periods bring out more 
new bonds than stocks; but in 1903 and the two years 
following bonds greatly overbalanced stocks. In 1906 
the balance turned the other way, with about $100,000,- 
000 more stocks than bonds in that and the following 
year. But in 1908, after the panic late in 1907, came a 
sharp swing’ the other way. The next year, however— 
1908—stocks again took the lead, and they have held 
that position for four years. Such swings in the figures 
present a fair index of the trend of business, and the 
proportionate relation between stocks and bonds, show- 
ing the current feeling of the investing public. Hence 
it is concluded that another panic would again put bonds 
in the lead. 

* * * 

‘¢Holland,’’ in the Wall Street Journal, lately stated 
that approximately one-third of the loans made by 
national banks represent the discounting of notes for 
individuals or for firms. The great bulk of these notes 
merely represents commodities which are transferred 
from seller to buyer. In other words, the national banks 
of the United States, in the year ended October 31, lent 
about $2,000,000,000 in the form of discounts upon indi- 
vidual or firm names. In addition a little over $1,000,- 
000,000 was loaned on especially high-grade commercial 
paper, so that of about $6,000,000,000 in loans made by 
the national banks a little over one-half represented busi- 
ness accommodations, or the dealings of business men 
in the form of trade. The remainder of the loans were 
made on the security of stocks and bonds. Thus the 
national banks will be seen to have facilitated the move- 
ments of trade and commerce in the year ended with 
October by discounting commercial paper to the aggre- 
gate of about $4,000,000,000, $1,000,000,000 being se- 
cured by stocks and bonds. 

* * * 

The same observer indicated in the preceding paragraph, 
in commenting on the earnings of the banks of the coun- 
try, popularly considered phenomenal under the extrava- 
gant notion that they are veritable gold mines for the 
yielding of enormous profits, admits that the unexplained 
figures would tend to increase this suspicion, for the 
gross earnings of the national banks in the year ending 
June 30, 1912, reached the prodigious figure $450,000,000. 
But these earnings were made on loans and investments of 
which the total was nearly $8,000,000,000. Therefore the 
conclusion is reached that the earnings of the national 
banks for the year were a trifle under 6 per cent. Con- 
troller Murray says that on the whole the average earn- 
ings of the national banks in the western section of the 
country average about 8.33 per cent, while in New Eng- 
land they averaged but a little over 5 per cent. 

* * * 


An authority at Austin, Tex., says that the cotton 
crop of that State this year has been more extensively 
marketed than in any former season. An estimate is that 
the crop, including the seed, had been so marketed up to 
a recent date as to amount in sales value to $300,000,000. 
The yield this year was more than 4,850,000 bales, or 
fully one-third of the total estimated outturn of the 
United States. At this rate, if the cotton yield of Texas 
continues to grow with the opening up of new lands, that 
State will eventually produce nearly or quite one-half of 
that of the entire South. But owing to the improve- 
ment in culture in the older cotton States the yield is 


being increased also. Despite the threatened prostration 
of the cotton industry by the march of the boll weevil 
eastward the total product continues fo hold its bulk, 
varying somewhat from year to year because of variations 
in the weather. Owing to the success of the Texan 
crop within recent years the planters have come to look 
upon it as almost a certainty from year to year. Better 
culture than formerly, and newly discovered methods to 
fight insect pests, have become assurances against the 
hazards of crop failure. There is also much manifest 
faith in the continuance of prices that will yield a profit 
to the grower. As a result of the new vision of condi- 
tions a greatly increased acreage of ranch land is this 
winter being turned over for the first time in preparation 
for next season’s crop. 
* * * 


Texas also more than doubled its corn production this 
year, the total yield being 153,300,000 bushels, com- 
pared with 69,350,000 bushels in 1911. There promises 
to be a large increase in corn acreage in the season of 
1913. The wheat production of Texas in 1912 amounted 
to 10,596,000 bushels, as compared with 6,580,000 bushels 
in 1911. Incidentally, only recently has Texas begun 
to assume importance as a wheat producing State. This 
grain is principally grown in the Panhandle section of 
the State and in a tier of northern counties correspond- 
ing to the wheat growing section of Oklahoma. Alto- 
gether the territory available to the growth of wheat 
is almost as large as that of Minnesota and the two 
Dakotas combined, according to a Texas authority. So 
is seems that when this vast area shall all be brought 
into cultivation the output of winter wheat in Texas 
should be a strong rival of the spring wheat production 
of the Northwest. As an evidence of the growth of the 
wheat industry of ‘Texas there has been seeded for the 
crop of 1913 twice the acreage sown in 1912. 


* . * 


By the middle of December 90 per cent of the cotton 
crop of 1912 had been ginned, according to reliable esti- 
mates. Hence the conclusion has been reached that 
the actual yield of cotton last season, not including 
linters, should be 13,800,000 bales, and, including linters, 
14,300,000 bales. As a rough estimate, in well-informed 
quarters belief is entertained that the March report, 
which is final, will show about 1,400,000 bales remaining 
after December 15. But whatever the balance, it is 
concluded that there is sure to be holding for prices 
from that time forward. Late in the year about 9,000,- 
000 bales were in sight out of last season’s crop of 
14,250,000 bales estimated. Growers are said to have 
5,000,000 bales and with that they can exercise a strong 
influence on the market during the latter part of the 
old crop year. Before the beginning of March there 
should be some evidence of hardening in prices, provided 
mill demand maintains its current rate of takings. 
Good authorities conclude that when the revision of the 
tariff shall become a market factor, after March 4, 
there will be a slowing down of mill demand in this 
country, which may place the advantage with the con- 
sumer. By that time also the consumer may want to 
cash in his residue in order to obtain means for financing 
his next season’s crop. This is ground for conjecture 
that the grower will not have all the advantage in fixing 
prices for the subsequent supply. As can be seen in 
the preceding paragraph, the planters are confident in 
any event of a fair market for cotton throughout the 
coming year. Market reports also indicate that con- 
sumers are not overconfident that they will be able to 
break down prices, even under the influence of what 
may be done in the lowering of the tariff on cotton goods. 


* * * 


According to reports of the State Board of Agriculture 
the three great cereal crops of Kansas in 1912 had a 
money value of $170,785,666. This is pronounced the 
high water mark for that State. But of the crop of 
the last season a large acreage was plowed up because of 
winter killing. Of the 7,815,000 acres sown but 6,195,- 
000 acres were harvested, showing that there was a loss of 
20 per cent. A contemporary remarks that ‘‘ Any system 
of agriculture that misses the mark to that extent needs 
overhauling, no matter how big the final total output. 
The average yield of 14.24 bushels the acre might well 
have been 20 bushels.’’? As it was, in the better wheat 
producing counties the average yield in 1912 in 10 of 
such counties was 20 to 26 bushels the acre. These coun- 
ties were mainly in the central third of the State. Much 
of the Kansas wheat acreage was frozen out last winter 
for want of proper drainage. Of the last season’s wheat 
crop of that State authorities lately figured that 156,- 
000,000 bushels had been marketed, a selling that was 
49 per cent greater than that of a like period in 1911. 
But the production of Kansas could be greatly in- 
creased if some of the money that is expended for 
luxuries, including automobiles, were devoted to tile 
drainage and deep ditching, it is assumed by those who 
have made observations in that State. 


* * * 


Despite the free selling of wheat in Kansas, Okla- 








homa and Texas this season, business is said to be not 
equal to expectations, though it is pronounced fairly 
good. Unseasonably moderate weather has restricted the 
selling of goods to a notable degree. Moreover, prices 
of farm products have declined to such an extent that 
the farmers have been induced to moderate their ex- 
penditures. Corn is selling at 15 to 20 cents a bushel 
less than a year ago, late quotations having been 331% 
cents lower than prices prevailing at a like time in 1911. 
As Kansas, Missouri and Nebraska are surplus corn 
States, and there is much dependence on that crop for 
income, the sharp recession in the selling value of that 
cereal somewhat discourages the farmers. In its final 
report the Department of Agriculture reduced its esti- 
mate of the yield of corn in Kansas for 1912 66,000,000 
bushels, making the crop 134,225,000 bushels, or only 
8,000,000 bushels more than the light crop of 1911. But 
Kansas official authority estimates the crop at 156,499,- 
000, or 22,274,000 bushels more than the Government 
final figures. Within recent weeks the Kansas grain 
crops are being slowly marketed and delivered, as com- 
pared with the movement a year ago, farmers showing a 
tendency to hold wheat, though the greater part of the 
crop has been moved from the farms to elevators. South 
of Kansas, in Texas and Oklahoma, Kansas City mer- 
chants are having a good seasonal business—much better 
than last year. It is announced that the output of crops 
in Oklahoma has shown a marked increase over results 
in 1911, and the like is true of other Southwestern 
States. Many of the farmers of Oklahoma are making 
payments on debts of five years’ standing. Demand for 
loans from stock feeders is a heavy drain on local and 
country banks of the Southwest, though the total number 
of cattle being fed is no larger than last year. This is 
accounted for from the fact that live stock is selling at 
relatively high prices. Eastern banks are taking less 
cattle feeding paper than last year, owing to their dis- 
position to do all possible to maintain their reserves. 
Borrowers in the cattle business have paid as high as 8 
per cent interest, against 7 per cent last spring. Banks 
are insisting on a wider margin in making loans on live 
stock, but regular feeders are readily acceding to the 
higher rates, for they have made good profits within the 
last year. 
* * * 

Up to the end of last week a rush of wheat to north- 
western markets had continued and traffic conditions 
thereby had been much congested. Minneapolis had 
taken in 15,000,000 more bushels than for the like time 
in 1911. The volume of spring wheat received at Minne- 
apolis up to December 14 had been 65,547,000 bushels, 
against 50,997,000 bushels in 1911, and at Duluth 
60,521,000, against 24,316,000 in 1911. There was some 
decline in first-hand deliveries, although there was little 
abatement in demand. Flour mills at Minneapolis were 
reporting sales two or three months ahead, and the trade 
was reporting some bookings as far forward as July. 
Grain elevators in some Iowa districts were full and 
farmers were hauling their loads back home for want of 
railroad accommodations. On the Pacific coast producers 
were holding for better values and mill takings were 
small. In Chicago lately the cash wheat dealers were 
drifting to the bull side of the market, and exporters of 
Canadian and States wheat pronounced the wheat situa- 
tion the healthiest for five years. The mills have begun 
the buying of wheat for the turn of the year, a move- 
ment that was considered unusual. Winnipeg claimed 
that to sell wheat was much easier than to buy it. A 
compilation of official reports shows an excess of 2,195,- 
000,000 bushels in the production of small grains the 
world over, as compared to the total in 1911, and ecount- 
ing in the excess in forage and root crops, reduced to 
their bushel equivalent with grain, the excess of food 
and feed products at the present time is over 5,000,000,- 
000 bushels. Of this excess about 3,000,000,000 bushels 
are credited to the United States. The world’s wheat 
crop for 1912 is estimated at 3,750,000,000 bushels, as 
against a total of 3,513,000,000 bushels in 1911. It is 
estimated that exporting countries should be able to 
supply 450,000,000 bushels to the end of the crop. year, 
against 300,000,000 bushels as the estimated needs. 


* * * 


According to a late report the end of 1912 found the 
cement industry fully recovered from the extremely 
depressed conditions prevailing in the first half of the 
year. At the beginning of the year the greater number 
of the companies were greatly overstocked and prices 
were ruinously low. For the two preceding years com- 
petition had been sharp, and the combined output of the 
many new companies had increased production to such 
an extent as far to exceed the country’s requirements. 
Many companies went to the wall as the result, including 
the failure of the American Cement Co. in February. 
On March 1 prices of cement in bulk at the mills were as 
low as 55 cents a barrel in some districts. Big contract- 
ors took advantage of such low prices. But the in- 
crease of building activities put a different face on 
the market. This was the notable feature in the cement 
as well as in the lumber, structurai steel and other build- 
ing material markets, 





36 


AMERICAN LUMBERMAN 


JANUARY 4, 1913. 





CHRONICLE OF THE YEAR’S LEADING EVENTS. 


DOMESTIC. 
General, 

The Galveston Causeway, more than 2 miles of concrete 
and steel, costing $2,000,000, and connecting the Island of 
Galveston with the Texas mainland, was formally opened 
to travel May 25. 

Three warships of the German Navy—the Moltke, Stettin 
and Bremen—visited the United States in June. 


Strawberry Tunnel in Utah, with one exception the 
largest underground water tunnel in the world, was com- 
pleted June 20. 

Miss Clara Barton, founder of the American Red Cross, 
died at Glen Echo, Md., April 12 at the age of 90 years. 

The world’s greatest steamship disaster occurred April 15 
when the White Star liner Vitanic while making its maiden 
voyage across the Atlantic, sank off the banks of New- 
foundland, after striking an iceberg. The steamer Car- 
pathia saved 866 persons, mostly women and children, and 
1,234 persons perished. 

Official opening of the Everglades drainage canals which 
were constructed for the purpose of reclaiming the Ever- 
glades of Florida for agricultural purposes occurred April 22. 


The last stone in the largest drydock ever built in the 
United States was set in place April 27 at the Puget 
Sound Navy Yard at Seattle, Wash. The drydock cost $2,- 
300,000. 

Formal opening of the Key West extension of the Florida 
East Coast Railway from Miami to Key West todk place 
January 22. Using the Florida Keys as stepping stones the 
road runs over 156 miles of salt water and is considered one 
of the foremost engineering feats of modern times. 


Glenn G. Curtiss, inventor of the hydroaeroplane, re- 
ceived the first annual trophy of the Aero Club of America 
for the greatest achievement during 1911. Aviator Robert 
G. Fowler, of Gilroy, Cal., landed at Jacksonville, Fla., 
February &, finishing his ocean-to-ocean flight from San 
Francisco across the continent. Fred Eells broke the world’s 
record June 25 for sustained hydroaeronlane flight when 
he piloted his machine over Irondequott Bay, New York, 
73 miles, in 1 hour and 21 minutes at an average speed of 
54 miles an hour. Jules Vedrines, the French aviator, in 
a monoplane, won the James Gordon Bennett cup at the 
international aviation meet at Clearing Field, southwest 
of Chicago, September 9, covering the whole distance of the 
race—124.8 miles—in 70 minutes and 56.8 seconds. Tony 
Jannus, the aviator, arrived at New Orleans from Omaha, 
Nebr., October 15, completing the longest hydroaeroplane 
flight on record, a distance of approximately 1,500 miles. 

The Illinois workmen's compensation law became effective 
May 1, 1912. Both houses of the Michigan legislature, 
March 13, passed the workmen's compensation bill. 


The hulk of the battleship Maine, towed by the tug 
Osceola, escorted by the North Carolina and Birmingham, 
four Cuban gunboats and a great fleet of other craft, was 
conveyed to sea 3 miles off the Cuban coast March 16 and 
sunk, 

Melvin Vaniman and his crew of four men were killed 
at Atlantic City, N. J., July 2 when his balloon, the Akron, 
in which he intended to make a trip across the Atlantic 
Ocean, exploded when 500 feet in the air and fell into the 
sea, 

The California Naval Reserves at target practice July 16 
set a new world’s record, making 55 consecutive hits with 
the 4-inch guns and 45 consecutive hits with the 3-inch 
guns. 

All speed records for big gun battleships were broken 
July 19 by the new United States battleship Wyoming dur- 
ing the standardizing trials. Its speed of 22.45 knots was 
declared by naval experts to be the fastest ever made by 
any battleship in the world carrying 12-inch guns. 

In the national balloon elimination race which started from 
Kansas City, Mo., July 27 to decide which three contestants 
would represent the Aero Club of America at the interna- 
tional race in Germany October 26, 1912, the Uncle Sam, 
piloted by Capt. H. E. Honeywell, of St. Louis, was first, 
the Kansas City II second and the Drifter third. The Uncle 
Sam covered 925 miles and was in the air 35 hours, 

The United States Navy submarine F-1 holds a world’s 
record for depth after diving 283 feet off Point Diablo in 
San Francisco Bay. The submarine remained at this depth 
for 10 minutes September 5 cruising at a speed of 6 knots. 

The Atlantic fleet of 123 vessels passed in review before 
President Taft and Secretary of the Navy Meyer in New 
York Harbor October 15. 


Livingstone Channel from the lower Detroit River into 
Lake Erie was formally opened to commerce October 19. 
The channel was completed at a cost of $10,000,000. 


James Schoolcraft Sherman, vice president of the United 
States, died at his residence at Utica, N. Y., October 30. 


The battleship Teras was launched May 18 at Newport 
News, Va. The superdreadnought New York, the greatest of 
the world's sea fighters, was launched October 30 at the New 
York Navy Yard, Brooklyn. 

Arizona, Kansas, Michigan and Oregon granted suffrage to 
women. 


The O'Gara Coal Co. and three subsidiaries of the New 
York Central lines were indicted November 22 by the Fed- 
eral grand jury at Chicago on charges of rebating. 


Permanent organization of the governors of the various 
States of the United States in an association to be known 
as the Governors’ Conference was effected December 4 at the 
annual conference of the State executives at Richmond, Va. 





Washington. 


The proclamation admitting New Mexico and Arizona to 
the Union were signed by President Taft January 6 and 
February 14 respectively. 

An expenditure of $2,000,000 was authorized by Congress 
for a memorial to be erected at Washington in commemora- 
tion of Abraham Lincoln, 

The War Department February 9 issued orders for work 
to begin. on the great fortress on Flamenco Island which 
will guard the Pacific entrance to the Panama Canal. 

President Taft March 14 signed the joint congressional 
resolution forbidding the exportation of arms or ammuni- 
tion to insurrectionists in any foreign country. 

The remains of the 67 unidentified dead of the Maine 
disaster, resurrected from the harbor of Havana, were con- 
signed to Arlington National Cemetery, Washington, March 
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23, with full military honors. 

The: act of Congress creating a children’s bureau for the 
study of problems affecting child life was signed April 9 
by President Taft. 

The Senate April 12 passed the Army appropriation bill, 
carrying $95,314,710 or $7,537,453 more than the Dill 
carried when it passed the House, and $2,726,925 more 
than last year’s appropriation. 

The Chamber of Commerce of the United States of 
America was formed at Washington in April as the result 
of a conference of business men of the nation called by 
President Taft. 

President Taft June 19 signed the act of Congress, limit- 
ing to eight hours the daily service of laborers and me- 
chanics employed on Government work. 

The Federal Treasury closed the fiscal year ended June 
30, 1912, with a surplus of $36,335,830. 

The first wireless message ever sent from a flying aero- 
plane by United States Army aviators was flashed a dis- 
tance of one mile at College Park, Md., August 3 by Lieut. 
Benjamin Foulois from an altitude of 1,200 feet. 

A bill creating a commission on industrial relations to 
investigate labor conditions was passed by Congress. 

A document issued by the Department of Justice in 
August shows that during President Taft's administration 
66 suits, 39 criminal and 27 civil, were brought by the 
Government under the Sherman anti-trust law. 

The naval appropriation bill, carrying $123,220,707, and 
providing for one dreadnought to cost not more than $15,- 
000,000, was signed by President Taft August 22. 

The first message from the Navy’s new wireless station 
at Arlington, Va., the most powerful plant in the world, 
was sent October 28. 

The Pension Bureau's annual report, issued November 8, 
shows there are now on the Government's pension roll 538,- 
000 soldiers and sailers, 321,932 dependents and widows 
and 362 Army nurses. 

Postmaster General Hitchcock announced November 9 
that approximately $28.000.000 had been deposited to date 
in postal savings depositories, averaging $96 per depositor. 
The system is operated in 12,778 post offices and 7,357 
banks. 

President Taft November 13 issued a proclamation fixing 
the rates of tolls payable by foreign ships for passage 
through the Panama Canal. 

Congressional appropriations during the last session aggre- 
gated $1,019.412.710, a decrease of $7,270,170 compared 
with the preceding session. 


According to the report of Comptroller of the Currency 
Murray, issued November 15, during the four-year period 
ended June, 1912, resources of banks in the United States 
grew from $19,583.000.000 to $24.986.000.000, an increase 
of $5,403,000,000, breaking all previous records. 


A report of the Department of Agriculture estimates that 
35 per cent of the population of the United States is en- 
in farming, placing this country sixth in the list of 
the world’s agricultural countries, 


The Bureau of Domestic and Foreign Commerce esti- 
mates that the imports of the United States for 1912 will 
approximate $1,800.000,000 and the exports $2,300,000,000, 
totaling $4,100,000,000. 

The wireless bill, requiring ocean-going vessels to keep a 
wireless operator constantly on duty, was passed by Con- 
gress. 

The House of Representatives July 11 adopted articles of 
impeachment against Judge Archbold, of the United States 
Commerce Court. His trial began in the Senate December 
3 and is still in progress. 

The Supreme Court handed down a decision December 2 
in which it held that the Union Pacific Railway Co., by 
the acquisition of stock in the Southern Pacific had effected 
a combination in violation of the Sherman anti-trust law. 


The value of the farm output of the United States in 
1912 reached $9,532.00%000, according to the estimate of 
Secretary of Agriculture Wilson. 

Great Britain’s formal note of protest against that sec- 
tion of the Panama Canal act which exempts American 
coastwise shipping from tolls was presented to Secretary of 
State Knox by Ambassador Bryce December 9. 

The fleet of the United States warships during 1912 was 
increased by 148.852 tons comprising seven battleships, 
two armored cruisers and 16 smaller vessels, while to the 
personnel there were added 254 officers and 2,653 enlisted 
men. 

A number of investigations were conducted by Congress 
throughout the year relating to various schedules in the 


tariff, the money trust, the operation of the pure food law, 
drainage projects in the Florida Everglades, the Titanic 
disaster and campaign distributions. 


FOREIGN. 


China. Rebels installed Dr. Sun Yat Sen as provisional 
President of the Republic at Nanking January 1. Negotia 
tions between Premier Yuan Shi Kai and the republicans, in 
accordance with an edict issued by the Empress Dowage) 
February 4 resulted in favor of the establishment of a r 
public. The Manchu dynasty, represented by the child 
Emperor, Pu Yi, abdicated the throne February 12. The Na 
tional Assembly at Nanking February 14 adopted a_ pro 
visional constitution for the Republic of China and chose 
Yuan Shi Kai as provisional president. Order has been 
restored. 

Nicaragua. A revolution started by Gen. Luis Mena, who 
was forced to resign January 22 as president on account of 
the popular outery that his election in October, 1911, was 
unlawful, finally was brought to a close in September by th: 
surrender of the town of Granada by the rebels and the cap 
ture of Gen. Mena by Government troops. American marines 
aided the Government in establishing peace. In the national 
election November 2 Adolfo Diaz and Fernando Solorzanda 
were elected president and vice president respectively. 

Japan, Mutsuhito, for 44 years Emperor of Japan, died 
July 30. His son, Yoshihito, succeeded to the throne. Thi 
coronation will take place in 1914. Count Terauchi, Gover 
nor General of Korea, was named premier of Japan Decem- 
ber 6 to succeed Marquis Saionji, resigned. The armored 
cruiser Hiyei was launched November 21. 

Denmark. Christian X was proclaimed King of Denmark 
from the balcony of the palace at Copenhagen May 15 fol 
lowing the announcement of the sudden death of his father, 
King Frederick VIII at Hamburg. 

Switzerland. Dr. Edouard Muller was elected president, 
succeeding Dr. Louis Porrer, for a term of one year, begin- 
ning January 1, 1913. 

Paraguay. Rebels in January imprisoned President L. 
Rojas and forced him to resign. Congress appointed Pedro 
Pena, former minister to Peru, provisional president. The 
rebels were successful in many battles but were finally de- 
feated in May by Government troops at Ascunsion. 

Balkan War. War between Turkey and the Balkan States 
began October 2. After continued victories for the Greeks 
and the allied States, the Turkish Government November 3 
issued an official bulletin applying to the embassies in Con- 
stantinople for mediation by the Powers to arrange a peace 
agreement. Protracted diplomatic skirmishing resulted in 
an agreement January 1 at the peace conference in St. James’ 
Palace, London, England, by which Turkey cedes practically 
the whole of the Ottoman Empire’s European dominions, 
except Adrianople and the territory between it and Con- 
stantinople, to its victorious neighbors. Estimates of the 
killed and wounded in the Balkan war are: Turkey, 300,- 
000; Servia, 22,000; Bulgaria, 80,000; Montenegro, 6,500, 
and Greece, 7,000. 

Italy-Turkey. The war between Italy and Turkey, which 
began October 3, 1911, was ended October 15, when a peace 
treaty between the two countries was signed at Ouchy, 
Switzerland, by the delegates of the two countries, 

Mexico. A revolution which started in Mexico early in 
1911 still continues. Conflicts between Government troops 
and rebel forces have been frequent. 

Santo Domingo. Eladio Victoria, who was elected Presi- 
dent of the Republic after the assassination of President 
Caceres, November 19, 1911, resigned November 28, 1912, as 
a result of a general uprising throughout the country. Arch- 
bishop Nuelo was elected president to succeed him. It was 
reported in December that leaders of the revolution were 
planning another uprising and that the coffers of the Govy- 
ernment were practically empty. ; 

Ecuador. Rebels have been active in Ecuador throughout 
the year. Gen. Pedro Montereo, who was proclaimed Presi- 
dent of the Republic December 29 by troops stationed at 
Guayaquil, was shot and beheaded January 15 by a mob who 
opposed the revolution. Dr, Francisco Andrade Marin, presi- 
dent of the Chamber of Deputies, temporarily assumed the 
executive office and restored order. Leonidas Plaza was 
elected president March 31. A revival of the revolutionary 
movement was reported in November. 


Great Britain. The keel plate of Great Britain's twenty- 
eighth ship of the dreadnaught class was laid January 15 at 
Portsmouth dock yard. King “George reviewed the gun prac- 
tice and battle maneuvers of the British fleet May 10 and 11. 
The Lion, Great Britain's largest, fastest and costliest 
armored cruiser, was put in commission in June, 


Germany. The twelfth German dreadnaught, the Prince 
Regent Luitpold, was launched at Kiel in February. Emperor 
William passed in review September 2 the most powerful 
army ever gathered in Berlin in time of peace. It comprised 
over 60,000 men—artillery, cavalry, infantry, engineers and 
auxiliary troops of the guards and of the Third Army corps. 
The German imperial fleet was reviewed off the Island of 
Heligoland in the North Sea September 16 by Emperor 
William. At the conclusion of thé review the emperor ac- 
companied the fleet to sea, where maneuvers lasting four or 
five days were held. 


In the Olympic games that closed at Stockholm, Sweden, 
July 15, in which many nations participated, the United 
States ranked first in total points in all sports and won a 
sweeping victory in the field and track events. 


France won the Gordon Bennett international balloon 
trophy in the race which started from Stuttgart, Germany, 
October 27. The balloon Uncle Sam won third place. The 
balloon Dwessenldorf landed at Pskov, Russia. 
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WORKMEN’S COMPENSATION. 


Maine Seeks to Formulate Act Similar to That of 
Massachusetts. 


WATERVILLE, MeE., Dec. 30.—Among proposed 1913 
legislation of interest to lumber manufacturers and mill 
workers is a workingmen’s compensation act, which is 
fashioned much after the act adopted in Massachusetts. 
The workingmen’s compensation act proposes that if 
an employee gets hurt, without regard to where the 
fault lies, except it be criminal, within 15 days of the 
time his pay stops he will receive half pay, the time limit 
being four years, and in case of special injuries, for a 
longer time. If he dies, payment continues to the family 
for a period of six years. The measure was drawn to a 
large extent by members of the executive board of the 
Maine Federation of Labor. There is included within 
the scope of the measure authority for the appointment 
of a commission of adjustment by the governor, the ex- 
penses of administration to be paid by the State. 

A 54-hour law for women and children may be pro- 
posed, and also a bill making it obligatory for any firm 
advertising in case of a strike to state the same in the 
advertisement, and the establishment of a labor Sunday 
to precede Labor Day. 








CHILD LABOR LITIGATION. 


Case of Wisconsin Against Match Company May Be 
Settled Out of Court. 

OsHKOSH, WIs., Dec. 30.—The present probability is 
that the suit of the State of Wisconsin against the Dia- 
mond Match Co., to recover fines aggregating $22,400 
claimed to be due for alleged violations of the child labor 
laws at its Oshkosh plant, will be settled out of court. 
Conferences supposedly with that end in view have just 
been held with members of the State industrial depart- 
ment, attorneys for the defendant and those for the 
State at Milwaukee and at Madison. Gov. McGovern 
and C. H. Crownhart, chairman of the industrial com- 
mission, participated in the meeting at the State capital. 
It is asserted from an authoritative source that the de- 
fendant company will strive to have the litigation end 
with the payment of a sum much smaller than the claims 
now aggregate. 


GOVERNMENT PROBE STOPPED. 


Secretary of Western Retail Association Accuses 
“Uncle Sam’”’ of Imposition. 





SPOKANE, WASH., Dec. 30.—Secretary A. L. Porter, of 
the Western Retail Lumbermen’s Association, in the 
belief that the Government in its probing tactics was im- 
posing on the association, has stopped Special Agents 
Walter B. Wooden and William H. England from taking 
a third check on his books and records. His action 
caused the special agents to appeal to Commissioner of 
Corporations Luther Conant, jr., at Washington, D. C., 
and he in turn sent the following telegram to Mr. Porter: 


Our agents, England and Wooden, advise me you have 
declined to give complete access to association records since 
September, 1909. Bureau desires such access for purpose 
of completing its report and I, therefore, request that you 
withdraw your objections and submit these records to Mr. 
Wooden for complete examination. Kindly wire me collect. 

(Signed) LuTHerR CONANT, JR., 
Commissioner of Corporations. 


Secretary Porter on the advice of his attorney replied 
by wire as follows: 


Luther Conant, jr., Commissioner Corporations, Wash- 
ington, D. C.: We refuse any further examinations of our 
files and records for the reason that your department has 
already been furnished complete information with copies of 
all letters your agents requested from the time our associa- 
ciation was organized up until 1909. We have given your 
representatives a detailed report of all of our annual meet- 
ings and directors’ meetings up to the present date. No 
change in the conduct of our work has taken place since 
1909. Further, that a full examination was made of this 
office by the department of justice in February and March, 
1910, and we delivered to the department of justice all 
correspondence requested. 

The rights of the middleman as represented by the retail 
lumber merchant are now being tried by the department of 
justice in varions suits against lumber association of the 
Middle West. We feel that we have done all that could be 
expected by voluntarily turning over all our records to 
both your department and the department of justice, and 
that after some five years of investigation by your depart- 
went the lumbermen of the country as well as the people 
generally are entitled to report of your investigations. 

A. L. PORTER. 


Mr. Porter gave a further explanation of his refusal, 
as follows: 


Five or six years ago the late Sen. Kittredge introduced a 
resolution in Congress calling for a complete investigation of 
the lumber interests of the country, with a view to ascer- 
taining whether or not any concerns or associations were 
violating the Sherman antitrust law. 

The lumbermen of the country, both wholesalers and retail- 
ers, endeavored in every way to assist the department of 
corporations to get accurate and complete information of the 
industry. We gave the Government agents free and full 
access to private records, association records, etc. 

In 1909 Messrs. Durand and Hunter, representing the 
department of commerce and labor, made a full and com- 
plete inspection of the records, letters, etc., of this associa- 
tion. They were permitted to take copies of letters which 
we thought might be of benefit in compiling their 

In February and March, 1910, Charles F. Prey, represent- 
ing the department of justice, was permitted to make a 
detailed investigation of the association. This inspection 
lasted for three weeks. The department was furnished with 
copies of correspondence and records. Later the original 
copies were given to the departinent. 

I now feel that we have fully cooperated with both depart- 
ments of the Government. So far as the bureau of corpo- 


rations is concerned, there is nothing further to be gained 
by this investigation by representatives of the department, 
therefore Special Agents Wooden and England were refused 
further access to our records. 


Special Agents Wooden and England have been in 
Spokane for the last several weeks, having just com- 
pleted an examination of the books of the Western Pine 


Manufacturers’ Association and other records of Secre- 
tary A. W. Cooper. 





LUMBER PRODUCTION IN 1911. 


Preliminary Report Issued by Bureau of Census — 
Lath and Shingles Included. 





WASHINGTON, D. C., Dee. 31.—The office of EK. Dana 
Durand, director of the census, has issued a preliminary 
statement covering production of lumber, lath and 
shingles in the United States during the years 1908, 
1909, 1910 and 1911. The statement was prepared under 
the direction of Chief Statistician William M. Steuart 
by Jasper E. Welchel. The information was collected in 
cooperation with the Forest Service, and forms one of a 
series of annual reports regarding the lumber and timber 
industries. The substance of the report follows: 


The reported production of lumber in the United States 
during the calendar year 1911 by 28,107 mills, was 37,003.- 
207,000 feet b. m., against 40,018,282.000 feet b. m. reported 
by 31,934 mills in 1910; 44,509,761,000 feet reported by 
48,112 mills in 1909, and 33.224,369,000 feet reported by 
81,231 mills in 1908. The figures for the 4 years covered 
by the showing are substantially comparable, with the ex- 
ception of those for the year 1909. The information cover- 
ing this year was collected by special agents of the Census 
Office in connection with the regular Quinquennial Census 
of Manufactures, and hence covered, theoretically, every 
Iumber producing establishment which was in operation 
during the whole or any part of that year. The data for 
1911, 1910 and 1908 were gathered by correspondence, and 
while including the cut of practically all of the larger or 
commercial plants for these three years, do not cover the 
operations of many of the neighborhood or custom mills. It 
should be pointed out, furthermore, that the totals for 1911 
and 1910 do not include the output of any mill which re- 
ported a product of less than 50.000 feet during these 
years. Returns for ahonut 4.500 mills of this character 
were secured in both 1911 and 1910, but omitted from the 
tabulations. The decreases in 1911 compared with 1910 
of abont 4.000 mills and 3.000.000.0000 feet b. m. of lumber 
were donbtless due in part to a delay of about two months 
in mailing the schedule cards to the manufacturers in 1912. 


Leading States and Principal Centers. 


While the industry of lumber manufacture is widely dis- 
tributed throughout the United States, a production during 
the calendar year 1911 having heen reported from every 
State but one. namely, North Dakota—it is interesting to 
note that nearly 36 ner cent of the total cut was reported 
from the States of Washington, Louisiana. Mississippi, Ore- 
gon, and North Carolina, ranking in the order named. Fur- 
thermore, it will he observed that two of these five States 
are located on the Pacifie coast and three in the South 
which regions have in recent years become the principal 
centers of lumber production in the United States, their 


combined ontnnt in 1911 forming 68 per cent of the total 
eut for that year. 


Softwoods and Hardwoods and Leading Species. 


The renorted cut of softwood lumber in 1911 was 28.902 .- 
388.000 feet b. m., or 78.1 per cent of the production ‘from 
all_ woods, while that of hardwood lumber amounted to 
8.100.819.000 feet b. m., or 21.9 ner cent. The slightly 
larger pronortion of the total production supplied by soft- 
woods during 1911 compared with the fienres for the pre- 
ceding year fs a logical result of the drift in the Inmbher 
industry to regions which are chiefly coniferous or softwood. 

The five leading snectes cut in 1911 were vellow pine, 
Donelas fir. white pine, oak, and hemlock. ranking in the 
order: named, the agereeate ontnut from these wonds heing 
26.R35.9R5.00N feet. or 72.5 ner cent of the total nrodnetion 
fram all species. Yellow nine alone sunniied 12.896.706.000 
feet bh. m.. or 84.9 ner cent of the total, while oak, the lead- 
ine hardwood. contributed 2.098 444.000 feet, or 8.4 per cent. 

The comnarative summary follows: 


LUMBER PRODUCTION (M FEET BOARD MEASURE). 


State. 1911. 1910 1909 1908 
Tnited States.....87993 ONT 40.N1V9R® 44.5N0.7A1 82.994 AAD 


Washineton 


REET 4084754 4997409 2289918 9.915 998 
T.onisiona 0 
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Mississippi . 2.941 R15 9.199.905 O2RTDRAQ 1.RA1.016 
REPEL ol ers ieb cuore 41.892. RAR 2. NRk4 ARR 1.898.995 1.4€&R 158 
North Carolina... 1.798 794 1.894.792 2.177.715 1.128.798 
kos ct ne 1.777.203 1.844.448 2111890 1.A5A.991 
Wieeonsin ....... 1.781.986 1,291,994 2NO5NRl 1.812 315 
yo. | re 1.f#21 ARH 1.884 124 2.099.120 1.594 0Ng 
Minneanta ....... 1,485 015 1.457.724 T.RAIRAQ 1.988 199 
wh pitt | aoe Oe ne 1.4€R 7TR4 — -1.AR1.NRT 1.889.794 1,472 959 
Weet Virginia.... 1.287 78h 1.278 727 1.479.949 1.097 N15 
I Sa al ca is A ne 1.259.790) =1.8829199) 9101 71R = 1,198 795 
schyodistiak. a Ne OOO 1.9°9R 912-1 ARR AOQe 1.1. ANNI 1,159 N79 
Califarnin ....... 1.907 KAI 1.9%4 29R =, FAN KNT O9R 115 
Pennevivania 1,942 ANG 1.941 199 1.489 771 1.998 N41 
Flariaa wee MRR V4 aoe nny 1,991 724 TAN 906 
Tennessee ....... 914.57 1.91R 475% 1.998 249 79 RAD 
WR cweeveurgas RL 417 RANOTR =. 1,111 FAS nn RAIN 
MONE. 6-9 04.6 S00: RAT R11 1.941 R17 1.249 949 and RaQ 
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Sonth Carolina... RR4 N79 TOR SAI R97. RAN RAN RRR 
TO SOV. 6656-0 0% ROR ORR RNR NTE AQ1 A4N 721.291 
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Macescchusetts ... 272217 229.908 RR1.9N0 RVA HOOK 
VGTMONE secesces 220 OR4 9R4 A145 R51 571 RN4 017 
Montana . 29R AIK R19. NRQG ane xe 811.23 
Morviand 144 N7R 154 5x4 9R7 O29 TAQ RA 
Oklahoma 148 RAg 1#4. ARQ 295.780 158.756 
Connecticut 124 RAT 128.448 1€8 271 127 855 
TiHinois ABA 1718 5N6 179.181 128 819 
Colorado . 95.9ng 121.298 141.710 117.926 
New Mexico. R2.79°S RR A444 91.9°7 79 429 
Arizona .,. re 73.129 72.855 @2.721 48 ORT 
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Lath (thovsands) 2.971.110 8.494.718 8.708.195 2.926 684 
Shingles (thons.).12,118.867 12,976.3882 14,907,871 12,106,483 
* Includes Kansas, Nebraska and Nevada. 


BUILDING LEVEES. 


Riparian Land Owners on the Mississippi Resort to 
Legal Proceedings Against River Commission. 


MEMPHIS, TENN., Dec. 31.—Bills were filed simul- 
taneously in the Federal courts of St. Louis, Helena, 
Ark., Clarksdale, Miss., and New Orleans, through which 
it is sought to enjoin the Mississippi River Commission 
and the levee boards of the various States bordering on 
the Mississippi from building and maintaining levees. The 
bills have been prepared by Barnett E. Moses and: have 
been filed in the name of John F. Cubbins, representing 
the Riparian Land Owners’ Association, which controls 
about 50,000 acres of land along the river in Tennessee, 
Arkansas and Mississippi. The principal allegations in 
the bill are that the action of the river commission and 
of the levee boards is unconstitutional and that the 
levee boards of the States are all insolvent and unable 
to pay any damages that may result from floods. It is 
further asserted that the alleged unconstitutional build- 
ing and maintaining of these levees constitute wilful 
destruction of private property without due process of 
law. 

Lumber interests here have recently been very much 
pleased with the action of the river commission and with 
the plans made by the United States Government for 
the building and maintaining of levees that would pro- 
tect their holdings in the Mississippi Valley States. The 
filing of these suits has come as a very great surprise 
and it remains to be seen what effect the institution of 
these ‘proceedings will have. The levees have their draw- 
backs and they have been opposed by important interests 
for many years. It is felt, however, that there are so 
many more good features than bad that they have come 
to stay and that there will be no decision handed down 
by the courts in these cases that will affect the status of 
improvement work as carried out in the past and as 
planned for the future. 


A TEST CASE. 


Right of Corporations to Engage in Agricultural 
Pursuits in Mississippi. 





HattressurG, Miss., Dec. 30.—Suit will shortly be 
entered in one of the chancery courts of the Delta to test 
the constitutionality of the legislative act prohibiting cor- 
porations from engaging in agricultural pursuits, which 
took effect November 1. It is stated that several of the 
ablest lawyers in the State have been retained to fight 
the case in chancery, and carry the litigation to the 
United States Supreme Court if necessary. The proceed- 
ings will be filed within the next fortnight. 

The statute has created a great deal of adverse com- 
ment, and it was expected that Gov. Brewer would veto 
the bill when it was presented for signature, as he had 
declared unequivocally against the principle involved. 
However, the governor effected a compromise with the 
leaders of the farmers’ union, which is backing the bill, 
and secured an amendment providing that it should not 
take effect until November 1. Within two weeks of the 
date named the governor approved charters of farming 
corporations aggregating more than $15,000,000 in cap- 
ital stock. Many of these charters were secured merely 
for speculative purposes, and the incorporators have 
made no attempts at reorganization, and in reality do not 
hold any lands. 


ADVANCES ALL PRICES. 


Large Yellow Pine Company Announces Increases 
Effective January 1. 








Just after the AMERICAN LUMBERMAN of December 
28 went to press the following telegram was received 
from a southern producing point: 

One of the largest manufacturers in the South an- 
nounces advances in prices on all items, the increase 
amounting to $1 a thousand on everything in the list, 
including timbers. The advance takes effect January 1, 
1913. 

Evidently this producer is satisfied that the market is 
growing materially stronger. 


SHORT-MEASURING SHINGLES. 


A Practice Alleged to Have Existed Thirty Years 
in Massachusetts. 





Banoor, ME., Dec. 30.—John P. Buckley, Maine com- 
missioner of agriculture, who has just returned from the 
annual meeting in Boston of the Massachusetts’ Sealers 
of Weights and Measures, says that the most interesting 
of the discussions at that meeting related to short bun- 
dles of shingles that were said to be on sale in various 
parts of New England. Some of these shingles, it was 
said, are manufactured in New England, and others 
shipped in here from New Brunswick, and the bunches are 
10 to 15 per cent short, so that the purchaser gets only 
850 to 900 for a thousand. Not only in measure is the 
purchaser defrauded, but when he employs carpenters he 
pays for laying 850 or 900 shingles the regular price 
asked for laying 1,000. Complaint was made by one 
man that a lot of 100 bunches, or 25,000 shingles, that 
he bought of a prominent Boston concern fell short $10 
or $12 worth. When asked about this, the Boston firm 
replied that shingles had been put up that way for over 
30 years. 
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FORCES THAT DETERMINE MOVEMENT 
OF RURAL COMMERCE. 


The natural laws which operate upon man in all his social relations 
lose none of their force and little of their efficacy because seldom 
recognized and frequently ignored or violated by individual men and by 
communities. Man can do so many things in violation of the well estab- 
lished laws of nature without the penalty of such violation being brought 
directly home to him that he is deluded into the belief that his own will 
is the only forum to which questions of conduct are to be referred. 

Inasmuch as a community is but the embodiment of individual 
intelligence and individual opinion, communities like individual men, 
often have ignored if they have not defied some of the less known though 
none the less inexorable natural laws; those most often ignored being the 
laws observance of which assures continuous growth and progress. 

In a country vastly rich in natural resources 
the profusion of Nature alone is sufficient to 





The time has come when desire must wait on deserve; when to occupy a 


place in the commercial scheme means to perform a necessary service in 
the most economical and efficient manner. Nature is said to permit no 
waste. If this maxim be true, Nature herself will eliminate whatever is 
useless not only without the help or hindrance of man but in spite of any 
aid or activity that is not in harmony with the natural law which imposes 
this duty of service. 


Service Demanded. 

The success that is founded in the performance of an essential 
service is of the most permanent and substantial kind. Any other kind 
of success is not only unsatisfactory but is insecure and ephemeral as well. 

Reasons abound, therefore, for seeking to determine the service 
that is necessary, the extent to which it is already performed and the 
means or method of performing this duty in a better and more satisfactory 

manner. Any investigation of this kind is sure 





overbalance and counteract the deterrent in- 
fluences of man acting in blind ignorance of 


{From the Kansas Jndustrialist. } 


to disclose defects in the present methods of 
merchandising and in the methods pursued by 
communities in performing their functions. In 


natural laws. But as population increases and The Country Boy’s Creed. fact there need be no surprise if communities 


natural resources decrease man is forced often, 
it may be unconsciously, to obey natural laws. 


I believe the country which God made is 
more beautiful than the city which man made; 


be found that have no conception whatever of 
their duty to themselves and to the nation as 


The woodsman in going through a path- ee a whole; nor need there be surprise if mer- 
less forest chooses the route that offers the ee a ee es ee oe chants be found who not only. know nothing 
fewest obstacles to the passage of a person wwotl: ie week elevator we Gad %, tet thet of their duties to their community but who 
on foot. This he does instinctively without a work with nature is more inspiring than work would resent any suggestion that they really 
thought of obedience to natural law and per- with the most intricate machinery. I believe owe any duty to anybody but themselves. That 
haps with no thought of the economical basis that the dignity of labor depends not on what is, they may think that any loss from neglect 
of his choice. If this law is effective in deter- you do, but on how you do it; that opportunity of their duty falls upon them and is of no in- 
mining man’s conduct without his knowledge, comes to a boy on the farm as often as to a terest or consequence to anybody else, least of 
and in spite of his ignorance of its existence, boy in the city, that life is larger and freer and al! to the community as a whole. 
how much more powerful must be the effects happier on the farm than in the town, that my But this is one of the existing conditions 


of the law when man recognizes and conforms 
to it. 


success depends not upon my location, but 
upon myself—not upon my dreams, but upon 


that the community building campaign is de- 


what I actually do, not upon luck, but upon signed to improve. What is sought to be im- 

Community a Necessity. pluck. I believe in working when I work and pressed upon every citizen is a recognition of 
The existence of small communities through in playing when I play and in giving and de- the fact that his own success and prosperity 
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out the world is not merely an accident or the 
result of a series of accidents. These com- 





manding a square deal in every act of life. 


are almost if not quite as dependent upon the 
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= ©. Geover enterprise and progressiveness of his com- 








munities have sprung up and they have been 

perpetuated throughout the history of man- 

kind because the perpetuity of human existence demands the grouping 
and unifying of interests that are manifested in the community system 
of social organization. It is not for men to say whether the human race 
shall live with or without the community; but rather to say whether the 
race shall grow, prosper and progress with the community or shall dis- 
integrate and decay without it. 


Basis of Liberty. 

The perpetuity of its communities must be a matter of grave concern 
to any nation, but to the people of the United States the preservation of 
their communities as at present constituted is so closely related to the 
preservation of a free government that sincere patriots must be alarmed 
at any movement or tendency that threatens to destroy the local self- 
governing community as a political unit. 

The rural community of this country is confronted today with 
precisely the same conditions that presented themselves to the individual 
man. When a country is vastly rich and when its wealth lies open for 
occupation by the first comer competition is less keen than it is sure to 
be when wealth must be produced or created instead of being merely 
appropriated. 


Rewards Must Be Earned. 


The United States has just about passed through the period during 
which the reward is altogether disproportionate to the service rendered. 


munity as upon his own enterprise and pro- 


gressiveness. 


All Must Help Hold Trade. 


For example the enterprising hardware man knows that if he does 
not keep his stock and store up to date and prepared to supply the 
needs of the people of his community their trade will go to another com- 
munity. He may not perhaps see any harm in this beyond the loss that 
he himself suffers. If he considers the subject more carefully, however, 
he will see that in permitting the farmer or other citizen to go elsewhere 
for his hardware he is encouraging him to buy his clothing, his groceries 
and other supplies elsewhere. 

When a single merchant is himself enterprising and uptodate, doing 
his best to deserve and hold the local trade much of his efforts will be 
wasted if his fellow merchants are out of date and ignorant of modern 
methods of merchandising. In fact he will see almost at once that 
holding the hardware trade of the town and community is an uphill job 
if the drygoods man, the grocer, the lumberman and other merchants 
of the town are not using modern methods to hold their classes of trade 
also. 


Unrepresented Lines. 


If these principles hold good with respect to the classes of merchants 
already established in a town they hold just as true of lines not repre- 
sented. That is to say that a town may in the past have been without 
one or several classes of merchants or industries that really were needed 
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COMMON INTERESTS SHOULD UNIFY EFFORTS. 


to bring the town’s facilities up to a point where it can supply all the 
needs and thus hold the trade of all the people that are within convenient 
distance. Merchants already established, therefore, are vitally inter- 
ested in having represented all lines of merchandise that are required 


by the people of the community. More merchants than are needed to 
supply the community’s needs ought not to be established, though 
the lack of one essential line hurts all other lines. In other words, 
merchandising is a function on which community progress depends. 





{From the Bayonne (N. J.) Evening Review. ] 
THE Y. M. C. A. BUILDING CAMPAIGN. 


All citizens will undoubtedly watch with interest and 
probably will aid to the extent of their means the effort 
that is to be made to establish the Young Men’s Chris- 
tian Association permanently in this city through the 
erection of a suitable building for-its work. 

The Young Men’s Christian Association is an impor- 
tant factor in the development of the American city. 
One of the first efforts of those desiring good city 
government is to secure the enforcement of law and the 
lessening of crime. There are two essentials to the 
securing of law enforcement, efficient public officers and 
a proper public opinion. 

The proper public opinion is necessary in order to 
secure efficient officers; so that after all the chief thing 
is public opinion. It will demand the nomination of 
good men, will secure their election, and will support 
them in the fulfilment of their duty. 

Public sentiment is often on a low level because the 
thoughts of the people are not directed along high lines. 
The organization of a Young Men’s Christian Associa- 
tion in this city; the earnest work upon its board of 
directors of a body ‘of strong, Christian business men; 
the erection in a prominent public place of a building 
devoted to the work of helping t6é make young men 
better men on every side of their lives, and to lift their 
ideals—these things are powerful educators of public 
sentiment. 

The sort of work done by the association attracts to 
it non-Christian men, who become loyal to it and its 
ideals, while at the same time the cooperation of Chris- 
tian men of all creeds is secured. The existence of such 
a building occupied by a live association is a constant 
reminder to the citizens of any city of the sort of condi- 
tions the best men have determined shall surround its 
young men. They are committed to the best things and 
can not forget that fact. 

It is impossible to place in the heart of a city an 
association building adequate for its needs, and put in 
it an efficient’work, with such membership as goes with 
it, and not have a force that will help to impress upon 
all men in that city the idea that the right to cast a 
ballot is a public trust, to be exercised not for personal 
gain or gratification, and that a public office is a public 
trust to be conscientiously fulfilled. 

It ought to be the aim of every city government to 
make the best possible environment for its boys and girls 
and its men and women. This will be accomplished not 
alone by lessening vice and temptations to evil living, 
but as well by bettering the physical conditions under 
which people live and providing opportunity for contact 
with higher ideals. That would be the very best govern- 
ment which made it possible for every boy and girl to 
be physically strong, morally clean and mentally sound 
The illustrious Gladstone said that the function of govern- 
ment was to make it as easy as possible to do right and 
as hard as possible to do wrong. 

The association is striving directly for these results 
among boys and young men. The various departments 
of its work are framed with these ends in view. Its 
batteries are trained in this field for battle. In this it is 
directly an aid to good government. The association is 
directly fitting men for public places—helping to train 
the type of men needed. 

The power of the school gives mental equipment and 
trains in habits of industry, and the pulpit calls men to 
earnest living; but we must place side by side with these 
this organization which appeals to all men of all creeds 
and no creeds and insists on the making of all-around 
men. 

With a united effort the raising of a fund sufficient in 
size to provide a suitable building for the association in 
Bayonne should be comparatively easy. 





{From the Hartford (Conn.) Post.] 
HOME SWEET HOME. 


A home isn't the sandstone in the building; the furnish- 
ings inside the walls. It may have everything the archi- 
tect’s specifications and the designer’s art have called for 
to make it beautiful, but the real home is more—what we 
make it,’’ said Mrs. Elbert H. Gary the other day in the 
enthusiasm of occupying a home of her own after living in 
hotels. This new home is a quite splendid one in the world’s 
noted home street—Fifth Avenue, New York. But what Mrs. 
Gary says of her home men and women who are not blessed 
with quite so much of the world’s goods may well say also 
of their more unpretentious ones. 

Again™ does Mrs. Gary strike the keynote of human 
sympathy and human happiness when she says: 

“Between yourself and the management of a hotel every- 
thing and anything that is needed is supplied. Every want 
is catered to, there is everything except that feeling of 
proprietorship, that ‘comfy’ home enjoyment that is found 
nowhere but in a home. 

“One may have the finest suite in the best hotel in the 
land, but there is that something missing. It fails to satisfy 
that longing for a place to call home, a place to return to 
after an outing, knowing that it is all yours. q 

“To entertain your friends and know that you are doing 
so in your own home and not merely exhibiting vanity— 
that, too, is real enjoyment.” 

In the finest hotel or apartment house in the world there 
is always the feeling of restraint and the idea that one is 
under espionage. Not necessarily because there are those 
who curb one’s desires and one’s liberties or keep unwar- 
ranted watch on one’s movements and habits, but because 
hotel or apartment house life is unnatural, because it cir- 
cumscribes the life of the individual to an extent never in- 
tended. Because it destroys the sweetest and best side of 
family life and of the individual freedom. 

Everything may be nice and lovely between all persons 
housed in a hotel or apartment house, but there is lacking 
that indefinable something that differentiates the real home 
from the mere stopping place. We may stay contented in 
a hotel for a long time if we know that at the end of a 
certain period we are to go into a home of our own with all 
the things that go to make a home. But we never realize 
how much this home instinct has meant to us until we are 
occupying that home. 

There are, of course, men and women who do not know 
this longing and desire to have one spot in all the world 
undeniably their own. Who do not know the splendid bliss 
of being untrammeled in one’s life by outside influences. 
And these are the people to be pitied because they are losing 
the finest experiences of life. 

The toiler who works on and on with the one thought in 
mind of accumulating enough more to secure a comfortable 
home—not for himself alone, bless you, but for his wife and 
children isn’t living a purposeless or useless life by any 
means. For who knows out of that home nest he provides 
what instruments for the uplifting and the forwarding of 
the world may not come. wNurtured in a real home—the 
kind that has the “comfy” appearance and the “‘comfy” feel- 





Progressive Women 
Demand Admiration 


For the fight they are waging 
against influences that tend to 
demoralize the home. Every 
woman is by instinct a natural 
lover of home. From time im- 
memorial they have been the 
prime movers in home building. 
From our experience few homes 
are built in which woman does 
not have a hand, and when it 
comes to selecting lumber it does 
not take them long to see the 
saving in the carpenter’s labor 
bill by supplying him with nice, 
smooth lumber that comes ready 
to be nailed on. The modernly 
equipped mills, from which we 
buy our lumber, pride themselves 
on smooth, high grade stock, and 
the finish, flooring, ceiling, siding, 
casing and base we handle cer- 
tainly justify a careful compari- 
son by any home builder who 
wants the most for his money. 
Come in and see it. 








“There’s No Place Like Home” 


Name and Address 
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ing what fine things for the human advancement may not 
be born? 
It is in the home, isolated from the immediate close con- 


tact of the outside world, but near enough to feel the power 
and the influence of the great drama of life that characters 
are shaped for the fine work the world stands so much in 
need of. It is in just these homes that the toiler, whether 
he be among the world’s favored in the matter of rewards 
or among those who merely fight along for the living chance 
that middle age and old age find consolation for ali the 
sacrifice that has been demanded in the long years of toil. 
So it is quite easy to see why the millionaire’s wife finds 
great happiness in going into a home of her own. She is 
but obeying a quite natural instinct of the human race. 





[From the Centralia (Mo.) Cowrier.] 
MERCHANTS AND MAIL ORDER HOUSES. 


The Courier has had the gauntlet thrown down to it and 
we accept the challenge. A farmer writes that he is weary 
of the Courier abusing people for buying of mail-order 
houses, when Centralia merchants patronize mail-order houses. 
He then goes on to name merchants and business men 
whose wives buy their clothing in St. Louis and who them- 
selves buy goods they do not carry of mail-order houses 
dry goods merchants patronize the Larkin company and 
grocerymen receive vehicles from Sears & Roebuck. It’s a 
fearful indictment of disloyalty to Centralia by the very 
men of all men who ought to stand true to the town. We 
do not believe it and because we do not believe it we ac- 
cept his challenge to run the names of Centralia business 
men who will buy everything that is to be had in Centralia 
of Centralia merchants, under a ‘‘Loyal to Centralia” head. 





{From The Farmers’ Review.] 
FARM VALUES. 


A central Illinois farm sold last week for $200 an acre. 
The soil and general improvements were no better than those 
of a farm in an adjoining county which brought only $160 
an acre. Why the difference? The $200 farm is located on 
a good road five miles from a thriving town of 2,400, noted 
for its good markets and live, up-to-date merchants. The 
$160 farm lies 3 miles out of a town of 2,600 inhabitants, 
but one which offers only ordinary facilities as a market 
place. The difference in the towns accounts for the differ- 
ence in the market value of these two farms. A farm may 
be in excellently fertile condition, its buildings and other 
improvements may be first-class, but unless it lies within 
reasonable distance of a good, live market town its value 
will not equal that of other land perhaps less desirable 
from a fertility and improvement standpoint, but possess- 
ing the advantages of a better trade center. The influence 
of a good town on farm values is greater than ordinarily 
recognized. No matter how poor a town may be in market 
facilities, it has direct influence on the value of farm 
lands around it. The farmer is not alone responsible for 
the value of his land. The local merchant and town busi- 
ness man have a great deal to do with it and are deserving 
of recognition and credit. The relation between the farm 
and the town is by no means a one-sided affair in that 
agriculture alone supplies the basis of urban existence and 
prosperity. The town is about as indispensable to the farm 
as the farm is to the town. Neither can thrive without 
the other. Consider what your farm would be as a business 
proposition and as a home without the many advantages 
offered by the local village community, its market, retail 
stores, schools, churches, social activities, etc. What does 
a good town really mean to you, your family and your 
business? The advantages are not all on the side of the 
townspeople by any means. You are as dependent upon 
them as they are on you. Would it not be well to consider 
this relation in its true light? If there are obligations on 
one side there are obligations on the other. The farm 
value idea is but one way of looking at it, but it furnishes 
a concrete illustration which should set us all to thinking, 
There is wisdom in patronizing home merchants and boost- 
ing local enterprise among home industries. 
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You ask if we will make use of your advertising suggestions - indeed we 
will, and we find them a great help. We succeeded in interesting all of our 
lumbermen in their use and are noting results. Be sure and see that we get your 
latest sheet of suggestions at the following points: 


Jennings Walker, Brinsmade, N. D. 


John Erickson, Hesper, WN. D. 


Tra Packard, New Rockford, N. D. 


H. E. Bertsch, Medina, RN. D. 
Harry Mersen, Steele, N. D. 
J. M. Morrison, Dickey, WN. D. 


John Moe, Flora, N. D. 

G. Christenson, Sheyenne, N. D. 
C. R. Hume, Barlow, N. D. 
Andrew Okon, Dawson, ¥. D. 

P, A. Dykstra, Narion, NW. D. 

R. W. Freeman, Edgeley, N. D. 


u. H. Pfeninger, Streeter, N. D. 


Yours truly, 


FOWERS ELEVATOR CO. 


Manager. 
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REALM OF THE RETAILER. 


Why Dealers Do Not Advertise Prices on the Different Grades of Lumber—The Elements of Profit—Make a Unit of a House 
Bill and Figuring the Percentage of Profit Becomes Easy. 


BARRIERS IN THE WAY OF ADVERTISING 
PRICES. 


Some time ago mention was made in this department 
of a dealer who advertised the different qualities of 
lumber he carried in order that prospective customers 
might know their pocketbooks would be accommodated. 
It was his idea a lumberman should carry different 
grades of goods the same as a dry goods merchant, and 
that he should let it be known. Of course, any one 
acquainted with lumber would know that in every 
item on the list there were different grades. In 
dimension are Nos. 1, 2 and sometimes 3; in flooring, 
finish, shingles, and so on throughout the list, are 
different grades, but it was this particular dealer’s 
view that the layman was ignorant of this, and that 
the information should be given to him. I remember 
this was in part an argument he used: 

‘*A farmer out here—we will say he is a renter 
who has not any great amount of money—has in some 
way learned that the price of boards is a certain figure. 
He wants to patch up around his place and he can’t 
stand the price. The price that has been named to 
him by a neighboring farmer perhaps may have been 
for the highest grade, and he may not know he can 
buy a No. 2, No. 3, or even No. 4—and maybe a cheap 
No. 4 will answer his purpose fairly well. I want 
him to know that he can come to my yard and get 
this cheap board. To tell this man in an ad that I 
sell good boards will not do. I want him to know 
something about the range of grades and prices. 
Ought to know that he would find such a range of 
grades and prices in any yard? No, I can’t say he 
ought to know it; maybe he has had no occasion to 
post himself. If I advertise at all I want to convey 
explicit information to the man it reaches.’’ 

There is a good deal of common sense in that argu- 
ment, notwithstanding not one lumberman in a hun- 
dred will agree with him. It is not the policy of the 
retail lumberman to advertise prices. Were you to 
look up a thousand ads in local papers the chances 
are you would not find one specific quotation. It is 
so long since I have seen one that I have forgotten 
when and where it was. But it is a very good idea 
when we are reasoning on a subject to bring it right 
home. When we read an ad do we really think it is 
complete unless prices are given? Invariably when I 
take up a magazine I glance through the advertising 
pages and if the price of an article is not given my 
interest is lessened. You feel it is kind of a put on 
you after being told so much about the article to be 
obliged to write for the price of it. That information 
should have gone with the description. I will tell 
you how it has worked in one individual case. There 
is a set of books advertised in the magazines that I 
would not object owning, but the price has not been 
publicly given and I have not asked it and probably 
never shall. Had the price been given and it was 
satisfactory I feel that the books would have been 
on my shelves, but they certainly never will be there 
so long as the publisher chooses to tell everything 
about them in the magazines except the price. 

I may be more finicky in this respect than the rest 
of you, but I doubt if I am. Suppose you are a man 
who thinks that an easy way to make money is to 
take advantage of bargains, and a grocer in your town 
advertises a ‘‘sweeping reduction,’’ with the further 
information that the bottom has been knocked out 
of flour. On the face of that ad you wouldn’t drive 
around to that grocer’s place and order a sack or 
barrel of flour, as you are lacking the information to 
warrant it. But if the brand and price of the flour 
are advertised, then you have a guide. You can ask 
your best girl, your butler or your steward, as the 
case may be, what she or he has been paying for flour, 
and then with the two prices before you you know 
what to do. If there is a reduction of 5 cents on 
a sack and the grocer calls that knocking out the 
bottom you will see at once it is a trick to catch trade, 
but if you can save a quarter of a dollar by driving 
a block out of your way, you will say it is an easy 
way to earn a quarter. 

It is plain to most of us why prices are not adver- 
tised by retail lumbermen. They are afraid com- 
petitors will slide in under them and steal their thun- 
der. And such a chance there would be! Suppose a 
dealer who carried straight No. 1 dimension should 
start in to capture lumber consumers by selling it 
for $18 a thousand. That we will say is cost laid 
in the yard, and the advertiser might think that 
while he was selling this dimension at cost he would 
sell other items at a profit. His competitor is pretty 
smooth and when a prospective customer comes in he 
exclaims, ‘‘Huh! My competitor out on the boulevard 
thinks he is cutting a dog in two when he sells dimen- 
sion for $18. My price is $16!’’ 

So it is, but it is for No. 2; and how many lumber 
consumers are there who don’t know the difference? 
There are markets in which not a stick of No. 1 is 
sold, and what do corsumers know about No. 1 in 
those markets? You have no idea, have you, that they 
buy their dimension for No. 2? Not this year. I 
can tell you that now and then grades are fearfully 
and wonderfully mixed. If there was only one grade 








in dimension, flooring, and so on, and that grade was 
branded and the standard everywhere the same it 
would be another question. Then it could be adver- 
tised and the other fellow couldn’t pass another 
grade off for it. 

Hence it will be seen that while the proper way to 
advertise is to announce prices, lumber stocks are so 
susceptible of manipulation that not one dealer in a 
hundred dare open his mouth in publie about prices 
for fear his neighbor will use them as a leverage. 
There is one dealer in several thousand who swings 
his prices to the breeze and doesn’t care who knows 
them, but it has not been my observation that these 
dealers put themselves under bonds to stay by grades 
—except of their own making. Any lumber they call 
a particular grade is in their mind that grade and 
that is the end of it. 

A prominent man in the trade said he would not 
advertise prices if a page in the local paper were given 
to him free. ‘‘How long do you think it would be 
before my competitor over on the square would be 
after me? It would be meat for him. As it is he 
avails himself of every possible chance to learn my 
prices, and to give them away by advertising would 
be business suicide. There may be points where it 
would do to advertise prices, but if there are the 
dealers are more upright than we are here as a body.’’ 


INTEREST ON THE INVESTMENT. 


When we have a financial undertaking in view there 
is nothing more natural than that we should get out 
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“It would be meat for him.” 


our little pencil and figure up what the probable 
returns on the investment will be. Not long ago a 
young man who expects to engage in the retail busi- 
ness asked me about a page of questions, among them 
being this one—not practically in these words, but 
words to this effect, as the lawyers say: With about 
$9,000 invested in the business what percentage of 
profit ought to be made from it? 

Really nothing has ever come my way that beat that. 
He might as well have asked, How large is a piece 
of chalk? I had to tell him, of cource, that the profit 
would depend on the volume of his sales, on competi- 
tion, on himself, and that any man who would pretend 
to say what his profit would be before the closing 
of the fiscal year would be a four-flusher. Then to be 
perfectly fair with him I had to say that I had known 
of several instances where men had invested in a retail 
business and at the end of the year could not count 
one little penny as profit. In fact, I have known 
dealers who opened yards with no intention of making 
a profit the first year, except as becoming known and 
gaining a foothold in the community may be called 
profits. One of these dealers invested $25,000 in a 
yard and stock and the first year went into a hole, 
which did not discourage him in the least, as it was 
about what he expected. It was a good-sized market, 
with a half dozen yards, and it was necessary for him 
to wedge his way in slowly. His first year’s sales 
were a little less than $20,000, and a 10 per cent net 
profit on this amount would not go far toward off- 
setting 7 per cent interest on the plant, insurance, 
taxes, keeping a delivery team, paying a foreman and 
a second man, besides several and-so-forths. The next 
year, however, the sales began to pull up; the next 
year they were still larger, and I hardly think you 
could have bought them last year for $75,000. 

This profit to begin with depends on the man, on 
the location and a dozen other elements which may 
figure in the problem. In an eastern Colorado town I 
was told that a man had recently opened a yard and 
going up on the side hill the last comer was shoving 
out lumber at a great rate. He came from Michigan 
to Colorado, and when I got a chance to pass him my 


card he dropped the board he was about to shove ou 
a wagon, and exclaimed, ‘‘ Well, I’ll be darned! | 
never expected to see you out here, and here you are 
before 1 am fairly under way. You never could get 
to see me when I was in Michigan, but here we meet 
a long way from the old homes of both of us.’’ 

This dealer told me how much lumber he was selling 
and the profit he was making on several items. Th 
amount he had invested in improvements did not ex- 
ceed $500, as the shed he had under way was not more 
than half completed, the rush of business preventing 
work on it. This is one of the boys who no doubt 
figured up a good profit at the end of the first year. 
To use an expression that has been worn out, he 
struck the town at a ‘‘psychological moment.’’ It 
was a new town, there was only one yard there and 
there was room to spare for the second one. Should 
I drop in there today I might see a half dozen yards. 


UNMINDFUL OF THE PERCENTAGE OF PROFIT. 


Were I to make an investment I should want to 
know as accurately as it could be known in advance 
which end of the horn I would probably come out at, 
one good reason being that my pocketbook has always 
been so mighty lean it wouldn’t stand much of the 
little end of the horn foolishness. Before I cut my 
eye teeth I could figure profits as recklessly as the 
next one. When the chicken fever was consuming 
the little common sense there was in my brain | 
could prove to any man, on paper, that the hens and 
roosters would make a competency inside of 10 years. 
When the gold mining fever made a fool of me, | 
positively knew that in a few short years I would 
zo along the streets throwing twenty-dollar gold pieces 
at the sparrows. Then the wheat operators on the 
board of trade caught me as a sucker, and when I 
was wearing my suckerdom apparel I was going to 
have a summer home at Newport in less than 24 
months. With what result in every case? My few 
pennies, one by one, dropped, dropped, dropped from 
sight, never more to be seen again by me. It was 
the other fellow who saw them after they had dropped. 
I became so disappointed in figuring in advance the 
profit on my new undertakings that he is more of 
an orator than lives who could walk into my room 
this morning and induce me to take an interest in a 
business with which I am not acquainted, unless that 
interest were given to me and I was paid for taking 
it. Even then I would have to be guaranteed that 
there would be no backwater in the way of assess- 
ments, et cetera. I have concluded that the only way 
for me to become wealthy is to hold my nose right 
over my little Dutch typewriter and gather in my 
$4 a week. 

3ut I was intending at the start to tell you of a 
colaborer who says the percentage of profit he has 
made never has bothered his head. He is selling 
lumber in a town of about the size of Ottumwa, Iowa, 
though that isn’t the town. I should say he is not far 
from 55 years old and is well proportioned, being 
about my height and girth. He doesn’t belong to the 
numerous Smith family, but one of the other numerous 
families could claim him. He is more than an average 
dresser and entertains high regard for his coach dog. 
[ can’t say that he has ever owned a coach for the 
dog to follow, but he is attached to the spotted brute. 
Perhaps it is a weakness of mine having looked over 
a plant, seen how the proprietor of it handles himself, 
and under what system the business appears to be 
carried on, to be curious how the dealer is rated by 
the commercial agencies. I hope the dealers will for- 
give me for delving into their personal affairs in this 
way, and I think they will when they learn that this 
information is held inviolate and is never given away 
except in public print. 

This dealer is rated at from $25,000 to $35,000, but 
those figures do not tell more than a quarter of the 
story. If I could borrow the money I would give him 
10 times as much as IT am worth for his holdings and 
make more than $50,000 by the bargain. If I knew 
much more about this dealer that could be made public 
I would tell it. 

I had a splendid visit with him. The entertainment 
didn’t include a ride in his automobile which he said 
bore the Packard brand, as he was fearful if the paved 
streets were left the vehicle would drop down through 
to China. If I would visit him when the mud was 
dried up he would make the old machine earn its 
gasoline. 

You have seen men who enjoy life—this dealer is 
one of them. He does not permit trifles to worry him. 
The subject of interest on an investment being on the 
carpet, he said that never in his life had he at the 
end of a year figured up the percentage of profit he 
had made on his investment. He supposed it was 
the proper thing to do, and if so he had neglected do- 
ing it. The profits of the business had been satisfactory 
to him, but what percentage they were on the invest- 
ment he never had known. 

You will agree with me that this dealer is as unique 
as he is easily satisfied. The most of us, were we 
getting along financially as well as he has would have 
had our lead pencils out satisfying our pride by ascer- 
taining what a mighty fine percentage we were making 
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on our investments and seeing if we couldn’t wiggle 
out another 1 per cent or so. 


ESTIMATING BILLS ON THE COST PRICE OF 
MATERIAL. 


Since this subject was treated some time ago, several 
letters have reached me, one of my correspondents 
writing it was a wonder that any method so simple 
was not universally adopted. 

It looks to me about that way. I know that in the 
yards of perhaps thousands of you the common way of 
estimating bills has been a bugbear. At the expense of 
repeating I will in part go over the ground that was 
traversed: Before you is a bill that is to be estimated, 
and it is always the desire of the level-headed trades- 
man that he get a living profit on the goods he sells. 
The dealer begins, so many feet of dimension at so 
much per thousand is worth a certain amount and 
down that goes. Then the sheathing, flooring and 
other items are listed in the same way. When the 
list is made out it is natural to want to know how 
much the bill will pay, provided it is sold, and no 
dealer can answer that question definitely unless he 
knows how much the material cost laid down in the 
yard. And so long as that is so why not begin with 
the cost price to start with? No other price need be 
taken in consideration, At the start say this dimen- 
sion cost me so much laid down in the yard, and put 
down the amount. The flooring cost so much and put 
that down. Keep along this line until the cost price 
of the whole bill is ascertained, and then if it is your 
desire to make a net profit of 5 per cent, 8 per cent, 
10 per cent, or more, how easy it is to add any per- 
centage to the lump amount. 

Say a bill foots up $400; if a dealer wants to make 
10 per cent, how easy it is to add $40 to the total; if 
8 per cent he adds $32; if 12, $48, and so on. Then 
if Mr. Competition is shaking his fist at your head 
and it is thought necessary to work for a smaller 
profit in order to keep him at a distance nothing is 
easier than to change the percentage in less time than 
you could sharpen your pencil. 

This subject was considered in this department a 
couple of years ago and one dealer writes that he 
has followed the system ever since. ‘‘It has saved 
me work and work,’’ he writes. ‘‘And I would not 
think of estimating in the old way. It is as you say, 
when a dealer is estimating he wants to think that 
he is getting a larger percentage of profit on his 
finish than on his other items, for the reason doubtless 
that when sold in small quantities he does get a better 
profit, but when he is estimating a bill it is the profit 
on the whole he is after and not on any particular 
item or items. I have seen the time, I am sorry to 
say, when if a bill had to go at a small price I would 
argue with myself that the dimension and cheap lum- 
ber went at no profit but that [ did get something 
out of the higher-priced stuff. No man could take a 
more foolish position, but I know that other dealers 
have figured in the same way.’’ 

This dealer touches on a point that is familiar to 
many of us. I have heard more than a hundred dealers 
say competition was such that dimension in the markot 
was put in at cost. That is following out to a letter 
the idea expressed above, namely, that the profit is 
reckoned on the higher-priced lumber. 

Now to get right down to brass tacks, don’t you 
see the folly of estimating in any such way? We will 
change our tune and say it is a piece of real estate 
you are handling instead of a house or barn bill. This 
real estate, we will say, is worth $4,000 and you want 
to make 20 per cent profit on it. How would you get 
at it? By the very easy process of saying, twice four 
are eight, which you would know meant $800, hence 
to make 20 per cent on the deal you would want to 
get $4,800 for your property. 

Now as a compliment to me I wish you would read 
carefully the next few lines: Your real estate is a 
unit, and being such it is easy to pass sentence on 
it in the way of percentage of profit. Make a unit 
of the house bill and it becomes just as easy. Having 
footed the cost of the various items, fire them from 
mind and consider the amount as a unit. I wish you 
would re-read that one paragraph. 

Once understood it is as plain as daylight, and there 
is about as much satisfaction in it as in any little 
trick that could be named. 


EXPENSE OF SELLING LUMBER. 


A dealer writes from southern Wisconsin that he 
understands the average expense of selling lumber is 
10 per cent, and if so he is conducting his business 
on cheaper lines than others as last year it cost him 
6 and a small fraction per cent to sell his stuff. 

Glad to hear it, and if he is selling material for 6 
and a fraction per cent he is beating in that respect 
at least nine-tenths of the dealers of the country. 
This dealer is in a small town, and when so located, 
doing much of the work himself, and with no delivery 
expenses, there are those whose expenses are com- 
paratively small. If in a large town a dealer sells 
his lumber for 10 per cent he is getting out of it 
in good shape, as oftener the expense runs up to 12, 
and even 15 per cent. When lumber from a yard is 
often-times hauled so far that a team can make two 
trips a day, and sometimes only one, and delivery is 
free the expense piles up. 

The ground on which many city yards are located 
is worth money. Many plats of ground could be named 
which are valued at from $12,000 to $80,000—in ex- 
ceptional cases up to more than $200,000. But to deal 
with the lower values; there are many which are worth 
close to $20,000, and the interest on a yard of this 
value, at 6 per cent, would be $1,200—a pretty good 
start toward a lusty expense account. 








* * * seeing if we couldn't wiggle out another 1 per cent 
or so.” 


There are dealers whose accounting system is such 
that it is known to a penny how much it costs to 
conduct the business, and then there are others whose 
system is so mediocre that if you don’t care what 
you say it can be called an accounting system of no 
account. Many a little conference have I had with 
dealers over their expense accounts, and it has really 
seemed to me that some of them are as poor book- 
keepers as I would be a blacksmith. They are not 
exact. One of them had neglected to include in his 
expense account a depreciation in his improvements- 
His shed was not worth more than a thousand dollars 
or so, but I think you will agree with me that of this 
amount the owner should have added $100 yearly to his 
expense account. 

This old question not long ago was raised: Should an 
individual include in his expense account a salary 
for himself. A couple of lumbermen present said, 
yes; 1 could not agree with them. A dealer does not 
engage in business on a salary proposition. The busi- 
ness is his; if there are profits he will pocket them, 
and if there are losses he will have to stand them; 
then what consistency is there to talk about a salary? 
Of course, if he is stuck on the salary proposition he 
can play that he is working for himself on a salary 
that is paid by himself, but come to look at it straight 
that would be a funny idea. 

There is no use in saying that as the volume of one’s 
business increases the expense ,of conducting it de- 
creases. The majority of the dealers who read this 
would be glad to guarantee that they could add $10,000 
to their sales without materially increasing their ex- 
penses. The force in a yard is hard pushed if it 
can not handle a little more material than it is doing. 
If this Wisconsin dealer should have all the business 
that he and his yard-man could possibly do he would 
undoubtedly be able to say that his handling expense 
was less than 6 and a fraction per cent. 


RECEIPT OF DEFECTIVE STOCK. 


I was asked to look at a poor lot of flooring. ‘‘ What 
do you think of it?’’ was asked. Bringing one of 
my pet words into use I told the dealer it was a 
measly mess of stuff. ‘‘ What would you do about it?’’ 
was the next question, and there I halted. A fellow 
generally knows what he would like to do, but it is not 
always he can have his own sweet way. I recall to 
mind a circumstance that had to do with defective stock 
in a Nebraska yard. It was a lot of dimension and I 
never had seen a poorer lot that pretended to be decent. 
Two or three of the sticks failed to sustain their own 
weight. The dealer said that he and the wholesale man 
of whom the material was bought were on the point of 
having trouble, the latter insisting that the dimension 
be paid for. I could see only one side to the questipn. 
I am sure if I had been sold such stuff I should feel 
confident that the man who sold it would be unable 











“* * * what may we expect next?” 


to collect the account if he should live to the end of 
time and persistently keep the matter in court during 
that long period. The dealer had little doubt regard- 
ing the outcome. He promised to write me the result, 
which he did, to the effect that he was beaten. When 
in the yard we ended up a dozen pieces or so of the 
dimension and as a matter of curiosity I photographed 
them. Having heard that the retail dealer was beaten 
in court I sat, the photograph on my table in front 
of me and soliloquized. ‘‘Great guns! If a whole- 
sale dealer can ship such stuff as that and collect pay 
for it, what may we expect next?’’ 

And that is the way it goes. You can’t always tell. 
The law is very uncertain in its action. A man who 
had been mixed up with law a life time as attorney 
and judge said that even the Almighty was not a good 
enough guesser to know what the verdict of a jury 
would be. 

In regard to this poor batch of flooring, this dealer 
had this to say: ‘‘1l wrote the house about it and have 
received a reply, the tenor of it being that I must be 
mistaken about the grade, as they were sure they had 
shipped no fiooring with such imperfections as claimed 
by me. When a man knows what he is talking about 
it makes him feel so happy to have another fellow try 
to make him out a sucker! I know what flooring is 
as well as any member of that wholesale firm does, 
and since I have received that letter I have been 
of the opinion that they knew it was a poor grade of 
flooring they shipped. I have had a mind to reject 
it, but when a lumberman has the stuff in his yard 
he would rather have it rubbed into him a little than 
to kick.’’ 

“‘Sold any of the flooring?’’ he was asked, and he 
said he had sent out a thousand feet or so to finish 
sheathing one of his jobs. In that event he was told 
that possibly the flooring was his; that having 
accepted a portion of it was equal to accepting all of it. 
If rejected it must be the lot intact. He said he didn’t 
know that. ‘‘But blank them,’’ said he, ‘‘I will get 
even with ’em, for if I ever buy another foot of 
lumber of ’em it will be after today.’’ I am not 
aware that the point of law referred to above has been 
absolutely settled, as in the lower courts I think it has 
been decided both ways. 

So you see the result of the deal will not be satis- 
factory to either party. The dealer said he had not 
bought much stuff of this particular wholesale house 
and it surely took a very efficient way of heading him 
off from buying more. A traveling salesman for an- 
other house was there and went out with us to look 
at the flooring. He certainly knows the quality of it, 
and where it came from, and very likely other sales- 
men have been posted in the matter. In the end it 
might have been more profitable for the wholesale 
dealers to have made a bonfire of the flooring than to 
have attempted to market it as first-class stuff. It 
looks to me that it may be a chicken that will come 


home to roost. 
Zz - = 


WILL THE MAILCARRIER BECOME 
A HODCARRIER ? 


Uncle Sam’s parcel post system promises to be the 
eighth wonder of the world. Its possibilities are 
unlimited. The time has passed when a quarrel may 
be safely picked with the mailman because now he 
has something for defense; bricks as well as letters 
are in his pouch. Whether the hodecarriers’ union 
intends to protest is not yet known but the fact re- 
mains that the mailman is now carrying bricks along 
his weary way. Parcel post became effective New 
Year’s, and it no sooner got under way than the 
Gary (Ind.) postmaster was compelled to put 1,000 
bricks in circulation. Two days before the law per- 
mitted bricks to be sent by mail two drayloads of 
them were sent to the Gary postoffice by W. P. F. 
Barry, a contractor, ready for mailing. Every em- 
ployee of the postoffice had sore arms before he had 
completed the task of unloading the bulky mail. The 
bricks were samples and were sent’ throughout the 
United States by mail because they could be sent that 
way cheaper than by express. Each brick on account of 
weighing less than 11 pounds is permitted circulation 
in the mails. 

Bricks are not the only queer material that the 
mailman is now carrying about. His sacks are full 
of prunes. A California prune raiser is now packing 
prunes in 11l-pound cartons and sending them almost 
everywhere in the United States by mail. Boarding- 
house keepers are in a joyful mood because prunes 
are cheaper now and 11 pounds of prunes go a long 
way on the boarding-house table. Boarders are look- 
ing sadder than ever as prunes were plentiful even 
when sent by freight, but prunes by mail mean 
a deluge. 


SIDELIGHTS ON LUMBERING IN CANADA. 


OsHKOSH, WIS., Dec. 31.—Some interesting sidelights 
on lumbering in Canada are brought here from La Pass, 
600 miles northwest of Winnipeg, Can., by F. W. Gill, a 
former resident now employed by the Finger Lumber 
Co. Lumbering, he says, is predominant over fishing 
and trapping, and sawmills, planing mills, dry kilns, 
sheds and tramways are centers of marked activity. The 
population is varied, being a mixture of French, Indian, 
Russian, Seandinavian, with a few Germans and Irish. 
There is enough standing spruce to withstand a century 
of assault by man.” With the timber cut down tlre land 
is worthless, proving an impenetrable barrier, except 
when covered by snow and ice. 
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FORTY YEARS OF RETAIL LUMBER TRADE. 


Contrasts in Customs and Conditions—Significance of Community Development—Lessons of Four Decades’ Activity 


PART V. 

Coming now to the fifth and, for the present, last 
of this series of chapters, what remains to be added 
will logically have reference to the current period. 
Now the same as heretofore the manner of discussion 
will, within the available limit of space, relate to the 
general rather than the concrete bearings of the 
subject. The many innovations that from time to 
time have marked the four decades covered have, as 
previously remarked, not only stolen upon the trade 
almost unconsciously but now have assimilated in a 
new order of things the really sharply defined differ- 
ence between which and those of the first decade is 
probably only vaguely realized by many if not all 
of those then as well as now actually in the trade. 
These changes have in no single instance come abrupt- 
ly; each in its turn has been the culmination of a 
gradual process of readjustment to changes in the 
production or consumption of lumber and the inter- 
vention of other commodities handled by the trade. 

This may most sensibly be realized by reflecting that in 
the beginning of the period there had been nothing 
done about wholesalers selling direct to consumers; 
the manner of producing and supplying retail stocks 
bore no likeness to that of today; mail order houses 
were unheard of; the all-around structural wood then 
almost exclusively depended upon was white pine; 
there were few, almost no substitutes and side lines 
were a rarity; lumber was shipped by the thousand 
feet, not hundred pounds; subdivisions of grades were 
comparatively few and the manner of assorting them 
was not so close; the expanse of undeveloped country, 
then much greater than now, involved not only a different 
class of structural materials, but in really equal if 
not larger volume than in some instances is now 
required in the same territory. 


An Ever-Present and Deplorable Factor. 


In contrast with thus a few of the earlier factors 
only, the country trade is comparatively exempt from 
any competitive sales direct to consumers; the proc- 
esses of producing and supplying materials have been 
modernized; mail order houses are an ever-present and 
a deplorable factor to be contended with; instead of 
almost exclusively white pine, building woods carried 
in stock have been variously and indefinitely multi- 
plied; lumber and kindred products are now all shipped 
by the hundredweight; divisions of grades have under- 
gone constant increase in number with always a ten- 
dency to push inspection closer and closer to the 
limit, and because of earlier farm and village improve- 
ments local demand has not in every case been greatly 
increased. In the meantime, however, these tendencies 
have been complicated with the increasing ratio of 
growth of the cities and semimetropolitan centers. As 
to the latter branch of the subject, large numbers of 
farmers having quit the land for the leisure and other 
allurements of ‘‘city life’’ have built themselves new 
homes after either selling the old farms or leaving 
them to be neglected by careless and irresponsible 
tenants. From this circumstance, which like most 
other pertinent factors can not definitely be estimated, 
the typical country yard has undoubtedly been preju- 
diced while the trade of the semimetropolitan centers 
with equal certainty has been swollen in volume if not 
in pro rata profits. 

In the initial chapter of this article the ‘‘Commu- 
nity Builder’? department of the AMERICAN LUMBER- 
MAN it was remarked among: other comment would 
‘‘take care of itself.’’ In the same connection there 
were certain pertinent quotations, one that ‘‘Dead 
men are only fit to inhabit cemeteries’’ and that ‘‘real 
business is wont to pulse with vigor.’’ Here we have 
the true complexion of the current situation; the com- 
plexion to which we are now come and must deal with. 
The ‘‘Community Builder’’ department can take care 
of itself, is doing and will continue to do so. It has 
more than been justified by events; long already firmly 
established, it by every test of fitness and logic is 
destined to become a vital element of the national 
policy and a quickening source of future progress and 
otherwise attainable enterprise. ‘‘Real business is 
wont to pulse with vigor.’’ It is this invisible force 
we call vigor that as an active energizing inspiration 
thrusts obstacles aside and brings success. The fact 
that only a small percentage of business ventures indis- 
criminately ever attain to permanent self-sustaining 
success is a result of two determining factors—the 
inadequacy of needful room for all and the elimination 
of all but ‘‘the fittest.’? Or to put it differently, all 
but a small percentage of those entering upon new 
business ventures are barred against enduring success 
because of the incidental fact among others that prac- 
tically all departments of business enterprise would 
otherwise have been ruinously overcrowded. 


The Scramble for a Foothold. 

In the general scramble for a foothold and the 
ensuing struggle to keep it, today more than ever 
before there must be not only eternal vigilance but 
ceaseless courage, capacity, aggressiveness and assur- 
ance. Not much can safely be taken for granted; not 
much left to take care of itself; nor can there be any 
dependence whatever by the competitor upon anything 
he sentimentally may consider equitably or ethically 








—Mail-Order House Competition—Problems for the Retail Lumber Associations. 





or otherwise his due as a matter exclusively of prior 
right. Any such dependence is doomed to be shattered 
by the discovery that nobody else goes on any such 
principle. On the contrary, it is ‘‘Every fellow for 
himself and the devil take the hindmost.’’ Above all 
is it indispensable that the dealer should never show 
the white feather in his relation to competitors. The 
dealer betraying even a fear that he can not legiti- 
mately compete with anybody has already forfeited 
the confidence of his would-be customer and in all 
probability eliminated any chance of finally winning. 
For example, the dealer knowing that a fellow towns- 
man or possible out-of-town customer is planning to 
build or to use lumber for any purpose, if claiming 
some sort of prior right to furnish the materials on 
personal grounds, or because of neighborship, or be- 
cause better known than somebody else, or any similar 
grounds, that dealer is pretty sure to ‘‘get left.’’ A 
dealer can safely appeal to none of these claims alone. 
On the contrary, by that sort of argument he not only 
practically confesses himself powerless to compete with 
others, but he asks of his neighbor something for 
nothing. The would-be customer knows little about 
any of the ethical principles at stake in this connection 
and cares less. What he is after and bent on getting 
is what he wants at the lowest cost. To that end the 
dealer must confidently assert his unquestionable abil- 
ity to compete with anybody on an even basis of 
merit. He must then find a means of showing that 
anybody at a distance proposing to undersell him can 
not and will not do so except at a sacrifice of quality, 
quantity or kind; that any stranger so at a distance 
and exacting pay in advance at a less price is not only 
proof against reclamation but for that very reason not in 
a position to more than offset the difference by shading 
the quality. 
Sight Unseen. 


Except the would-be purchaser can see the goods for 
himself beforehand—and that he ordinarily can not 
do—he can not know what he is going to get. Unless, 
on the other hand, there can be a positive assurance 
of what he is to get the only safe thing in the premises 
to do would be to buy of the home dealer materials 
seen in advance and with a dependable guaranty that 
in quality or anything else default can be made good 
and the bill paid for after, not before, its delivery. By 
this means only is there any assurance of getting even 
with a mail order house. Let it be understood, too, as 
a basis of all negotiation that grade for grade the local 
dealer can not be undersold and then let it be put up 
to the would-be purchaser to disprove the claim by 
first finding out exactly what the stuff offered by 
the mail order house is like. If the customer shall 
prove obdurate and finally refuse to yield the dealer 
in that case will at worst occupy a better position than 
that of incurring a reputation for self-confessed in- 
ability to hold his own in competition with anybody. 
As a last resort a challenge to the mail order concern 
to refer to some previous purchaser of similar material 
for tangible proof of the former’s manner of doing 
business would not only prove a saving clause in the 
negotiations but in any probability result in keeping 
the business where alone it of right would belong—at 
home. In such cases it almost always is in order to 
also impress on the would-be customer that he himself 
knows nothing about standard lumber grades and for 
that reason would hopelessly be at the mercy of any 
stranger shipping lumber from a distance and already 
paid for. That the public should and can be educated 
to distrust the mail order house and to prefer home 
dealers, as before intimated, is plainly enough a matter 
of fact. It also follows that the retail lumber dealers 
of the country have in the AMERICAN LUMBERMAN a 
powerful exponent of these ends. In the closer rela- 
tions advocated by this paper between the retail trade 
and the local newspaper an effective means is afforded 
of making public the reasons why any given commu- 
nity is bound in self-defense to resist encroachments 
that are remorselessly driving the community headlong 
into a state of business paralysis and dry rot. To this 
end it is chiefly needful to show the facts and inci- 
dents above indicated together with the additional 
argument that unless soon arrested this mail order 
abuse is bound to hopelessly blight the country town 
and thereby destroy certain facilities and conveniences 
that the naturally tributary farming community in 
particular and the public in general can not afford to 
be deprived of. 


A Means of Enlightment. 


Advertisements in local papers in themselves would 
afford a medium of enlightening the public on this im- 
portant subject in a manner and to an extent that in- 
fallibly should show not ecnly the bad policy but the 
dangerous individual folly of going away from home 
to trade except in flagrant cases of inability or failure 
by local dealers to compete with all outsiders. It is, 
or should be, the self-imposed function of any newspaper 
to be a bulwark of locai protection against any form of 
undue encroachment upon its community and to do any- 
thing it honorably can to that end. It accordingly should 
and generally does require no pressure of a special sort 
to induce a local paper to pursue an invariable policy 
of such local protection. It, in other words, should and 


in many hundreds of cases at the instance of this pape 
has been the policy of local dealers to cooperate wit! 
their home papers to convince the public that mail orde 
houses are a deadly menace to every country town an 
indirectly to the local papers themselves. It, of cours: 
is not in the province of the AMERICAN LUMBERMAN to 
indicate the ways and means necessary for the attain 
ment of these obviously necessary ends except in 
spirit of comity to urge the most cordial cooperation 
upon the part of all parties interested. 

The mail order houses are under very heavy operating 
and overhead charges and in the nature of things are 
powerless to undersell any well conducted local lumbe: 
yard except as a result of inferior material or some other 
trade irregularity. It already has been pointed out that 
in spite of modernized methods and trade conditions th 
retail trade of the country in 40 years has not kept 
pace with other lines of trade of less importance. The 
continued encroachments of mail order concerns must, 
of course, further rob the trade of the ordinary and 
rightful rewards to which it and all other essentials 
of thrift, prosperity and progress are not alone right 
fully but as a matter of vital public policy entitled. In 
short, the needs of the hour inhere in undismayed 
aggressive competition on the one hand and a more 
convincing understanding by the public of the bona. fide 
merits of the subject on the other. In the pursuit of 
these objects it must also be borne in mind that the 
efforts, sacrifices and influence of a few leading dealers 
can not alone be depended upon to assure complete suc 
cess. Every dealer owes it to himself by his active 
support to strengthen his own cause and thereby save 
himself from otherwise inevitable injury, if not disaster 
or ruin. The lumbermen of any community are, it is 
true, representative of the best element, but without 
the aid and support of their fellow citizens generally 
even they can not successfully disarm the specious and 
seductive blandishments of mail order houses. 


Retail Trade of the East. 

The retail trade of the East in the interval has found 
and still finds its sources of supply largely in the forests 
of the Northeast, notably Maine; a section of the At- 
lantie seaboard known as the North Carolina pine belt; 
the Southeast and the cypress swamps of the south At- 
lantic and Gulf coasts. A peculiar feature of the trade 
of these sections is that the movement of forest products 
is very largely by water coastwise. The lower carrying 
rates to which these products are subjected afford some- 
thing of a competitive advantage, one effect of which is 
the creation of a trade largely a class in itself. With 
the addition of special supplies by rail from the longleaf 
pine quarters of the far South and imports of Canadian 
products the sum total thus variously assembled is, of 
course, very large and probably destined to undergo 
material modification upon and after the advent of 
the Panama Canal. That part of the West lying beyond 
a zone naturally supplied by other producing sections and 
not definitely established draws its supplies, of course, 
exclusively from the ample products of the Pacific coast 
and the Inland Empire. 

The various retail lumber associations of the country 
are just now facing annual meetings, at which current 
conditions and needful reforms will regularly be con- 
sidered and digested. Of all these there probably will 
be none of greater moment than that of the ‘‘ Community 
Development’’ propaganda and how to repel predatory 
invasions by mail order houses of sections upon which 
they have no claims and to the support and protection 
of which they contribute nothing. To these ends the 
most effective attainable means at this time available 
already have been suggested and very briefly consist of 
publicity on the one hand and cooperative resistance on 
the other. The other and more or less minor orders of 
business are so essentially of a routine nature as to 
call for no special comment here, with one exception. 
To gain renewed moral force it manifestly is of the 
first importance that special effort be invoked so that 
the ranks of the associations shall be filled and interest 
and enthusiasm stimulated to any attainable limit. The 
proverbial moral force inhering in numbers and judi- 
ciously aggressive moral pressure is especially the 
crowning need of the hour because obviously the sole 
means by which desired ends can with any certainty be 
gained. 

The subject of ‘‘ Forty Years of American Retail Lum- 
ber Trade’’ is a fascinating one- overflowing with an 
interest much broader and deeper, it now appears, than 
can be adequately exploited in less than a volume. 





The States of Vera Cruz and Oaxaca in Mexico can 
be described as resting for a period of the last 100 
years and the small trees of Spanish times have grown 
to large trees and the extensive forests of the country 
are awaiting development under modern logging meth- 
ods. These tropical forests never have been cruised by 
an expert timber cruiser but it is generally known that 
there are many tracts of from $10,000 to 100,000 acres 
that are densely covered with the finest kind of timber. 
The country from the Vera Cruz & Isthmus Railroad 
to the top of the mountains is heavily timbered for 
a distance of 30 to 60 miles, and there are to be found 
60 A more varieties of valuable tropical and common 
woods. 
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YEAR’S TRADE AT LEADING LUMBER CENTERS. 


Despite Backwardness of Spring Operations South Atlantic Lumbermen Wind Up 1912 Favorably — Southwestern 
Operators and Wholesalers Have Confidence in the New Year—Other Sections. 


FROM THE MONUMENTAL CITY. 
[Special correspondence of AMERICAN LUMBERMAN. ] 

BALTIMORE, Mp., December 30.—Except for a few 
additions the 1912 trade record is complete. Taken as a 
whole the record is favorable and while there were times 
during the year when trade was unsatisfactory, these 
periods were interspersed with good business. Severe 
weather last winter forced many shutdowns and brought 
production to a low level. Following the cold weather, 
heavy rains and floods further interfered with operations 
until spring was well advanced. These handicaps caused 
shortage of stocks and the stevedores’ strike came at a 
time when stocks were lowest, tying up foreign trade 
and demoralizing coastwise shipping. This materially 
affected the arrival of stock, even reaching lumber 
brought here over the railroads, and finally resulted in 
forcing the trade to stand an advance in the price of 
loading and unloading. 

The late summer and fall months have been ideal for 
lumbering operations and several additions have been 
made to the producing agencies. Demand, however, is as 
urgent as ever and mills are refusing to book orders 
except when time of delivery is left open. The one 
overshadowing effect has been an advance in prices, some 
values going higher than ever before. 

The close of last year found trade lagging and com- 
petition forcing prices to a low figure. The new year 
began without any snap and dragged on in that way for 
some time. Present conditions are entirely different from 
those of last year. 

The standard of measurement offered by the statistics 
of the custom house is entirely reassuring as far as the 
export business is concerned. In spite of the drawbacks 
mentioned the foreign trade actually shows an increase 
over 1911, which must be regarded as remarkable. Com- 
parisons are rendered difficult, owing to a change made 
in the method of classification. Until July, 1911, only 
the totals of shipments of logs and lumber were given; 
log quantities being entered in cubie feet. Since then 
there has been a division in the records. The total values 
for the two years are as follows: 


1912 1911 
LE a cess s CT ee ee ere ee 6 A Ee 
RNID Mee sch aid etalo the Maile sas Soe oa aocm ese are 1,608,679 1,288,113 
INS 5s oo ana wikis a 7aW.b price Mielein Oa eiare ae ee 1,922 8,509 
All other except box shooks......... 51,434 
Aer eee Pr ae 33,8868 


LS Ae ree re eee eee 
All other mena of Acnucgqel 
DOOPS 165.0% Soe ora sr 
OMNI ee ois sd o'e 60:10 on 0084 6 0.0 Wie a weld a oe 
Trimmings and mouldings............ 
All other manufactures of wood 








23 
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242,763 


. $2,360,383 $1,910,695 


306,938 
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The figures for the year drawing to a close, with the 
shipments for December estimated, are as follows: 


EXPORTS OF LOGS AND 








A KENTUCKY ESTIMATE. 
[Special correspondence of AMERICAN LUMBERMAN. ] 

LOUISVILLE, Ky., Dec. 31.—T. M. Brown, of the W. P. 
Brown & Sons Lumber Co., who has returned from a 
trip to the East, said that leading wholesalers in that 
section are viewing 1913 with optimism, and believe that 
it will be one of the best business years of the decade. 

Sawmills are continuing to run steadily in this terri- 
tory, and are piling up a lot of logs as a reserve supply 
to be called on when the inevitable rains, which are due 
in the next month or two, make it impossible to work 
in the woods. Logging conditions have been so nearly 
ideal during the last three months that the mills may be 
able to tide themselves over the wet season by means 
of the big log supply they will have on hand when it 
begins. 

Although some lumbermen of pessimistic turn of mind 
expected to see prices weaken about the first of the 
year under the influence of the larger production, the 
situation has been just the other way. The reason, of 
course, is that consumption has held up unexpectedly 
well, so that buyers, instead of dropping out of the 
market in December, were forced by their brisk factory 
operations to continue to specify on contracts and to 
place orders for immediate delivery. With the rail- 
roads, implement manufacturers and furniture houses 
buying steadily, as they are doing at present, there ap- 
pears to be good ground for optimistic predictions as to 
volume of business and the prices of lumber. 





THE OUTLOOK IN TEXAS. 
[Special correspondence of AMERICAN LUMBERMAN. ] 

Houston, Tex., Dec. 31—Manufacturers and whole- 
salers express unbounded confidence in the future of the 
lumber trade and every one of them faces the year 
with a feeling of cheerfulness and optimism that is 
good to see and that augurs well for the lumber busi- 
ness. Fortified with bulging order files that assure them 
steady cutting for the next 60 to 90 days and, in some 
cases, a longer period than that, manufacturers are going 
to turn a deaf ear to the predictions and plaints of those 
who would attempt to break the market and demoralize 
conditions in the lumber trade, and instead of a proba- 
bility of any price concessions a practical certainty is 
that the basis of values all along the line will be ad- 
vanced early in the new year and prices will rule higher 
than at any time during the good year 1912. 

Line yard managers express a confident belief in a 
tremendous demand for yard stock of all kinds and that 
a big business may safely be counted upon, this demand 
naturally bringing in its wake a stiffening of values. 





OTHER ROUND TIMBERS. 







































































Retail yards generally are reported as going into the new 
year with stocks much below normal, and they will be 
compelled to get busy right away in order to have on 
hand stocks with which to supply the-early spring de- 
mand that is assured. Stocks on mill yards, too, are 
below normal’ notwithstanding the most stringent car 
shortage for years has been experienced; necessarily 
causing the accumulation of some stocks, but they had 
gotten to such a low ebb before the car shortage came 
into being that for the mills to produce enough lumber 
to bring them back to normal condition has not yet been 
possible. Wich retail yard stocks low and mill stocks 
below normal, and a big consumption of lumber assured, 
the manufacturers can see no reason why 1913 should not 
go down in the annals of the lumber trade as the best 
year in the history of that industry. 

While sales managers, as a rule, do not expect any 
especially rushing business during the week preceding 
and the week following Christmas, and salesmen during 
that time make no effort to secure new business, they 
all report very satisfactory orders received, even in the 
midst of the holiday season, and this in itself has served 
to give additional confid nce as to the future of the 
trade. Within the next few days salesmen who have 
been home on holiday vacations will return to their posts 
and begin an active campaign in their territory, dealers 
will have completed inventories and property assess- 
ments for taxes, and will be ready to enter into the new 
year’s activities with renewed vigor, as a result of which 
it is expected that business will begin to liven up even 
in January and by the first of February should be in 
full swing. 


AT A GEORGIA EXPORT POINT. 
{Special correspondence of AMERICAN LUMBERMAN, ] 

SAVANNAH, GA., Dec. 31.—The year about to end has 
been one of unprecedented activity in the lumber indus- 
try. Not only has production been above normal but 
demand has increased consistently to meet the increased 
supply. An ideal season in the woods has tended to in- 
crease the output, and building activities in the territory 
have consumed the timber as fast as it was manufactured. 

Dealers are winding up pending negotiations and 
trades with a view to beginning the new year with as 
small amount of old business on the books as possible. 
All outstanding orders are being attended to and unfilled 
orders are being supplied as fast as the necessary lumber 
can be secured. Lumber continues to pour into the ter- 
minals by every train. The manufactured product is 
going out by steam and water with equal rapidity. 

Business for the year has amounted to more than eight 
million dollars. This compares favorably with former 
years. The yellow pine, which is Georgia’s main lumber 
timber, is in demand for building purposes all over the 
country. Two-thirds of the acreage of the State is still ° 























Hickory Oak Walnut - All Others heavily wooded with it. The pine of the southern coun- 
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The record for the year 1911 is as follows: 
TIMBER AND MISCELLANEOUS EXPORTS. 
SHOOKS. 
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amount of the year’s trading. Prices have remained at a 
consistently higu level in spite of increased production, 
and the demand has been equal to the supply at all sea- 
sons. Now, with the close of the year at hand, the 
railroads are flooding the terminals with lumber, which 
these roads, in conjunction with the steamships, are 
moving as rapidly as it comes in. 

All things considered lumber dealers will spend a very 
satisfactory holiday season with expectations of another 
prosperous and active year. 





FROM A HARDWOOD CENTER OF THE BLUE 
GRASS STATE. 
[Special correspondence of AMERICAN LUMBERMAN. ] 

ASHLAND, Ky., Dee. 30.—The year just closing records 
a volume of business that has been generally satisfactory. 
The amount of lumber manufactured probably will fall 
below the 1911 cut but shipments will be larger with 
the net result of a large shortage in stocks on hand. 
Probably the most noteworthy feature of the year has 
been the strong demand for plain sawed oak which has held 
steady throughout the entire year and up to this time 
probably is the best seller on the list. The demand 
tor timbers has varied throughout the year but the mills 
in position to make prompt shipments of this class of 
stock were always able to obtain a fair price. In poplar 
everything has been in good demand except wide stock and 
some widths of that item have moved pretty freely the last 
60 days, while in the low grades used for boxing purposes 
there has been a big shortage since early spring. In the 
other native woods considerable has been done especially 
in ash and chestnut as well as the bill stuff in hemlock 
and pine. Lath were cleaned up as fast as a carload 
could be accumulated. 

Reports from the logging territory would indicate that 
considerable more timber is being cut than in the season 
just closed which will help to bolster up stocks for the 
summer trade. 

The planing mills have had a very profitable season, 
but the prospects for 1913 look to be better than ever, 
locally. 





PROSPEROUS YEAR IN TENNESSEE. 
[Special correspondence of AMERICAN LUMBERMAN.] 

NASHVILLE, TENN., Dec. 31.—This has been a very 
prosperous year with the Nashville hardwood industry. 
Manufacturers and shippers have had practically all 
they could handle. Oak, ash and other lines have been 
scarce and not sufficient to meet demands. Few lines 
were not good sellers. Local stocks, usually estimated 
at about 100,000,000 feet, have been reduced 20 to 25 
per cent below the average. The 1913 outlook for con- 
tinued activity is decidedly bright. During 1912 prices 
advanced on oaks and other woods several dollars a 
thousand feet. The 1912 building permits exceeded 
those for 1911 over $300,000 and were the greatest for 


many years if, in fact, they have ever before been 
equalled. The trade had a brief halt during Christmas 
week but the tone of the market continued healthy and 
all are optimistic over the prospects for the coming 
year, with confident expectations of an early spring 
trade. 

Numerous inquiries are coming in indicating continued 
demands for the various grades. All the members of the 
trade are pleased over the 1912 results, which were 
equal to their best expectations and surpassed in many 
respects any former year. Many mills temporarily sus- 
pended operations for repairs and a rest to employees 
during the holidays. Railroad demands continue strong 
and car companies are active. Box factories and planing 
mills were busy up to Christmas, the former using large 
quantities of low-grade hardwoods. Plain and quar- 
tered oak led the demands and nearly all oak grades are 
in good call, while stocks are light. There is good call 
for red gum of nearly all grades except firsts “and see- 
onds. Low-grade poplar is selling well and the better 
grades show an improvement. There is activity with 
hardwood flooring and prices are stiff. All hardwood 
prices are firm. . 


SOUTHERN MILL CUTS OUT. 


Tirton, GaA., Dec. 30.—Additional evidence of the 
rapidity with which the sawmill business is disappearing 
in this section is furnished by the announcement last 
week of the permanent closing of the mills of the South- 
ern Lumber Co., at Solumco, 6 miles east of Tifton. 

The Southern company operated a band sawmill and 
a modern lumber remilling plant. The mills were moved 
to Solumco from Tifton only a few years ago. The 











NOVEMBER 22, 1912. 
CONSTRUCTION PROGRESS ON THE 


KNEELAND-MeLURG LUMBER COU’'S 


officers are: A. Huber, president, Moultrie; J. B. Nor 
man, vice president, Norman Park; J. Day "Stewart, ar, 
secretary and treasurer, Brookfield. The company is x 
member of the Georgia- Florida Saw Mill Association, 

Timber in this immediate section is practically ex- 
hausted. Only scattering bodies of timber are standing 
and nearly all this is small. The opening up of the 
lands to cultivation precludes the possibility of anothe: 
growth replacing that recently cut away, as was the cas: 
in past years. 





NEARING COMPLETION. 


The illustrations show the Kneeland-MeLurg Lum 
ber Co.’s plant now under construction at Phillips, 
Wis., and indicate about a month’s progress in the 
work, the first photograph having been taken Novem 
ber 22 and the second December 24. This plant wil 
be of the most modern type, all the machinery to bi 
driven by electricity. The boiler capacity will bx 
1,000 horsepower and an 800- horsepower Allis-Cha 
mers steam turbine will drive the big generator, fur 
nishing current for 33 motors ranging from 5 to 15) 
horsepower each. The sawmill building is 74 by 267 
feet in dimension. The mill will be equipped with two 
McDonough 8-foot band mills, one 7-foot MeDonoug! 
horizontal band resaw, one 8-foot McDonough vertical! 
band resaw, lath and shingle mills and all incidental 


machinery furnished by the McDonough Manufactur. 
The building of the 
Van Alstine, 
and appraiser of Marinette, Wis., 


Mr. Van Alstine acting as superintendent of construc- 
tion. 


ing Co., of Eau Claire, Wis. 
plant is under the direetion of ©. #. 
consulting engineer 
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CHICAGO A LEADING LUMBER MART OF THE WORLD. 


Figures for 1912 Break the Receipt Record For the City and the Amount For Local Consumption Also Shows 
Growth—Shipment Figures Are Extraordinary. 


Chicago in 1912 not only retained its position as the 
leading distributing lumber mart of the world, but the 
year witnessed a new record in point of receipts, 
2,693,305,000 feet of lumber reaching the western me- 
tropolis, as compared with 2,584,512,000 feet in 1909, 
the previous high figure. The city also shows a growth 
as a consuming factor, the amount of lumber going into 
stock and local consumption during the year reaching 
1,690,922,000 feet, which is greater than during any 
previous year, the period of 1909, with 1,622,690,000 











¢ 540, 000 
i 670, 272,000 


1,041,491,000 1,321,365,000 
956,377,000 1,237,163,000 


821,008,000 849,264,000 
The above figures for the years 1904-1912 inclusive, 





show that in only two years have shipments of lumber 
reached the billion-foot point, the years 1912 and 1906 
being over that mark. 
in 1907, 
1912 showed a larger volume than ever, 
next nearest year 
feet was 


The next heavy shipments were 
with 977,746,000. While local consumption in 
1909 was the 
in this respect, when 1,622,690,000 


excepting the aggregate of all eastern roads, 
Chicago, 


Illinois, 


the lightest receipts for 1912 were in January, when the 
total was 110,965,000 feet. 


The largest carriers of lumber out of Chicago in 1912 


were the 
the Chicago '& Eastern 
The first named rail- 


Milwaukee & St. Paul, 
and the Illinois Central. 


road carried 103,908,000 feet, or an amount far in excess 
of either the other roads. 


ber shipments over eastern lines was 524,449,000. Roads 


The combined total for lum- 





feet, setting the previous record in this respect. 
During the year 1,002,383,000 feet of lumber was 
shipped from Chicago, which is also the high mark in 
the city’s history as a lumber distributer, with the 
exception of 1906, when the amount shipped to other 
points by rail and water totaled 1,041,941,000 feet. 
Comparative lumber consumption, concentration and dis- 
tribution figures with other cities just at present are 
not obtainable, but as few centers show a total of more 
than 1,000,000,000 feet, Chicago’s crown as the premier 
lumber mart of the world is not endangered. No exact 
figure can be set for the amount of lumber that went 
into local consumption but the figure, mentioned above, 
is a difference in the receipt by rail and water and 
the amount reshipped to other points through those 
means of transportation, and the figure may be ac- 
cepted as approximately correct. The growth of local 
consumption during the years is chiefly due to the 
larger demand from manufacturing and railroad in- 
terests and also to an improved building record that the 
city set, especially during the latter months when with 
fine weather prevailing building operations in connection 
with office buildings, stores, flats and homes proceeded 
in a remarkable manner. On the ground that the 
amount of lumber used locally in stocks and consumption 
in Chicago represents the tpproximate difference be- 
tween receipts and shipments of lumber, comparative 


figures for the last nine years are presented (in feet) 
as follows: 


Into Stock 

arid Local 
Receipts. Shipments. Consumption. 
| 2,693,305,000 1,002,383,000 1,690,922,000 
BOLE ccesncccge Biee were 803,923,000 1,331,644,000 
IPED wcwsccsece 2:010,004000 962,776,000 1,556,581,000 
ees 584.5 512,000 961,822,000 1,622,690,000 
ar 2) 50: 53,639,000 771,539,000 1,282,100,000 
BOOS opeseevsdsone 2,479,458,000 977,746,000 1,501,712,000 


used for construction work in the city or 
remained in stock. The lightest year during the period 
was in 1904, when the consumption figure was 849,- 

264,000 feet, being in excess of shipments by only 
about 28,000, 000 feet. As usual the receipts of shingles 
in the last nine years have not fluctuated greatly, the 
total for 1912 505,796,000 being considerably lower 
than receipts in four other years of the period men- 
tioned. The high mark for shingles in the nine-year 
period was in 1906, when 584,644,000 were the receipts. 
The next high period was 1905 and the receipts for 
1907 and 1908 were also in excess of those of 1912. 
The records show that the bulk of the shingle stock 
was reshipped. 

Receipts of shingles by lake, although considerably 
larger than in 1911, do not in any way compare with 
large amounts of the years previous to that. 

The Chicago & Northwestern, the Illinois Central and 
the Chicago & Eastern Illinois Railroads carried the 
largest amount of lumber into Chicago in 1912. Two of 
the roads exceeded the 400,000,000 mark, while one road 
had nearly that amount, the Chicago & Northwestern 
carrying 574,935,000, the Chicago & Eastern Illinois 483,- 
135,000, and the Illinois Central 394,614,000 feet. The 
largest increase in either of the roads was shown by 
the Chicago & Northwestern, the amount for 1912 being 
in excess of more than 100,000,000 over 1911. Decem- 
ber, 1912, held the record for monthly receipts of lumber, 
with 275 “490,000 feet. This may be explained by a re- 
lief in the car shortage situation, which occurred during 
the latter part of the month. The volume of lumber 
received in December, 1912, was in strong contrast with 
the receipts of 1911, when they were only 96,543,000 for 
the month, which nearly represents the difference in 
market conditions of 1912 over the previous period. The 
lightest lumber receipts in 1911 were in December, while 


handling the bulk of the shingle traflic in ‘1912 out of 
Chicago were the Chicago & Eastern Illinois and the 
Monon, which also handled the greater volume in the 
year previous, Monthly receipts of shingles in 1912 
ranged from 24,201,000 in January to 54,860,000 in 
April. The lightest monthly shipment of shingles was 
also in January, when the figures was 21,399,000, while 
the largest monthly shipment was in December, the 
volume being 39,479,000. 

Chicago lumber receipts and shipments for the last 63 
years follow: 


Yes ar. Receipts. 
100, 364, 779 
or on 


Shipments. 
55,423,75 


Year. Receipts. Shipments. 
1881. .1,906,639,000 *1,844,065,831 
2 116, 341 ,000 *1,974,543,655 
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sally vat, 699,000 

. .1,660,589,.000 

37. .1,846,187,000 1,038, 013, 018 
- .2,012,069,000 801,462,867 


. -1,930,227,000 739,510,000 
‘ . -1,969,689,000 884,058,000 
262; 494. 626 


- -2,087,462,000 
. -2,250,298,000 1,058,407,000 
- -1,621,627,000 742,150,000 


249,308,705 
674,045 
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172, aon 875 











13,301,818 1 . -1,522,835,000 619,513,000 

501,592,406 190,169,7° 50 1895. .1,547,727,000 972,391,000 

Sti, 145,73 310,897,350 1896. .1,270,939,000 591,488,000 

30,057, 168 400,125,250 1897..1,415,623.000 556,518,000 

882 ,661,770 447,039,275 1898. .1,600,000,000 699,209,000 

1,028,494.789 514,434, 100 1899. .1,695,790,000 738,701,000 

36,942 67. 3, 166,000 1900. .1,596,746,000 769,451,000 

998,635 652,091,000 1901. .1,987,580,000 892,893,000 

00 453,275 647,595,000 1902. .2,069,385,000 887,372,000 

83,659,280 610,824,420 1903. .1,711,348,000 803,846,000 

: 138, 368, 671 517,923,000 1904. .1,670,272,000 821,008,000 

1,060,088,708 619,178,630 1905. .2,193,540,000 — 956.377.000 

. .1,157,194,432 635,708,000 1906. .2,362,856,000 1,041,491,000 

76. .1,039,785,265 566,978,000 1907. .2,479,458,000 977, 746,000 

77. .1,083,405,362 546, 780,825 . .2,053,639,000 771,539,000 

-1,179,814,119 692,549,000 4,512,000 961,822,000 

. -1,485,008,322 *1,442,500.123 f Apoth oe4 962,776,000 
1880. 1,524,431,000 *1,475,872,386 


567,000 803,923,000 


i912. 12% "693,303, 000 1,002,383,000 
“Includes local consumption 


Details of the lumber trade in Chicago for the year 
1912 are shown in tabulation on the opposité page. 
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DRYING LUMBER AT ATMOSPHERIC PRESSURE. 


Principles Evolved From Dry-Kiln Operation—Preliminary Treatment and Regulation of Humidity and Temperatures 
—Outline of a Progress Report Made Along Practical Lines. 


One of the most interesting publications issued by 
the Forest Service during 1912 is bulletin No. 104 of 
the Forest Products Laboratory series entitled ‘‘Prin- 
ciples of Drying Lumber at Atmospheric Pressure.’’ 
The author is Harry D. Tiemann, engineer in charge 
of timber physics. 

By way of preface the author calls attention to the 
general lack of scientific information as to drying 
methods. The present publication is the result of large 
numbers of inquiries received by the Forest Service, 
and while it is in the nature of a progress report and 
will be supplemented later with much additional data 
it furnishes certain principles which, applied with 
expert knowledge, will result in materially improving 
dry-kiln operation. 

It is evident that success in kiln-drying depends 
upon proper control of (1) heat and (2) relative 
humidity. The following principles are deduced from 
the experiments conducted by the Forest Service: 

(1) The timber should be heated through before dry- 
ing begins. 

(2) The air should be very humid at the beginning 
of the drying process, and be made drier only gradually. 

(3) The temperature of the lumber must be maintained 
uniformly throughout the entire pile. For this an exceed- 
ingly large circulation of air is essential. 

(4) Control of the drying process at any given tem- 
perature must be secured by controlling the relative 
humidity, not by decreasing the circulation. 

(5) In general, high temperatures permit more rapid 
Crying than do lower ones. The higher the temperature 
of the lumber the more efficient is the kiln. It is be- 
lieved that temperatures as high as the boiling point are 





not injurious to most woods, provided all the other 
fundamentally important factors are taken care of. Some 


species, however, may not be able to stand as high tem- 
peratures as others. 

(6) The degree of dryness attained, where strength is 
the prime requisite, should not exceed that at which the 
wood is to be used. 


The following is the author’s discussion of procedure 
in drying: 

Preliminary Treatment. 

The advantage of having the timber heated thoroughly 
before it goes into the kiln is that heat renders the wood 
more susceptible to the transmission of moisture. Since 
the water is evaporated from the surface only and must 
pass from the interior of the wood to the surface in order 
to be evaporated, the desirability of having the wood 
thoroughly warmed when the dry-kiln treatment begins 
is obvious. Where the wood can stand the heat without 
detrimental effects for the intended use, preliminary 
steaming not in condensed but in live steam is beneficial. 
This not only accomplishes the desired heating, but it 
assists in the transmission of moisture from the center 
also by moistening the surface if it is too dry. On the 
other hand, steaming greatly softens the tissue of the 
wood so that it becomes more or less plastic, as is well 
known in the wood-bending industry. Other effects, also, 
are produced which to a greater or less extent change 
the properties of the wood. The organic materials or 
“sap’’ in the wood are changed by “‘cooking,’’ and appar- 
ently some undetermined chemical change takes place in 
the ligno cellulose of the wood itself. This is indicated 
by the fact that the color of the wood is darkened, the 
degree of coloring depending upon the temperature and 
duration of the process; and that the wood when subse- 
quently dried has lost some of its original weight and is 
less hygroscopic. The change in hygroscopicity is bene- 
ficial for some purposes, as it reduces swelling and shrink- 
age of the wood, but the wood is less resilient and if re- 
soaked it becomes softer than the unsteamed material 
and in extreme cases even “punky.’’ Very rich color 
effects are produced in hardwoods by sufficient steaming. 

The pressure and duration of steaming desirable in 
kiln drying are points which have not yet been thoroughly 
worked out. From 5 minutes to 24 hours or even longer 
and pressures ranging from atmospheric to 50 pounds 
gauge have been used in practice. The higher the pres- 
sure the greater is the effect produced, and the longer 
the time the more thoroughly the treatment penetrates 
the wood. Experiments have shown that a_ pressure 
slightly above atmospheric for 24 hours is sufficient to 
slightly darken 2-inch maple clear through, and a pressure 
of 40 pounds will turn oak and probably other hard woods 
almost black. Even where the strength of the wood is 
not the primary consideration, it probably is not safe to 
exceed 15 pounds gauge pressure (250° F.) except for 
special purposes. 
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Regulating the Humidity. 

The rate of evaporation may best be controlled by con- 
trolling the amount of vapor present in the air (relative 
humidity) ; it should not be. controlled by reducing the 
air circulation, since a large circulation is needed at all 
times to supply the necessary heat. 

The humidity should be graded from 100 per cent at 
the charging end to whatever humidity corresponds with 
the desired degree of dryness at the discharging end. The 
kiln should be so designed that the proper degree can 
be maintained at its every section. This may be accom- 
plished either by suitable ventilation or by condensers at 
the sides. 

Any well-made kiln which will fulfill the conditions re- 
quired as to circulation and humidity control should work 
satisfactorily; but each case must be studied by itself 
and the various factors modified to suit the particular 
conditions of the problem. In every new case the lumber 
should be constantly watched and, if checking begins, 
the humidity should be increased until it stops. It is 
not reducing the circulation, but adding the necessary 
moisture to the air, that should be depended on to pre- 
vent checking. For this purpose it is well to have steam 
jets in the kiln. 

The method which will be tried in the experiments 
previously referred to is distinctly original and consists 
briefly in water-spray condensers or humidity regulators 
placed in narrow chambers on the sides of the kiln. 
Simply by regulating the temperature of the water the 
relative humidity is controlled. The spray also accom- 
plishes the other fundamental requisite—maintaining a 
large circulation of air. Moreover, this system renders 
the kiln independent of outside atmospheric conditions. 
It is applicable either to the progressive or to the single 
compartment of dry kiln. 


Regulating the Temperature. 


Heat serves two purposes: (1) It supplies the latent 
heat necessary for evaporating the water on the surface 
of the wood; (2) it renders the wood more permeable to 
the transmission of moisture from the center to the sur- 
face. Enough heat must be supplied for both purposes, 
and must come from the circulating air and vapor. The 
immense amount of air circulation required for evapora- 
tion will be realized when it is considered that each 
pound of free water evaporated, say at 150° F., requires 
slightly over 1,000 British thermal units of heat, or ap- 
proximately the heat given out by 65,000 feet of dry air 
at 150° F. in falling 1° in temperature. It is therefore 
evident that a very large volume of air? is essential in 
order to keep a uniform temperature clear through to 
the center of each individual piece of wood, as well as 
to keep the temperature uniform throughout the pile, and 
at the same time to supply the additional heat required 
to produce evaporation. The heat, not the air, produces 
the evaporation; in fact, the pressure of the air retards 
evaporation, but the air and vapor are the means by 
which the heat is conveyed to the lumber. If, therefore, 
a large circulation of air is not secured, the supply of 
heat will be insufficient for both purposes, and the wood 
will surface dry, causing casehardening, honeycombing, 
and checking. 

The circulation is best secured by the spontaneous cur- 
rents within the kiln itself. These currents may be 
created by the air rising up through the steam coils, 
passing through the pile of lumber, and down again at 
the side walls, or in some other equally systematic and 
effective manner. To accelerate it the side walls should 
be kept cooler than the temperature of the rising air. 
In a progressive type of kiln the circulation should be 
entirely transverse. 

In saturated air at atmospheric pressure no vaporization 
takes place until the boiling point is reached. Beyond 
this point the rate of vaporization depends solely upon 
the quantity of heat supplied. The free water in green 
wood may be driven off rapidly by heating the wood to 
the boiling point (which would be slightly above the 
corresponding temperature for a vessel of water exposed 
to the same air pressure) and supplying the heat neces- 
sary for vaporization. This will not injure the wood, 
provided it is done in nearly saturated vapor; hence the 
applicability of superheated steam in drying lumber. The 
amount of heat available for evaporation will depend, in 
this case, on the quantity of steam and the number of 
degrees it is superheated, since the only means of heat- 
ing the wood in a pile of lumber is by contact with the 
air or vaper passing through the pile. , 

But in drying lumber at atmospheric pressure the use 
of superheated steam involves certain difficulties, namely, 





1The author has been granted two patents covering this 
water-spray humidity control and air-circulating method, 
which are dedicated to public use. The dates and numbers 
of the patents are 1019743, Mar. 5, 1912; and 1019999, Mar. 12, 
912. 

2The heating capacity of vapor is about the same as that 
of air per given volume (see footnote, column 38). 
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Humidity diagram. For determination of absolute humidities, dew points and vapor pressures; also relative humidities by means of wet-and-dry-bulb thermometer, 
jor any temperature and change in temperature. 


the high temperature at which the drying must be con- 
ducted and the fact that the relative humidity of st« 
at atmospheric pressure decreases rapidly with incre; 
of temperature. If the degree of superheat is Breat 
the relative humidity must be low and there will be 
danger of surface drying. If, on the other hand, tie 
degree of superheating is slight, so as to retain a h gh 
relative humidity, then the amount of heat given to 
wood is insufficient without an enormous circulatio 
This difficulty does not exist in the case of air and vapor 
below the boiling point, since they permit the contro! of 
the relative humidity at any temperature. Theref: 
superheated steam, though permitting rapid drying, 
_ a high degree of accuracy in the control of 
kiln. 


m 


ne 


Maximum Rate of Drying. 
It follows from what has been said that successful 


kiln drying depends upon the proper control of heat and 
humidity. The right relation between these is that which 
will result in an equilibrium between the rate at which 
moisture is evaporated from the surface of the wood and 
the rate at which it is transmitted from the interior to 
the surface. When this relation is maintained the lum 
ber dries without surface drying and consequent injury 
at the maximum rate possible for the given temperature 
This rate is fixed by the physical process of transmis 
of moisture within the block of wood, and varies 
different kinds of lumber. 

The temperature of drying apparently influences th¢ 
rate of transmission of moisture within the wood. The 
higher the temperature of the wood, the more rapid 
the rate of transmission of the moisture, and hence th« 
rate at which the moisture may safely be evaporated, 
This, of course, applies only to temperatures below the 
point where injury to the wood by heat might result 
Moreover, the consideration here is entirely aside from 
questions of economy. Whether high temperatures aré 
or are not the most economical this study does not at- 
tempt te determine. This will be discussed in a futurs 
bulletin now in preparation. Neither casehardening nor 
checking can occur, except at temperatures well abov:é 
the boiling point, until the surface of the wood has lost 
all its free water (i. e., water in liquid form filling th« 
pores) _and has reached its “fiber saturation point,’ for 
no shrinkage occurs until this point is passed. The fiber 
saturation point, which lies between moisture conditions 
of 20 and 30 per cent of the dry weight of wood, is 
therefore a critical point in the drying. 








Degree of Drying. 


The degree to which wood should be dried is of im- 
portance. Drying renders wood more or less brittle, de- 
pending upon the degree to which the drying has been 
carried. Although the strength of wood increases with 
its degree of dryness, yet wood which has been dried and 
resoaked is less resilient than when green. Therefore 
where strength is the prime consideration it is important 
not to dry the wood beyond the degree at which it is to 
be used. On the other hand, where a reduction of th« 
hygroscopicity and consequent ‘‘working,’’ rather than 
strength is the prime consideration, the wood should be 
thoroughly dried. For exacting service, where ‘‘working”’ 
must be reduced to a minimum, the wood, after thoroug! 
drying, should be stacked in the air several weeks or 
months until it reabsorbs the normal amount of moistur« 
which it will contain in use. To insure any of these con- 
ditions the final stage of drying in the kiln should be 
conducted at a definitely prescribed humidity, since the 
amount of moisture remaining in the wood is directly 
proportional to the relative humidity in the surrounding 


sli PURPOSE AND CONSTRUCTION.® 

Part two of the publication consists of a humidity 
diagram which is reproduced herewith, together with 
the following detailed explanation: 


The purpose of the humidity diagram is to enable the 
dry-kiln operator to determine quickly the humidity con- 
ditions and vapor pressures, as well as the changes which 

3’ This is evident when one considers that after the wood 
has once been raised to the temperature of the saturated 
steam the only additional heat which can be imparted must 
be due to the number of degrees the steam is superheated 
The heating capacity of water vapor, per given volume, is but 
little greater than that ot air; for, although the specific heat 
of water vapor at constant pressure is nearly double that of 
air—the former being 0.475 and the latter 0.237—its density 
at 100° C. is but 0.64 that of air. 

See Forest Service Circular 108, Strength of Wood as In- 
fluenced by Moisture, pp. 7-11 

© Shrinkage in some woods, as oak, appears to take place 
at high temperatures, above 212° ", independent of this 
point, and in certain kinds of eucalyptus it begins with the 
first loss of moisture. 

6 For the theory of the humidity diagram see column 2 of 
page 47, 
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take place with changes of temperature. The diagram 
(ig. 1) is adapted to the direct solution of problems of 
this character without recourse to tables or mathematical 
calculations, 

The humidity diagram consists of two distinct sets of 
curves on the same sheet. One set, the convex curves, 
is for the determination of relative humidity of wet-and- 
dry-bulb hygrometer or psychrometer;? the other, the 
concave curves, are derived from the vapor pressures 
nd show the amount of moisture per cubic foot at dif- 
terent relative humidities and temperatures when read 
t the dew point. The latter curves, therefore, are in- 
dependent of all variables affecting the wet-bulb read- 
ings. The short dashes show the correction (increase or 
decrease) which is necessary in the relative humidity, 
read from the convex curves, with an increase or de- 
crease from the normal barometric pressure of 30 inches, 
tor which the curves here have been plotted. This cor- 
rection, except for very low temperatures, is so small 
ihat it may usually be disregarded. 

The ordinates, or vertical distances, are relative hu- 
midity expressed in per cent of saturation, from 0 per 
cent at the bottom to 100 per cent at the top. The 
abscissas, or horizontal distances, are temperature in 
legrees Fahrenheit from 30° below zero at the left to 
220° above at the right. 


EXAMPLES OF USE. 


The application of the humidity diagram can best be 
understood by sample problems. ‘These problems also 
show the wide range of conditions to which the diagram 
will apply. 

(1) To find the relative humidity by use of wet-and-dry- 
bulb hygrometer or psychrometer. 

Place the instrument in a strong circulation of air, or 
wave it to and fro. Read the temperature of the dry bulb 
and of the wet, and subtract. Find on the horizontal line 
the temperature shown by the dry-bulb thermometer. Follow 
the vertical line from this point till it intersects with the 
convex curve marked with the difference between the wet 
and dry readings. The horizontal line passing through this 
intersection will give the relative humidity. 

Example: Dry bulb 70°, wet 62°, difference 8°. Find 
70° on the horizontal line of temperature. Follow up the 
vertical line from 70° till it intersects with the convex curve 
marked 8° The horizontal line passing through this inter- 
section shows the relative humidity to be 64 per cent. 

(2) To find how much water per cubic foot is contained 
in the air. 

Find the relative humidity as in example No. 1. Then 
the nearest concave curve gives the weight of water in 
grains per cubic foot when the air is cooled to the dew 
point. Using the same quantities as in example No. 1, 
this will be slightly more than 5 grains. 

(8) To find the amount of water required to saturate 
air at a given temperature. 

Find on the top line (100 per cent humidity) the given 
temperature; the concave curve intersecting at or near this 
point gives the number of grains per cubic foot. (Interpo- 
late, if great accuracy is desired.) 

(4) To find the dew point. 

Obtain the relative humidity as in example No. 1. Then 
follow up parallel to the nearest concave curve until the 
top horizontal line (indicating 100 per cent relative humid- 
ity) is reached. The temperature on this horizontal line 
at the point reached will be the dew point. 

Example: Dry bulb 70°, wet bulb 62°. On the vertical line 
for 70° find the intersection with the hygrometer (convex) 
eurve for 8°. This will be found at nearly 64 per cent rela- 
tive humidity. Then follow up parallel with the vapor pres- 
sure (concave) curve marked 5 grains to its intersection at 
the top of the chart with the 100 per cent humidity line. 
This gives the dew point as 57°. 

(5) To find the change in the relative humidity produced 
by @ change in temperature. 

Example: The air at 70° F. is found to contain 64 per cent 
humidity; what will be its relative humidity if heated to 


150° F.? Starting from the intersection of the designated 
humidity and temperature coordinates, follow the vapor 
pressure curve (concave) until it intersects the 150° tem- 


The horizontal line then reads 6 per cent 
relative humidity. The same operation applies to reductions 
in temperature. In the above example what is the humidity 
at 60°? Following parallel to the same curve in the opposite 
direction until it intersects the 60° ordinate gives 90 per 
cent; at 57° it becomes 100 per cent, reaching the dew point 

(6) To find the amount of condensation produced by 
lowering the temperature, 

Example: At 150° the wet bulb reads 132°. How much 
water would be condensed if the temperature were lowered to 
70°? The intersection of the hygrometer curve for 18° (150 
132°) with temperature line for 150° shows a relative humidity 
of 60 per cent. The vapor-pressure curve (concave), followed 
up to the 100 per cent relative humidity line, shows 45 grains 
per cubic foot at the dew point, which corresponds to a tem- 
perature of 130°. At 70° it is seen that the air can contain 
but 8 grains per cubic foot (saturation). Consequently there 
will be condensed 45 minus 8 or 87 grains per cubic foot of 
space measured at the dew point. 


perature ordinate. 


(7) To find the amount of water required to produce 
saturation by a given rise in temperature, 

Example: Take the values given in example No. 5. The 
air at the dew point contains slightly over 5 grains per 
cubic foot. At 150° it is capable of containing 73 grains per 
cubic foot. Consequently 73 minus 5 equals 68 grains of 
water which can be evaporated per cubic foot of space at the 
dew point when the temperature is raised to 150°. But the 
latent heat necessary to produce evaporation must be sup- 
plied in addition to the heat required to raise the air to 150°. 

(8) To find the amount of water evaporated during a 
given change of temperature and humidity. 

Example: At 70° suppose the humidity is found to be 64 
per cent and at 150° it is found to be 60 per cent, how much 
water has been evaporated per cubic foot of space? At 7 
temperature and 64 per cent humidity there are 5 grains ot 
water present per cubic foot at the dew point (example No. 
2). At 150° and 60 per cent humidity there are 45 grains 
present. Therefore 45 minus 5 equals 40 grains of water 
which have been evaporated per cubic foot of space, figuring 
all volumes at the dew point. 

(9) To correct readings of the hygrometer for changes 
in barometric pressure. 

A change of pressure affects the reading of the wet bulb. 
The chart applies at a barometric pressure of 30 inches, 
and, except for great accuracy, no correction is generally 
necessary. 

Find the relative humidity as usual. Then look for the 
nearest barometer line (indicated by dashes). At the end 
of each barometer line will be found a fraction which repre- 
sents the proportion of the relative humidity already found, 
which must be added or subtracted for a change in baro- 
metric pressure. If the barometer reading is less than 380 
inches, add; if greater than 30 inches, subtract. The 
figures given are for a change of 1 inch; for other changes 
use proportional amounts. Thus for a change of 2 inches 
use twice the indicated ratio, for half an inch use half, 
and so on. 

Example: Dry bulb 67°, wet bulb 51°, barometer 28 inches 
The relative humidity is found, by the method given in ex- 
ample No. 1, to equal 30 per cent. The barometric line 


(dashes) gives a value of a H for each inch of change. 
10 3 


3 
Since the barometer is 2 inches below 30, multiply —— H by 
100 


6 6 
2, giving can H. The correction will therefore be —— of 30, 
1 


which equals 1.8. Since the barometer is below 30, this is to 
7¥For a full explanation of the psychrometer, see Weather 


Bureau Bulletin No. 285, ‘‘Psychrometer Tables,’ and also 
“Smithsonian Meteorological Tables.” 


on eren. giving a corrected relative humidity of 31.8 per 
ce ° 

This has nothing to do with the vapor pressure (con- 
cave) curves, which are independent of barometric pressure, 
and consequently does not affect the solution of the previous 
problems. 

(10) At what temperature must the condenser be main- 
tained to produce a given humidity? 

Example: Suppose the temperature in the drying room is 
to be kept at 150° F., and a humidity ‘of 80 per cent is de- 
sired, If the humidity is in excess of 80 per cent the air 
must be cooled to the dew point corresponding to this con- 
dition (see problem No. 4), which in this case is 141.5°. 

Hence if the condenser cools the air to this dew point, 
the required condition is obtained when the air is -again 
heated to the initial temperature. 

(11) Determination of relative 
point. 

_ The quantity of moisture present and relative humidity 
for any given temperature may be determined directly and 
accurately by finding the dew point and applying the con- 
cave (vapor pressure) curves. This does away with the 
necessity for the ampirical convex curves and wet and dry 
bulb readings. To find the dew point some form of appa- 
ratus, consisting essentially of a thin glass vessel contain- 
ing a thermometer and a volatile liquid, such as ether, may 
be used. ‘The vessel is gradually cooled, through the evapo- 
ration of the liquid, accelerated by forcing air through a 


humidity by the dew 
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tube, until a haze or dimness, due to condensation from the 
surrounding air, first appears upon the bright outer sur- 
face of the glass. The temperature at which the haze first 
appears is the dew point. Several trials should be made 
for this temperature determination, using the average tem- 
perature at which the haze appears and disappears. 

To determine the relative humidity of the surrounding 
air by means of the dew point thus determined, find the 
concave curve intersecting the top horizontal (100 per cent 
relative humidity) line nearest the dew-point temperature. 
Follow parallel with this curve till it intersects the vertical 
line representing the temperature of the surrounding air. 


The horizontal line passing through this intersection will 
give the relative humidity. 
Example: Temperature of surrounding air is 80 lew 


point is 61°; relative humidity is 53 per cent. 

The dew-point determination is, however, not as con 
venient to make as the wet-and-dry-bulb hygrometer read- 
ings. Therefore, the hygrometer (convex) curves are ordi 
narily more useful in determining relative humidities. 

Following this explanation is a detailed statement 
of the theory on which the humidity diagram is based, 
together with a discussion of the vapor-pressure curves 
and saturate vapor curves shown in a separate dia- 
gram; also a table of measures and weights furnished 
for convenience in making computations. 





SUIT TO RECOVER LANDS AND DAMAGES. 


Attempt Being Made By State to Recover 88,000 Acres of Timber and Oil 
Lands—Also Asks $1,000,000 Damages. 


Houston, Tex., Dec. 30.—The Houston Oil Co., with 
principal office at Houston, was made defendant in a 
suit filed at Austin on December 27 by Attorney General 
James D. Walthall for the recovery of 88,000 acres of 
timber and oil lands that were formerly a part of the 
public domain of the State and for damages in the sum 
of $1,000,000. These lands are situated chiefly in the 
Counties of Jasper, Sabine, Newton, San Augustine, 
Hardin, Jefferson, Liberty and Tyler in east Texas. 
The lands were purchased direct from the State a num- 
ber of years ago by John H. Kirby, of Houston, and 
formed the basis for the large lumber manufacturing 
‘business that was created by the Kirby Lumber Co., 
which is closely affiliated with the Houston Oil Co. Mr. 
Kirby first purchased the timber upon the lands under 
the law that gave him a five years’ preference right to 
purchase the land itself from the State. 

It is alleged in the petition of Mr. Walthall that Mr. 
Kirby sold the 88,000 acres of land involved in the suit 
to the Houston Oil Co. before the State had issue 
patents. This is in violation, it is alleged, of the statute 
which provides that no purchaser of public lands shall 
transfer same to a corporation before the individual pur- 
chaser has received patent to same. 


Lands Involved of Great Value. 

The lands in question are of great value. Besides 
most of it being heavily timbered there are portions of it 
known to be underlaid with pools of oil, and the Houston 
Oil Co. recently began exploration operations with a view 
of developing the product on a large scale. 

Mr. Walthall also prays for an injunction to prevent 
the defendant company from removing any of the timber 
upon the lands. 

Among the larger stockholders of the Houston Oil Co. 
are Mr. Kirby, 8S. W. Fordyce, of St. Louis, and B. F. 
Yoakum, of New York. Mr. Fordyce is president of the 
company. 

Mr. Walthall will retire from the office of attorney 
general early in January and will be succeeded by B. F. 
Looney who will be in charge of the prosecution of the 
case. 

In the trial an effort will be made to prove that the 
deeds for the land from Kirby to the Houston Oil Co. 
were executed prior to the patenting of the land from 
the State to Kirby; therefore, the land had been sold 
to a corporation before being patented, and that a for- 
feiture was effected by such transfer. 


Rights of State Questioned. 


A second contention urged in the petition applies only 
to part, but a large part of the land. It is that the 
land was acquired by Kirby under the five-year prefer- 
ence right guaranteed in the statute, but that the timber 
already had been transferred to the Houston Oil Co. 
Hence Mr. Kirby was not the owner of the timber and 
could not buy the lands under the purchase right. The 
statute provides that the owner of the timber or the 
vendee of the owner have five years to buy the land, and 
the State contends that at the time Mr. Kirby bought 
the land he was not the owner of the timber nor the 
vendee of the owner, but that he had previously con- 
veyed it to the Houston Oil Co. As a result he was not 
qualified to buy the land. 

The Houston Oil Co. is capitalized at $30,000,000, of 
which $10,000,000 is preferred and $20,000,000 common 
stock. For a long time this concern was in the hands 
of a receiver. 

The timber on this land was acquired many years 
ago from the State at a nominal figure, as was the land. 
Its value has been enhanced to a large degree and has 
been supplying timber for several large east Texas 
mills. 

Lumber Company Not Concerned in Suit. 
[Special telegram to AMERICAN LUMBERMAN.] 

Houston, Tex., Dee. 31.—Regarding suit instituted 
by State of Texas against Houston Oil Co., B. F. Bonner, 
general manager of the Kirby Lumber Co., said: 

The suit instituted by the State of Texas against the 
Houston Oil Co. does not in any way affect the Kirby Lumber 
Co. or its interests. The Kirby Lumber Co. is not a party to 
the suit and in no way involved in it. The timber involved 
is perhaps 10 per cent of the Houston Oil Co.’s holdings and 
more or less intermingled with the other timber holdings of 
that company. Arrangements have been made for a proper 


accounting of the timber so that the suit will not interfere 
with the operations of the Kirby Lumber Co. 

The suit was instituted by the Attorney General to recover 
from the Houston Oil Co. approximately 88,000 acres of land 
formerly known as “public free school lands,” sold by the 
State under acts of the State Legislature prior to 1901, the 
Houston Oil Co. becoming the owner of the lands through 
conveyances from the patentees. The claim made by the 
State in this suit is that the law at that time did not 
authorize sales to be made in the manner in which these 
sales were made and did not authorize sales to be made 
without actual settlement or to corporations, therefore the 
State’s executive officers in selling these lands and patenting 
them to the purchasers misconstrued the State law on the 
subject. 

It is to test this question that the suit is brought. 
Houston Oil Co, claims that the State's 
construed the law and that there will be no difficulty ‘in 
successfully defending the suit. There is no action for for- 
feiture and no attack in any sense upon the corporate integ- 
rity of the Houston Oil Co. 

PPB BA PPP PPP PD 

Much interest is being taken at Ottawa, Ont., in a 
scheme being tried out by the Roberts Forestry Co., 
of Toronto, under the guidance of the park commis- 
sion, for the rejuvenation of trees. A half-pound stick 
of dynamite is placed in 3-foot hole 20 feet from the 
trees. The earth is packed down and the charge ex- 
ploded. This loosens the earth around the trees and 
moisture is allowed to penetrate to the roofs. The sys- 
tem has been in use in the United States for the last 
few years with satisfactory results. 
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To Our Customers 
and Friends. 
May the New Year bring 


Prosperity and Happiness 
to you and yours. 
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Grayson-McLeod Lbr. Co. 


ST. LOUIS, MO. 
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A Happy 
and Prosperous 
New Year 








Sabine Lumber Co. 
ST. LOUIS, MO. 
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National Forest Timber 
For Sale, 


The National Forests contain many 
OPPORTUNITIES FOR OPERATORS 
—and NO CAPITAL IS TIED UP in the 
timber contracted for. 

Payment for the timber is made as it is 
cut and the SAVING ON CARRYING 
CHARGES ON A TEN YEAR OPERA- 
TION IS ENORMOUS. 

600 million feet of western yellow pine 
in southeastern Arizona—ONE OF THE 
FEW REMAINING LARGE AREAS 
OF VIRGIN TIMBER IN THE 
SOU THWEST—is available under these 
conditions. 

A detailed report is ready. 


For particulars address : 


FOREST SERVICE, 
ALBUQUERQUE, NEW MEXICO. 


or 


FOREST SERVICE, 
FISHER BLDG.., CHICAGO, ILL. 
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BUY TREES AND GET RICH 


W. I. EWAIRT 


TIMBER LAND 
INVESTMENT BROKER 
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Henry Building, SEATTLE, WASH. 
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British Columbia Timber Lands 


EXCLUSIVELY 


All properties offered have first been examined 
by my own men. Willact as agent for purchasers. 

















Correspondence solicited from bonafide investors only. 


W. L. KEATE 
Crowe and Wilson Bldg., 441 Seymour St., VANCOUVER, B. C. 
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TIMBER TRACTS 


Don’t invest your money in South- 
ern Timber until you have investi- 
gated the tracts I have for sale. 


William H. Armstrong, 


2137 N. American St.. PHILADELPHIA, PA. 
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THE WALCH LAND CO. ‘ 
es 
LANDS TOWNSITES REAL ESTATE INVESTMENTS. 
Head Office, Northern Crown Bank Bldg., Winnipeg, Canada _ 
Branch Offices:—Confederation Life Bldg., Toronto, 
Ont., Cadogan Block, Calgary, Alta., Walter Scott 
Bldg., Moose Jaw,Sask.,Central Chambers, Saskatoon, 
Sask., 123 Pender St., West, Vancouver, B.C. 
Our extensive connections and experience enables us to 














handle your business with safety, economy and dispatch, 
























































MISSISSIPPI VALLEY SALESMEN MEET. 


MINNEAPOLIS, MINN., Dec. 30.—The Mississippi Valley 
Lumber & Sash & Door Salesmen’s Association wound 
up its year’s business Saturday, prepared for the an- 
nual banquet to be held in connection with the meeting 
of the Northwestern Lumbermen’s Association, heard 
the reports of its officers, elevated Vice President 
Craven to the presidency, and transacted other busi- 
ness. In the absence of President Cassidy, Vice Presi- 
dent L. B. Craven presided. 

The following salesmen attended the meeting: 


Roy Thompson, Puget Sound A. K. Martin, Douglas Fir 
Lumber Co. Sales Co. 

Charles E. Isenberger, Pot- J. L. Foster, Canadian-West- 
latch Lumber Co, ern Builders’ Supply Co. 


H. F. Partridge, T, M. Part- 


(Saskatoon, Can.) 
ride Lumber Co. W. W. Vawter, Blakely Cor- 
T. M. Partridge, T. M. Part- poration. 
ride Lumber Co. 
William Northup, Ferry- 
Baker Lumber Co. 
E. Blaisdell, Milwaukee Land 
Co. 


Cc. E. Sheppard, Minneapolis 
Sash & Door Co. 

A. N. Wheeler, Carr-Collier 
Co. 


F. H. Flatau, Whatcom Falls 
Mill Co. 

J. W. Phillips, C. A. Smith 
Lumber Co. 

N. A. Smith, Fidelity Lumber 
Co. 

Robert Smith, C. M. Me Coy. 

Cc. M. Mc Coy, C. M. Me Coy. 

E. H. Zimmerman, E. H. 
Zimmerman, 

Oscar Bye, Clear Lake Lum- 
ber Co. 

J. M. Morgan, North Star 
Lumber Co. 

L. B. Craven, Radford Co. 
. 2 Peer, 2. SB. Waite 
Lumber Co. a ee 

W. A. Dahlgren, Wallace- ROY THOMPSON, 
Ballord Lumber Co. Chairman Banquet Committee 


The Mississippi Valley salesmen do not transact as 
much business as some other organizations, but they 
get more fun out of it. The minutes had no moye 
than been approved when F. H. Flatau endeavored to 
have a motion passed instructing the secretary to turn 
over to the auditing committee the books and cash of 
the association to make sure that the books were cor- 
rect and that the cash was there. Treasurer T. M. 
Partridge agreed to let the committee take a peek at 
the books, but he refused to bring the cash into court. 
He reported disbursements during the year of $106.90, 
largely for flowers, and a present balance of $85.94. 
The report was approved and a motion to fine Mr. 
Flatau $1 for his failure to audit the books, lost. 

E. H. Zimmerman reported for the flower committee 
that flowers during the year had been sent to the sick 
in a number of instances. He read a number of letters 
of thanks for these remembrances. 

J. F. Hayden, E. H. Zimmerman and F. H. Flatau 
were appointed a committee to draft a resolution of 
sympathy and good cheer to be sent to A. W. Echart, 
ill at Shellrock, Iowa. 

After some discussion it was decided to hold the an- 
nual banquet of the association on a date to be se- 
lected by the committee and to appoint a special com- 
mittee to take charge of the affair. Attendance will 
be restricted to members of the association. The chair 
subsequently appointed Roy Thompson chairman of 
this committee, and Mr. Thompson subsequently ap- 
pointed the following other members: A. K. Martin, 
W. L. Joyce, F. H. Flatau and H. F. Partridge. It is 
probable that the banquet will be held Monday evening, 
January 13. 

Election of Officers. 


The association then proceeded with the election of 
officers, and the chair appointed H. F. Partridge and 
J. L. Foster tellers. Vice President L. B. Craven was 
unanimously elected president. For vice president 
there were three nominations, the ballot resulting as 
follows: J. W. Phillips, 12; E. H. Zimmerman, 5; 
Charles E. Isenberger, 4. 

For treasurer, H. F. Partridge and T. M. Partridge 
were nominated, the ballot resulting Partridge 11; 
Partridge 11. At this point Mr. Flatau suggested that 
before another ballot was taken the candidates should 
rise and declare themselves in regard to their inten- 
tions immediately after the meeting adjourned. T. 
M. Partridge, however, solved the tie and obviated the 
necessity for another ballot by magnanimously with- 
drawing his opponent’s name. ; 

J. F. Hayden was unanimously reelected secretary. 
Charles E, Isenberger and E. H. Zimmerman were elected 
members of the executive committee. 

The chair appointed a floral committee consisting of 
F. H. Flatau, E. H. Zimmerman, N. A. Smith, C. E. 
Isenberger and J. T. Fryer. 

A vote of thanks was extended to Maj. James Elwin 
for a box of cigars, and a box of cigars was ordered 
sent to Charles Bailey for his services as assistant 
treasurer. J. F. Hayden was thanked for his excellent 
services as secretary. 

Mr. Flatau called attention to the large amount of 
dues collected during the year and moved that a vote 
of thanks be extended to Treasurer T. M. Partridge. 
Mr. Partridge said that it was not the largest amount 
of dues ever collected, that honor belonging to the 
administration of J. L. Foster of the year before. Mr. 
Flatau then substituted the name of Mr. Foster for 


« 





Mr. Partridge, and the vote was put extending thanks 
to Mr. Foster for his excellent services year before 
last. 





OFFICERS AND SALESMEN MEET. 


Sr. Louis, Mo., Dee. 30.—Optimism was the keynoie 
of the annual banquet given Saturday evening at tle 
Missouri Athletic Club by the Chicago Lumber & Coa! 
Co. to its salesmen. Officers of the company, depart 
ment heads and traveling salesmen from all sections of 
the country were a unit in their expression that 1913 
will be the banner year in the lumber trade. When 
President S. H. Fullerton dismissed the gathering with 
a heartfelt happy New Year expression to all, after an 
evening of delightful dining and felicitation, the 50 
men about the banquet board departed their respective 
ways filled to the brim with enthusiasm, which they 
are going to impart to those with whom they come in 
contact next year. 

J. H. Willhite, manager of the yellow pine sales d: 
partment, acted as foastmaster. President Fullerto: 
said the outlook as it presented itself to his vision was 
brighter than he had ever known it to be before, hence 
he could do no other than view it with exceeding 
optimism, He gave a brief resume of the adverse con- 
ditions that prevailed in the trade this year, and said 
these conditions have been in a measure blessings in 
disguise because they have laid the foundation for 
a tremendous business next year. Mr. Fullerton did 
not hesitate to predict that 1913 will see the best de- 
mand and the best prices that have prevailed in the 
history of the trade. He said that in his opinion 
March 1 would see this condition in effect, and he told 
his salesmen that in his opinion any lumber that they 
sell between now and March 1 will be cheap, and a 
great bargain for the customer. 

Frank Goepel, the ‘‘grand old man’’ of the Chi- 
cago Lumber & Coal Co., who sits on the safety valve 
of the strong box and has earned for himself the 
sobriquet of ‘‘watchdog of the treasury,’’ briefly re- 
viewed the conditions of the last year and pointed to 
the several prospects for a big year ahead. He urged 
the salesmen to take advantage of the bright conditions 
to sell as much lumber as they can, and added, amid 
a burst of good-natured raillery, the qualification, 
‘with as little expense as possible.’? Mr. Goepel has 
been associated with Mr. Fullerton 37 years. 

Robert W. Fullerton, secretary of the company, 
stated that the officers have the stage set for the big- 
gest year’s business in the history of the company, 
and he gave a brief outline of the conditions which 
make for this opinion. He urged the salesmen to go 
out into the highways and byways next year and sell 
all the lumber they possibly can, promising to see that 
the mills ‘‘ got the stuff’’ out all right. 

L. V. Graham, manager of the company’s line-yard 
department, spoke of the value of cooperation. Cal 
Robinson, assistant secretary of the company, said 
that he hoped to see a continuation of the annual 
meetings of the men so that all could become per- 
meated with the spirit of ‘‘all for one and one for 
all’? and thereby make a pleasure of work. J. L. Jami- 
son, manager of the Bradley Lumber Co., said he was 
exceedingly glad to note from the expressions he had 
been listening to that the poor, suffering millman was 
at last going to get better prices for his lumber. S. B. 
Wright, the oldest traveling salesman in the com- 
pany’s employ, spoke felicitously and promised a 
record-breaking year’s business in his territory. Robert 
Fullerton, jr., of Des Moines, Iowa, spoke from a con- 
sumer’s standpoint. L. E. Cornelius, manager of the 
cypress sales department, told his hearers that the 
company had three of the best cypress mills in the 
world, with more than half a million dollars invested 
in that branch of the business. E. A. Thornton, of 
Chicago, president of the E. A. Thornton Lumber Co., 
spoke of the great scarcity of low-grade lumber in the 
North. George B. Rockwood, special cypress repre- 
sentative, advised his fellows to make a careful study 
of all competitive woods. W. L. Henry spoke of the 
temporary depression in his territory, but said that 
this feeling was now giving way to one of optimism 
regarding next year’s business. A. M. Houston, general 
auditor, pointed to the fact that the balance sheet of 
a corporation depends upon the efforts of the sales- 
men on the road. U. R. Smith, Memphis representa- 
tive, spoke of the prices of the Chicago Lumber & Coal 
Co. as always reflecting the true market. 

Brief speeches of felicitation were made by all of 
the other representatives present, at the conclusion of 
which Mr. Willhite made one of the most eloquent 
heart-to-heart talks of the evening, in which he re- 
viewed the conditions of the last year and predicted 
all kinds of good things for the year to come. He 
spoke feelingly of the close relationship existing be- 
tween officers and men and paid a glowing tribute to 
President Fullerton, the big chief and directing brain 
of the institution. 

J. M. Schloenbach, staff representative of the 
AMERICAN LUMBERMAN, spoke of the excellent outlook 
for next year. He spoke of the Community Develop- 
ment work inaugurated by the AMERICAN LUMBERMAN 
two years ago, explaining how this work is stimu- 
lating trade among the retailers, which in turn assists 
the mills. 
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THE COMING CONVENTIONS. 


The coming conventions of the traveling lumber and 
sash and door salesmen’s associations indicate that 
these organizations are beginning to find themselves, 
and that they will assume a place of importance among 
lumber associations and attempt, in increasing measure, 
serious reforms for the betterment of the profession 
and the benefit of the trade. 

The meetings already announced include that of the 
Central Association at the Claypool Hotel, in Indian- 
apolis, Ind., January 8 and 9; the Union Association 
at Cleveland, Ohio, January 21, 22 and 23, and the 
Michigan association at Kalamazoo, February 3. In 
addition, the Mississippi Valley association will prob- 
ably hold its annual banquet at Minneapolis Monday 
evening, January 13. 

It is probable that all of the meetings will take up 
for serious discussion subjects of unusual moment to 
the selling fraternity. As indicated by a recent letter 
to the AMERICAN LUMBERMAN from President Carroll 
L. Beck, of the Central association, the expense account 
will be up for argument at the Central meeting; and, 
while it will give the humorists some opportunity, it is 
possible that an interchange of ideas on proper expense 


charges will result in benefit to employers. An indi- 
cation of the interest that this subject has already 
aroused is found in a letter to the AMERICAN 
LUMBERMAN from a Spokane employer, in which he 
says: 

“*T am very much interested in the article on page 
40 of your December 21 issue entitled: ‘What Should 
Go Into the Expense Account.’ I hope you will fol- 
low this up and print in detail any action or discussion 
on this subject taken by the Central Association of 
sash and door salesmen.’’ 





ew 


WITH THE BOYS ON THE ROAD. 

W. W. Millett, for several years with the Alger- 
Sullivan Lumber Co. at Century, Fla., has accepted the 
position of sales manager of the yellow pine depart- 
ment of the Federal Stave & Lumber Co., Evansville, 
Indiana. 

C. W. Hunnicutt, who has been with the Federal 
Stave & Lumber Co., of Evansville, Ind., beginning 
with the first of the year will represent the Hines 
Lumber Co., of Memphis, Tenn., in the North. He 
will make his headquarters in Evansville. 








Well, well, 
howd’y do! 


well, and 











DIMENSION 


How is everything with 
you? 














WELL, WELL, WELL, AND HOWD’Y Do. 


‘* Well, well, well, and howd’y do! How is ev’rything with you? Gosh, 1’m glad to see you! — 
How is business up the line? Say, old man, you’re looking fine! 


‘*Have afresh one. Here’s a light. 
Price is altogether low, but it won’t be always so. 


So he wanders through the land, open heart and open 
the weather; 


And the heavens seem to clear and the clouds to disappear when you get 


together. 


So he wanders here and there, so he wanders anywhere that the house may send him; 
But, whatever road he takes, and whatever town he makes, joy and cheer attend him. 


Sometimes I have thought perhaps that these merry 


scatter gladness, 


May have troubles of their own, may have moments when alone that are touched 


with sadness. 


Sometimes, sometimes, I have thought battles are not always fought in the carnage 


ory— 


& . . 
That there may be, now and then, ordinary kinds of men also winning glory. 


Sometimes it has seemed to me that a hero he may be who, whate’er betide him, 
Meets the world with merry eye, stops and cheers the passer-by tramping on beside 


him. 


Maybe we don’t understand; maybe in the Promised 
river, 


There the salesman gets a crown, is allowed to settle down, stay at Home 


forever. 


So surprised I will not be, when that moment comes to me in this life so 


fleeting, 


Trade is good, all right, all right—never saw it better. 
Did you get my letter?’’ 












Anyhow, how be you? 


% 


hand, what may be 


salesmen chaps, they who 


Land, when we cross the 


If I hear a voice of old shouting from the gates of gold, hear his cheery greeting: 








TIMBER TALKS 








‘¢ Well, well, well, and howd’y do! How is ev’rything with you? Gosh, I’m glad to see you! 
How is business up the line? Say, old man, you’re looking fine! Anyhow, how be you?”’ 








The d. e. (meaning the damaging editor) received 
from O. M. B., Philadelphia, for his New Year’s din- 
ner a bottle of imitation maraschino cherries. To a 
man like the d. e., who hates all substitutes for lumber, 
a dinner consisting of an imitation cherry, with some 
imitation walnuts to crack at the end of the meal, 
must have been perfectly lovely. 





We received a number of valuable gifts ourself that 
got by the d. e. aforesaid while his head was turned 
(possibly by the cherries). These included an Edam 
cheese from O. B. F., Lansing, Mich., and an accident 
policy for $2,500 from R. H. J., Appleton, Wis. We 
hesitate to mention these things for fear other friends 
of O. B. F. and R. H. J. who did not receive Edam 
cheeses or accident policies may be jealous. We have 
given the policy to Mrs. Wife, but we don’t know 
what to do with the Edam cheese. And how did the 
man who sent the policy know that we were going to 
get the cheese? 





To many good Chicago folks and to J. E. A., Dayton, 
Ohio, A. E. A., Decatur, Ill., W. J. S., F. V. W., A. T. 
and M. E. K., Muskegon, Mich, A. L. B., Lincoln, 
Nebr., N. N., F. D. 8., E. M., J. J. F. and J. M. C., 
Boston, Mass., M. K. MeM., Denver, Colo., E. A. G., 
Detroit, Mich., W. K. M., Peoria, Ill., J. C., Old Say- 
brook, Conn., C. A. L., Youngstown, Ohio, W. J. L., 
A. W. U. and M. R., New York City, E. V. C., Cleve- 
land, Ohio, H. R. C., Montreal, Que., E. A. O., Yonkers, 
N. Y., M. B., Millbury, Mass., M. H. J., Johnstown, 
Pa., S. W. G., Roland Park, Md., L. E. M., Milwaukee, 
Wis., and N. O. W., Garfield, Kans.; the same to you, 
and many of them! 





A man doesn’t have time to think up any good 
resolutions for himself, he is so busy figuring out 
things that his friends ought to swear off doing. 





Seems to us at this glad season that the wholesale 
lumberman is willing to supply the railroad purchasing 
agent with everything to eat, to wear and to furnish 
the home. 


As for us, we still pin our faith to the good, old- 
fashioned goosebone. 





English as She Is Simplified at the Lumbermen’s Club. 

We observe on the wall of the Lumbermen’s Club of 
Chicago the offer of a reward (amount or vintage not 
stated) for the return of a lost ‘‘migit fountain pen.’’ 
Simplified spelling as it is spoken at the Lumbermen’s 
Club is awfully simple and, as Bill Eager and other well- 
known comedians would say— 





THE OUTLOOK FOR 19158. 


Like the other financiers, we desire to do some 
forecasting of 1913 while the forecasting is good. We 
look for a favorable year, but will take whatever we 
get. We expect to see the Democrats have the best 
year they have had since 1900. We have not seen as 
great activity among Democrats since the time a new 
postoffice was established at Germfask, Mich., in the 
waning days of the last Cleveland administration. 

Money will probably be easy in 1913 but, alas, 
those who have it will not be, so getting it will be 
hard. Money will not be tight in 1913, neither will 
it be what you would call loose. We expect to see 
the demand for money continue. We expect to con- 
tinue our own demands. We expect the demand to 
exceed the supply. 

Bankers do not fear a panic. There is no reason 
why a banker should. The folks on the outside are 
the fellows to fear a panic, if a good job of fearing a 
panic is to be done. Bankers will be just as liberal 
with optimistic forecasts as ever in 1913, and just as 
stingy with money. 

We look to see the change of administration cause 
a considerable depression in some quarters. We have 
a number of Republican friends who have been holding 
office since 1901, but who are now looking around for 
work. 

The lumber business ought to prosper in 1913. For 
other years in which it ought to prosper see a per- 


petual calendar. 
D. M. 


Thirty-two years have wrought | 
wonderful changes in_ values, 
sources of supply and national re- 
gard for timber. 

Thirty-two years ago we ad- 
vised our clients to buy timber; 
twenty-two years ago the same ad- 
vice was given; twelve years ago 
it was reiterated; two years ago 
we restated our belief in the con- 
tinued increase in the price of tim- 
ber and today we re-affirm it. 


Acting upon the POINTERS 
we gave, at the time they 
were given, hundreds of invest- 
ors have reaped rich profits. 


Knowing timber to be a 
safe investment and believ- 
ing our organization to be of 
value to those contemplat- 
ing the purchase of timber, 
we have issued 


A BOOK OF POINTERS 


in which we have endeav- 
ored to crystallize the ob- 
servations of thirty - two 
years’ timber research. 


It was worth our while to formu- 
late “‘pointers;”” it should be worth 
your while to assimilate them. 


James D. Lacey & Co. 


Timber Land Factors 


CHICAGO, 1215 Old Colony Building 
PORTLAND, 1104 Spalding Building 
SEATTLE, 1069 White Building 


JAMES D. LACEY & CO. Form M. 
1215 Old Colony Building, 
CHICAGO, ILL. 


Gentlemen :—Please send copy of Pointers to 
Name 
Street or Office 
City 








State 














Clip above form and mail today. 
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We are constantly 
in the market for 


TIMBER LAND BONDS 


IN AMOUNTS OF 
$100,000 to $10,000,000 


During the past nine years we have loaned over 
$50,000,000 to large lumber and timber interests of 
the United States. We are bankers specializing 


in this field and shall be glad to advise with you. 


CLARK L.POOLE & CO. 


600 Commercial National Bank Bldg. 
CHICAGO, ILLINOIS. 











THIS HOUSE MAKES AN EXCLUSIVE 
SPECIALTY OF 


Timber Lands 


F. A. BREWER & CO. 
BANKERS 


Com. Nat’! Bank Bldg., 





CHICAGO 


WELLS GILBERT—Western Representative 
405 Concord Building, 
PORTLAND, ORE. 
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Loans to Lumbermen 

















ASSETS 
REALIZATION 
COMPANY 


CAPITAL, - $10,000,000 


Finances going concerns possess- 
ing large tangible resources but 
temporarily involved and unable 
to secure adequate banking ac- 
commodation. Prompt exami- 
nation of enterprises submitted. 


CORRESPONDENCE INVITED 


NEW YORK PHILADELPHIA 
25 Broad Street Lafayette Building 
CHICAGO 
First National Bank Building 
















SERVICE 
TO TIME 


indifference pay no bills. Many businesses fail 
because of the poor accounts on the books. Avoid 
failure by using the services of our 


Law and Collection Department 


Try us every time a customer fails to respond 
when he should. We've had over 32 years’ ex- 
perience collecting lumber accounts, 


LUMBERMENS’ CREDIT ASSOCIATION 





BRINGS THEM 


- Insincere, shop- worn excuses and disrespectful a 





608 S. Dearborn St, ESTABLISHED 1876 65 John St. 
CHICAGO NEW YORK CITY 
a Please mention the American Lumberman, J 











SASH AND DOOR TRADE | 


Last year’s volume of distribution was good, with the 
outlook bright for a continuation this year. Demand 
during the holiday season has been restricted, as is 
usually the case, by inventory-taking. Notwithstanding 
this, however, the sash and door trade shows great im- 
provement over conditions obtaining twelve months ago. 
Demand has been heavy and values have been sufficiently 
remunerative to yield widening margins of profits. Com- 
petition has been, and undouptedly will continue, keen, 
but it has been of a legitimate nature, with the result 
that both manufacturers and retailers have known where 
they stood on the market. This has had the effect of 
placing the trade on a sounder basis than for a long time. 
Manufacturers are entering the new year with stocks a 
great deal lower than a year ago. 

Chicago factories have a fair amount of orders on 
hand, especially for local consumption, as weather con- 
ditions continue favorable for the erection ot buildings 
of which large numbers are unfinished and are going up 
in the outlying districts. A number of orders for small 
lots have marked the opening days of the new year and 
the carload trade shows some activity. Prices are steady. 

Manufacturers of Minneapolis and St. Paul are get- 
ting a little breathing time and are cleaning up on the 
orders on hand. They have been busy through the fall 
and early winter and prospects are fine for an early 
resumption of demand, as stocks in retail hands gener- 
ally are reported to be light. 

Most of the sash and door concerns in Milwaukee, Wis., 
are closed while repairs are being made and inventories 
taken. Sash and door manufacturers say jobbers did 
not place as large orders for stocks before the closing 
period this year and that there is bound to be a shortage 
this winter. Local sash and door concerns are planning 
on meeting with a big trade next season and will stock 
accordingly. 

The sash, door and blind trade in Baltimore, Md., has 
been in a state of partial obscuration during the last 
week, but this did not imply a want of strength, being 
due entirely to the diverting influences of the holidays. 
With these over there is every indication that the pre- 
vious activity will reassert itself, with perhaps extra 
effort to expedite operations, for building projects are 
being developed almost every day and a prospect of un- 
usual activity looms up ahead of the manufacturers of 
sash, doors and blinds. With work comparatively plen- 
tiful, the competition is lessened, of course, and prices 
are on a relatively satisfactory level. It can be said that 
the year will start in a promising way, with the demand 
for mill products exceptionally good and no discourag- 
ing developments to cloud the outlook. 

The holiday lull in the sash and door market at Kan- 
sas City has not been quiet enough to cause any concern 
to dealers. A fair business has been done the last two 
weeks and in addition to that there has been a very sat- 
isfactory amount of figuring. Stocks are low and there 
is every prospect of a big season ahead. No change of 
price has been made the last few weeks, but dealers 
expect an advance early in January. An element that 
adds strength to the market is the scarcity of western 
pine. Manufacturers are active now seeking their white 
pine supplies and the prospects are that there will be a 
searcity of dry mill stock for several months. That con- 
dition, in connection with the general state of the sash 
and door trade, makes the prospects very good for a stiff 
advance in price. 

Millwork conditions are vastly improved at St. Louis, 
where things have been somewhat quiet for some time. 
Local dealers report a freer inquiry, with more buying 
than usual for this time of year and prices on a better 
level. The situation in St. Louis is bright for 1913. The 
realty men declare that next year will be one of heavy 
building operations, while reports from all parts of the 
country territory indicate the same thing. Mixed car 
business is already much improved. 

Despite the time of year demand for all kinds of mill- 
work keeps up with a regularity that still taxes the 
capacity of the planing mills in Cincinnati. Most of 
the work being turned out is special stock and for in 
terior finish of all kinds, much of it being red gum, which 
has proved satisfactory in this territory and will likely 
be used more than ever during 1913. There is also much 
finishing in oak, both plain and quartered, and doubtless 
always will be as long as this wood is obtainable, notwith- 
standing the many newer woods that are being experi- 
mented with for interior finish. At this time of year 
local planing millmen are usually busy making up stock 
sizes for the next season, but owing to the long building 
season so many buildings have been got under cover and 
saved for winter finishing that mills have had their hands 
full supplying outside millwork and will be busy for the 
next several weeks getting out interior finish and will 
be way behind on stock of their own at springtime. This 
will result in some heavy purchases from the big out-of- 
town millwork manufacturers who specialize in stock 
sizes, and judging from difficulties during the last season 
in securing prompt shipments of this material early buy- 
ing is to be expected. Prices are very high for all kinds 
of millwork, due not alone to the demand but princi- 
pally to the high cost of rough lumber of all kinds. 

There is no change in the sesh and door market from 
last week’s reports say Tacoma (Wash.) manufacturers. 
Prices are firm, inquiries plentiful and the tendency 
upward with orders being booked at the new mare 
scheduled for January. 

There is nothing new to report in the sash and door 
markets in San Francisco and vicinity except the tem- 
porary lack of special interest in business common to the 
closing week of the year. The outlook for 1913, however, 





is encouraging, as with the beginning of actual work on 
the great exhibit palaces of the Panama-Pacifie Inter 

national Exposition in January there will be an upward 
trend that will not slacken until 1915. Owners of white 
pine door facilities in the mountains are optimistic as t, 
new year, expecting a further advance on their doors ji), 
the eastern markets. 

Movement of window glass is brisk. Manufacturers, 
in view of recent events, are optimistic regarding out 
look for this year. Surplus stocks have been pretty, 
well wiped out. , 


QUERY AND COMMENT 


Wants a Box Estimating Book. 


EVANSTON, ILL., Dee. 30.—Editors AMERICAN LUMBERMA\ ; 
We are in want of a lumber-figuring table wherewith amoun' 
of stock can be figured from stock bills. We do not want .; 
table as used by lumber yards for dimension stock, but it 
must be rated in inches in widths and lengths. Kindly advisi 
us if you could furnish anything of this nature, or refer 
to someone who makes a business of same, and oblige 


ORIGINAL CABINET Co, 








nee 





| There are two standard works of this sort used by box 
manufacturers for figuring box shooks and the AMERICA) 
LUMBERMAN recommends and can supply James NM 
Leaver’s ‘‘Box Estimator,’’?’ a very complete work, a‘ 
$10.—EpITors. ] 





Is It Longleaf or Shortleaf? 

RockForD, On10, Dec. 30.—Editors AMERICAN LUMBERMAN 
We desire to obtain expert opinion on a ——_ of yellow 
pine Jumber as to whether it is long or shortleaf. We are 
sending you the sample and shall be pleased to bave your 
opinion. LEWIS Bros. LUMBER Co. 

[This company is asking the hardest question possible 
in the identification of commercial woods by a sample of 
the wood alone. Many wood varieties, similar to the eye, 
under the microscope disclose differences in the wood ele 
ments or their arrangement which serve readily to 
identify them. Longleat and shortleaf pine are, however, 
so closely related botanically that the microscope is of no 
assistance. 

The annual rings of longleaf pine on the whole tend 
to be narrower and more regular. Those of shortleaf are 
usually wider, but show great lack of uniformity. In 
one respect the s sample at hand classifies in one direction 
and in another respect it classifies in the other. It shows 
considerable resin and a rough floating test in water 
would appear to indicate that it weighs about 40 pounds 
to the cubie foot. It has more the appearance of short- 
leaf pine than of longleaf, but this is merely an opinion 
and under the circumstances not a very valuable one. 
There is a difference in the average appearance of the 
two woods, but range of variations in each bridge and 
overlap the narrow gap of difference.—EDITORS. | 





The St. Petersburg Standard. 


SEATTLE, WASH., Dec. 30.—Editors AMERICAN LUMBERMAN : 
Kindly advise whether you know of any booklet giving par 
ticulars of the St. Petersburg standard of measurement, in 
vogue in Europe. C. G. CLEAR. 

[The St. Petersburg standard consists of 120 pieces 
of a standard dimension of 12 feet long, 1% inches thick 
and 11 inches in width. As applied to other dimensions 
of lumber it contains 1,980 feet board measure, ard 
thousands of feet board measure may easily be reduced 
to St. Petersburg standards by dedueting 1 per cent. 
This operation is so easily performed that it would prob- 
ably be unnecessary to have a book of conversion tables, 
although such a book was published in 1881 by the pub 
lishers of the Timber Trade Journal, of London.—- 
EDITORS. | 





‘*Siberian Pine’’; What Is It? 


GLASGOW, SCOTLAND, Dec. 20. 
BERMAN: I read Mr. Johnson's letter and your answer 
regarding ‘‘Russian pine,” in your December 7 issue. Your 
answer is all wrong. Siberian pine is not Baltic redwood, 
but a very fine white pine, and I do not think you or Mr. 
Johnson could tell the difference between it and Michigan 
or Ottawa pine, and it certainly is much superior and softer 
than Idaho pine. There is a cargo in here now. Best 
regards, “Scorrin.” 


Editors AMERICAN LuM- 


| We do not wish to question our correspondent’s state- 
ments as to the commercial quality of the lumber he 
refers to, but his communication leaves the botanical 
identification very much in doubt. All botanical author- 
ities appear to agree that the only pine obtainable from 
Asia is Pinus sylvestris, also called Baltie fir and 
Scotch pine. From the nature of this wood it is very 
unlikely to resemble Michigan or Ottawa pine very 
closely, no matter under what conditions of environment 
it may be grown. 

There is, however, a wood growing in Asia as well as 
in northern Europe which can hardly be distinguished 
from white pine except under the microscope. The white 
spruce of Norway (Picew excelsa) would hardly fulfil the 
description given by the correspondent, because it is full 
of small knots. May it not be possible that Siberia 
might furnish a supply of very large clear trees whose 
lumber would be of exceptional quality? It would 
hardly, however, fulfil the uses in which the original in- 
quirer, B. T. Johnson, is interested, as he is a specialist 
in white pine pattern lumber, and spruce shrinks and 
swells too easily to be satisfactory for that purpose. 

We, therefore, return to ‘‘Scottie’’ the good wishes of 
the season, and request him, if possible, to send a small 
piece of the wood in question by parcel post, on receipt 
of which an attempt will be made to identify it.— 
EDITORS. | 
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NEWS OF THE ASSOCIATIONS. (gacnccocysae 


COMING CONVENTIONS. 


january 6-7— Eastern Forestry Association, Lakewood, 

J. Annual meeting. . 

january 7-8—Northwestern Cedarmen’s Association, Spauld- 

Hotel, Duluth, Minn. Annual meeting. 

january 8—-American Forestry Association, New Willard 
jotel, Washington, D, C. Annual meeting. 

January 8-9—Retail Lumber Dealers’ Association of In- 
ina, Claypool Hotel, Indianapolis, Ind. Annual meeting. 
January 8-9—Central Association of Lumber & Sash & Door 
esmen, Claypool Hotel, Indianapolis, Ind. Annual meeting. 
january 9—Philadelphia Wholesale Lumber Dealers’ Asso- 
tion, Philadelphia, Pa. Annual meeting. 

january 11—Puget Sound Loggers’ Association, Everett, 
ish. First annual meeting. 

January 13—Idaho Cedarmen’s Association, Spokane, Wash. 
January 13-14—Tight Barrel Stave Manufacturers’ Associa- 
tion, New Grunewald Hotel, New Orleans, La. Annual meeting. 

January 14-16—Nebraska Lumber Dealers’ Association, 
t.ome Hotel, Omaha, Nebr. Annual meeting. 

January 14-16—Northwestern Lumbermen's Association. 

nce Auditorium, Minneapolis, Minn. Annual meeting. 

January 15—North Carolina Forestry Association, Raleigh, 
.. CG. Annual meeting. 

January 16—Indiana Hardwood Lumbermen’s Association, 

tel Denison, Indianapolis, Ind. Annual meeting. 

January 17—Pacific Coast Shippers’ Association, Seattle, 
Wash. Annual meeting. 

January 18—Montana Retail Lumbermen’s Association, 
Lutte, Mont. Annual meeting. 

January 21—Chamber of Commerce of the United States 
of America, Washington, D. C. 

January 21-22—Second Lake States Forest Fire Conference, 
Lansing, Mich 

January 21-23—Ohio Association of Retail Lumber Dealers, 
Cleveland, Ohio. Annual meeting. 

January 21-28—Union Association of Lumber & Sash & Door 
Salesmen, Cleveland, Ohio Annual meeting. 

January 21-283—American Wood Preservers’ Association . 
Hotel Sherman, Chicago, Ill. Annual meeting. 

January 21-23—Colorado & Wyoming Lumber Dealers’ Asso- 
ciation, Denver, Colo. Annual meeting. 

January 22-24—Southwestern Lumbermen’s Association, 
Kansas City, Mo. Annual meeting. 

January 23-24—Retail Lumber Dealers’ Association of 
Pennsylvania, Schenley Hotel, Pittsburgh, Pa. Annua! 
meeting. 

January 23-24—National Lumber Exporters’ Association, 
‘hattanooga, Tenn. Annual meeting. 

January 25—Georgia-Florida Saw Mill Association, Seminole 
Hotel, Jacksonville, Fla. Monthly meeting. 

January 28—Northern Pine Manufacturers’ Association, 
Minneapolis, Minn. Annual meeting. 

January 29-30—Southern Illinois Retail Lumber Dealers’ 
\ssociation, Hotel Illini, Alton, Ill Annual meeting. 


January 29-2?0—Retail Lumber Dealers’ Association of the 
State of New York, Hotel Utica, Utica, N. Y. Annual meet- 
ing. 

January 29-30 — Pennsylvania Lumbermen’s Association, 
Hotel Walton, Philadelphia, Pa. Annual meeting. 

February 3—Michigan Association of Traveling Lumber & 
Sash & Door Salesmen, Kalamazoo, Mich. Annual meeting 

February 4—Canadian Lumbermen’s Association, Ottawa, 
Ont. Annual meeting. 

February 4-5—Michigan Retail Lumber Dealers’ Associa- 
tion, Kalamazoo, Mich. Annual meeting. 

February 4-5—Hardwood Manufacturers’ Association of the 
United States, Hotel Sinton, Cincinnati, Ohio. Annual 
meeting. 

Kebruary 5—Canadian Forestry Association, Ottawa, Ont. 
Annual business meeting. 


February 11—Western Pine Manufacturers’ Association, 
Spokane, Wash. Quarterly meeting. 


r 


February 11-13—Yellow Pine Manufacturers’ Association, 
New Grunewald Hotel, New Orleans, La. . Annual meeting. 


February 11-18—Illinois Lumber & Builders’ Supply Deal- 
ers’ Association, Hotel Sherman, Chicago, Ill. Annual meet- 
ing. 

February 12—Lumber Manufacturers’ Association of South- 
rn New England, Hotel Garde, Hartford, Conn. 


February 13-15—Western Retail Lumbermen’s Association, 
Masonic Temple, Spokane, Wash. Annual meeting. 

February 19-20—Kentucky Retail Lumber Dealers’ Asso 
ciation, Seelbach Hotel, Louisville, Ky. Annual meeting. 

February 28—Pacific Lumber Inspection Bureau, Seattle, 
Wash Annual meeting. 

April 8-10—Lumbermen’s Association of Texas, Beaumont, 
Tex. Annual meeting. 

April 10—Lumbermen’s Exchange of Philadelphia, Pa. 
\nnual meeting. 

April 10-12—National Supply & Machinery Dealers, Amer- 
ican Supply & Machinery Manufacturers, Southern Supply & 
Machinery Dealers’ associations, Claypool Hotel, Indianapolis, 
ind. Annual meeting. 





INDIANA RETAILERS PREPARING FOR 
ANNUAL. : 


INDIANAPOLIS, IND., Dee. 30.—By far the largest 
attendance in 28 years of the organization is expected 
at the annual convention of the Retail Lumber Dealers’ 
\ssociation of Indiana to be held in the Claypool Hotel, 
this eity, January 8 and 9. In addition several hundred 
Indiana newspaper men will attend to participate in the 


discussion on community development, which is to be one 
of the chief topics of the convention. 

At the opening session President E. J. McErlain will 
deliver his annual address and reports will be:made by 
the officers and the Indiana Lumbermen’s Mutual In- 
surance Co. At the afternoon session the program will 
include G. H. Tessman, Terre Haute, ‘‘ Office System for 
Retail Yards’’; L. C. Boyle, former attorney general of 
Kansas, ‘‘Urban and Rural Development,’’ and Julian 
Wetzel, Indianapolis, ‘‘The Need of an Honest Adver- 
tising Law.’’ 

At the Columbia Club Wednesday night the members 
and guests will attend an informal banquet. Women 
accompanying the members and visitors to the convention 
will be entertained with a theater party. 

The Thursday morning session will be a joint meet- 
ing of retailers, manufacturers and wholesalers and the 
Central Association of Lumber & Sash & Door Sales- 
men. At this meeting J. H. Gortchus, of Muncie, will 
discuss ‘‘ Mail Order Competition’’ and D. H. Glink, of 
Chicago, secretary of the International Federation of 
Commercial Travelers’ Organizations, ‘‘The Manufac- 
turer, Salesmen and Dealer, a Trinity—Their Interest 
One—Cooperation a Necessity.’’ ; 

The Thursday afternoon session will be taken up 
largely by community development discussion, which wih 
he led by E. C. Hole, of the AMERICAN LUMBERMAN, 
who will speak on ‘‘The Future of the Retailers and the 
Small Towns.’’ W.H. Miller, editor of the Ottawa Free 
ot Ottawa, Ill., will speak on ‘‘Rough Stuff and 
Culls.’? 

The entertainment committee includes George L. Maas, 
J. G. Brannum, William F. Johnson, J. E. Brantley, 
Ransom Griffin and A. P. Conklin. The program com- 
mittee consists of C. C. Foster, F. C. Cline and Secretary 
H. C. Scearce. : 





INDIANA HARDWOOD LUMBERMEN’S CONVEN- 
TION. 

W. A. Guthrie, Van B. Perrine and C. H. Kramer are 
the committee on program and C. H. Barnaby, George 
H. Palmer and James Buckley the committee on enter- 
tainment for the fourteenth annual convention of the 
Indiana Hardwood Lumbermen’s Association, to be 
held at the Hotel Denison, Indianapolis, Ind., January 
16. These committees have evolved the following at- 
tractive program: 


1:30 p. m.—Convene. 

President’s address, 

Secretary’s report. 

Treasurer’s report. 

Reports of standing committees: Legislation and Transpor- 
tation; Forestry; Inspection; Trade Conditions; Federation of 
Associations. 

2:15—Address: ‘Cooperation Between Railroad and Ship- 
ping Interests,” E. M. Elliott, agent Union Line System, In- 
dianapolis, 

2:45—Address: ‘‘Interdependent Relationship of the Ship- 
per and the Railroad in Service, with Direct Relationship to 
Demurrage Rules and Regulations,’’ W. M. Prall, superintend- 
ent of Car Service, Pittsburg. 

3:15—Address: “The Shipper and Railroad Regulation,” 
Judge Woods, chairman Railway Commission of Indiana. 

3:45—Address: ‘‘Forestry,” Chandler Coulter, dean of the 
School of Science, Purdue University. 

7 :00—Banquet. 





Of the coming convention Secretary C. H.. Kramer 
says: ‘‘ Anyone who can attend this meeting will find 
that his time and money will have been well spent. 
We want to have this meeting a sort of home-coming 
affair and extend invitation to all hardwood lumber- 
men of Indiana and to all former hardwood lumber- 
men. °° 





THE HARDWOOD MANUFACTURERS’ ANNUAL, 

In its Bulletin No. 152, dated December 24, the Hard- 
wood Manufacturers’ Association of the United States 
emphasizes the information previously published in the 
AMERICAN LUMBERMAN that its annual meeting will be 
held February 4 and 5 at the Hotel Sinton, Cincinnati, 
Ohio. Cincinnati has been chosen because it is ‘‘on the 
dividing line between the hardwood producing belt and 
the great consuming markets, and experience has demon- 
strated that at least two-thirds of those attending our 
conventions are within one night’s ride. In addition, 
Cincinnati is one of the principal hardwood lumber mar- 
kets of the country.’’ February 4 and 5 were selected 


by the executive board in order to avoid conflict with 


other meetings of organizations in the hardwood industry. 

The bulletin’s announcement lists the prominent hotels 
in Cincinnati with their rates and advises that 20 lines 
radiating from Cincinnati in every direction afford ade- 





CONVENTIONS FOR THE WEEK ENDING JANUARY 11. 





Monday, Jan. 6. | Tuesday, Jan. 7 | Wed., Jan. 8 


Eastern Forestry Association, Lake- 
wood, N. J. Annual. 


Thurs., Jan.9 | Friday, Jan. 10 
| Puget Sound Log- 
gers’ Association, 
Everett. Wash. 


Sat., Jan. 11 


| Philadelphia Whole 
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Correspondence and personal interviews invited. 


Devitt, Tremble & Co. 


BANKERS 


First National Bank Building CHICAGO. e 
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WE WILL LOAN 


well grouped and accessible virgin timber 
lands owned in fee in amounts of 


$200,000 to $5,000,000 


Successful lumbermen desiring to acquire 
additional tracts of timber, extend their 
mill capacity, or provide increased work- 
ing capital are invited to correspond with 
or call upon us. 


A. B. Leach & Co. 


8 S. Dearborn Street, 
CHICAGO 
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LOANS 


We will make loans in amounts 
from $1C0,000 up, to well 
established Operating Lumber 
Companies to be secured by 
First Mortgage on high-grade 
accessible standing timbe.. 


American Bond & Mortgage Co. 


BANK FLOORS 
156-160 W. Jackson Blvd.. -« CHICAGO, ILL. 

















SUN 


Wa.W. THOMPSON & Co. 





Oertified Public Accomianis« 
SUITE 855-67 FIRST NATIONAL BANK BLOG, 
Established 1894 CHICAGO Phone Randolph 665 = 
PERIODICAL AUDITS A SPECIALTY 
ENN HR 


Northwestern Cedarmen’s Associa- |sale Lumber Deal 

tion, Duluth, Minn. Annual. ers’ Assn., Philadel! 

. jphia, Pa. Annual 
American For- | 
estry Association, 
Washington, D. C. | 
Annual. | 





Retail Lumber Dealers’ Association 
of Indiana, Claypool Hotel, Indian- 
apolis, Ind. Annual. 





Central “Association of ‘Lumber & 
Sash & Door Salesmen, Claypool 
Hotel, Indianapolis, Ind. Annual. 


Read R. E. Danaher Company Ad 
Page 82. 
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Loans on 


Timber Lands 


FOR LONG PERIODS OF TIME IN 
AMOUNTS FROM $100,000 UP. 








We have been in the lumber business for 
over thirty years. 


We now control and operate a number of 
mills. 


We have been loaning money to lumbermen 
for many years. 


These facts make us especially fitted to know 
the wants of lumbermen, and to meet them. 


LYON, GARY & CO. 


140 South Dearborn Street 
CHICAGO 


George H. Burr & Co. 
r—> Bankers <—~ 


Bonds 


We finance lumber companies by the 
outright purchase of timber bond is- 
sues and of straight six months notes. 








Commercial Paper 


We are always glad to advise with 
you as to the best and cheapest 
method of borrowing. 


The Rookery, Chicago, 
14 Wall St., New York, 
Third Nat. Bank Bldg., St. Louis, 
Kohl Bldg., San Francisco. 








Geo. L. & J. A. Mc Pherson 
LEND MONEY 


UMBERMEN 
OGGING COMPANIES 


PORTLAND, Spalding Bldg. SAN FRANCISCO, Fife Bldg. 
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ASSOCIATION OF 


Auditors and Appraisers 


INCORPORATED 


170 Broadway at Maiden Lane, NEW YORKCITY 
Telephone, Cortlandt 1174-1175. 


JOHN HARKER, President. 
G. E, COLLINS, Vice-Pres. and Gen. Mer. 
J. D. SWEET, Treasurer. 
R. H. DILLINGHAM, C. P. A., Secretary. 















General Audits, Investigations, Systems for the 
Office and Factory, Appraisals of Plants and 
Property, Bank Examinations and Auditing. 


Committee Work a Specialty. 


Write for our 


“Details from the Prospective Borrower” 
CORRESPONDENCE INVITED. 














econ THOS. W. PRITCHARD 286 0 
Ameri . . f 

Chemical | Chemical Engineer | chemical 
Society. WILMINGTON, N. C, Industry. 








Wood Distillation—Wood Preservation 


Estimates Furnished, and Inspections, Tests, and Investigationsmade. 











quate service of the highest class. Of the program for 
the convention the statement is made that it will be 
‘‘one of the most interesting and instructive deliberations 
ever held by an assembly in the lumber industry.’’ In- 
vitations to attend the meeting have been extended gen- 
erously to representatives of every phase of the lumber 
industry, ‘‘from logging to the manufacturing con- 
sumer. ’? 


CINCINNATI, OHIO, Dee. 31.—Much of the activity at 
the offices of the Hardwood Manufacturers’ Association 
of the United States is due to preparations for the 
eleventh annual meeting to be held at the Sinton Hotel, 
Cincinnati, Ohio, February 4 and 5. The handling of 
the details of a convention like this is a big task and as 
the attendance this year is expected to be the biggest the 
association has ever had the task is more laborious than 
ever. All of the standing committees have been called 
upon for a report in detail and the chairmen of these 
committees are busy getting their reports in proper shape 
and are calling on Secretary Doster for much informa- 
tion in order to do so. 

Last year the attendance was affected by the floods in 
the South and as nothing of that kind is expected this 
time the meeting will likely eclipse all others. All the 
features of the program have not been arranged; the 
entertainment feature, so prominent in previous meetings, 
will not be overlooked. 

Secretary Doster stated that statistics gathered for the 
December supplement to Market Conditions prove the 
prices shown in October and November issues to be 
correct, only a few concessions having been made during 
December and so many more sales were reported above 
the October and November prices as to lead one to be- 
lieve that prices are steadily on the increase. Secretary 
Doster expects to leave for the East soon after the 
first of the year and in the course of his trip will visit 
his old home, Philadelphia, where he will spend a few 
days with relatives. 





PLANS OF THE PENNSYLVANIA RETAILERS. 


As for some time has been announced in the AMER 
ICAN LUMBERMAN the sixth annual convention of the 
Retail Lumber Dealers’ Association of Pennsylvania 
will be held at the Hotel Schenley, Pittsburgh, Janu- 
ary 23 and 24. Formal program for the meeting has 
been issued by th2 association, as follows: 


Thursday, January 23. 
Opening session, 10 o’clock a. m. sharp. 
President’s address. 
Secretary’s annual report. 
Treasurer’s report 
Appointment of auditors. 
Nominating committee. 


Thursday Afternoon. 

Convention convenes 2 p. rt 

“Community Development,”’ 
can Lumberman staff. 

“The National Federation of Retail Merchants,” 
L. Holmes, of Detroit, Mich. 

Open discussion by members on subjects of interest to 
association. 

Adjournment to 9:30 a. m. sharp, Friday. 

Entertainment by Pittsburgh Wholesale Lumber Dealers’ 
Association. 


m. 
by Douglas Malloch of Ameri- 


by Arthur 


Friday, 9:30 a. m. Sharp. 

Report of auditing committee. 

Report of nominating committee. 

“How to Met Catalog and Mail Order Competition,” 
J. Lesher. 

“Cost of Doing Business,” 
Hill. 

Credit talk, by members. 
Friday, 2 p. m. Sharp. 

Election of directors. 

“Honest Advertising.”’ 

General business. 

Adjournment. 

Meeting of directors for reorganization. 

The annual banquet will begin at 6:45 p.m. Music 
will be furnished by Gernert’s orchestra and G. N. 
Glass will act as toastmaster. Addresses will be 
made by W. H. Faulkner, Dr. J. Leonard Levy and 
others and the evening will conclude with the singing 
of ‘‘America.’’ Special prices for delegates are an- 
nounced by the Hotel Schenley, which asks early 
advice as to reservations. 


by E. 
by J. C, Parsons and Edwin M. 





IDAHO CEDARMEN’S ANNUAL. 


SPOKANE, WASH., Dec. 30.—The Idaho Cedarmen’s 
Association will hold the annual meeting and election of 
officers January 13 in the office of C. P. Lindsley, in the 
Peyton Building. Inquiries are reported to be coming in 
abundantly now and everything points to big business 
in the spring. Many of the cedar dealers are making 
arrangements to put in a larger supply of poles this year 
than heretofore. Logging camps are at work supplying 
the timners. 





COMING SOUTHWESTERN LUMBERMEN’S 
ANNUAL. 


Kansas City, Mo., Dee. 30.—The committee on 
arrangements for the annual convention of the South- 
western Lumbermen’s Association, to be held here Janu- 
ary 22 to 24, met at the office of Secretary Harry Gor- 
such this afternoon and practically completed arrange- 
ments for the convention. Among the prominent speak- 
ers who are assured for the program are: Elmer C. 
Hole, of Chicago, of the AMERICAN LUMBERMAN; 
N. 8S. Darling, of Oklahoma City, Okla., widely known 
among lumbermen, who has been lecturing on a Chau- 
tauqua circuit; W. H. Miller, of Ottawa, Il., editor of 
the Ottawa Free Trader, and L. C. Boyle, of Kansas 
City, Mo., ex-attorney general of Kansas. 

The largest attendance in the history of the asso- 
ciation is expected. The unusual excellence of the pro- 
gram of speakers and entertainments and the fact that 
the exhibition is to be more complete than ever have 
resulted in more acceptances than ever from lumber- 


men. It is expected that not fewer than 2,000 lumber 
people will be in Kansas City for the event. The rail- 
roads have offered a straight 2-cent rate in Missouri, 
Oklahoma and Arkansas. The 2-cent rate is in effect 
regularly in Kansas so there will be no reduction in that 
State. 

The exhibition is to be more comprehensive than ever, 
Several lumber firms have arranged elaborate exhibits 
and there is to be keen rivalry as to which can make 
the most attractive display of lumber and lumbe; 
produets. 





SOUTHERN ILLINOIS RETAILERS’ ANNUAL. 


January 29 and 30 and Alton, IIl., have been chosen as, 
respectively, the dates and place of the sixteenth ann ial 
convention of the Southern LUllinois Retail Lum) «r 
Dealers’ Association. Secretary Robert H. White 
vises that in connection with the convention a Hoo-H 
concatenation will be held; that gratifying interest | 
been shown in the convention and an interesting pr: 
gram has been formulated. 





ANNUAL MEETING OF THE AMERICAN FOR 
ESTRY ASSOCIATION. 


As noted in preceding issues of the AMERICAN Lu 
BERMAN, the thirty-first annual meeting of the America 
Forestry Association will be held in Washington, D. ( 
Wednesday, January 8. Sessions will begin at 12 o’clock 
noon. Secretary P. S. Ridsdale advises relative to th 
coming annual as follows: 


It is now apparent that a determined effort will be mad 
during the present session of Congress to enact legislation 
which will take the control of the National forests out of th« 
hands of the Department of Agriculture and vest the powe: 
in the States in which the forests are located. This plan 
is being supported by a number of politicians and others, 
who, it is claimed, are mentite tae] a powerful opposition to 
the existing system of controlling the National forests and 
conducting the work on them; and as the American Forestry 
Association, an altogether non-political organization, is 
strongly upholding Government control of the National for 
ests, one important feature of the meeting will be the dis 
cussion on this subject led by Professor H. H. Chapman, one 
of the instructors in forestry at Yale. 


Among the speakers listed to address the coming an- 
nual are Secretary of the Interior Walter L. Fisher, 
former Forester Gifford Pinchot, Charles Lathrop Pack, 
president of the National Conservation Congress; Chief 
Forester Henry S. Graves; Dr. Henry 8S. Drinker, of 
Lehigh University, a representative of the Commission 
for the Investigation and Control of the Chestnut Tree 
Blight Disease in Pennsylvania; W. B. Greley, of the 
Forest Service; William L. Hall, R. Y. Stuart, L. F. 
Kneipp, Raphael Zon and others. Further of the pro 
gram Secretary Ridsdale says: 


E. A. Sterling, of Philadelphia, will report on the develop- 
ment of plans for the investigation by experts of such prob- 
lems of the lumber industry and forest conservation as the 
taxation of standing timber, forest legislation, forest instruc- 
tion, forest fire protection, state forestry and other matters 
Tunis investigation is now in charge of a committee com- 
prising Charles Lathrop Pack, W. R. Brown and E. A. Ster- 
ling, of the American Forestry Association, and E. A. Allen, 
of Portland, Ore.; Capt. J. B. White, of Kansas City, and 
Chief Forester Henry S. Graves, for the National Conserva- 
tion Congress. 

The governor of each State has appointed delegates and 
most of the organizations interested in forestry and fire 
protection of the forests as well as all the State forestry 
associations will be represented, and it is expected that sey- 
eral hundred distinguished men and women will be present. 





COMING ANNUAL OF LOUISIANA FORESTRY 
ASSOCIATION. 

SHREVEPORT, LA., Dec. 30.—Forestry and kindred sub- 
jects will be discussed at the capital January 13 and 
14 at the fourth annual meeting of the Louisiana For- 
estry Association, of which Mrs. A. B. Avery of this 
city is secretary and treasurer. The president of the 
association is Henry Hardtner, of the Urania Lumber Co. 
There will be several prominent speakers, as follows: 


Gov. L. E. Hall, of Louisiana, and Col. T. P. Boyd, presi- 
dent of the Louisiana State University, each of whom will 
deliver an address of welcome; Harry P. Gamble, formerly 
secretary of the State conservation commission, who will 
make the response; President Henry E. Hardtner, annual 
address for the forestry association ; Dr. W. R. Dodson, dean 
of the College of Agriculture and director of the experiment 
station of the University, address on “‘Unprofitable Agricul- 
tural Lands for Forestry”; Mrs. L. U. Babin, president of the 
Civic League of Baton Rouge, address on ‘Relation of Civic 
League to Forestry’; State Health Officer Oscar Dowling ; 
G. F. Fastnig, forestry student of the Louisiana University, 
address on “Creosoted Wood Blocks as Paving Material” ; 
H. M. Steece, forestry student of State University, address 
on “Proper Utilization of Our Cut-Over Lands’; President 
M. L. Alexander, of the Louisiana Conservation Commission, 
address on “Conflict Between Private Right and Public Inter- 
ests in Forest Conservation”; James Boyd, of New Orleans, 
La., address on “Lumbering and Forestry’; H. S. Graves, 
Chief of the Forest Service, Washington, D. C., an illustrated 
lecture: Prof. R. 8S. Cocks, of Tulane University, address on 
“Our Native Trees.” 





MILLWORK EXHIBIT AS FEATURE OF COMING 
KENTUCKY RETAILERS’ ANNUAL. 


LOUISVILLE, Ky., Dec. 31.—Discussion of plans for an 
exhibition of millwork of all kinds and other lines han- 
dled by retail lumbermen will be had in Louisville during 
the next week or two as a preliminary to making arrange- 
ments for this feature of the annual convention of the 
Kentucky Retail Lumber Dealers’ Association, which 
will be held at the Seelbach Hotel in this city February 
19 and 20. The exhibits have been of rather doubtful 
value during the last few years and have been relegated 
to the rear; but some of the manufacturers, as well as 
the dealers, believe that this feature of the meeting 
could be made very profitable with the right kind of 
handling, especially as to the production of new goods. 

In ease the exhibition is not held, arrangements will 
likely be made to have the retailers visit the quarters of 
the various manufacturers and jobbers whose goods they 
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sell. The general program for the convention will be 
drawn up by Secretary J. Crow Taylor shortly. George 8. 
Chowning, of Shelbyville, Ky., is president of the asso- 
ciation, and has served so well that some of the local 
members of the body favor reelecting him. Bartley 
Skinner, of Kuttawa, is vice president. 





BIG CONVENTION OF TEXAS RETAILERS. 


Houston, Trex., Dec. 30.—J. C. Dionne, secretary 
treasurer of the Lumbermen’s Association of Texas, who 
recently returned from a fortnight’s visit to Chicago and 
St. Louis, reports the outlook for the lumber trade in 
hat territory the best that has ever been known, with 
ll the lumbermen feeling intensely optimistic. Mr. 
Dionne. interviewed many of the sash and door concerns 
vho operate in the Southwest and found them greatly 
nterested in the exposition feature of the coming annual 
onvention of the Lumbermen’s Association to be held in 
Beaumont. Many of them already have applied for space 
in the exhibit hall. Mr. Dionne reports enthusiastic 
interest in the coming convention and predicts that it 
will be the largest attended annual meeting in the his- 
tory of the association. 





PACIFIC LUMBER INSPECTION BUREAU TO 
HOLD ANNUAL. 

SEATTLE, WASH., Dec. 30.—The annual meeting of the 
Pacific Lumber Inspection Bureau, the organization 
which handles the cargo lumber inspection for Wash- 
ington, Oregon and British Columbia, will be held in 
Seattle on February 28. The bureau embraces 125 mem- 
bers, or stockholders, and the annual meeting is the 
only regular meeting of the association during the year, 
although the trustees usually meet once a month and 
attend to whatever business is necessary. At the annual 
meeting there will be an election of trustees for the 
ensuing year and any other business that may come to 
the attention of the association. 





FROM A SECRETARY TO SECRETARIES. 


The actual secretary of a real organization of lum 
bermen, one whose personality and ability are highly 
respected among his fellows but who modestly hides 
his identity under a pseudonym, sends this request to 
the AMERICAN LUMBERMAN: ‘‘If I could use the col- 
umns of your valuable paper I would like to send a 
New Year’s message to my fellow workers who face 
another year of untiring effort in behalf of those they 
serve, striving to aid them in spite of what at times 
seems premeditated determination not to be aided.’’ 
The message follows: 

—————-, Jan. 1, 1913. 

To Association Secretaries, Greetings: A Happy New 
Year to you all, and may 1913 bring you a substantial 
increase in your membership; may every member pay 
his dues promptly; may every request for information 
be quickly and thoroughly answered by all your mem- 
hers; may your board of trustees vote you a substantial 
increase in your salary; may your meetings be enthu- 
siastic and well attended; may many questions arise that 
would naturally come under association jurisdiction; may 


harmony prevail throughout; may your present office - 


force evince signs of satisfaction with their monthly 
emolument; may your circular letters and bulletins be 
read; may your expenses be less than your income; may 
you be able at the end of the year to show results; in 
short, may success attend you in all ventures, and may 
1914 find you still in the secretarial chair is the wish of 
your fellow secretary, 
Tom Brown, 
Secretary, Western Yellow Hardwood 
Retail Shippers’ Association. 





BUILDERS’ EXCHANGE IN NEW QUARTERS. 


CoLUMBUS, OHIO, Dec. 30.—The new quarters of the 
Columbus Builders’ and Traders’ Exchange, in the Ar- 
cade Building, were formally opened last week with a 
housewarming. The Columbus exchange has one of the 
most complete and handsome headquarters in the country 
and the exchange is rightfully proud of that fact. 

The quarters consist of a ladies’ reception room, in 
white enamel; a dining room, in early English style; the 
assembly room, in white enamel; the consultation and 
directors room in mahogany; the plan room, well pro- 
vided with lights; the secretary’s office and men’s recep- 
tion room, the kitchen and serving room. 





PROPOSED NEW YORK STATE FORESTRY AS. 
SOCIATION. 

At Syracuse, N. Y., January 16, a meeting will be 
held for the purpose of forming a New York State 
forestry association. The meeting is the outgrowth 
of a conference held at Albany, N. Y., last May. At 
that conference, which was attended by representatives 
of colleges and experiment stations of the State, for- 
estry and conservation experts, it was decided to form 
a permanent organization and the date in January 
was set. A committee was appointed to take up the 
matter and Dr. Hugh P. Baker, dean of the New York 
State College of Forestry, was elected chairman. 

During the summer and fall this committee conferred 
with forestry and conservation associations for the 
purpose of gaining ideas and to interest forestry peo- 
ple in the matter. The organization will concern itself 
with the general development of forestry throughout 
the State along liberal and nonpolitical lines and it 
may be decided to publish a monthly or quarterly 
magazine devoted to the interests of New York State 
forestry. Gifford Pinchot and many other notable 
workers in forestry lines are expected to attend the 
gathering at Syracuse. 


SALT LAKE LUMBERMEN’S ASSOCIATION 


ELECTS OFFICERS. 

Satt Lake City, Urau, Dec. 30.—William H. Mac- 
farlane, manager of the Salt Lake branch of the Eastern 
& Western Lumber Co., of Portland, Ore., was elected 
president of the Salt Lake Lumbermen’s Association at 
the recent meeting of the association, in place of F. L. 
Parker, whose term had expired. Charles E. Murphy, 
manager of the Utah Lumber Co., this city, was chosen 
vice president, and Mark W. Lillard, of the wholesale 
lumber firm of Lillard & Daly, was re-elected secretary 
and treasurer. The election took place at the regular 
monthly luncheon of the association. The retiring officers 
were given a vote of thanks. The association will hold 
its next meeting on the third Thursday in January. 





EFFICIENCY IN FIRE PROTECTION. 


MARINETTE, WIs., Dec. 31.—Although the Northern 
Forest Protective Association, operating principally in 
the Upper Peninsula of Michigan, has been in existence 
but two years, it already has saved thousands of acres 
of timber from destruction by fires. The loss during the 
two years since the association was formed has been very 
much smaller than any two preceding years. Over 2,500,- 
000 acres of timberland have been listed with the 
association, but considerably more than that is pro- 
tected as a precautionary measure to prevent the spread 
of fires to lands listed. The association has agents at 
work at all times and the law is resorted to in the cases 
of careless settlers who will not extinguish brush fires 
after one warning when there is danger of it spreading. 
Hunters are also watched closely and made to ohey the 
law. Thousands of acres that are being reforested nat- 
urally with pine and other valuable woods are being pro- 
tected as well as timberland that has never been worked. 





MANUFACTURERS TO KEEP OPEN HOUSE. 

EVANSVILLE, INp., Dec. 30.—The manufacturers of 
Evansville belonging to the various commercial associ- 
ations of the city will keep ‘‘open house’’ all day on 
January 1. Luncheon will be served and several ad- 
dresses will be made. Among those who are expected to 
be on hand during the day are Charles Wolflin and 
Paul W. Luhring, of the Wolflin-Luhring Lumber Co.; 
D. B. MacLaren of the D. B. MacLaren Lumber Co.; 
Bedna Young, of Young & Cutsinger, hardwood lumber 
manufacturers; B. F. and Charles Von Behren, of the 
Von Behren Manufacturing Co.; Eli D. Miller, folding 
bed manufacturer; Gilbert Bosse, of the Imperial Desk 
Co.; Benjamin Bosse, president of the Globe-Bosse- 
World Furniture Co.; Theodore E. Rechtin, planing mill 
owner and retail lumber dealer; Charles H. Johann, of 
the Evansville Planing Mill Co.; W. A. Heilman, of the 
Vulean Plow Co., and Elmer D. “Luhring, of the Wolflin- 
Luhring Lumber Co. 





TO ENTERTAIN COLORADO AND WYOMING 
DEALERS. 


DENVER, CoLo., Dee. 30.—The Denver Knothole Club 
at the weekly Juncheon last Saturday completed plans 
for entertaining the January convention of the Colorado 
& Wyoming Lumber Dealers’ Association. The same 
suite on the eighth floor of the Brown Palace Hotel nsed 
for headauarters during the last convention has been 
enoaged for the next meeting. 

Members of the association will be guests of the club 
at a banquet Wednesday evening, Januarv 22, at the 
Traffie Club in the Chamber of Commerce Building. 

A very extensive program has been arranged, embrac- 
ing some decidedly unique features, and manv surprises 
are promised for those accenting the invitations, which 
will soon be ready for mailing. 

Considerable agitation is making among local lumber- 
men looking toward a change in the bylaws of the asso- 
ciation at the January meeting, setting aside a date for 
the holding of the annual convention that will not con- 
flie-t with that of the Southwestern Lumbermen’s Asso- 
ciation at Kansas City, Mo. No doubt the matter will 
he the subject of discussion by those who must this year 
forego the pleasure of attending the Kansas City gather- 
ing. 





A THRIVING CLUB. 


Kansas City, Mo., Dee. 31.—The Kansas City Lum- 
bermen’s Club, organized last fall, is taking a very 
active part in the lumber world. Notices have been 
sent out for a club dinner at 6:30 the evening of Janu- 
ary 9 at the Midday Club. Charles S. Keith, president 
of the Central Coal & Coke Co., the president of the 
club, will make a general talk on its purposes and 
henefits. 





LUMBERMEN’S CLUB OF CINCINNATI. 


CINCINNATI, OHTO, Dec. 30.—The Lumbermen’s Club 
will hold its regular monthly meeting at the Business 
Men’s Club on next Monday night, January 6. There 
will be the usual dinner at 6:30 p. m. and a large attend- 
anee is expected as the report will be presented of Traffic 
Manager G. M. Freer, of the Chamber of Commerce, 
who was sent to the meeting conducted by representa- 
tives of the Interstate Commerce Commission at the 
Jefferson Hotel, St. Louis, December 16 and 17, at which 
time a hearing was held as to the proposed increase of 
rates on lumber from southern points to Ohio River cross- 
ings and to Canadian points. Only the railroad side of 
the question was held and the meeting was adjourned to 
meet in Cincinnati January 16, at which time the ship- 
ners will be heard from and a ruling will be expected 
soon thereafter. 

As the Interstate Commerce Commission ordered a 
suspension of the proposed increases until December 30, 
and the matter not yet having been thoroughly investi- 
gated, it was necessary for the commission to order a 
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further suspension and Secretary Bolser to-day received 
an official notice from the commission stating that the 
inereases have been suspended further until June 30, 
1918. The club will endeavor to prevent the final placing 
of these increased rates in effect. 

Another very important matter to be thoroughly dis- 
cussed is the question of the Lumbermen’s Club com- 
bining with the Chamber of Commerce and representa- 
tives of that body have been invited to come to the meet- 
ing and present their arguments as to the advantages to 
be derived by such combination. 





HOO-HOO REVIVING IN CALIFORNIA. 

EuREKA, CAL., Dee. 30.—Never was a more virtuous 
bunch of kittens brought from darkness into light at a 
Hoo-Hoo econeatenation in northern California than those 
initiated at the recent concatenation held at the Occi- 
dental Pavilion in Eureka. It had been the plan for 
Snark of the Universe F. W. Trower to take charge of 
the ceremonies, but his presence was rendered impossible 
and the work was put on by Snark J. E. Trewin, of the 
Southern Pacifie Co.; Senior Hoo-Hoo H. W. Jackson, of 
the Northern Redwood Lumber Co.; Junior Hoo-Hoo 
Lou Everding, of the Northern Redwood Co.; Bojum 
W. W. Peed, of the Hammond Lumber Co.; Scrivenoter 
M. C. Wood, of the Pacifie Lumber Co.; Jabberwock 









Thomas Cotter, manager McKay & Co.; Custoeatian E. C, 
Nutter, of the Simonds Manufacturing Co.; Arcanoper 
R. R. Smith, Humboldt Milling Co.; Gurdon P. B. 
Moore, of the Hammond Lumber Co. Thirty-eight kit 
tens were lined up and put through their paces. Afte: 
the ceremonies the crowd, numbering about 60 in all, 
repaired to the Hotel Vance, where an elaborate banquet 
was prepared, Thomas Cotter acting as toastmaster fo. 
the evening. 

For the last four years it has looked as though Hoo 
Hoo was dying a natural death in northern California 
as during that time no meetings whatever have been held 
However, with the general awakening along the lin 
Humboldt has awakened too and bids fair to be a: 
enthusiastic supporter of Hoo-Hoo in the future. Sa 
Francisco is working hard for a Hoo-Hoo house, an 
this has no doubt some bearing on the awakening i 
Humboldt. 





APPOINTED VICEGERENT SNARK OF UTAH. 

Sart LAKE “ity, Urau, Dee. 30.—William H. Mae 
farlane has just received his appointment as Vicegeren: 
Snark of the Order of Hoo-Hoo for Utah from F. W 
Trower, Snark of the Universe. Mr. Macfarlane su 
ceeds Walter P. Monson, manager of the Eecles Lumbe 
Co., of Ogden, as Vicegerent Snark, Mr. Menson’s tern 
having expired. 





REGULATION OF TRANSIT PRIVILEGES. 


Rules Affect Lumber, Grain and Cotton—Order of Interstate Commerce Com- 
mission Condemned by Millers ; Legality Questioned. 


WasHINGTON, D, C., Dee. 30.—Regulations governing 
the transit privileges on lumber, grain and cotton were 
the subject of a hearing at the Interstate Commerce 
Commission beginning this morning, with a_ large 
number of representatives of railroads, shippers and 
millers and lumber associations in attendance, as well 
as a number of Senators, including Nelson of Minne- 
sota, Bristow of Kansas, and Gore of Oklahoma. Ex- 
Sen. Chester I. Long of Kansas opened the hearing 
for the millers of Nebraska, Kansas, Missouri, Okla- 
homa, Texas, and Colorado, showing how freight 
eharges have been increased and interior milling in- 
dustries seriously injured by the order of the com- 
mission of June 5 last, which was put into effect by 
the railroads on August 15. Ex-Gov. Lind of Minne- 
sota made a similar statement for the Northwestern 
Milling in Transit League, saying the rules had re- 
sulted in an increase in the cost of transportation. 

Attorney Hillyer for the commission presented a 
suggested substitute for the previous ruling of the 
commission, adopted by the transit committee of 20, 
explaining that the conference was of the opinion 
that the present rule was not commercially workable. 
The lumber interests were represented in the confer- 
ence. It was stated that the rules did not cover the 
territory south of the Ohio and east of the Mississippi 
River. No negative votes were cast on it by the 
southeastern lumbermen. 

Under adequate rules and regulations for the prevention 
of illegal practices, a shipment may be stopped in transit for 
inspection, weighing, mixing, matching, blending, reconsign- 
ing. sacking, shelling, malting, drying, cleaning, clipping, 
milling, repacking, storing, sorting, compressing, concen- 
trating, refining, dyeing, bleaching, fabricating, or other treat- 
ment, and forwarded under the application of the through 
rate from original point of shipment. 

The identity of the commodity need not be preserved, but 
at the transit point the transit commodity and like com- 
modities may be blended, mixed, milled, manufactured, com- 
pressed, concentrated, or otherwise treated as above, and an 
equal weight of the blended, mixed, milled, manufactured, 
compressed, concentrated or treated commodity, or any 
product thereof, less the loss in shrinkage, manufacture or 
treatment, may be forwarded from such transit point on 
freight bill for any like in-bound commodity, under the appli- 
eation of the through rate from original point of shipment. 

It is not lawful to substitute at the transit point any com- 
modity of a different kind from that which has moved into 
such transit point under a transit rate or rule; that is to say, 


oats or the products of oats may not be substituted for 
corn, corn or the products of corn for wheat, nor wheat or 
the products of wheat for barley, nor may shingles be sub- 
stituted for lumber, nor lumber for shingles, etc. 


Fred Arn, of Chattanooga, Tenn., a lumberman, said 
that the lumbermen of that section had no notice of 
the conference or they would have been represented. 
They indorsed the proposed amendment. He said 
that if the present rules on transit lumber are con- 
tinued there a permanent business can not be con- 
ducted profitably by the lumbermen. 


MONDAY AFTERNOON. 

WASHINGTON, D. C., Dee. 31.—At the afternoon ses 
sion of the commission on Monday arguments as to the 
legality of transit and substitution were made by S. H. 
Cowan representing Texas and Oklahoma grain interests, 
Ex-Gov. Lind, representing Minnesota grain interests, 
and Francis B. James, of Washington, representing the 
millers. Some of the appearances at this session were 
Luther M. Walter, representing the Yellow Pine Manu- 
facturers’ Association, and E. L. Ewing, representing 
various lumber interests. 

Mr. Cowan pointed out that Congress was cognizant of 
the transit situation and had not legislated against it, 
and therefore the commission had no power to interfere 
with it unless it violated the law. He said that the com- 
mission, fearing that there might be rebating in the 
lumber, grain and packing interests, went farther than 
commercial conditions warranted. He said the transit 
circular in connection with the tariff was a part of the 
tariff the same as the figures in the rates, supplements, 
demurrage, minimum weights, etc. By a chart he 


showed that substitution was necessary as otherwise the 
It had not 
There was no discrimination 


terminal points would have a monopoly. 
destroyed the through rate. 





in it. If the commission did not grant relief it would be 
sought from Congress. ; 

Mr. Lind said the transit privilege was a part of the 
rate and the practice had long been recognized. Mills 
would be abandoned unless it was continued. He fol 
lowed somewhat along the lines of Mr. Cowan. 

Mr. James said the original order of the commission 
was not a rule in that it did not state what the carriers 
and shippers could do and were prohibited from doing. 
It was pure language of negation and did not act as a 
guide to the shippers and carriers. The new rule pro 
posed tells the carriers and shippers what they ean and 
ean not do. Common law recognized interchangeability 
and fungibility of commodities, he said. He said that 
in the hearings and reports of the committees of Congress 
the evil of the transit privilege was not pointed out. 
The commission could not condemn the practice unless 
the act of Congress did so and there was nothing in the 
act to that effect. He held that the transit ruling was 
an enforceable privilege and quoted from numérous de 
cisions of the commission in favor of it. He suggested 
that the commission recodify and restate the transit 
privilege and lay down rules of conduct for the carriers 
and shippers. 

Recess was then taken until Tuesday. 


TUESDAY MORNING. 


WASHINGTON, D. C., Jan, 1.—In the lumber, grain and 
cotton transit hearing before the Interstate Commerce 
Commission Tuesday morning the principal feature was 
the argument of former Sen. Chester I. Long, of Kansas, 
on behalf of the southwestern millers. Other speakers 
were R. L. Richards, of the Quaker Oats Co., who said 
the transit rules worked to a disadvantage of its plants 
in Iowa and Ohio; and Mr. Koenig, a miller of Water 
town, Wis., who complained of the high rates. 
said there was a difference in rate conditions in the 
Southeast and Southwest. He said there was no uniform- 
ity in rules and regulations covering the transit priv- 
ileges. He pointed out that in various ways the com- 
mission in decisions had modified the rules. Commis 
sioner Clark said the commission had been guided in the 
rules by the railroad tariffs. Mr. Long urged that the 
rules be made plain. The freight charges had been in 
creased by the rules. He quoted one miller as saying 
his losses had amounted to nearly $2,000 in four months 
and would amount to $6,000 in a year. He made an im- 
passioned appeal for a change of the rules by the com 
mission, describing the extent of the industry in the 
West. He said the terminal points had brought on the 
rules by their evil practices and the interior mills had 
suffered. 

Attorney Wright, of the North Western Line, said the 
raHroads were willing to modify the tariff if the com- 
mission would so grant, and realized the condition’ of the 
interior mills needed remedying. 


CONTINUATION OF TRANSIT HEARING, 
[Special telegram to AMERICAN LUMBERMAN, ] 


WASHINGTON, D. C., Jan. 2.—At the transit hearing 
before the Interstate Commerce Commission Tuesday 
afternoon the matter of the yarding of lumber in transit 
at Buffalo, N. Y., was brought up by Attorney Frencis 
B. James for the Buffalo Lumber Exchange and testi- 
mony was given by J. H. Limberger and H. T. Taylor, 
of Buffalo. Mr. James said that owing to the conditions 
of the Buffalo market the only way they could operate 
on the transit basis was to substitute hardwood for 
hardwood, and treat one kind of lumber and not the 
varieties of lumber. As to shrinkage he said that at 
Buffalo a large quantity of lumber moved in and moved 
out so quickly that there was no shrinkage. With that 
lumber on proper certificate there should be no deduction 
for shrinkage. As to mutual accounting there ought to 
be reasonable time for expense bills and outbound billing 
and credit slips tonnage for tonnage, and not ear for car. 
There should be a uniformity of transit at Buffalo and 
Michigan and Toledo yards. Recent tariffs lacked uni- 
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formity in eight essential particulars. There should also 
he a simplification of the rules. 

Mr. Limberger on questions from Mr. James took the 
ame ground. He said the transit lumber business could 
ot be conducted unless latitude was allowed in getting 
lumber and sending it out in various kinds. He favored 
the merging of the identities of hardwoods, treating 
them as units. ‘‘We are suffocated with details in earry- 
ng out the transit rules,’’ he said. ‘‘The accounting 
should be transit and nontransit. I do not favor credit 
slips. We have trouble enough in accounting as it is.’’ 

Mr. Taylor under questioning by Mr. James gave sim- 
ilar testimony. He said the only commercial unit in 
iardwoods was carloads of hardwood and not whether it 
was oak or maple, car or mixed car. The cars coming 
nto Buffalo were mixed and going out were also mixed 
‘ars of hardwood. Hardwood lumber did not stay long 
enough in Buffalo to shrink. The commission will con- 
sider the Michigan lumber transit question Thursday 
morning. 

Early in the afternoon Fred Arn, a Tennessee lumber- 
man, asked Attorney (for the commission) Hillyer if his 
reference Monday that the commission had found things 
n connection with the Tennessee situation requiring 
nvestigation involved him personally or his company. 
Commissioner Clements said the commission could not go 
nto those details and closed the incident. 

Attorney James questioned Mr. Feltus, of Minneapolis, 
Minn., as to terminal transit conditions at that point. 

Rep. Campbell, of Kansas, spoke of the conditions in 
the Kansas wheat country and pleaded for equal rate 
privileges for the interior as well as the terminal point 
mills. There was also other discussion of the grain 
situation. 


RESUMPTION OF TUESDAY’S HEARING. 
[Special telegram to AMERICAN LUMBERMAN. } 

WASHINGTON, D, C., Jan, 2.-—-At the resumption of the 
transit hearing today Fred Arn, of Chattanooga, Tenn., 
called on Attorney Hillyer, of the commission, for an 
explanation as to his reference to investigation of lum- 
ber business there. Commissioner Clements said it  in- 
volved criminal violation of law. It did not involve any 
persons or companies, but the commission made the ref- 
erence so as to put the parties on guard. Commissioner 
Clements said no particulars could be given at this time. 
Nobody was accused of violation, but owing to an investi- 
gation at Chattanooga he desived nothing said at this 
hearing which might affect the inquiry. Mr. Arn arose 
at a former hearing to speak when Hillyer objected to 
any remarks trom him because of an investigation st 
Chattanooga. At that time Mr. Arn sought to know 
whether he or his company was being investigated. He 
pressed this question at each day’s hearing, but could 
get no further than the statement of Chairman Clements. 

Mr. Evans, of Chattanooga, spoke of milling in transit 
in lumber at that point. ‘‘They’’ had been trying to 
work under the rules, but certain features were com- 
mercially impracticable. The rules should be changed 
to relieve policing duty on lumber shipments by shippers 
and railroads. All parties wanted to comply with the 
law, but there should be simpler account forms confining 
them to transit, nontransit and a tonnage basis. The 
rules are such that the average weights inbound and 
outbound were the same and no variation was allowed. 
There could be no substitution to defeat the through rate 
on oak, poplar and ash. Cherry and walnut take a 
higher basis and should be reported on. He did not un- 
derstand why milling in transit was denied to points on 
the same line and allowed on others. At Chattanooga 
ash must be kept separate, while at other points, in 
Virginia and the Carolinas, only those of a through rate 
are kept. Through rates are in effect from Decatur, 
Ala., to Knoxville, Athens and Cleveland, Tenn., but 
reshipments to these points can not be made on transit 
but on local rates. Attorney Hillyer said it should be 
the subject of a separate complaint. Mr. Evans said the 
rates and transit rules were so interwoven that it was 
pertinent to the present case. He had lost $5,000 due to 
transit rules which put on a terminal charge of $9 a 
car since March and asked relief from that. 

Want Hardwoods Treated as a Unit. 

Mr. Fitzgibbon, of Chattanooga, wanted the hardwoods 
treated as a unit; he would like the average weight charge, 
H. W. Wolff, of the Southeastern Freight Bureau, 1e- 
ferred to transit rules at Chattanooga. Shippers are not 
penalized if outbound shipments slightly exceed the in- 
bound movement; they can ship out the same amount 
received. The trouble with Chattanooga shippers is that 
they do not use representative expense bill, he said. The 
situation is complicated by local supply and demand. 
The only policing to be done is on quantity basis; other- 
wise there would be manipulation of rates. As to Vir- 
ginia and Carolina rates and rules complained of by Mr. 
Evans he said he had suggested to the Southern Rail- 
way that the rifle be eliminated and thought new rules 
would go into effect soon. He said he had no further 
ground for complaint. 

Commissioner McChord thought the rules discriminated 
against Chattanooga and wanted to know when the new 
rules would go into effect, as promised last spring. Mr. 
Wolff did not think there was discrimination, but it 
would be remedied. He opposed a unit for hardwoods, 
saying it would defeat the through rate and was a 
serious question in-the South, and would allow rate cut- 
ting. Questions by Commissioner Clements indicated that 
he favored the unit. : 

Fred Arn said rates on all hardwoods were the same. 
He favored the hardwood unit. Present rules deny tran- 
sit privileges on small tracts. Shippers can not get a 
full ear of a certain lumber and are unable to get transit 
combination of hardwoods that would allow it. It operates 
against the wholesalers. The tiansit privilege should help 
the small producer and the wholesaler at interior points. 


Mr. Fitzgibbon filed a statement showing weight av 
erages on track scales amounting to as high as 5 per 
cent in variations. Mr. Wolff quickly explained that they 
were due to denial errors and wanted the commission to 
give the railroads opportunity to furnish evidence. Mr. 
Arn said transit could not be had on less than earload 
lots of lumber, which he said was a stronger argument 
for the hardwood unit than any other presented. 

Attorney Ewing urged simplicity, uniformity and clear- 
ness of transit tariffs in behalf of Grand Rapids and 
other Michigan lumber interests. There was no necessity, 
he said, for separation of kinds of lumber from one 
tract or one original point. The transit rules were based 
on the commission’s ruling and not on the railroad 
tariff, as Commissioner Clark had said. He favored the 
substitute transit rules. The commission should state 
clearly the conditions under which all parties could oper- 
ate on transit. The commission should admonish carriers 
against exacting more than is due. ‘‘The roads are after 
all they can get, and do not seem to be afraid,’’ he said. 
The roads have justified their actions on the opinions 
of the commission in the grain case which was unfair. 
He spoke of the Northern Hemlock & Hardwood Associa- 
tion. The rates on logs although interstate are based 
on shipment of manufactured product. He favored a 
year’s time for this process and a fair rate with a like 
provision on material from which box shooks are made. 


The Situation at Grand Rapids. 


Mr. Foote, a lumberman of Grand Rapids, explained 
at Attorney Ewing’s request the tariff rules under which 
the Michigan lumbermen operate. They lose on every 
shipment, because the oldest bills are required to be 
shipped out. No two people interpret the tariff the same. 
He tavored unlimited substitution where it came from the 
same point. There is at present substitution for maple 
and it ought, he said, to be on all woods which would 
not affect the rate and would harm no one. He pointed 
out various objectionable features in the Pere Marquette 
tariff. It restricted legitimate commerce. ‘The shippers 
could not get the benefit of through rates. Grand Rapids 
lumber inbound is mostly all transit, but the necessities 
of trade convert it into nontransit. On a particular ship- 
ment from Grand Rapids to Boston through rate could 
not he secured except at acsacrifice of $50. 

Mr. Ewing said the railroads would not adjust the 
tariff until the commission issued its order and he urged 
speedy action by the commission to remedy the situation 
under which the lumbermen were operating under such 
disadvant:ges. 

Attorney Patterson, of the Grand Rapids & Indiana 
Railroad, said it had not changed the tariff because the 
commission had not acted. He had no objection to the 
change-of-ownership provision which would be put in 
the new tariff if the expense bills are surrendered. 

There is so much local consumption at Grand Rapids 
it has been difficult to. have a tariff to protect the rates 
and the revenue of the railroads. There should be a 
semimonthly cancellation of billing in lumber transit; it 
will clear up the difficulty in using up old bills. As to 
shrinkage of weight, reduced weights were provided on 
shrinkage. It was not possible to make the rule more 
liberal. There is so much labor in invoicing lumber that 
daily cancellation would be burdensome to both sides. 

Mr. Ransom, of Nashville, said there was a limited 
transit privilege there. He favorcd a hardwood unit. 
Shippers there are compelled to keep records or lumber 
on which there is no transit privilege. The railroad 
officials say they will give full privilege if it can be done 
legally. The shippers are at a disadvantage of 1 to 5 
cents a hundred pounds by reason of lack of transit. He 
saw no reason why Nashville should not be given transit 
privileges the same as others. 

Commissioner Clements said it would have to be taken 
up separately. Where it affected transit now allowed, 
that would be considered. 

Mr. Collard, of the Wisconsin Log Manufacturers’ 
Association, urged more than a year’s time in which logs 
could be brought to mills, manufactured and then shipped 
out, declaring that the operation required that time and 
it should be allowed transit. N. H. Paxton, of Atlanta, 
Ga., general freight agent of the Southern Railway, said 
the tariffs would be remedied this week as complained by 
Mr. Evans. 

Mr. Ransom, as to time extension of reshipping lumber, 
said it would be gladly received at Nashville. 

Mr. Hillyer said the new tariff of the Southern violated 
the commission’s rule, as it permitted substitution. 

The lumber hearing then closed. 





A BILL FOR FREE ADMISSION OF 
FOREIGN LUMBER. 


[Special telegram to AMERICAN LUMBERMAN. ] 

Wasuineton, D. C., Jan. 2.—Rep. Edgar D. Crum- 
packer, of Indiana, today introduced in the House a 
bill for the importation of lumber into the United 
States free of duty. Exceptions are made to lumber 
from the Philippines, Guam and Tutuila. The bill 
specifies the articles to be admitted free as follows: 

Timber hewn, sided or square and all kinds of round tim- 
ber, sawed boards, planks, deals and all other lumber, 
whether planed, finished, tongued, grooved or not; all cabinet 
woods and lumber not further manufactured than sawed; 
paving, posts, fence posts, railroad ties, telegraph, telephone, 
trolley and electric light poles; lath, pickets, palings and 
staves of wood; shingles, clapboards, toothpicks of wood or 
other vegetable substance; lumber for wheels, posts, heading 
bolts, stave bolts, last blocks, wagon blocks, car blocks, head- 
ing blocks and all similar blocks—brier root or brierwood, 
ivy or laurel root, and similar wood not further advanced 
than cut into blocks suitable for the articles into which 
they are intended to be converted. 
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Florida Red Cypress 


Most Lasting of all Woods 








Florida Cypress Company 


PENSACOLA, FLA. 
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East Coast Lumber Co. 


ROUGH AND DRESSED 


CYPRESS 


Mills: Watertown, Florida 


F. B. GARDNER, Sales Manager, 
Atlantic National Bank Building, JACKSONVILLE, FLA. 








Union Cypress Company 


MANUFACTURERS ‘OF 


RED CYPRESS 


Lumber, Lath, Shingles, Railroad Timber, Piling and Ties. 
MELBOURNE, FLORIDA. 











GULF PINE COMPANY 


Manufacturers of 
LONG LEAF YELLOW PINE 


and High Grade 


Cypress Lumber 


Daily Capacity, 
Saw Mill 60,000 Feet. 
Planing Mil! 40,000 Feet. 


TAMPA, FLORIDA. 











Alabama-Florida Lumber Co. 


INTERIOR AND EXPORT LUMBER 
SPECIALIZING IN 


Dimension, Car Material 
Ceiling, Flooring 


NOMA - - FLORIDA 
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Red Cypress 


SHIPMENTS BY RAIL OR WATER. 
f ORDERS FILLED ON SHORT NOTICE. 


Cummer Lumber Company, 
JACKSONVILLE, FLA. 


Northern Sales Office:-—1 Madison Ave., New York City. 
and 1402 North American Bidg., Philadelphia. 
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ENTRAL 


Long and Shortleaf 


YELLO 
PINE 


Annual Capacity 
200,000,000 Feet. 





Some people think lumber is lum- 
ber and that it matters little where 
it is bought, but we think differ- 
entand that explains why our 


LONG LEAF 


Yellow Pine Lumber 
Case, Base and Yard Stock 


Sells easier and holds Trade firmer. We 
specialize on well manufactured stock for 








the retail trade and can also ship promptly 
Railroad Ties and Timbers. 


Alexandria Lumber Co., Ltd. 


ALEXANDRIA, LA. 
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Finest 
Long Leaf Pine Timber 
In the World 


Band Sawed Steam Kiln Dried Lumber 


from Kinder, Calcasieu Parish, Louisiana 








PERFECT MACHINE WORK 





Peavy-Byrnes Lumber Co. 


MANUFACTURERS 


Sales Office, SHREVEPORT, LOUISIANA. 
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RAILROAD NEWS. 


CAR SHORTAGE REPORTED UNCHANGED. 

The American Railway <Association’s report of car 
surpluses and shortages as of December 14 shows an 
aggregate shortage on that date of 61,006 cars, as com- 
pared with 62,536 cars November 30, 1912, and 11,832 
ears on December 20, 1911. The total surplus reported 
on December 13 was 26,614 cars, as compared with 
26,135 cars on November 30, 1912, and 88,646 cars 
on December 20, 1911. From these figures it is apparent 
that during the two weeks covering this report there 
was very slight change in the car situation, The sur- 
plus increased 479 cars and the shortage decreased 1,530 
cars. 


KENTUCKY RAILROAD DEVELOPMENT. 

LOUISVILLE, Ky., Dee. 31.—According to statistics 
which have been recently compiled, 125 miles of railway 
was built in Kentucky in 1912, and plans now made eall 
for the construction of 66.5 miles during 1913. In 
view of the projects that have been announced the 
chances favor even more work than this. The Cin- 
cinnati, Licking River & Virginia is already surveying 
for its proposed line up the valley of the Licking into 
the eastern Kentucky timber and coal country, and 
has its men at work in Letcher County, where is the 
present terminal of the Lexington & Eastern extension. 
The Kentucky North & South Railroad is surveying from 
South Portsmouth, Ohio, into eastern Kentucky, planning 
to build as far as Norton, Va., where it will connect with 
the Louisville & Nashville. The Appalachian Railway, 
of Knoxville, Tenn., is another line which promises 
activity, as it has in view a 60-mile road from Williams- 
burg, Ky., to Petros, Tenn. 

The extension of the Lexington & Eastern from Jack- 
son to Whitesburg, a distance of 140 miles, has been 
completed, giving the road 235 miles of track. The Louis- 
ville & Nashville, which owns it, has arranged for its 
management from Louisville, though a few of the execu 
tive officers will remain at Lexington. These are Arthur 
Cary, president; W. A. McDowell, manager, and George 
Copeland, vice-president. The other officers, including 
traffic, transportation, auditing, machinery, ete., hold 


similar positions with the Louisville & Nashville, and 
is likely that the general offices will be located here son 
time during the year. 


IMPORTANT JUNCTION ROAD PLANNED. 


WATERVILLE, ME., Dee. 30.—Lumber manufacture: 
and others interested will apply for a charter to bui 
a railroad between Van Buren, Me., and St. Leonar« 
N. B., which would connect with four railroad systen 
that go through St. Leonards. The matter was discuss: 
when Congress and the Maine legislature authorized 1 
building of the present international bridge between t 
two towns, and Congress prohibited use of the bridge 1 
railroad trains. The business men of Aroostook Coun 
now realize that a mistake has been made, and 
aware of the great benefits that would accrue by buildi: 
a railroad across, as there are three railroads immediate 
adjacent on the Canadian side, the Grand Trunk, and t 
Canadian Pacific, running from coast to coast, and t 
International, a new one, going through a territory r 
in lumber and pulpwood, and terminating at Campbx 
ton, where there are large mills. 


RAILROADS PREPARING FOR INCREASED 
BUSINESS IN 1913. 

AusTIn, TEX., Dee. 30.—AlIl of the larger railroa:| 
of Texas are already making preparations to greatly ir 
crease their equipment and other facilities for handling 
the rapidly growing traffic, and most of them will |! 
much better prepared in this respect for moving t! 
crops next year than they were in 1912. The Missour 
Kansas & Texas has contracted for 1,500 new box cai 
for service on its Texas lines. This is in addition t 
contracts that have previously been placed during tli 
present year. The San Antonio & Aransas Pass will put 
into service in the next few months 1,000 additiona 
freight cars and 10 new locomotives. The equipment oi 
the Southern Pacific, the International & Great Northern, 
the Texas & Pacific, the Santa Fe, the Rock Island and 
the Frisco lines will also be greatly inereased befor 
the next crop season opens, it is announced. 





INTERSTATE 


MISCELLANEOUS NEWS. 


WASHINGTON, D. C., Dee. 30.—In deciding the com 
plaint of the Paducah Cooperage Co. v. the Illinois 
Central Railroad the commission holds that the minimum 
weight of 20,000 pounds applicable to shipments of 
barrels in carloads from Paducah, Ky., to New Orleans 
is unduly discriminatory to the extent that it exceeded 
12,000 pounds subject to rule 24-C of Southern Classi 
fication. 

On complaint of the Fullerton Lumber & Shingle Co., 
of Vancouver, B. C., against the Bellingham Bay & 
British Columbia Railroad the commission says: 


Unjust discrimination, if any, in combination rates charged 
for the transportation of lumber from points in Washington 
to points in Canada exists wholly as to the rates for trans 
portation in Canadian territory, over which the commission 
has no jurisdiction. Joint rates complained of not found to 
be reasonable. 


Deciding the complaint of the Southern Furniture 
Manufacturers’ Association v. the Southern Railway, the 
commission says: 


Rates on bedroom furniture and chairs points in 
Carolina territory to Pacific coast points, north Pacific 
coast terminals, and points taking the same rates, found to 
be unjustly discriminatory as compared with rates upon the 
same commodities to the same destinations from Virginia 
cities and points in eastern and New England territories. 

The fourth-section application herein, seeking authority to 
continue lower rates on furniture and chairs from Basic 
City, Galax, Burkeville and other points in Virginia to Pacific 
coast terminals and Pacific slope points, other than are con 
currently maintained upon the same commodities from Caro 
lina territory to the same destinations, is denied. Reparation 
disallowed. 


from 


The commission has granted the fourth section appli- 
cation of the Chicago, Milwaukee & St. Paul Railway 
to continue rates on lumber from Escanaba, Wells and 
one other point in Michigan to points in Wisconsin, 
Illinois, and Michigan and other States. 

The application of E. H. Hinton, agent, to add dimen- 
sion stock, edges glued together, to the articles taking 
lumber rates has been granted. 

The New York, Philadelphia & Norfolk Railroad has 
been granted permission to establish a rate of 13 cents 
per 100 pounds on wooden crossarms from Norfolk, Port 
Norfolk and Portsmouth, Va., to New York. 

Application of the Chicago, Milwaukee & St. Paul 
Railway to continue rates on lumber from St. Paul, 
Minneapolis, Minnesota Transfer, Stillwater and Winona, 
and La Crosse to stations in Illinois has been granted. 

The Interstate Commerce Commission has schedifled 
the following hearings: 

At Helena, Mont., February 5, before Examiner Flynn, Gal- 
latin Lumber Co, v. Chicago, Burlington & Quincy Railroad. 

At Seattle, February 1, before Examiner Flynn, advances 
in lumber and shingles from North Pacific coast‘ territory to 
points in Minnesota, Wisconsin and other States. Also ad- 


vances on lumber and shingles from points on the Washing- 
ton Western Railway to points in Minnesota, Illinois, Indiana 
and other States. 

At Houston, Tex., January 31, before Examiner Gibson, 
Kirby Lumber Co. v. Gulf, Colorado & Santa Fe Railway. 

At San Antonio, Tex., January 29, before Examiner Gib- 
son, Eagle Pass Lumber Co, v. Galveston, Harrisburg & San 
Antonio Railway. Also withdrawal by carriers of rules cov- 
ering reconsignment of lumber at Eagle Pass. 


The commission has postponed the taking of effect 
of the order in the case of the Multnomah Lumber & 
Box Co., Standard Box & Lumber Co., Clatsop-Mill Co. 


COMMERCE. 


and the Astoria Box Co. v. the Southern Pacifie from 
January 15 to February 15. 

Brief has been filed by the Virginia Railway in 
the case of the Massie & Pierce Lumber Co. v. that 
road, sustaining rates on lumber from points on the 
Virginia Railway to points in the Pittsburgh terri 
tory and in Central Freight Association territory. 

Brief has been filed by the Allen Manufacturing Co., 
the Roberts Brown Lumber Co., the Victoria Lumber 
Co., the C. C. Hardman Lumber Co. and the Shreveport 
Chamber of Commerce in the matter of the investiga- 
tion and suspension of advances for sash, doors and 
blinds from stations in Louisiana to stations in Texas 
and between other points. 


TARIFF SUSPENSIONS. 

WASHINGTON, D. C., Dec. 30.—The Interstate Com- 
merce Commission has suspended the following tariffs: 

Until April 9, 1913, an item in Countiss’ tariff I. C. C. 
959, effective December 31, which cancels joint rates on lum- 
ber between points on the Washington Western Railway 
and the Great Northern, Northern Pacific and Chicago, Bur- 
lington & Quincy Railroads. The proposed cancellation of 
existing joint rates would result in advances of 4 cents per 
100 pounds on lumber shipped from points on the Washing- 
ton Western Railway to points on connecting lines. 

From January 1 until March 31, 1918, items in supplement 
18 to Vicksburg, Shreveport & Pacific Railway tariff I, C. C. 
2679; supplement 6 to New Orleans, Texas & Mexico Rail- 
road tariff I. C. C. A-48; and supplement 3 to Texas & Pacific 
Railway tariff I. C. C. A-2006, which advance rates for the 
transportation of hardwood and other kinds of lumber from 
points in Louisiana to Cairo, IIL, and other points. The 
advances above mentioned are similar to those which were 
suspended by the commission's order of November 23. 

From December 31, 1912, until April 30, 1913, certain 
schedules in certain tariffs, effective December 31, 1912, that 
eliminate through rates for the transportation of lumber 
from points in British Columbia and Alberta, and Oregon, 
Washington and other States to eastern points via Denver, 
Pullman and Pueblo, Colo., in connection with the Atchison, 
Topeka & Santa Fe; Chicago, Burlington & Quincy ; Chicago, 
Rock Island & Pacific, and Missouri Pacific, and provide for 
application of combination rates, leaving through rates in 
effect on shipments moving over the lines of the Oregon- 
Washington Railroad & Navigation Co. and Oregon Short 
Line Railroad to eastern points only via the Union Pacific 
Railway. The present rate from Portland, Ore., to Chicago, 
Ill., via the Colorado gateways is 65 cents; proposed rate 
89 cents; advance 24 cents; present rate from Portland to 
New York, N. Y., 85 cents; proposed rate $1.08%; advance 
23% cents. 


WESTERN CLASSIFICATION 51. 

WASHINGTON, D. C., Dee. 31.—The proposed freight 
classification known as Western Classification 51, not 
only directly affecting railroad freight rates west 
and south of Chicago but throughout the country, will 
remain suspended until February 14, or until the carriers 
interested in the classification comply with suggestions of 
the Interstate Commerce Commission, according to a 
decision made by it. Railroads issued Western Classifi- 
cation 51 in an effort to comply with a desire of the com- 
mission to obtain uniformity of freight classification in 
the territory it covers, and it has been under consideration 
for the last several months. According to an inquiry 
made by the commission the new classification while 
reducing the rates in about half of the instances where 
changes were made, also increased them in about a 
proportionate amount, and if allowed to go into effect 
would produce a higher level of rates than now exists. 
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Present Conditions and Outlook for 1913 in the Lumber Industry. 


(Continued from Page 34C.) 


It would appear that the chief if not the only source for 
apprehension the coming year is that of inadequate trans- 
portation. ‘The revival of business has found the railway 
companies with insufficient cars and with the large crops 
the shortage has been acute, many mills finding it necessary 
to shut down. 

If the volume of business the coming year does not equal 
or exceed ony past years it will, in our opinion, be because 
of the inability or failure of the railway companies to pro- 
vide proper car supply. O. H. WILLIAMS, 

Vice President Southern Saw Mill Co. (Ltd.). 


first six months of the year and, I believe, to the entire 
year. We have had good logging weather in this section but 
there is no surplus of either logs or lumber and I believe, 
to take the stocks as a whole January 1, they will average 
less than they have in former years at this time. I can not 
see anything unfavorable from the present outlook, and 
I believe we have reason to expect a good year for the lum- 
ber business in 1913. JAMES E. STARK, 
James BE. Stark & Co. 


‘*Look for an Advance.’’ 
EVANSVILLE, IND. 
Our business has been exceedingly good during the last 
six months, and we see nothing to prevent a continuance of 
a good demand for lumber during the coming year. We 
look for an advance during the next six months. We are 
expecting a big year in 1913. MALEY & WERTZ. 


COAST AND INLAND EMPIRE PROSPECTS. 





Can Not See Anything Unfavorable. 


MEMPHIS, TENN. 
I can ‘see nothing but the most favorable outlook for 
trade conditions for 1913. This will apply at least to the 





Brightest Outlook in Half a Decade—Logs Scarce and Shingle Prices Strong 
—Influence of the Panama Canal and Forest Conservation. 


Manufacturers in the great lumber producing sections of the Pacific Northwest and the In- 
land Empire see much in current conditions and present prospects to afford a sound basis for 
optimistic predictions regarding future trade in their products. 

The tremendous crops that have been harvested in the Inland Empire by the farmers already 
operating in that rich section and the great influx of settlers, together with the consequent develop- 
ment, have afforded a large and constantly increasing market for the lumber manufacturers of 
that section. Mill men report that they are going into winter with very low and poorly assorted 
stocks and that most of the dealers who handle their products are carrying very light stocks. 

Contracts for considerable railroad construction have been let and the indication is that the 
demand for lumber to be used in this work will contribute to the strengthening of demand 
through a large part of the next twelve months. 


To the west coast manufacturerers especially, the approaching opening of the Panama Canal is 
deemed to be pregnant with great possibilities. Manufacturers who have made a careful study of 
the situation see in the new waterway opportunities for greatly extending their market. 


Factors in Coming Prosperity. 


OAKLAND, CAL. 
Regarding the business outlook for 1913 I am pleased to SEATTLE, WASH. 

state that I believe we have every reason to congratulate It is a little hard for one at this end of the line to do 
ourselves upon the present condition of and the outlook more than guess at what the market conditions will be in 
1913, but if present indications count for anything and if 
present conditions mean anything 1913 is going to be one 
of the banner years of the lumber and shingle industry. 
I may be mistaken in my views but I consider that the 
danger to the red cedar shingle market is that the buying 
will be put off so long that when it does begin it will come 
in such volume as will push prices up too fast and possibly 
too high. 
From all we can learn stocks of shingles in the hands 
of retailers are very light. Many of them have been bor- 
rowing from their neighbors to tide them over the fall, and 
many have been waiting for prices to go lower than they 
have. Some dealers wiser than others, realizing conditions, 
figured that the market three weeks ago was about at its 
lowest notch and bought and in buying immediately stimu- 
lated the market, which needed very little stimulation to 
start it the other way, and the result has been an advance 
of possibly 15 cents a thousand, with further advances in 
prospect. Dealers buying now can make no mistake. Logs 
in salt water are being held in strong hands, and with the 
logging camps closing and a scarcity of logs in the water 
at the present time there is little question but that the 
price of logs will be higher after January 1 than they are 
today. The general cost of manufacturing shingles is 
higher than ever before. It is costing more to. bolt timber 
and it is farther to haul. The easily accessible timber is 
largely cut.out and the mills have to go farther back into 
the woods for their material or have to locate their mills 
farther away from the railroads, all of which tends very 
strongly to increase the cost of manufacture. Shingle 
prices for four years, with a few exceptions, have been 
too low. Many mills, unable to make both ends meet, have 
gone out of business and now with a decreased output and 
a stronger demand coupled with the increased cost of pro- 
duction, it is bound to force higher and more remunerative 


‘‘A Banner Year for the Lumber and Shingle 
Industry.’’ 





C. A. SMITH, OF OAKLAND, CAL. ; 
President C. A. Smith Lumber Co. 


for business generally and the lumber business, especially, 
on the Pacific coast. 

The improvement in the lumber business, which was so 
much needed, finally came during the early part of this 
year, and I believe on the whole it has been improving 
gradually to a point where it is quite satisfactory, although 
it can hardly be said that we are having any boom out 
here ; still, it must be admitted that we are having an influx 
of people from the East with more or less capital and that 
improvements are going on rapidly, and I believe we have 
every reason to hope for a continuation of the improvement 
in our line of business during the next year. A great deal 
of confidence is caused by the opening of the Panama Canal ° 
next fall, and the building of the exposition here which, 
without doubt, attracts many people to this section of the 
country. 

I also understand that some preparation is being made 
for the marketing of Pacific coast lumber on the Atlantic 
coast, although the volume which might be so marketed will 
naturally be but small to begin with and increase slowly: 
still, it will have a healthy effect. Unfortunately, some mills 
are already building and increasing the already too great 
So gmeamaataaeel capacity for the territory which we can 
reach, 

On the whole, I predict that 1913 will prove the most 
satisfactory year for our business on the Coast —_ 1908. 

ee MITH, 
President C. A. Smith Lumber Co. 








F. A. TRAILL, OF SEATTLE, WASH. ; 
Manager Red Cedar Shingle Mfrs.’ Ass’n. 


‘*Lumber Business Outlook Better Than Since 1906.’’ 


, PORTLAND, ORE. prices. We believe that 1913 will be a splendid year not 
Regarding the business situation and the outlook for only for the manufacturer but also for the retailer and for 
1913, will say that from the standpoint of the western all branches of the lumber industry. 
manufacturer the lumber business looks better than it has F 
looked since 1906. However, it has a considerable distance 
yet to travel along the line of improvement before reaching 
a point where reasonable returns can be made to those 
having invested interests. 
he off-shore market is especially healthy at this time 
with an upward tendency. 


. A. TRAILL, 
»Manager Red Cedar’ Shingle Manufacturers’ Association. 


Opening of Panama Canal to Give Great Impetus to 
Business. 
SPOKANE, WASH. 
F. C. KNAPP, Our lumber business in the year now closing certainly 
Secretary Peninsula Lumber Co. showed improvements, perhaps not so much as we might 








WE are amply equipped 

with planing mill facili- 
ties to furnish on short notice 
all kinds of finish and trim, 
and guarantee uniform size 
and quality. Large and well 
assorted, thoroughly seasoned 
stocks are always maintained 
ready for rush orders. Try 
us the next time. 





Goldsboro 
N.C. Pine 








A glance at photo below, 
which shows north end of 
the interior of our rough shed, 
bears out our statements of 
good stocks on hand frorm 
which to fill orders promptly. 
We’re anxious to have you try 
us out—not alone on service, 
but also. quality and price. 
Interested? Write us today. 


Telecode Used. 


Johnson & Wimsatt 


WASHINGTON, D. C. 
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Surry Lumber Co. 


Baltimore, Md. 


Manufacturers of 


North Carolina 
Pine 


LUMBER and BOX SHOOKS 


MILLS AT 
Norfolk and Dendron, Va., and Wallace, N. C. 
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| Show Your Customers 


how particular you are about the 
stock you handle and they'll 
understand why you offer them 


“Kinston” Kiln Dried 


4 N. C. Pine Flooring, Ceiling, Roofers, etc. 
Car and Cargo Shipments. 


ELLINGTON & GUY, RICHMOND, VA. 











Horton Corwin Jr., Pres. and Treas. W. D. Pruden, Sec’y. 


The Branning Manufacturing Co. 
MANUFACTURERS OF 

NORTH CAROLINA PINE 

LUMBER AND BOX SHOOKS 
Kiln Dried, Dressed and Rough. 

Wellington & Powellsville R. R. Co., Windsor, N. C. Edenton Planing 
Mills, Capacity 100,000 per day. Saw Mills:—Edenton, N. C., Columbia, 
N.C., Ahoski, N. C., Capacity 140,000 per day. 


General Office, EDENTON, N. C. 














Spruce—N. C. Pine—White Pine 
Cypress : 


We charge only what is necessary to 
bring the best to yor at a proper busi- 
ness profit—no more. We want your 
future business just as much as. we 
would like the first order. 


STONE, 


HERSHEY & GIBSON 


776 Broad St.. NEWARK, N. J. 
NEW YORK OFFICE, - 18 Broadway. 





Wun 


L. C. WHITAKER 


Wholesale Lymber and Forwarding Agent 








Rooms 22 and 23, 39 Broad Street 


CHARLESTON, S.’C. 


Twenty-Two Hundred Acres of good farming 
lands for sale on Southern Railway, forty-five 
miles from Charleston Write for particulars. 








Ai mi YU 








N.C. and Va. Pines 


Hardwood Lumber and R. R. Ties. 


Inquiries solicited and prompt 
Shipments guaranteed. 


Thos. A. Charshee & Bro., 
Office and Yard, 713-721 S. Caroline St.. 
BALTIMORE, MD. 
Manufacturers — Wholesale — Commission 
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LEWIS DILL & CO., Baltimore, Md. 


—— WHOLESALE 











KILN DRIED NORTH YELL OW PINE 


CAROLINA AND 
LONG LEAF 





have expected but still worth mentioning, considering 1912 
an off year on account of the election. The outlook for 
1913, however, is, according to my judgment, good and 
bright, not only because the bountiful crops of 1912 dis- 
tributed money and thereby purchasing power all over the 
country, nor because the growth of the country cries for 
railroad expansion everywhere to keep up the ever 
increasing demand of the traffic (although both these factors 
must react strongly upon the lumber demand in general). 
but I expect enormous benefits for our industry in the 
Pacific Coast States and the Inland Empire from the open 
ing of the Panama Canal. This event will bring our lumber 
products on the Atlantic coast and European markets on a 
competing base and open up large and lucrative fields of 
distribution which, because of the expensive railroad haul 
from coast to coast or because of the long and_ tedious 
bsg around Cape Horn, hitherto have been difficult to 
reach. 

However, in order to reap the full advantage of this 
splendid opportunity as soon as_ possible something must 
be done to look up the possibilities, to become familiar with 
the exigencies of the markets; in short, to make an ex 
tensive study thereof, the results of which should be open 
to all interested parties, and I would strongly recommend 
sending out for this purpose, the sooner the better, com 
petent men, paid either by the interested lumbermen’'s as 
sociations or by the States where lumber interests will be 
more especially benefited by the opening of the canal. Ac- 
cording to Government reports this opening may be ex 
pected toward the end of 1913 and therefore any action 
as outlined above should not be delayed. 

I do hope that you are of my opinion in regard to the 
importance of such work and that you will put the full 
strength of your influential paper behind this movement. 

E. F. Cartier Van DISSEL, 
President Phoenix Lumber Co. 


Place Orders Early to Supply Demand. 


KALISPELL, Mon’. 
The volume of business done during 1912 was much 
greater than was expected by the most optimistic manu 
facturer at the beginning of the year. In fact, the total 


shipments fof the year exceeded those of all previous years 
for which we have record and show a gain over 1911 ship- 
ments of practically 60 per cent. 


Prices were low and un 





Db. B. BARBER, KALISPELL, MONT; H--J, 
l’res. Montana Larch & Pine Mfgrs. Ass'n. H. J. 


satisfactory at the beginning of the year but gradually im 


proved as the season advanced so that the average price 
obtained for the year was very satisfactory. 
The outlook for 1913 is most encouraging. The manu 


facturers are going into winter with exceptionally low and 
poorly assorted stocks. Likewise the dealers throughout the 
territory in which most of our product is marketed ars 
carrying very little lumber in stock and of necessity will 
have to place orders early so that they can supply the de 
mand during the spring trade. 

A bumper crop was harvested throughout eastern Mon 
tana and the Dakotas this year, and when marketed will 
distribute a considerable amount of money among the farm- 
ers, many of whom will build permanent homes this season. 

Contracts have been let for a vast amount of development 
work within this State this year in way of railroad building 
and the completion of many irrigation projects that will 
reclaim thousands of acres for settlement, thus causing a 
heavy influx of settlers. 

All things considered, after analyzing the situation, we 
believe that business in all lines will be good during 1913 
and that the manufacturers of this district will enjoy a 
prosperous year. D. B. BARBER, 
President Montana Larch & Pine Manufacturers’ Assccia- 

tion. 





‘*Clear Skies and the Sunshine of Prosperity.’’ 
SAN FRANCISCO, CAL. 

Without indulging in over-confidence, I think the present 
situation and the outlook for next year are in every way 
encouraging to the lumberman. The Pacific coast manu- 
facturer has been living on short rations for several years. 
Log prices have remained pretty firm, but the wholesale 
price of lumber has barely yielded a return covering the 
cost, and with many concerns actual loss has resulted. It 
is the old story of overproduction and a lack of cooperation 
among the manufacturers to better conditions. The retail 
trade in the large cities of California during most of the 
last four years has suffered from the same causes. About 
the only men in the lumber business who have made any 
money in these recent years have been the retailers in the 
smaller interior towns. 

A notable improvement has taken place on the Coast 
during the last few months. The rapid increase in demand 
for clear stock for railroad use, for silo stock and other 
purposes coming from eastern markets has greatly strength- 
ened the price of upper grade stock, especially in Douglas fir 
and, to some extent, in redwood. Diversion of this select 
and clear stock to other markets has resulted in an increase 
of at least $7 a thousand in the price of clear lumber for 
delivery at California ports. It is true a small portion of 
this increase has been absorbed by an advance in vessel 
freights and in the price of logs. 

Common lumber is worth more money than it was a year 
ago in the Coast markets, probably by as much as $2 a thou 
sand, though this increase is by no means all profit. 

Owing to the unsettled market conditions the large yards 
in California have not accumulated stock. The result is that 
we enter the year of 1913. with only average stocks in the 
yards, with a firm price for upper grade stock and with 
the retailers in our large Caliornia cities working on a 
more friendly basis, which will enable us to secure a fair 
profit. 








MILLER, OF INDEX, WASH.; Fr. W 
Miller Lumber Co. 


The old saying that it is “the last straw which breaks 
the camel's back” has fitted the lumber situation for som 
time on the Pacific coast. It is only the few million addi 
tional feet thrown on the market which has depressed 
prices. Only a small expansion of the demand and a littl. 
diversion of stock away from the Coast and the Pacifj 
coast lumberman will at least get a fair inning, in m\ 
opinion. This extra consumption is already clearly in sight 
New steamers for the trade are being built with a capacity 
of 25,000,000 feet a trip or 50,000,000 feet a month fo 
California ports. The Panama-Pacific Exposition building 
will be started here within a few weeks and there will |» 
a vast quantity of outside construction because of the a) 
proaching great event. There is a great deal of interurbay 
electric road extension now being carried on and planned 
for in California, which will mean the opening up of ney 
country and which will result in a need for large quantiti: 
of lumber products during 1913 and for several years ahes: 
Exposition and Opening of Canal Promise Prosperity 

The 1915 exposition and the opening of the canal promi 
a wonderful prosperity to the Golden State, and in this j; 
creased business the lumberman should come into his ow 
I am placing a particular emphasis on the California sity 
tion because it has long been recognized that the Californ 
market is the prime factor in the Pacific coast lumber trac 


situation. The Oregon and Washington manufacturer } 
never prospered when the California market was in }; 
condition. 

The lumber manufacturers all over the Pacific coast 
working together more closely than they ever have do: 
before. The West Coast Lumber Manufacturers’ Associat i: 


is the strongest body of its kind we have ever had in t} 
West and the Pine Manufacturers’ Association of Californ 
is being recognized and now has within its ranks pract 
cally every manufacturer or his agent in California, T} 
Western Retail Lumbermen’s Association and the vyario 
local retailers’ organizations are also in good working ord 

All branches of the business are therefore in a_positi: 
to take advantage of improved market conditions. [ thi: 
it is conservative to say that the lumber trade pessimi 
will soon have to retire to the cyclone cellar. Indeed, 
appears to me that before the end of 1918 many of th 
sawmills will have to operate overtime in order to tal 
care of the increased demand for lumber. 

Such a prospect demands conservative action on the pa: 
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of millmen, and it is hoped that the lumberman in all 
branches of the industry will have learned his lesson from 
the disastrous experiences of the past. With the exercise 
of ordinary business judgment and prudence and continuance 
of the cooperation among lumbermen needed now more than 


ever I think the weather outlook for the 1913 lumber trade 
indicates clear skies and the sunshine of prosperity. 
FRANK W. Trower, 
Trower Bros. 


Prospects Brightest Since 1906-7. 


INDEX. WASH. 

The prospects for the coming year appear to be to be the 
brightest by far since 1906 and the earlier part of 1907. Rail 
way material is in great demand and this is curtailing output 
of yard stocks, which, before the spring trade is half over. 
will be a negligible quantity. Trade is excellent for this 
season of the year. Have seen in the last few days railroad 
stocks that eight months ago were selling for $18 placed at 
$20, with few bidders quoting. 

The immense crops can not fail to help us. We are re 
covering Our nerve and sticking for better prices and the 
outlook is certainly optimistic. As to stocks for the yard 
trade, it looks as though this spring it will be a case of “get- 
ting in early to avoid the rush.” H, J. MILuer, 

H. J. Miller Lumber Co. 





Better Equipped to Protect Life and Resources from 
Forest Fires. 
PORTLAND. ORE. 
It is too soon to predict just how this winter’s legislation 


will affect forest fire work, but it is certain that on the 
whole western timber will mect the 1913 danger season 
very much better protected than ¢ver before. The season 


just past was a quiet one because of frequent rains, conse- 
quently its developments along protective lines have not been 
spectacular or widely heralded. They have been none the 


less real. 
Private, State and Federal organizations have all per 
fected their individual systems greatly and combined for 


more effective cooperation. The December forest fire con- 
ference of the Western Forestry & Conservation Association, 
in which all these agencies participated, brought out impres 
sively a great advance not only in the extent of protective 
work but also in method and equipment. 

Absence of severely trying conditions made 1912 am ideal 
year for experimenting and systematizing. ‘There was time 
to devote attention to it. Funds that otherwise would have 
been needed for fire fighting went into telephone and trail 
building, establishment of lookout stations, disposal of dan 
gerous slashings, and other work to increase efficiency next 


year. Organization for obtaining men and supplies in emer 
gency was perfected. The protective agencies, railroad 


companies and all others involved established relations going 
far to change what was formerly a guerilla warfare against 
fire by combining many individual units into a systematic 
campaign by a drilled harmonious force. All this experi- 
menting that proved its worth will be applied still more 
fully in 1913. 

While, as I prefaced, we do not know how adequately Con- 
gress and the State legislatures will provide funds and 
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facilities for the official forest agencies it is reasonable to 
suppose they will reflect the growing public interest in pro- 
tection of life and resources from fire. We do know posi- 
tively that private owners will do more than ever before 
and do it more efficiently. The growth of cooperative patrol 
ussociations assures this. If, as is hoped, there is marked 
improvement in the lumber business, this will further en- 
courage protective effort. I look to see $250,000 spent by 
timber owners alone in the Vacific Northwest in 1913 for 
establishing protective systems, and as much more as may 
be needed if it proves a bad year. 

It is fitting that the Pacific Northwest, where the Nation's 
greatest timber supply lies, lead the rest of the country in 
forest protective expenditure and technical development. 
The struggle may be likened to that between ordnance and 
aurmorplate, for, as we improve methods and law enforce- 
ment, we also contend with growing population and.activities 
that increase the possible sources of hazard. But the last 
few years, with losses absolutely negligible when compared 
either with the old days or with the values protected, prove 
that protection is steadily drawing ahead of the hazard. 
No year has shown a greater advance than 1913 promises 
if all agencies receive the support they have a right to ex- 
pect. Barring abnormally bad weather conditions, our tim 
ber will be much safer than ever before. 

E. T. ALLEN, 

Forester Western Forestry & Conservation Association. 





‘*Conditions Extremely Good.’’ 


CoEUR D'ALENE, IDAHO. 

The business prospects for 1918 look particularly bright 
in this section; stocks are low, and orders are better for the 
time of year than they have been for many years. The 
mills will go into the spring months very short of stock, 
und we can not see where there will be any large amount of 
lufaber in the Inland Empire for the next year owing to 
the great shortage of logs. Conditions in the woods for the 
last six months have been unsatisfactory for logging, and 
the prospect for many logs being stocked in the woods this 
winter is not very bright. 

General conditions throughout our natural territory are 
extremely good; yard stocks are low, and unless something 
unforeseen should come up between now and early spring we 


of tariff issues will bring forth, but the country having 
passed through a number of crises on this issue has learned 
that a readjustment is due, and if made sanely. will be 
beneficial to all interests. It is fortunate that the respon- 
sibility of Government relations has been placed on one 
party, which is committed to a definite line of action. 

The situation on the Coast is indicative of expected im- 
provements, particularly during the last six months, and 
with the possible benefits to be derived from the opening 
of the Panama Canal there is considerable activity in ex 
pectation of this event. The preparation for water trans- 
portation is uppermost in the minds of all of the seaboard 
towns, and the opening of the Panama-Pacific International 
Exposition will create a demand for a large amount of lum- 
ber in San Francisco. 

Export demand continues active, and is determined largely 
by the availability of vessels. EE. G. GRIGGs, 

President St. Paul & Tacoma Lumber Co. 
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‘‘West Has Nothing to Fear.’’ 


TACOMA, WASH. 
Our local merchants report the greatest holiday trade in 
the history of the city and the outlook for the new year 
promising, and well they may for our lumber mills and manu- 
facturing plants are running to full capacity ‘with orders 
booked far ahead. Our farmers are prosperous and gener 
ally throughout the Northwest a feeling of strong optimism 
prevails. 
We have an abundance of money for all legiitimate busi- 
ness and rates remain easy. 
The West has nothing to fear in 1913 and will do its full 
share in adding to the general welfare of the country. 
JOHN S. BAKER, 
President Fidelity Trust Co. 


No Fear of Actual Outcome of Tariff Revision. 
SAN FRANCISCO, CAL. 

We believe that the business outlook for 19138 is ex 
cellent so far as the Pacific coast is concerned, provided, 
of course, we have an average rainfall. The returns for 
the crops of the last year have been very satisfactory; a 
great deal of eastern and European money is seeking in 
vestment in Pacific coast enterprises; new population of a 





Ek. T. ALLEN, PORTLAND, ORE. ; R. M. HART, COEUR D'ALENE, IDA. ; 


An Expert on Forestry. 


believe 1913 will be the best year the Inland Empire people 
will have experienced. . R. M. Hart, 
Secretary-Treasurer Blackwell Lumber Co 


General Outlook for Redwood Excellent. 


San FRANcisco, CAL. 

When anyone tries to prophesy what the future is going 
to bring in the lumber business, he should be very careful, 
but we redwood manufacturers feel that the outlook for 1915 
is brighter than for several years past. The last year has 
seen a considerably increased output and much better average 
prices than 1911. The prices at present are higher than 
they have been all season. The demand for common red- 
wood has been exceptionally good during the year and the 
price has advanced from $2 to $3. During the earlier part 
of the season there was more or less of a surplus of uppers, 
consequently the market was rather weak, but the large 
volume of foreign business, as well as eastern business, has 
taken care of any surplus that may have existed, and clear 
prices today are $4 higher than last year’s. To give you an 
idea of what clear redwood is bringing today, you might be 
interested to know that the present prices on rough clear 
for Australian shipment are $29 and $30 for green stock, 
and $31 and $32 for seasoned lumber; these prices being 
at the mill. 

The outlook for foreign business next year is excellent, 
and the advance sales at present are greater than at the 
same period last year, notwithstanding the fact that the total 
volume of redwood shipped to Australia last year was the 
greatest that we have ever had. 

Reports from the East indicate an increasing demand for 
redwood, not only in the old standby, bevel siding, but also 
in finish, mouldings, columns, balusters, and other items of 
redwood millwork. Redwood shingles have been shipped 
east this year in greater numbers than usual, but the demand 


in California has been so great, and prices have been so . 


high, locally, that the mills have been unable to take care 
of the volume of eastern business that has been offered. The 
trade in California has been very satisfactory as a whole, 
particularly in the southern part of the State, and’*redwood 
seems to be holding its own, notwithstanding the fact that 
the commons are somewhat higher than Oregon pine. 

After “rapping on wood three times’ to insure against 
our predictions falling through, we think we can safely 
say that the redwood mills are looking forward to one of 
the best seasons that they have ever had. 

J. H. BROWNE, 
General Sales Manager the Pacific Lumber Co. 





‘*Indicative of Expected Improvement.’’ 


TACOMA, WASH. 

I can not but feel optimistic over the business situation 
and outlook for 1913 in the light of recent events and in 
view of the general prosperity which exists in other lines 
than the lumber business. The large amount of railroad 
material required and the large purchases of lumber for 
additional equipment have improved market. conditions on 
the Coast. 

I do not believe the change in administration or the pro- 
posed readjustment of political issues will bring about any 
condition which will jeopardize the business interests of 
the country. It is too early to predict what a readjustment 


Sec.-Treas, Blackwell Lumber Co. 


MAJ. E. G. GRIGGS, TACOMA, WASH. ; 
President St. Paul & Tacoma Lumber Co 


very desirable character is constantly arriving, and the 
expenditures for the Panama-Pacific International Expo 
sition will create considerable activity. 

So far as the tariff is concerned we have more fear of 
disturbance from the character of debate that will be in- 
dulged in than from the final conclusions; in other words, 
we believe the reductions decided upon will be gradual and 
along sane lines, 

_ We have hopes that the politicians will complete their 
investigations of all forms of business as quickly as pos- 
sible because we believe the underlying conditions are sound 
and that the country would enjoy an era of great prosperity 
if the people could get a complete copy of the new rules 
and some assurance that they would not be revised for a 
reasonable length of time. Fk. B. ANDERSON, 

President Bank of California. 





Retail Holiday Trade Shows Increase. 


MINNEAPOLIS, MINN. 

The general return of prosperous conditions throughout 
the country has placed the United States in a favorable in 
dustrial position to enter upon the year 1913. 

In Minneapolis the retail holiday trade of this season 
slows an increase over that of last year of about 20 per 
cent. The trade of the jobbers throughout the fall season 
has also shown favorable growth, and both retailers and 
wholesalers report satisfactory collections. The interesting 
feature of the trade situation in this territory is the pros- 
pect of a continuation of activity well into 1912. The 
reuson for this is that the stocks of retailers, and espe- 
cially of the country merchants, were reduced almost to 
bare shelves less than a year ago. <A general scramble to 
restock has taken place to meet the demand created by the 
much increased spending power caused in the community 
by the bountiful crop. Restocking continues now to replace 
the depletion caused by the holiday trade. Much of the 
present crop is being held by the farmers for a higher price 
and as this is put upon the market during the winter and 
spring the spending power of the farmers will be sustained. 

Although more wheat has been handled than at this: time 
last season there is still a large quantity in country stor- 
age which will come into Minneapolis as fast as the market 
and the consumptive demand justify. 

Money is firm around 6 per cent. There are now no 
indications of any substantial change in rate in the near 
future. The outlook is that the industrial activity will 
create a sufficient demand for working capital to maintain 
a good rate of interest. The bankers have been able to 
care for all legitimate demands for funds in a satisfactory 
manner and should continue to do so. : 

The prospect for next year’s crop is so far favorable. 
Continued mild weather has furnished the farmers with an 
opportunity to do an unusually large amount of fall plow- 
ing, and a. liberal fall of snow in the latter part of Decem- 
ber has brought a fair supply of moisture to the soil. The 
unusually mild weather, which has so far persisted, has 
given the farmers much opportunity to do miscellaneous 
work, to effect needed repairs to the farm equipment, and 
has reduced the labor of caring for livestock. We should 
go through 1913. with the farms—our principal source of 
wealth—-in a high condition of efficienty. 

EDWARD W. DecKER, 
President of the Northwestern Bank of Minneapolis. 























Products 


have long been famous for quality and 
dependability. They are known to be 
high grade and the standard does not vary. 11: 
Some retailers won't handle any others 
because they want their customers to be 
satisfied with the lumber they buy and the 
retailers know from past experience that 
“Roper” will please. 
We make a specialty of 


North Carolina Pine 


Dressed and Rough Cedar Shingles, 
Boat Boards, Tank Plank, Pattern 
Lumber, and Cross Arms for 
Telegraph and Telephone Poles 












and constantly carry a large stock on hand. 
Our daily output is 500,000 feet and we 
ship by either rail or water. 


John L. Roper Lumber Co. 


C. 1. MILLARD President. | 
1865 NORFOLK, VA. 1911 


BRANCH OFFICES: 
Franklin Bank Bldg. - - PHILADELPHIA, PA. 
18 Broadway, - - - - - - NEW YORK. 
Prudential Building, - - - BUFFALO, N. Y 
170 SummerSueet, - - - - BOSTON, MASS. 




























Cable Address 
**ROLUMCO” NORFOLK 
A. B.C, Code and 
American Lumberman Telecode. 
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Guy I. Buell, Pres. 
M. S. Tremaine, Vice-Pres. 


G. B. Montgomery, Treas. 
G. L. Hume, Sec. 


?/ Montgomery Lumber Co. ¥ 


Manufacturers and Wholesalers 


KILN DRIED 
North Carolina Pine 


LONG LEAF YELLOW 
PINE AND CYPRESS 
General Sales Offices:— Mills: 


200 FIFTH AVENUE, SUFFOLK, VA. 
NEW YORK. SPRING HOPE, N. C. 
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Our equipment enables us 
to carry a good stock of 
kiln dried, rough and dressed 
lumber, and we have ship- 
ping facilities that guarantee 
prompt service. 


Fosburgh Lumber Co. 


MANUFACTURERS 
NORFOLK, VIRGINIA, 
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GEORGIA:- FLORIDA 
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\}} Ocmulgee River 
Lumber Co. Lumber City, Ga. 


MANUFACTURERS OF 


Red Gum 


EXTRA WIDE PANEL. 


YELLOW PINE 


Band Sawn Lumber. Complete Planing Mill. 
Large Capacity and Quick Shipments. 
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We use American Lumberman Telecode. 
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Stuart Lumber 
Company 


Brinson, Ga. 


Manufacturers 
of 











RIFT FLOORING 
CAR DECKING 


H. M. GRAHAM, Pres, & Gen. Mer. 
G. J. POPE, Vice-Pres, Ameri Lumb 
J. A. McINTOSH, Sec. & Treas, 














‘THE BRITTON LUMBER CO. 


— Manufacturers of — 


YELLOW PINE LUMBER 
Rift Sawn Flooring a Specialty 


Telegraph Office, Florala, Ala. 
































LAKEWOOD, FLORIDA. 
\\ 
p28 3202 : zo oF FLSESHOIOES SOS SES ISO IO! 


Kiln Dried Flooring 
and Ceiling. 
Rough and Dressed 


YELLOW PINE "2 


Shipments by Rail, Sail or Steamer. 


Cummer Lumber Company, 
JACKSONVILLE, FLA. 


NORTHERN SALES OFFICES:—1 Madison Ave., New York City, 
and 1402 North American Bidg., Philadelphia, Pa. 


YELLOW PINE; 


Long Leaf Timber and Lumber, Georgia Pine 
Car Sills, Decking, Bridge and Building Lum- 
ber, Kiln Dried D. & M. Flooring, Ceiling, etc. 


SOUTHERN PINE CO., OF GEORGIA 


1406-1412 New Savannah Bank and Trust Co. Bidg., SAVANNAH, GA. 
N. Y. Correspondents, The Haviland Lbr. Co., 52 Pine St. 
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REALM OF THE RETAILER 
By Met L. Saley 

Hints on yard management, descriptions of lumber sheds, 

yard conveniences, appliances for storing and handling lum- 

ber, bookkeeping methods, and collections. An encyclo- 

pedia of the retail lumber business. 390 pages, fully illus- 

trated, and bound in silk cloth, postpaid, $1.50. 


AMERICAN LUMBERMAN 
431 S. Dearborn St. Chicago, Ill. 


IN THE “GREAT CENTRAL MARKET.” 


Expressions from Important Factors in a Widely Diversified Trade Indicate 
Bright Future—Good Reasons Assigned for Optimistic Forecasts. 


Chicago, as a market, represents so many varieties of lumber and so diversified a trade, that the 
views of Chicago lumbermen on the business outlook may be regarded as indicative of condition 


in nearly all producing sections of the country. 


The communications that follow show that th 


lumbermen of the “Great Central Market” are in accord with their brethren in other parts of the 


country in expecting a good and profitable trade during the year. 
are able to give good reasons for their optimism. 


‘*To Go Ahead and Do Something.’’ 


CHICAGO. 

As to conditions during the last year and the outlook for 
1913, I wish to say that business transactions by our compa- 
nies, the C. H. Worcester Co., of Chicago, the Worcester 
Lumber Co., of Chassell, Mich., and the Greenwood Lumber 
Co., of Ontonagon, Mich., have been very satisfactory and 
we are looking forward to much better conditions during 
19153. 

I was a great deal disturbed over the financial situation 
from October 15 to December 15, but I now believe that 
the peak of the load has passed and from now on financial 
conditions will work easier. I do not feel any uneasiness 
regarding the recent decisions of the Supreme Court on 
railroad matters nor do I feel that the business of the 
country will be much disturbed by any other decisions of 
this kind, as I believe that the business public has largely 
discounted such matters and has come to the conclusion 
that they have to do business subject to such conditions. 
The majority of the business interests of this country have 
been holding back for four years, and nearly everybody is 
anxious for an opportunity to go ahead and do something. 
and I believe that we have only just begun on an increased 
volume of business that will last throughout 1913 at least. 

I am inclined to think that there will be a little strength- 
ening in prices of softwoods above the present level, but 
| would prefer to see the present level maintained. Northern 
hardwoods will bring a substantial advance in price for 
1913 over prices obtained in 1912. This advance will be 
most marked in low-grade stocks but the good lumber also 
is in very active demand and buyers seem to be willing to 
pay a substantial advance on 1912 prices. 

My interviews with associates and friends in other lines 
of trade all lead me to feel optimistic and that the outlook 





Cc. H. WORCESTER, CHICAGO ; 
President C. H. Worcester Co. 


justifies us in arranging for the conduct of our own busi- 
ness along the lines suggested by the foregoing remarks. 
C. H. WorcESTER, 


President C. H. Worcester Co. 


‘‘Winter Buying Has Been Light.’’ 


CHICAGO. 

Trade during the last season has been a pleasant surprise. 
It has not come in fits and spells but from the middle of 
the season has increased from month to month. In crossing 
the threshold of the new year there are many things of an 
encouraging nature. 

The usual winter buying has been light and few orders 
have been booked for future delivery. As a consequence, a 
considerable amount of buying will begin as soon as the 
dealers have taken their inventories. Instead of the usual 
quiet season we believe there will be a healthy business that 
will increase as the season advances. 

Roperts SasH & Door Co., 
L. L. Abbott, Secretary. 


‘‘A Good Demand for Lumber.’’ 
CHICAGO. 

The generally prosperous conditions of the country have had 
as great an effect upon the lumber industry as on any other; 
in fact, the improvement in the lumber business during 
the last year has been as noticeable as in other lines of busi- 
ness and has exceeded our greatest expectations. 

The present market seems reasonably steady, with a good 
demand for ali kinds of hardwood in all grades, with a par- 
ticularly strong demand for the lower grades. We are re- 
ceiving a good volume of orders at our list prices and never 
before has our stock been so well balanced or sold so closely. 

The prosperous condition of all business at present has 
created a good demand for lumber, and the great difficulties 
experienced in logging in the South last spring caused a 
shortage in the timber supply and the usually following 
shortage in stocks. The result is that most of the large 
producers are closely sold up or, in many of the items, over- 
sold. Under these conditions prices have advanced rapidly 
and the lumbermen are getting nearer fair value for their 
product than at any other time since 1907. Stock is being 
shipped as fast as it becomes dry enough to load, and orders 
for future shipment are being booked, fully as fast as the 
stock is produced, which does not tend to the belief that 
there will be any marked decline in } eer: during 1913. We 
are preparing for a big business, and while we find a slight 
variance in prices, generally speaking, the market is steady 
and we do not expect any reduction in our list for 1913. 


They are optimistic, but the, 


You can see by the above that we are expecting a happ 
and very prosperous new year, and we wish you the same. 
WISCONSIN LUMBER Co., 
P. E. Gilbert, Sales Manager 


‘‘A Large Volume of Business.’’ 


CHICAGO. 
Chicago lumbermen had some misgivings for the first 1( 
days of December but a pronounced reaction was noted i; 
the middle of the month, so that today I think lumber is a 





EDWARD L. THORNTON, CHICAGO; 
President Thornton-Claney Lumber Co. 


strong as it was in November and the last half of October 
Locally the demand is light, and while all the yards could 
handle more lumber none of them care to sell heavily 
against the strong indications of higher prices on the part 
of the manufacturers. 

I can see nothing in the situation that will prevent a 
larger volume of business in 1913 than was done in 1912, 
and at considerably higher values. 

EDWARD L. THORNTON, 
President Thornton-Claney Lumber Co. 


A Year Long to Be Remembered. 


CHICAGO, 
The year 1912 will, I think, be long remembered by those 
actively engaged in the lumber industry of this country for 
its distinctive features. 
The beginning of the year was marked by more activity 





FREDERIC T. BOLES, CHICAGO; 
President Lord & Bushnell Co. 


than had prevailed for some time, starting with a firming up 
of prices that in some classes of material has continued at 
a rapid rate throughout the entire year, which I think has 
placed the industry on a age A firm and profitable basis. I 
do not see any indication in sight that will cause any 
weakening in values for 1913. While on the other hand 
there are some indications that certain kinds of lumber will 
advance I think it is the prevailing opinion among most 
lumber manufacturers and lumbermen in general that the 
prices at the present time are fair, and if they are well 
maintained throughout the year will give a fair return to 
every one properly situated in the industry. 
FREDERIC T. BOLES, 
President Lord & Bushnell Co, 
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Summarization of Trade Features. 


James D, Lacey was called upon to give a sur rigation 
of the present timber situation and the outlook, which he 
did as tollows, calling upon some of his associates for their 
individual views as to the territory they covered. Mr. 
Lacey said: 

In the territory of the South and eastern Canada, there 
has been very little appreciation in stumpage values re- 
cently. There has been a fair demand in the South in the 
last year for stumpage of various kinds but it has been 
required by milling interests for manufacturing purposes. 
There has been no speculative demand in the South and the 
opportunities for speculation there are largely past. There 
has been quite a litthke movement in cut-over lands for agri- 
cultural purposes and also of irrigated lands. In eastern 
Canada there has been an active demand and considerable 
American capital has been invested in both pulp and saw 
timber propositions. Several large pulp plants have been 
constructed and that industry is being increased in propor- 
tion to the,demand for pulp and paper. 

During the last five years of depreciation of lumber values 
there has been practically no decrease in the value of 
stumpage and in the more available timber needed for man- 
ufacturing there has been some increase, During this time 
there has been very little speculative purchasing, but chiefly 
for immediate requirements or in order to enlarge sawmill 
holdings for future operation. 


B. W. Bawden, of the Seattle office of James D. Lacey & 
Co., was asked by Mr. Lacey to speak for Washington, and 
he said: 

The situation in Washington and British Columbia is much 
as Mr. Lacey has described in the East. The activity there 
has been chiefly in immediately available timber and so far 
there has not been any perceptible increase in values, 
although this may be expected in future. With the in- 
creased activity in lumber manufacture the increased de- 
mand for stumpage will naturally tend toward higher values 
Washington holdings have been chiefly consolidated into 
large tracts for operation or for investment. Government 
timberlands have been withdrawn both in the United States 
and Canada, and in our neighbor country the existing leases 
are largely in the hands of strong investors or large 
operators. 

Wood Beal supplemented Mr. Bawden’s remarks as_ to 
Washington and British Columbia, as follows: 

There are more remote localities in which consolidation 
has not come, but as they are opened up by new railroad 
development and after the Panama Canal is opened thers 
will be a rapid consolidation of timber tracts in such locali 
ties 

H. D. Langille, of the Portland office of James D. Lacey & 
Co., had the following to say regarding Oregon and Cali 
fornia : 

In Oregon development has been less marked ghan in 
Washington and there are more opportunities in Oregon 





JAMES D. LACEY, CHICAGO; 
Well-Known Timber Expert. 


than in any other State at the present time to get in on 
what was the ground-floor level of present conditions. The 
period of speculative opportunity has not passed in Oregon 
as nearly as in Washington. The chief factor that is to 
change conditions in Oregon is the tremendous amount of 
railroad building actually under way or in contemplation. 
Oregon has not gone ahead as rapidly as has Washington 
on account of lack of transportation facilities. There is 
under construction a railroad connecting the Southern Pacific 
with the Coos Bay country, which will open up an enormous 
area of Coast timber. The recent completion of the Pacific 
Railway & Navigation Line to Tillamook has started develop- 
ment in that district. The completion about a year ago of 
two railroads in central Oregon has brought about the begin- 
ning of development in the great pine region and we can ex- 
pect, within the next year, some large pine operations to be 
developed in the Deschutes country. The Southern Pacific is 
actively at work in Klamath County constructing what will 
be its main line from San Francisco to Portland, known as 
the Natron Cut-off, passing through a tremendous tract of 
very fine western and sugar pine. In Lake County the recent 
completion of the Nevada-California-Oregon Railway into 
Lakeview makes possible the exploitation not only of great 
agricultural resources but of the pine timber of that territory 
and also-the pine of northeastern California. The Oregon 
Eastern Railway under construction will eventually connect 
the Oregon Short Line with the Natron Cut-off of the 
Southern Pacific. Besides these roads under actual construc- 
tion several more are contemplated, and all taken together 
will open up practically the entire timbered belt of the 
State. Equally important is the proposed development of the 
harbors of the Oregon coast by which they will be made 
available for off-shore shipping. 

In California the Humboldt-Frisco Line (The California 
Northwestern) is under construction and will probably be 
completed within two years, passing through rather rough 
country, This will make possible direct rail shipments of 
redwood from Humboldt, Mendocino and Del Norte Counties 
and the redwood factors are very much encouraged over 
this fact. Redwood prices have stiffened very materially 
during the last year. 

There has not been a marked change in conditions through 
the sugar pine belt as market conditions have not war- 
ranted the very heavy expenditure which is necessary in 
penetrating the rough pine country. There is, however, 
at least one large operation in course of development and it 
may be expected that the sale of national forest timber in 
California will increase very materially during the next few 
years. 

Building reports show that the Coast cities are all grow- 
ing very rapidly and the same is true of the country popula- 
tion. This makes a wider local market for the lower 
grades, which is a material factor. I also anticipate that 
with the opening of the Panama Canal we will have im- 
migrants from Europe coming via the canal directly to the 
Pacific coast instead of landing at Atlantic coast ports. 
This will bring us a greater supply of the labor which is 
badly needed not only in lumber manufacturing operations, 
but for the general development of the country. A supply of 
Italians, Germans and Norwegians would be a welcome 
addition to our population, both agricultural and manufac- 
turing. The wonderful development of irrigated districts in 


intermountain regions has also made a material demand for 
lumber which will continue to be a factor in the Coast 
situation. 


‘*Bids Fair to Be Most Profitable.’’ 


CHICAGO 

The manufacturers of yellow pine are approaching 1913 
with depleted stocks at the mills and, as far as can be 
learned, small stocks of lumber in the hands of the dis- 
tributing yards with the exception of a few larger trade 
centers. 

Demand from all sources is very active with probably 
the railroad and car material trade in the lead, although 
all the manufacturing institutions that use lumber are ready 
buyers. 

Prices on yellow pine probably have not reached their 
maximum, and with the decreased output in many portions 





GEORGE J. POPE, CHICAGO ; 
Vice President D. S. Pate Lumber Co. 


of the South there should be, under normal business condi 
tions, a steady, if not a rapid enhancement in prices. 

The year 1913 from present indications bids fair to be 
the most profitable that the manufacturers of yellow pine 
have ever enjoyed. G. J. Pope, 
Vice President D. 8. Pate Lumber Co. 


Public Confidence Necessary; Public is Confident. 


CHICAGO. 

The public mind holds a curious mixture of confidence 
und trepidation regarding 1913 conditions. The confidence 
is based upon superb fundamental conditions and the known 
volume of convertible commercial assets of which we are 
possessed. The trepidation arises from a feeling that we 
are on the eve of legislative action upon certain national 
economic questions of great importance, concerning which 
all thoughtful men feel a sense of personal responsibility. 

Much depends upon the manner in which the incoming 
administration grapples with its great task and takes ad- 
vantage of its great opportunity. The effect of the enact- 
ment of a new tariff law has already been largely discounted 
and if the debate is not too long drawn out no permanently 
adverse effect should be felt. 

The conditions existing in the steel business, and the 
necessity for continued large purchases on the part of the 
railroads, gives promise of continued activity throughout 
the entire new year. All manufacturers report orders for 
spring delivery largely in excess of the orders of a year ago, 
and certainly the prospects were never brighter in the lumber 
business, not only for a large volume of sales, but for 
profits more nearly approaching old time conditions than 
have been prevalent for many years. 

Over it all, the assurance of the interest of the incoming 
administration in presenting a currency and banking bill 
giving flexibility to currency and stability to credit should 
overcome any uncertainty which exists in the public mind 





HARRY A. WHEELER, CHICAGO; 
President Chamber of Commerce (United States of America. 


as to general conditions, and impel a feeling of confidence 
that the year will be one of the most prosperous we have 
ever known. 

Two things only can affect our prosperity—a crop failure, 
and an uncertain policy with respect to the control of our 
Federal Government. It seems hardly likely, from con- 
ditions existing at this date, that the crop failure could 
materialize, and it is unreasonable to think that the incoming 
administration will throw away the greatest opportunity it 
has ever had for constructive work by dividing its own 
house against itself, 

Public confidence is necessary to any prosperity. The 
public is confident to-day, and the confidence will not be 
easily shattered. 

Harry A. WHEELER, 
President Chamber of Commerce of the United States of 
merica. 





HARDWOODS 








Lumber 
Yearly 


enables us to fill all orders promptly and 
satisfactorily. 


TELL US YOUR NEEDS 





We make a Specialty of 


Thin Oak and Red Gum 


for the Export Trade. 














Lamb-Fish Lumber Company 


CHARLESTON, MISS. 














| We want to move 


the following Stock:— 


100,000 ft. 6-4 Shop and Better Cypress. 
200,000 ‘4-4 ‘ = ey ” 
60,000 ‘‘ ‘* F. A S. Plain Red Oak. 
50,000 ‘* **f F. A S. Plain White Oak. 
100,000 ‘* ‘* No. | Common Réd Gum. 
30,000 ‘** ** F. A S. Red Gum. 
30,000 * ** F. A S. “ottonwood 
6 and up. 








Leavitt Land & Lumber Co. 


DERMOTT, ARK. 


























=) 





SUUVIUOQTOUENAEOOTEED AOU TVA 


Gideon-Anderson Lumber & Mer, Co. 


Manufacturers 


Cypress, Qak and Red Gum 
SALES Neer: Wright B'dg. GIDEON, MO. 


OFFICE | ST.LOUIS, MO. 
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A. G. Meiklejohn L. A. Meiklejohn 
MEIKLEJOHN LUMBER CO., Cheraw, S. C. 
~ Manufacturers of and Dealers in 


N.C. PINE, RED GUM, CYPRESS, 
POPLAR, OAK. 
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HARDWOODS 


Put Us On Your Gum Map 


In the next ninety days, 








our mills will cut about 


3,000,000 feet 


RED and SAP GUM 


H. H. HITT LUMBER COMPANY 


Manufacturers 


Tennessee Valley Hardwoods 
DECATUR, ALABAMA. 











- )) 


For Quick Shipment: 


5 cars 4-4’’ Sap and Select Poplar. 

5 cars 6-4’? No. 1 Common Poplar. 

4 cars 4-4” 1s and 2s Plain White Oak. 

4 cars 5-4”’ 1s and 2s Plain White Oak. 
lcar 6-4’ 1s and 2s Plain White Oak. 
5 cars 4-4’”’ No. 1 Com. Plain White Oak. 
4 cars 5-4’? No. 1 Com. Plain White Oak. 
2 cars 6-4’’ No. 1 Com. Plain White Oak. 
lecar 8-4’? No. 1 Com. Plain White Oak. 


All the above stock thoroughly 
dry band sawn and equalized. 


Get our prices. 
Rent teat acetal 


Kentucky Lumber Co. 


CINCINNATI, OHIO. 
e y 


TRJE)D) | 
GUM : 


HIMMELBERGER-HARRISON 
LUMBER COMPANY 


MILLS AT 


























SALES OFFICE 
CAPE GIRARDEAU, MO. 





| MOREHOUSE, MO. 





Basswood 


And Elm Lumber and Crating Stock 


We want to reach retail yards and sell them Kiln Dried 

BASSWOOD Trim Mouldings, Siding, Ceiling or 

anything in Basswood, from our own Basswood Mill. 
Your orders will be filled promptly and faithfully. Let us hear from you. 


Sanford & Treadway, 









Menominee, 
Michigan. 


We Have Thick Poplar ————, 


| You can always get from us a choice supply of 
THICK YELLOW POPLAR (AIl Grades.) 
We make this our specialty and carry a large stock of 


2)4" and 3" Poplar 
We also have on hand a good supply of 
RED AND WHITE QUARTERED OAK. 
Write us for Quotations. 


- aust Bros. Lumber Company 


PADUCAH, KENTUCKY. ; 











EXPERTS ON THE NEW YEAR’S PROSPECTS. 


Views of Association Secretaries — Retail Trade in the Old Year and the 
New—Influence of Community Development and Crops. 


Reports from representatives of the retail lumber trade in all sections indicate that this 
branch of the lumber industry was the latest to be benefitted by the improvement that ha 


come to the industry as a whole. 


During the period of depression the stocks carried by retai 


lumbermen throughout the country were as light as they thought would be sufficient to meet 


anything like the normal demands of their trade. 


The improved conditions that prevail at present did not come to the retail trade until lat 


in the fall. 


As a consequence, when heavy demands were made upon them for material, manu 


facturers were unable to fill their orders in time to enable retailers to give satisfctory servic. 


to their patrons. 


However, in recent months the conditions of supply and demand had so far adjusted them 
selves that the total retail business of the year closely approached that of preceding sales fo 


the corresponding periods. 


Conditions at present prevailing in the retail lumber trade and i: 


those industries that directly affect its prosperity are favorable to continued improvement 
and the outlook for 1913 for the retail lumbermen of the United States is very bright indeed 


- Retail Conditions Concisely Presented. 
CHICAGO. 
Krom reports received at this office the retail lumber 


business of Illinois and, for that matter of the entire North 
west, opened the year 1912 under most unfavorable condi- 
tions, intensified as the season progressed with depressing 
weather conditions leading to a diminution of trade, and a 
strong indisposition among dealers to lay in stock in any- 
thing but a desultory and hand-to-mouth manner, intensified 
by reports of curtailed manufacture at the mills in conse- 
quence of severe floods and generally unsatisfactory condi- 
tions in the manufacturing districts, augumented by the un- 
certainties attaching to the action of the general Government 
in its long deferred decision after four years’ investigation, 
in an endeavor to discover a lumber trust not only among 
manufacturers but as well in the retail trade, but resulting 
in a disastrous manner to all branches of the lumbgr industry 
throughout the Nation. 

With the advancing season came pessimistic reports of 
reduced demand from consumers and gp increasing difficulty 
in obtaining supplies of manufacturers to fill even the meager 
demand of stock for present restricted sales, shortage of 
marketable stock and broken supplies, rendering it difficult 
for even the larger manufacturers to fill orders within a 
reasonable time, curtailing the ability of retailers to respond 
to demands of even ordinary house bills. With the advancing 
season numberous complaints reached the office of the 
association of long delayed orders and the consequent in 
ability of the retailer to safely figure upon even ordinary 
house bills. One notable instance was of an order for two 
ears given early in September and accepted by the manufac 
turer “subject to stock,” which even as late as in December 
was returned with notice of the inability of one of the largest’ 
manufacturing wholesalers to furnish more than a half dozen 
items of an ordinary schedule with immediate promptness. 

The dullness of trade and inability to obtain assorted 
steck created a condition of general pessimism which was 
evidenced by reports from many directions that the sales up 
to October averaged in many of the most prosperous towns 
scarcely more than from 50 to 75 per cent of the j 
the corresponding month of the previous year. 
date, however, with crop uncertainties 
optimistic condition was_ revealed, 
until toward the close of the 
reports, and the consequent outlook for increased national 
and local prosperity was augmented, until present reports 
from all sections indicate that the dullness of the earlier sea- 
son has been overeome, and the gross sales of the year com- 
pare favorably with those of preceeding years, while advanc- 
ing values among the manufacturers have led to a necessarily 
corresponding advance in retail prices until it is safe to say 


sales of 
About 
removed, a more 
which was _ intensified 
season by unexampled crop 


this 





GEORGE W. HOTCHKISS, OF CHICAGO; 


Secretary Emeritus of the Illinois Lumber & Builders’ Supply 
Dealers’ Association. 


that present retail values have increased from $2 to $4 a 
thousand upon all grades of lumber, an advance fully 
warranted by the active demand upon the depleted stocks 
at the mills and continued inability of retailers to obtain 
assorted carloads within any reasonable time to meet the 
demands of the consuming public. 

fhe reported favorable winter for logging in the north 
ern woods and a less apprehensive feeling as to the future 
hia no coubt lead to a reasonably abundant supply during 
1913. 

As the outlook in the South gives promise of greater 
activity in logging and preparing stock for shipment the 
prospects of the retail trade of the coming year are of a 
most cheering nature, while no condition seems to point to 
any decline in values, which are more likely to advance than 
to retrograde, pointing to greater ability on the part of the 
retail trade to accumulate and hold such assortments as will 
be adequate for the now confidently looked’ for demand of 
what gives promise of being the most prosperous business 
year since 1900 in all branches of trade, and in which it is 
inevitable that the lumber business shall enjoy its full 
measure. 

GEORGE W. HOTCHKISS, 
Secretary Emeritus of the Illinois Lumber & Builders’ Supply 
Dealers’ Association. 


‘‘Community Development Work the Salvation of Our 
Country.’’ 
SPOKANE, WASH. 

My opinion is that 1913 will be a most prosperous yea 
for all business men, and particularly lumbermen, Th: 
outlook in this western country is exceedingly bright. Her 
in the Inland Empire the value of crops for the last seasor 


aggregated approximately $130,000,000, and other part: 
of the great territory covered by this association hav 


fared equally as well. 

All indications point to a splendid demand for lumber 
which will be very much augmented by newcomers all ove! 
this great West. Am told that it will require something 
like 600,000,000 feet of lumber to erect all the buildings 





A. i 


Secretary 


PORTER, OF 
Western Retail 


SPOKANE, WASH. 
Lumbermen’s Association. 
at San Francisco for the fair in 
amounts will be consumed by other 
summing up the whole situation I 
than a very optimistic view for 1915, 

As an association we are doing all that we can to en 
thuse our members individually to take care of this busi 
ness at home and help in every way to develop their owp 
communities. In order to assist them in creating business 
and closing the deal while the customer is in the notion 
we are furnishing to our members, through the Ballard 
Plannery, Spokane, a most handsome book of designs for 
all sorts of homes, and with these plan books our members 
are furnished a complete list of the lumber and millwork 
which it takes to erect any one of the homes listed in the 


1915. Equally great 
interests. Therefore, 
can not take any Otier 


book. In this way the lumber dealer has an opportunity 
to create a desire for a certain home, figure the bill and 
tell the prospective customer exactly what it will cost 
We believe this is in line with up-to-date methods of 


efficiency in that it enables our members to 
cope with practically all outside competition 
Keep up your splendid work on Community Development 
it is the salvation of our country. We believe that thinking 
men generally will soon awaken to the fact that under less 
stimulus we are drifting toward exactly the same conditions 
that made for the destruction of the Roman Empire 
A. L. Vorvrer, 
Secretary Western Retail Lumbermen’s Association 


successfully 


Optimist v. Pessimist. 
Drs MoLNes, Iowa. 
Predicting events is an interesting speculation; a prob 
lem that only time can solve correctly. The personal tem 
perament of the business prophet is apt to color his predic 


tion. The optimist’s horoscope sees no clouds in the busi 
ness horizon. He dwells on the prosperity sure to result 
from the bumper crop of 1912; tells of the increased 


traffic on our railroads in transporting the largest crop of 
farm products this country ever produced and the money 
we will receive from foreign countries for our export sur 
plus; the increasing output of gold and a growing popula 
tion of consumers and, if a Democrat by inheritance, he re- 
joices in the political change in the national administration. 
ignoring all past experience of the blighting effect of radical 
free trade on the industries of the country. 

On the other hand, the pessimism prophet says, “Yes, we 
have big crops, the largest yield of soil crops this country 
ever produced, but look at the low price of this year’s grain 
crop as compared with the price obtained for last year's 
crop. Take corn alone as an illustration ; in 1911 the coun- 
try produced 2,531,488,000 bushels of corn; the market price 
of cash corn on the Chicago market December 2, 1911, was 
68 cents a bushel, making last year’s corn crop worth to the 
farmer $1,721,411,840. This year the corn crop is esti- 
mated by Secretary Wilson at 8,169,137,000 bushels, selling 
on the Chicago market December 2, 1912, 48 cents a bushel, 
making this year’s corn crop worth to the farmer $1,521,- 
185,750, or $200,226,080 less than the market value of last 
year’s medium corn crop. The same is true of wheat, oats, 
barley, flax, hay and potatoes.” The pessimist figures that 
the farmers will get less money for this year’s big crop 
than they obtained for last year’s medium crop, and points 
to present prices of corn and oats, wheat and potatoes as 

















se FS 


_-—- as OM 


“— 


S 


is 





JANUARY 4, 1913. 


AMERICAN LUMBERMAN 


63 





. demonstration of what results from overproduction and 
that demand and supply are what makes prices. 
Personally, I predict prosperity for the lumber industry 
the coming year if production and consumption can be kept 
lose together. All lines of industry are busy and I see 
1othing to cause serious trouble. 
RoBvert FULLERTON, 
Vice President Chicago Lumber & Coal Co. 


‘*Stability of Price Will Be a Feature.’’ 


Derroir, Micu. 

I am very optimistic as to the outlook for 1913 and base 
his statement on conditions that obtain in sections of trade 
hat have always been potent factors in the equation of good 
uusiness. Am advised by the local representative of the 
o-called “steel trust” that he has been instructed to accept 
no more business for 19138. The ore contracts that are being 
et for the business of 1913 are already in excess of those 
or 1912. Railway companies are placing large orders for 
onstruction material, particularly in the lumber line. 
Bounteous crops of 1912 will be effective upon 1913, regard- 
less of crop conditions at that time. ‘There seems to be 
prosperity in every direction one looks, and this begets good 
times. 

As to the retail trade, all of the above is reflected in 
many instances in an exaggerated degree. In the industrial 
‘enters where certain lines are more prominent than others 
this is particularly true as, for instance, automobiles, rail- 
way cars. Stability of price will be a feature, conditioned 
only upon the discretion of the manufacturer in general. 
i:quilibrium as between supply and demand is evenly main- 
tained at present, and unless the bogey man of overproduc 
tion makes his appearance 1913 will be one of the best 
years any of us have seen in many decades. 

Tariff agitation, or tariff revision, has come to be thor 
oughly understood as being “purely a local issue,” as Gen. 
Ilancock once expressed it, so that politics will not have 
much to do with business conditions. 

ARTHUR L. HOLMEs, 


Arthur LL. Holmes Lumber & Fuel Co. 





ARTHUR L. HOLMES, DETROIT, MICH. : 
Head of the A. L. Holmes Lumber & Fuel Co 


LEADERS IN FINANCIAL TRADE OPTIMISTIC. 


(Continued from Page 34D.) 


questions will no doubt arise from time to time, more or less 
perplexing and irritating in their immediate effect, but to 
students of our history it must be clear that no problem has 
ever found our people unprepared for its solution, and in the 
end American good sense and patriotism have always been 
triumphant. GEORGE M. REYNOLDs, 
President Continental & Commercial National Bank. 


‘‘A Full Year of Prosperity.’’ 


PHILADELPHIA, Pa. 

Speaking from the experience of a large bank whose 
business keeps in touch with almost every active line in 
the United States, farmers excepted, I can say that the 
closing year has been a full year of prosperity. This does 
not mean that every single corporation, firm and individual 
has prospered. The like of that has never happened, nor 
does it mean that no mistakes in credit-giving have been 
made by banks and other money lenders. Losses in this 
way, however, have not figured above the average. The 
chief element of our ‘success, of course, is the super- 
abundance of our country’s returns from the soil. Agri 
culture, forestry, mining and manufacturing are our main 
stays, and they stand so strong as the dawn of the New 
Year approaches that we may indulge the brightest of 
expectation of a happy New Year if only our incoming 
national administration and Congress will impose no ob 
stacles born of political perversity or ignorance of true 
business principles, 

FRANCIS B. REEVES, 
President Girard National Bank. 


‘*Crop Yields Foundation of Prosperity.’’ 


CHICAGO. 

I look for good business in 1913. Enormous crops of 
some cereals and abundant crops of others have prevailed 
throughout the country from the northern to the southern 
boundaries and from the Atlantic to the Pacific coast. 
These big crop yields are the foundation of prosperity. 
which not only ought to continue throughout 19138, but for 
months longer. There may be some tariff revision enacted 
in Congress, but it will be along conservative lines, I think. 
and no one industry will be interfered with greatly. Almost 
every business man expects tariff tinkering, but I do not 
think that anything will be done that will prove destructive. 

Byron L. SMITH, 
President Northern Trust Co 


‘*‘Retail Business Has Been Good.’’ 
KANSAS Crry, Mo. 

Having been favored with a bountiful crop and a good 
fall season for marketing we feel that our territory is in 
better condition than for several years. The outlook for 
next year is encouraging, and if political conditions do not 
disturb business from now on we feel that next year will 
be one of the best that we have had in recent years. The 
supply of money is plentiful; the demand is the same, and 
there are few industries in this locality that have not had 
a satisfactory business, at least the last six months. 

The retail business has been very good although our 
merchants have made some complaint, especially those 
selling wearing apparel, because the season has not been 
favorable. We have had very little adverse weather up to 
this time. 

All things being considered, we are looking for continued 
prosperity. 

J. W. Perry, 
President Southwest National Bank of Commerce. 


‘*‘The Demagog and the Advertising Lawyer.’’ 


Sr. Lours, Mo. 

The business outlook for 1918 promises to be only fair, 
for the reason that until the expected extra session of Con- 
gress is adjourned those controlling the purchasing power 
of the country will naturally be conservative for fear of 
drastic action by Congress on tariff revision. Personally, I 
believe this fear is greatly exaggerated, I have every con- 
fidence in the wisdom of the newly elected Congress, and 
believe any revision of the tariff it makes will be safe and 
sane and will protect the labor, industries and commerce 
of the country. 

It seems that attacks upon corporations are waning and 
it is to be hoped this lull will continue for a few years at 
least. If renewed, it will save the energy of the pro- 
moters of great industries and enterprises and arrest the 
progress of the commerce of the country; which result will 
be felt for years to come. 

Attacks upon railroads and revision of rates downward 
must cease or there will be a revision of wages downward. 
and a revision of wages under existing conditions would 
mean strikes, boycotts, with the usual attendant disasters. 

The incoming President and incoming Congress are con- 
fronted with grave responsibilities. As they legislate wisely. 
so will the country continue to be placid and prosperous. If 
they carry out the behests of the demagog and the adver- 
tising lawyer seeking to enter politics through cheap notori- 
ety, they will seriously threaten the prosperity of the Nation 
and do untold injury to the masses of the people. Per 
sonally, I have every confidence in the integrity of the 


incoming administration, and firmly believe that the leaders 
of the great Democratic party will prohibit the enactment of 
any drastic legislation at the present or at the extra session 
of Congress. 
Festus J. WabDkE, 
American Title & Trust Co. 





‘‘An Active Year Without Any Great Expansion.*’ 


MINNEAPOLIS, MINN. 
Conditions throughout the Northwestern States seem to 
be most favorable for a continuance of better than an aver- 
age volume of business the coming year. While the money 
returned to the producer has not been as great as was at 
one time expected it has been well distributed and nearly 
every section will have its share. The favorable weather 
of the last two months has aided very materially in moving 
the. crop and preparing the soil for another season. 
3usiness for the last six months has been good in all 
lines. The wholesale interests report larger orders and 
fair collections. The grain commission people are having 
a heavy business and the flour mills are all running full 
capacity. The iron ore output will be large. 
We feel that this territory has been favored and look for 
an active year ahead without any great expansion. 
F. M. PRINCE, 
President First National Bank. 


‘*Outlook Never Better.’’ 


CLEVELAND, OHIO. 

In this section of the country the business outlook was 
never any better, and provided we have no political dis- 
turbances the coming year should be exceedingly prosperous. 

G. A. GARRETSON, 
President The Bank of Commerce. 


**Can Count on Good Year.’’ 


St. Louris, Mo. 

The outlook for 1913 seems to me to be good. With the 
harvesting and sale of a bounteous crop throughout the 
United States we should have an active trade along mercan- 
tile lines and a large measure of prosperity. 

Demand for money for legitimate purposes is good, th« 
people seem to have confidence in the outlook, and all things 
considered I think we can count on a good year. 

B. F. EDWARDs, 
President National Bank of Commerce. 





Profits in Raising Live Stock. 


CHICAGO. 

Those who have closely followed the live stock market 
appreciate that the live stock industry is gradually under- 
going an economic evolution which eventually must narrow 
materially the present great difference in the ratio of 
production to increased population. In the last few years 
the live stock industry has suffered some severe setbacks 
with the result that the demand has kept far ahead of the 
supply. As a result some record prices have been paid at 
the Chicago stockyards for stock in the year just closed. 

Official records show clearly that the live stock receipts 
have fallen off materially. Census reports show our popu- 
lation has greatly increased. As such figures may easily 
be obtained upon request, they will be eliminated from this 
statement. 

There has been considerable discussion on every hand 
concerning high prices demanded for meats of all kinds. At 
first, perhaps, the discussion was biased and based upon 
effects rather than causes. After the heat of the first 
discussions had been again supplanted by reason there 
arose from this maelstrom of oratory and printer's ink a 
better and more thorough understanding among the farm- 
ers, the packers, and the consumers. It was generally con- 
ceded that there was some cause for existing conditions. 
All concerned joined hands and undertook to make an 
analysis unbiased and unprejudiced by impassioned par- 
tisans to determine the fundamental and underlying causes 
for existing prices. 

In a short time the atmosphere began to clarify. Facts 
revealed themselves. Apparent causes were so plain when 
all were marshaled that even skeptics were forced to view 
the situation in its true light. A number of causes were 
found. The first important cause noted was the division of 
big cattle ranches of the West and Southwest into small 
farms. 

It was agreed at the outset that few if any persons of 
even less than ordinary intelligence were unaware of the 
work done by our Government in dividing into small farms 
the vast western and southwestern ranches whence came 
most of the live stock supply. 

The farmer who owned 80 or 160 and more acres of land 
had given most of his attention to grain and dairying. The 
suddenness of the change to the new order revealed to him 
the unlimited possibilities of raising live stock at big profits 
on his farm. At first he was skeptical, and only slightly 
increased his herds. As profits piled up the farmer realized 
that it did not take an acre of land for a steer. Instead, 
he learned that by intelligent study of methods of feeding 
he could make more money out of his grain by feeding it 
to his stock. Now scores of 80- and 160-acre farms have 
good sized herds, and farmers’ sons and daughters in col- 
lege, automobiles, comfortable and commodious homes, at- 
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We want to sell as follows :— 
QUARTERED WHITE OAK. 


















4-4 1s and 2s. - - 7 cars. 
4-4No.1Common, - -  8cars. 
5-4 1s and 2s, - - - 2 cars. 
5-410” andwider, - -  Ilcar. 
6-4 1s and 2s, a 1 car. 
6-4 10” and wider, . . 1 car. 


PLAIN RED OAK. 
4-4 1s and 2s, - - 5 cars. 
44No.1Common, - - 10cars, 
5-4 1s and 2s 16” and wider. 1 car. 
5-4 Step Stock 11” and wider, 2 cars. 
8-4 1s and 2s, - - 5. 


cars. 
POPLAR. 
4-4 Panel and wide 
No. 1 21” to 39”, - 3cars. 


Band Sawed Tennessee Stock. 





G.H. Evans Lumber Company 


CHATTANOOGA, TENN. 
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Built Up Veneer 


GUM AND COTTONWOOD 


PANELS 
DRAWER BOTTOMS 
COUCH BOTTOMS 


— ALSO — 


Three Ply Packing Boxes 


SEND US YOUR 
SPECIFICATIONS. 
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Anderson-Tully Company 
MEMPHIS, TENN. 


























GEO. D. EMERY COMPANY 


importers and Manufacturers 


MAHOGANY and 
SPANISH CEDAR 


17 W. 42nd Street, NEW YORK CITY. 








- 


2 Cars 4-4 1s & 2s Qtd. Red Oak. 

4 “ 4-4 1s & 2s Plain Red Oak. 

2 “ 4-4 No. 1 Com. Plain Red Oak. 
2 “ 4-4 1s & 2s Plain White Oak. 

4 “ 4-4 No. 1 Com. Qtd. White Oak. 
20 “ 4-4 Com. & Bet. Red Gum. 


STEWART - GREER LUMBER CO. 


MILLS ! Mangham, La. Sales Office, Pierce Bldg., 
| Henderson Mounds, Mo. ST. LOUIS, MO 











OAK FLOORING 


Matched 
End 
Hollow 


Backed 
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C. Crane & Company 


CINCINNATI, OHIO 
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Interior Finish 
Moulding and 


Flooring 


Also a complete stock 


of well manufactured 


Hemlock 
Lumber 








Let us know your needs 
and we'll quote on eith- 
er regular or specially 
cut stock. 

We can ship promptly 
and insure satisfaction. 


North Western 
Lumber Co. 


STANLEY, : WISCONSIN 





Bradley, Miller & Company’ 
BAY CITY, MICH. (Station A) 
We Solicit your Inquiries for 
Mouldings 
White Pine Lumber 
Kiln Dried Maple Flooring 


K. D. Window and Door Frames 
Dimension Shingles and Box Shooks 


INIT 


PITTSBURGH 
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/PATTERN LUMBER. 
“Soft Cork Pine Kind’’ 


We have large quantities any thickness 
in stock and can ship in 48 hours. 
LET US EXPLAIN OUR STOCK 
WESTERN LUMBER COMPANY 
Oliver Building, PITTSBURGH, PA. 



































West Penn Lumber Co. 


Wholesale Lumber 


WHITE PINE YELLOW PINE 
HEMLOCK HARDWOODS 
PITTSBURGH, PA. 
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test to the wisdom of keeping plenty of stock on hand and 
marketing grain on the hoof. 

Here it might be well to take up the case of Oklahoma, 
destined to be one of the Nation's wealthiest States. What 
is true of Oklahoma in the crop and live stock situation 
as regards 1911 is true of many other States. Oklahoma 
staked her future on corn. There farms were stocked with 
well bred live stock, cattle thrived, and the swine increased 
in numbers. It appeared Oklahoma would have an over- 
flowing measure of prosperity. The rain failed to come in 
time and crops failed. 

There being no feed on the farms, farmers feared their 
stock would die of starvation. Many put their stock on 
short rations, and later shipped it to an overcrowded and 
low market. After farmers paid the interest on notes or 
premiums for an extension of credit they took stock and 
sought for a reason. The answer came to them in the year 
just closed, when they saw the high prices paid for cattle 
fed by farmers who had realized the value of carrying over 
feed from year to year, using silos to great advantage, in- 
stead of rushing it off to market immediately after harvest. 
These conditions cost railroads, packers, bankers, farmers 
and the public millions of dollars. 

Agriculture being the basis of the prosperity of the Na- 
tion, it is essential that profitable crops be raised each and 
every year. Live stock raising is necessary to maintain a 
balance on the farm; to return elements absorbed by zrow- 
ing crops, necessary to productive soil. Grain marketed on 
the hoof is the profitable method of disposing of it. The 
farmer must learn that it is wiser to carry over grain from 
year to year for feed and to keep stock coming «long. 
Silos are as essential to live stock farms as to dairying 
farms. 

Investigation showed that farmers in many cases failed 
to make the close study necessary to determine what crops 
would profitably grow. Each of these problems is a big 
one and each must be solved. The farmer is not left to 
work out his own solution. Government agents constantly 
traveling through the country are pointing the way to 
more and better crops and live stock. In Oklahoma these 
problems are being worked out on a grand scale. 

EDWARD Morris, 
President Morris & Co. 


Outlook in Mill Equipment Line. 

MILWAUKEB, WIS. 
Business in the line of sawmill and power and electrical 
machinery improved greatly during the latter part of 1912, 
and the outlook for the coming year is very encouraging. 
Business may be retarded somewhat during the change of 
administration, but we believe on the whole it will continue 

to increase in volume. 
ALLIS-CHALMERS Co., 
By C. A. Tupper. 


‘*Barly Part of 1913.°’ 


MISHAWAKA, IND. 

Looking forward into the early part of 1913, we see a 
continuance of the comfortable business condition, due 
largely to supplying the normal requirements of 100,000,000 
people. ‘To anticipate a boom is to do so without founda- 
tion, notwithstanding the fact that retail stocks in all 
lines are low, excepting as purchases for the future have 
been made to take advantage of old contracts and to hedge 
against new increased prices. 

We doubt if large stocks of merchandise will be purchased 
until there has been some readjustment in conditions. 
Large industrial undertakings are not much in evidence, 
although there are many specifications existing that will 
be considered “after the first of the year.” 

Internal economies, elimination of waste, and lost motion, 
both in production and distribution, will have much to do 
with the net profits of the near future. A seasonable win- 
ter will also have a good effect on the business of 1913. 
Cold weather goods are not now selling as well as had 
been expected. We see no boom in large undertaking; we 
believe we see a good activity in staples and construction 


work, 
M. W. MIX, 
President Dodge Manufacturing Co. and National Veneer 
Products Co. 


No Occasion for Alarm. 
CHICAGO. 

The grain trade in 1912, while not the most prosperous 
in its history, enjoyed healthy normal activity and with the 
exception of a spasmodic flurry in the early spring, due to 
reputed general disaster in the winter wheat States, reason- 
ably steady prices prevailed throughout the year. Changes 
in price levels did occur from day to day and from month 
to month, but they took place so gradually and sympa- 
thetically with general economic conditions and nothing ap- 
proaching a panic in the market was experienced. 

In looking forward I can see nothing that would be 
occasion for alarm among business men in the new year. 
Business may slow down a bit during the first few months, 
but history shows that business men always hesitate when 
any change in party control occurs due not so much to appre 
hension as to uncertainty. 


Certainly we have today the greatest bulwark of real 
national prosperity—-mammoth crops. The latest Govern- 


ment estimates place the value of the farm wealth produced 
during 1912 at $9,000,000,000, which is nearly a billion 
dollars more than any previous year in the history of the 
country. The crop of all foodstuffs excepting wheat reached 
high-water mark of production. While a low range of 
prices prevailed for the producers the greater production 
went far to compensate them. The farmers today as a class 
are the most prosperous and most independent we have. I] 
can not see that the country is in any immediate danger of 
serious -business decline when the farmers in 1912 harvested 
crops that gave them a buying power of $9,000,000,000. 
The condition of the country today is fundamentally sound 
FRANK M. Buncn, 
President Chicago Board of Trade. 


From the Point of View of the Express Companies. 


New York Ciry. 

In response to inquiry for an expression from the under- 
signed as to trade conditions and prospects from the point 
of view of the express companies, gpeongd that of 
Wells Fargo & Co., beg to state that have just returned 
from an inspection trip over our contract lines of approxi 
mately 10,000 miles, in which I have visited the Northwest, 
Pacific coast and Southwest. Throughout all of those 
sections business conditions were most encouraging and there 
was, almost without exception, a feeling of satisfaction with 
respect to present business conditions and of encouragement 
as to the outlook. 

I was especially impressed with the spirit of optimism 
which prevailed on the Pacific coast, and through the meet- 
ing of a large number of business men in that territory I 
gained the impression that there was a looking forward 
to the receiving of great benefit in that section in con- 
nection with the Panama Exposition and for which large 
preparations are already being made. 

I was particularly impressed with what seemed to me 
to be a growing spirit of cooperation as between the trans- 
portation companies and the people in that section. An 
attitude of growing appreciation on the part of the latter 
of the importance of railroad growth and extension, as an 
essential to the development of the country and of dispo- 
sition on the part of the transportation interests to do 
everything in their power to furnish the facilities necessary 
to properly handle the business of the present and to pre- 
part for future development was apparent everywhere. 

So far as our own concern is concerned we had the 
largest express traffic in October in our history and Novem- 
ber returns thus far received indicate that the volume of 
business for that month was well maintained. Reports 






are not yet complete with 
but the indications are it was the heaviest we have ever had. 
The spirit of our management is that of a desire to give 


respect to our holiday traftic 


to the public the best possible service and to win the 
approval of our patrons in giving them their money’s wort) 
not only in facilities and expedition but in courtesy and 
consideration. We believe that there is a more intimat: 
relation of the express business to the public than exist: 
in any other field of transportation. 

During my recent inspection trip I sought every oppor 
tunity to meet all classes of our employees and to impres; 
upon them that this close relation of the express compan: 
with the public was at once the company’s largest respon 
sibility as well as its greatest opportunity, and that i 
through our 25,000 employees, scattered all over the coun 
try, we exemplified this spirit through efficient service, cour 
tesy and consideration, particularly in case of complaint 
it would be our largest possible asset in securing that publi 
favor and good will which are so pcan’ f to the com 
pany’s usefulness and welfare as an essential factor of ou 
commercial life, 

B. D. CALDWELL, 
President, Wells, Fargo & Co. 


‘*Unexampled Prosperity in Steel Business.’’ 


CHICAGO. 

With regard to business conditions at this time we fin 
them very much better than a year ago—probably to th 
extent of an increase of 50 per cent. Our production, how 
ever, during 1912 does not show this increase as we manage 
to keep fairly well occupied during 1911. We are now 
running at full capacity and have enough business on our 
books to last us beyond July of this year. 

Prices during the latter part of 1911 and the early part 
of 1912 were abnormally low; everything considered, th« 
lowest in the history of the steel business. The demand for 
steel during the last six to eight months has had the effect 
of restoring prices to a legitimate basis arid steel manufac 
turers, after all of the old Yow-priced business has been taken 
eare of will be in a fairly prosperous condition. 

Collections are satisfactory and we see no cloud in the 
sky in that direction. Our losses from bad accounts during 
1912 have been nominal; hardly worth considering. 

The labor supply was inadequate during the summer 
months but is much better now and we attribute this to 
men returning from the farms and railroad building opera 
tions for steady winter work. 

All indications point to the year 1913 as being of un- 
exampled prosperity in the steel business. 

We are adding 50 per cent to our productive capacity by 
building four 60-ton open-hearth furnaces, which will be in 
full operation before next July. Beyond increasing the out- 
put of the mills we now have, by our ability to give them 
more steel, we are building a 90-inch plate mill to help take 
care of the demands in this territory for that material. 

3. H. JONES, 
Vice President Inland Steel Co. 





‘*Fundamental Conditions Good.’’ 
CHICAGO. 

The business of the country in 19138 I believe will be 
greater in volume than has been that of 1912. With evi- 
dence upon the one hand that important national issues will 
be handled conservatively and wisely and, upon the other 
hand, the tangible fact of a $10,000,000,000 crop, I look 
forward to the new year with unqualified optimism. I be 
lieve it will be a year of commercial development and pros- 
verity. 
tegarding the problem of the tariff, which has so inti 
mate a relation to many lines of industry, I believe there is 
no reason to fear any action by Congress under the new 
national administration that will be detrimental to the com- 
mercial welfare of the country. The statements of President- 
elect Wilson give assurance that any revision of the tariff 
undertaken at this time will be sane and conservative. 

The fundamental business conditions of the country are 
good. I see every reason to expect that we will continue 
to go ahead. In our line of business, 1912 has been a better 
year than its predessors and I expect that 1913 will be bet- 
ter than 1912. HowarD ELTING, 

Adams & Elting Co. 

{Mr. Elting is president-elect of the Chicago Association 

of Commerce.—Editors. } 


Prosperity Should Continue Indefinitely. 
PITTSBURGH, Pa. 

In my opinion the present revival of business was started 
primarily by the railroads who began to buy equipment and 
railway supplies in March and April of last year, which 
purchases had been so long delayed that they could not 
be delayed any longer and which were large enough to fill 
the steel mills with business, and later by the great impetus 
given movement by the record breaking crops. These two 
conditions alone are suflicient to carry the present movement 
on well into, if not through, next year; and in fact, it should 
continue indefinitely unless some serious blunder is made 
by enacting drastic legislation which will seriously cripple 
the country. 

W. L. CLAUSE, 
President Pittsburgh Plate Glass Co. 





Much Depends on Prospective Tariff Legislation. 


MINNEAPOLIS, MINN. 
The business outlook for 1913 contains all the elements 
of unusual prosperity for the Northwest unless tariff tink- 
ering by the incoming Government should interfere. The 
Northwest has harvested the greatest crop in its history, 
or at least in the last 20 years, and careful calculation 
of farm values shows that in spite of the lower prices which 
farmers are now securing the total farm value of the crops 
this year in Minnesota and the Dakotas amounts to several 
million dollars more than the crops of last year at their 
higher prices. This is, of course, because of the excess 
quantities produced by the farmers. The Minneapolis 
grain market, for example, has already received more than 
double the amount of grain this year up to December 20 

than it received last year in the corresponding period. 
There has been one peculiar feature of the situation which 
is likely to mislead the casual observer, and that is that the 
farmers have not yet begun their trading as they usually 
have done in the fall. This is easily explained and is very 
significant. It is due to two facts; first, the enormous 
crops requiring an extraordinary amount of field work; 
second, the ideal fall and early winter weather which has 
permitted the farmers to work in their fields later in the sea- 
son than usual. The combination of the needs in the field 
and the opportunity of supplying that needed labor has 
caused the farmer to delay his purchasing while he was 
really putting himself into a stronger position to purchase 
than ever. We look for an immense trade during the rest 
of the winter and the spring, and this prospect can not 
possibly be interfered with unless Congress deliberately sets 
out to close the mills and open the soup houses through 

demoralizing tariff legislation. 

P. V. COLLINS, 

President P. V. Collins Publishing Co. 


NEXT WEEK’S ISSUE 


Will contain much additional infor- 
mation, illuminating the outlook for 
1913 in other important industries. 


WATCH FOR IT! 
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IN THE EAST TEXAS LUMBER CENTER. 


Realignment of Forces Made in Preparation for 
Splendid Business Year—Orders in Hand and Future 
Demand Will Tax Mills. 

Houston, T'Ex., Dec. 30.—Unless unfavorable weather 
onditions should prevent,- within the next few days 
ractically every lumber manufacturing plant in the 
'exas-Louisiana yellow pine district will be in opera- 
ion after having been idle during the holidays for from 
me week to fifteen days, during which time millwrights 
nd mechanics have made repairs and alterations and 
laced the plants in condition for a long and busy sea- 
son. It is confidently expected that demand early in 
he new year, together with the plethoric condition of 
der files, will give the mills all the cutting they can 
iandle for many months. 

Should the rains that have fallen almost incessantly 
luring the last fortnight continue, manufacturers will 
face a situation similar to that which caused them so 
much delay and loss last year. Should the weather be 
propitious, however, as much lumber will be manufac- 
tured as the mills are capable of turning out. 

Among the most important deals affecting this imme 
diate territory of which announcement has been made 
is that by which the Kirby Lumber Co., of Houston, has 
contracted to handle the entire output of the Miller- 
Link Lumber Co., of Orange, after January 1. For 
the last two years the yard stock output of the Miller- 
Link Lumber Co. has been sold through the Continental 
Lumber Co., of Houston, the export output being handled 
direct by the company. The Miller-Link Lumber Co. 
has one of the best sawmill plants in Texas, turning out 
50,000,000 feet annually, and is admirably situated for 
catering to the export trade, while it has built up a 
splendid reputation for turning out the highest grade 
flooring, ceiling and finish on the market. 

The McMurray Lumber Co., of Houston, operating a 
large retail yard in this city and a line of yards in the 
Southwest, announces some changes in its personnel for 
the first of the year also. Fred E. Hailey, manager of 
the Houston yard, has resigned to become president of 
the Marlin Lumber Co., of Marlin, Tex. Mr. Hailey will 
be succeeded as manager of the McMurray Lumber Co.’s 
Houston yard by Henry Sauer, who has been for some 
time assistant manager of the Jesse H. Jones Lumber 
Co.’s yards in Houston and who is one of the best 
posted and most popular lumbermen in the retail trade 
in this section. W. A. Wadley, who has been district 
manager for the McMurray Lumber Co., with headquar- 
ters at San Benito, has removed to Houston to become 
first assistant and next in authority to Thomas C. 
Spencer, vice president and general manager. The Me 
Murray Lumber Co. is planning a considerable expansion 
of its operations for the new year. 

Thomas W. Blake, who for the last year has been 
assistant sales manager of the South Texas Lumber Co., 
has succeeded Harold Woodhead as sales manager. He 
will be assisted by D. E. Simmons, who has been connected 
with the sales department for some time. Mr. Woodhead 
has gone to Kansas City to perfect arrangements for 
beginning his connection with the Employers’ Indemnity 
Exchange, an insurance organization of that city. 

F. H. Farwell, assistant general manager of the 
Lutcher & Moore Lumber Co., of Orange, spent a day in 
Houston recently purchasing a complete equipment of 
furniture and supplies for the temporary offices of that 
company being fitted up in the Stark building at Orange, 
following the total destruction by fire of the company’s 
general office building and its contents. The contents 
of the big vaults were found uninjured after the fire. 
The office of the Lutcher & Moore Lumber Co., at 
Orange, was one of the unique office buildings in the 
South. The building was circular, all offices opening 
into the main rotunda, and was built from plans spe 
cially designed by the late Henry J. Lutcher. Only 
native woods, manufactured in the company’s plant at 
Orange, were used in the construction of the office and 
these were treated in various ways so as to give a prac 
tical demonstration of just what could be done with them 
in the way of interior decoration. Curly pine, one of 
the most beautiful of woods, largely predominated in the 
interior finish, while cypress, oak, gum and other native 
woods were used to advantage. Mr. Farwell stated that 
while a new office building is being erected on the site 
of the old the business of the company will go on with 
out interruption. 

George N. Austin, jr., of the Chicago office of the Kirby 
Lumber Co., spent the Christmas holidays with his sister. 
Mrs. R. Higgins, in Houston, returning to Chicago 
January 1. Mr. Austin formerly was connected with the 


general offices of the company in Houston, but was trans- 
ferred to the Chicago office about two years ago. E 

W. L. Anderson, of Fort Worth, and C. A. Davis, of San 
Antonio, visited in Houston recently, en route to Orange, to 
attend the annual meeting of the sales force of the Lutcher 
& Moore Lumber Co. They stated that conditions in their 
territory are good and they look forward to a record year 
in 

W. M. White, sales manager of the Palmetto Lumber Co.. 
of Oakhurst, was in Houston for a couple of days during 
Christmas week. Like all other lumbermen in this territory, 
Mr. White is counting on a record business during the new 
year. 





A BIG EAST TEXAS MILL POINT. 
BEAUMONT, TEX., Dec. 30.—The approaching end of 
the year finds no material let-up in the trade, and re- 
ports tend to show that such a condition will hold good 
for 1913, which is expected to be a banner year in the 
lumber industry. The building situation is holding up 
well, and the farmers are expected to do considerable 


amount of building during 1913. A considerable amount 
of trade in sash and doors is being carried on. The de- 
mand from the railroads and car building concerns for 
building material is excellent. The export demand is 
satisfactory and is expected to continue. 





FROM* THE SABINE RIVER MILLS. 

ORANGE, TEX., Dec. 30.—All previous records have 
been broken by the continuation of the demand for all 
kinds of lumber throughout the holidays. The Miller- 
Link Lumber Co.’s planing mill resumed operation on 
the day after Christmas. The export contracts demand- 
ing attention of the Lutcher-Moore Lumber Co. caused 
it to start its plants in operation this morning instead 
of waiting until after the first of the new year. 

Capt. A. L. Boynton and J. D. Ford, well-known saw- 
mill operators, connected with the Miller-Vidor Lumber 
Co., were here last week from Logtown, possibly to look 
after the matter of establishing a mill on the site where 
the Orange Saw Mill Co.’s mill burned a few years ago, 
as Capt. Boynton was here recently and talked very 
favorably regarding the proposition. 





IN THE MIDDLE MISSISSIPPI VALLEY. 


Sr. Louis, Mo., Dee. 30.—Never before in the history 
of the yellow pine industry has a new year been ushered 
in with such encouraging prospects as 1913, now upon 
the threshold. The lumbermen of St. Louis are alive 
to the possibilities before them, and they have cleared 
their decks for the biggest business battle that they have 
ever waged. As stated in these columns last week, the 
year just drawing to a close in many respects has been 
the most trying in the history of the business, but at 
this, the last of the eleventh hour of 1912, it is patent 
that the distressing conditions that prevailed throughout 
the better part of the last 12 months have created the 
very condition which makes the coming year so hopeful. 
There are shortages of stock everywhere, with a demand 
so heavy that a large trade volume at top notch prices 
all next year seems to be inevitable. The sawmills are 
in most part shut down this week for their annual holi- 
day repairs and inventory. Realizing the long, hard 
pull before them next year, the millmen are making all 
the improvements possible in their plants, and it is evi- 
dent that the coming year will see greater machinery pur- 
chases than have ever been made in a twelvemonth before. 





IN THE MISSOURI-KANSAS DISTRICT. 


Kansas City, Mo., Dee. 30.—An unusually dull week 
has passed without in the least depressing lumbermen 
in this section. While the business done has not been 
large it was of a character that convinced dealers that 
a brisk season is in immediate prospect. Inquiries for 
sizable orders of yard stock are common, with no tend- 
ency to shade the market even in this lull. The Long- 
Bell Lumber Co., for instance, reports that it finds no 
soft places for the orders it would like to get in for its 
yards and it is in the market for large orders, too. 

The sales manager for one of the big southern pine 
concerns, discussing the outlook, said: 

I have never known yard stocks to be so low, and this is 
true of the mills also, to a large extent. One retailer 
recently asked us to hurry a car of lath he had ordered as he 
already had sold it three times. He was doing just what 
many of the retailers in this section have been doing, order- 
ing only what he absolutely knew he could sell and taking 
no chance on a fall of the market. And now, with the yard 
men out of lumber and pushing for new stock and the mills 
with badly broken lines and all of that in the face of what 
gives every promise of being an active building season, there 
is no chance that I can see for anything except strong prices 
and a big business. I do not know of any year that has 
opened with equal promise so far as the manufacturer and 
wholesaler are concerned. 

The year just ending has been a big one for building. 
The prosperity of full granaries will be even more felt, 
so far as the lumber business is concerned, next spring, 
for many farmers did not have opportunity to do their 
building after crops were converted into cash last fall. 
Kansas City real estate men figure on a bigger building 
business than ever in Kansas City. The near completion 
of the union passenger station means the remodeling of 
many old structures, as well as the erection of many 
in that vicinity. And, with a very successful farming 
year just closed, farmers are rejoicing over the pros- 
pects for a good crop of winter wheat next season. The 
condition of the growing crop is excellent. 

When B. F. Moore, of the Logan-Moore Lumber Co., and 
Mrs. Moore returned from a holiday trip to Butler, Mo., 
they found that their residence at 3923 Warwick Boulevard, 
had been broken into and ransacked. This is the third time 
in the last three years that Mr. Moore's house has been 
robbed. 

J. R. Moorehead, of Lexington, secretary of the National 
Federation of Retail Merchants, was in Kansas City today 
on business connected with the federation. He will return 
for the Southwestern Lumbermen’s Association convention 
January 22 to 24 

Joseph W. Deal, assistant manager of the retail depart- 
ment of the Long-Bell Lumber Co., has gone to Wichita, 
Kans., on a business trip. 


A. L. Parkinson, of Wagoner, Okla., president of the 
Southwestern Lumbermen’s Association, is in Kansas City on 
business connected with the lumbermen’s convention in 
January. 

O. BE. Woods, of Oswego, Kans., was a Kansas City visitor 
this week on his way home from a trip to Denver. 

F. D. Bolman, of Leavenworth, Kans., was in this city 
today on association business. 

Jack Diamond, of Cleveland, Ohio, representing the Mis- 
souri Lumber & Land Exchange Co, was at the head offices 
of the company here this week. 


PITTSBURGH 


We have for 
Quick Sale 
400,000 Ft. 


8-4 Sound Wormy 


Chestnut 


Tennessee Soft Chestnut 
good widths and lengths. 











Detailed list and prices upon request. 


Babcock Lumber Co. 


E. V' Babeock: & Co. Pittsburgh, Pa. 











TIMBER / 
TIES | 


 ~LeT us 
QUOTE You 
PRICES 


| ame GERMAIN COMPANY 


PITTSBURGH, PA. 




















“soc White Pine 


30 M ft. 2x10 No. 2 Com. 40 M ft. 2x12 No. 2 Com. } 


100 M ft. 1x 6 D. 100 M ft. 1x 8 D. 
80 M ft. 1x10 D. 100 M ft. 1x12 D. 


Inquiries given Prompt Attention. 


Wm. Schuette & Co., Inc., Pittsburgh, Pa. 

















FOREST LUMBER CO. 


Manufacturers and Wholesalers of 


White and Yellow Pine, Spruce, 
Hemlock and Hardwoods 


stress PITTSBURGH, PA. 


Konnarock, Va. 


North Carolina Pine 


WHITE PINE, POPLAR, HEMLOCK 
and SPRUCE, LATH and SHINGLES 


Our Stocks are complete and can give prompt service 


Willson Bros. Lumber Co. 


PITTSBURGH, PA. 

















GARLING &>° SPLANE 


WHOLESALE LUMBER 


PITTSBURGH, PENNA. 
WHITE PINE, VA. AND N.C. YELLOW PINE. 

















66 


AMERICAN LUMBERMAN 


JANUARY 4, 1913. 








W.VA. SPRUCE 








NEWS FROM THE HARDWOOD FIELD 








Pocahontas Lumber Company 


SPRUCE, HEMLOCK 
AND HARDWOODS 


Office: 
BROOKVILLE, PA. 








Mills: 
BURNER, W. VA. 





S. E. Slaymaker & Co. 


SPRUCE 
HARDWOODS 
HEMLOCK 


Fifth Avenue Bldg. . NEW YORK CITY 
MILLS: Cass, West Virginia. 


Office: 





— oe 


Franklin Bank Bldg., PHILADELPHIA. 
— Manufacturers and Wholesalers — 


W. Va. Spruce, White 


Pine and Hemlock 
Longand Shortleaf Pine and Hardwoods 





United States Spruce Lumber Company 
SPRUCE, HEMLOCK 
AND HARDWOODS 


Office and Mills - - MARION, VA. 








W. W. DEMPSEY 


Spruce, Hemlock and 
Hardwoods 


New York Office, General Office, 
No. 18 Broadway. JOHNSTOWN. PA. 





Hadentine Lumber Co., Inc. 
Office, CAMDEN, N. J. 


HARDWOODS | Will Saw 15,000,000 Feet 
and SPRUCE | Hemlock before April Ist. 
GET YOUR ORDERS IN EARLY 





Laurel River Lumber Company 


SPRUCE, HEMLOCK 
AND HARDWOODS 


JENNINGSTON, - WEST VIRGINIA, 





Tygarts River Lumber Company 
SPRUCE, HEMLOCK 
AND HARDWOODS 


Office and Mills, : MILL CREEK, W VA. 





GEORGE CRAIG & SONS 


Spruce, Hemlock 
and Hardwoods 


OFFICE, . PHILADELPHIA, PA, 





Cherry River Boom & Lumber Company 
SPRUCE, HEMLOCK and HARDWOODS 


Office, SCRANTON, PA. 
MILL3:— Richwood, Camden-on-Gauiey and Holcomb, W. Va. 














WITH THE MEMPHIS TRADE. 

MEMPHIS, TENN., Dee. 30.—Very heavy rains during 
the last week have interfered with the movement of 
lumber and logs as well as with the operation of the 
mills in this city and section. The weather has been 
the most unfavorable of the winter, and production of 
hardwood lumber has been restricted somewhat by the 
holidays. The unfavorable weather is not having as 
much effect upon logging operations as is customary, due 
to the fact that a liberal supply of timber was placed 
on the rights of way of the railroads before the bad 
weather came. Receipts of timber were not heavy at 
Memphis last week but a liberal run of logs is expected 
in the near future. Transportation conditions are bet- 
ter and indications are that the mills in this city and 
immediate territory will be able to operate steadily 
after the turn of the year. 

The year has been very satisfactory from the stand 
point of hardwood lumber manufacturers and distributers 


and is regarded by all of the lumbermen as the best 
year they have had since the panic of 1907. There 
have been some very trying problems with which to 


contend, including the flood in the Mississippi Valley in 
the spring, the withdrawal of through bills of lading by 
the western roads on export shipments of lumber, and 
the general shortage of cars. But production of hard 
wood lumber has been more steady and sales more liberal 
than have been witnessed for several years. 
The taking of inventories, now in progress, 
completed shortly after the first of the year. 
men have 


will be 
Lumber 
a considerable volume of business already on 
their books and they expect to begin the new year with 
greater activity than for several seasons past. Features 
of last season were the well-maintained state of prices 
and the fact that there has been no accumulation of 
lumber. 

A problem for the new year is that of securing lower 
insurance rates for Memphis. It is felt that present 
rates as given by the board companies are entirely too 
high and there is a great deal of talk regarding the use 
of companies which are not identified with the board. 
Much dissatisfaction is expressed over the fact that 
rates are so much higher than at Cairo and other points 
north of the Ohio and the lumbermen here are in that 
state of mind regarding this subject which may result 
in the loss of a great deal of lumber insurance by the 
board companies if they do not show a disposition to 
reduce rates somewhat or at least put Memphis on an 
equitable basis with other cities with which it has to 
compete in the handling of hardwood lumber. ‘This 
subject is being handled by the law and insurance com 
mittee of the Lumbermen’s Club, assisted by James F. 
Stark and John M. Pritchard, 





THE CUMBERLAND RIVER DISTRICT. 
NASHVILLE, TENN., Dec. 31.—The total value of build- 
ing permits issued here during 1912 was more than 
$300,000 in excess of the total for 1911. Yearly com- 
parisons from 1903 to 1912 inclusive show increases 
from $5,969,675.65 in 1908 to $10,651,758.43 in 1912, 
with the report for the last few days of 1912 not yet in; 
1911 has the record for the period included in the above. 
The lumber trade has a brief halt during holiday 
week. The tone of the market, however, continues 
healthy and shippers and manufacturers are all opti- 
mistic as to the outlook for 1913. Numerous inquiries 
have been received indicating a continued demand for 
the various grades of hardwoods. All the members of 
the trade here express gratification over the 1912 trade, 
which has equaled their best expectations and has prob- 
ably been the most prosperous, taking it as a whole, 

in the history of this market. 
The railroad demands continue 


strong and the ear 


companies are as active as usual. Box factories and 
planing mills were active right up to Christmas and 


the former were particularly good purchasers of the 
lower grades of hardwoods. 

Members of the Nashville Lumbermen’s Club are much 
disappointed because of the fact that it has been de- 
cided that the next meeting of the National Wholesale 
Lumber Dealers’ Association will be held in some eastern 
city. Strong efforts were made to secure this meeting 
for Nashville. Assurances have been received, however, 
that there is a probability of Nashville securing the 
1914 meeting. 





IN NORTHEASTERN TENNESSEE. 

BRISTOL, VA.-TENN., Dee. 31.—There is greater activity 
among the lumbermen of this section than for many 
months. Most of the mills are all running and numerous 
large new operations are being installed. Lumbermen 
report that the new year is starting off most auspiciously 
and indications are prices will continue to advance. 
Stocks are and this further tendency to 
stiffen prices. Buyers are more concerned over where 
to get their wants supplied than they are over the prices 
they will have to pay. 

Lumber shippers in this section report some difficulty 
in securing cars, although not as serious a shortage of 
cars as obtains in other lumber manufacturing sections. 


The Rk. E. Wood 


searce has a 


Lumber Co. is erecting a 
Fontana, N. C., and will soon have it ready to put into 
operation. The company has a large area of timberland in 
that section and will operate on a large scale. 

The Waynesville Lumber Co. has nearly completed its 
large band mill at Waynesville, N. C. O. H. Vial, formerly 
of this city and a well-known lumberman of this section, 
is at the head of the company and is personally directing 
the work. The company has purchased a tract of timber 
worth several hundred thousand dollars and has completed a 


band mill at 


line of railroad from its timberland to its mill at Waynes 


The Caroline Spruce Co. will shortly start its mill, now 
being completed in western North Carolina and located on 
the Black Mountain Railroad, near the Carolina, Clinchfield 
& Ohio. 





VALLEY METROPOLIS HARDWOOD NOTES. 

Sr. Louis, Mo., Dec. 30.—The hardwood men _ plan 
on doing a tremendous business next year. They feel 
justified in this belief on account of the remarkable 
strength of the market for this time of year, coupled 
With the exceedingly bright prospects for' 1913. The 
hardwood merchants here are rounding out a better year 
than they had hoped for at the beginning of the year. 
The troubles began with floods in the whole lower Mis 
sissippi Valley, with back-water inundating a large area 
of the producing territory, and wound up with a serious 
car shortage which is just beginning to become relieved. 

The close of the year finds a shortage of stocks at 
producing points, the stocks on hand that are dry 
being sold. The mills, liowever, are fairly well fixed 
for logs, although there is little or no chance for them 
to get ahead on stock on account of the unprecedented 
orders that are being received. Most of the local yard 
stocks are about complete. 

Real estate men declare there will be a tremendous 
amount of building in this city next year, while the 
inquiry from all sections of the country indicates that 
the demand from all sources will be heavy. The local 
dealers expect top-notch prices all year. 





QUEEN CITY TRADE FEATURES. 
CINCINNATI, OHIO, Dec. 30. 
that has prevailed so far this month reminds one of 
April and all indications are for a continuation of 
spring-like days. Lumber dealers, especially those oper 
ating yards, are thankful for such pleasant conditions 
under which to work and it has been of much _ benefit 
during the activity that prevails at all yards. Lumber 
is coming in much faster and dealers are getting a little 
ahead of the demand. Inquiries are numerous and cover 
nearly all items, many of them for quantities. All of 
the big consuming plants in this section are busy as can 
be and are well supplied with orders, thus insuring 
plenty of work for the next few weeks at least. 

Close observers returning from business trips all re 
port healthy condition and the general opinion is that 
there is not likely to be any interruption to the general 
good eondition of most lines of business. The lumber 
trade is certainly on a firm and substantial basis, the 
demand being excellent and the supply very light. At 
no point can it be said that there is an over-production 
of any kind of lumber and the southern millmen are in 
such an independent position as to be able to ask a 
fair price for their product; a position they have not 
heen in for the last few years. . Prices asked for hard 
woods are not excessive. They are reasonable and in 
line with the inereased cost of manufacture and a stiff 
advance in stumpage. 

The yellow pine and cypress dealers have just closed 
one of the best years in the history of the industry. 
Manufacturers, wholesalers and retailers all have done 
a large volume of business and made some money. Yard 
stocks and interior finish are still in much demand; al 
though the very late retailers have the 
smallest stocks for many years. There is much buying 
and wholesalers are obtaining good prices as the manu 
facturers are well supplied with orders and are not 
taking on any new business except at satisfactory prices. 
Next year is expected by all dealers to be really better 
than the year just closing. 


The remarkable weather 


season Is 


E. ©. Robinson, of Mowbray & Robinson, left a few days 
ago with Mrs. Robinson for the East and sails today from 
New York for South America. Mr. Robinson will take a 


long vacation and will stop at Panama. 
«. M. Clark, local representative of the Swann-Way Lumber 


Co., has been ill for a few days but is now back at his 
office feeling much better. THe reports business in a very 
satisfactory condition. 

W. A. Bennett, of Bennett & Wittee, has returned from a 


long business trip and reports business in a 


healthy condi 
tion. In all sections that he covered the 


wood-consuming 


plants were busy with plenty of work ahead and his trip 
was more than satisfactory. 
Will Stone, of the T. B. Stone Lumber Co., states that 


1912 made a record for his firm. There has been more busi- 


ness done under more satisfactory conditions than ever 
before, 
W. E. DeLaney, of the Kentucky Lumber Co., says that 


he is well pleased with results obtained in 1912. The com- 
pany has handled more lumber and accomplished more dur 
ing the year just closing than for several years. 

IIlarry R. Browne, who deals principally in yellow pine, 
says that this has been a big year for him. He has done 
an immense volume of business and at satisfactory prices 
but does not care to have to dig so hard another year to 
gather up enough stock with which to fill orders. 

At the big yard of the W. KE. Heyser Lumber Co., Mr. 
Ileyser said that the company’s business, especially in the 
Northwest, has been more than satisfactory and he, looks 
for a bigger year in 1918. 

The hardwood flooring plant of the M. B. Farrin Lumber 
Co. has been taxed to capacity all year and is carrying only 
light stocks at this time due to the very heavy demand. 
The flooring industry this year has netted excellent results 
and while the cost of rough lumber has been high the con- 
sumers do not hesitate to pay the necessary price for flooring. 





FROM THE BUCKEYE STATE CAPITAL. 

COLUMBUS, OHIO, Dee. 30.—Activity characterizes the 
lumber trade in Columbus and central Ohio despite the 
holiday period. The usual lull incidental on the closing 
of the year’s business and the taking of inventories is 
conspicuously absent this year and orders for both hard- 
woods and yellow pine are coming in fast. Prices on 
both divisions are strong and every change is towards 
higher levels. 
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The yard trade also is holding up well, due to the 
active building operations which have prevailed during 
the fall and early winter. The weather has been such 
that outside building could be carried on without trouble. 
The stocks in the hands of retailers are light. The only 
drawback is the car shortage. Some lumbermen report 
an improvement in the situation but this is believed to 
be only temporary. 


I’. Everson Powell, of the Powell Lumber Co., reports a 
good demand for lumber generally with a slight lull at this 
time which is usual. Prices rule about the same and stocks 
are still light. i 

Edward Giesy, of H. H. Giesy & Bros., reports a quiet 
market with prices holding up well. 

John R. Gobey, of the John R. Gobey & Co., says trade is 
good both in hardwoods and yellow pine with prices exceed- 
ingly strong and inclined to advance. 

Hi. R. Allen, of the H. R. Allen & Co., reports a strong 
demand for yellow pine with prices firm. 

H. M. Haywi: ird, of M. A. Hayward & Son, reports a good 
demand for all hardwoods with prices strong. 

Sales Manager W. B. Sisson, of the Sowers-Leach Lumber 
Co., reports a good demand for all grades and varieties for 
the time-of year. He believes the outlook is very bright. 
A reorganization of the concern has been made since the 
tragic death of J. K. Sowers, president and general manager, 
several months ago. Dan H. Sowers will be president; D. 8. 
Benbow, secret: treasurer and general manager and W. B. 
Sisson, sales manager. 

W. L. Whitacre, of the Whitacre Lumber Co., reports a 
good demand for yellow pine with prices remaining firm. 

Rt. Horton, central division sales manager for the 
W. M. Ritter Lumber Co., says trade is good. Orders for 
December were in excess of 600 cars, which is the largest 
December in the history of the company. The only trouble 
is scarcity of stocks or the volume of business would be even 
larger. 

H. D. Brasher, of the H. D. Brasher Lumber Co., says 
trade in yellow pine is good and the outlook bright. 









KENTUCKY HARDWOOD NOTES. 

LOUISVILLE, Ky., Dec. 31—Congressman A. O. Stan- 
ley has been making a trip up the Cumberland River, 
and is going to work in Congress for the improvement of 
the streams with locks and dams. 

T. A. Cumbie, of Bellwood, Ala., has written local 
stave men that he is preparing to begin operation on a 
hig tract of timber in that section and will make be- 
tween 50,000,000 and 75,000,000 slack barrel staves. 
Te is trying to contract with someone to take the output. 

J. E. Barton, the State forester, will be one of the 
delegates to the convention of the American Forestry 
Association in Washington January 8. Other delegates, 
who have been appointed by Gov. McCreary, will be 
J. N. Camden, Versailles; W. H. MeCoy, Covington, 
and J. H. Kastle, Lexington. ‘ 

W. B. Mathews & Co., of Maysville, Ky., have landed 
a contract with a tobacco warehouse company calling 
for the delivery of 2,000 tobacco hogsheads within 30 
days. 

A. R. Humbler & Son, of Somerset, Ky., have pur- 
chased a boundary of timber near Hazard, Ky. . and will 
set up mills and manufacture tight cooperage stock in 
the immediate future. 





IN CENTRAL ARKANSAS. 


LirtLeE Rock, ARK., Dec. 30.—For the first time during 
the present fall and winter season complaints are coming 
in from the smaller mills relative to road conditions and 
the difficulty in reaching the plants from the woods. 
Logging operations are almost suspended in some sec- 
tions. However, the larger mills with better equipment 
and tram roads are running on full time and have all 
the business they can handle. 

Local mills are running on entirely satisfactory 
schedules, and manufacturers express gratification at the 
outlook for the entire winter business. Demand is strong 
in all grades of building material. The continued opera- 
tions in railroad building support a good call for heavy 
timbers, while the steady development of every section of 
the State results in an excellent demand for general 
building stocks. 

The Gulf Cooperage Co., of Texarkana, has about con- 
cluded the work of rebuilding its dry kiln, which burned 
about two months ago at a loss of $15,000. 

The Griswold Cedar Factory, located at Cotter, last week 
shipped the first carload of cedar ever sent out of this State. 
It was shipped to a Chicago concern to be used for making 
cedar chests, ete. It is claimed to be the highest-priced car 
ot lumber ever shipped over the White River branch of the 
Iron Mountain. 





wt 


IN SOUTHWESTERN INDIANA. 


EVANSVILLE, IND., Jan. 2.—Business with the hardwood 
manufacturers has started off all right for the New Year 
and practieally all the large hardwood mills in this see- 
tion are being operated full time. Indications are that 
trade will remain active the balance of the month. Manu- 
facturers say they have plenty of logs on hand now and 
in some instances the supply will last until spring. Both 
orders and inquiries are coming in nicely and the outlook 
could not be more promising. 

The carriage and wagon factories in Evansville as 
well as the large plow factories are being operated full 
time and prospects are good for a fine trade all year. 
The last year was the best in a long time for the car- 
riage manufacturers of this section and a great many 
orders are now being received. 

The employees of the Evansville Sash & Door Co. recently 
presented A. C. Karges, manager of the company, _— a cut 
glass wine set. 'T he presentation speech was made by E. S. 
O'Hara and Mr. Karges responded in a short talk. Mr. 
Karges told the men that last year was the best in the his? 
tory of the company and he said this increased business was 


due largely to the good efforts that were put forth by the 
employees of the company to get new business. 





AT THE HOOSIER METROPOLIS. 
INDIANAPOLIS, IND., Dee. 30.—A committee of 22 local 
business men went to Milwaukee today to inspect the 
Coliseum in that city. The Indianapolis Chamber of 
Commerce has appointed a committee to raise $500,000 
for the erection of a Coliseum here. O. D. Haskett, of 


the Burnet-Lewis Lumber Co., is a member of the com- 
mittee. 

A permanent office has been opened in the Lombard 
Building in this city by the Indiana Manufacturers & 
Shippers’ Association and J. V. Zartman, secretary, 
will be in charge. The association will give its annual 
banquet at the Claypool Hotel, this city, on the evening 
of January 16. 

The Washington Hotel, a 17-story structure containing 
300 guest rooms, each with a private bath, was for- 
mally opened last Saturday evening. The hotel, with its 
furnishings, cost approximately $500,000. 

At the coming session of the Indiana legislature to 
convene next Monday, the Manufacturers’ Bureau of 
Indiana expects to urge the passage of a compulsory 
workmen’s compensation act and will also advocate State 
authorization of stock and mutual companies to carry 
industrial hazards, vocational training and industrial 
education. The bureau will also urge better inspection 
laws, believing that better protection for workmen from 
dangerous machinery will have a tendency to reduce lia- 
bility and accident insurance rates. 





WESTERN NEW YORK TRADE. 


BurraLo, N. Y., Dec. 31.—H. T. Kerr reports that 
the sawmills which are running in his interest at St. 
Marys, Pa., will start up January 2 and run for some 
time, mainly on hemlock, of which, with certain hard- 
woods, he has several million feet of logs skidded and 
ready to turn in at once. 

Scatcherd & Son report some hardwood sales, both 
here and at Memphis, but repeat that the export trade, 
in which they were so largely engaged at one time, is 
still at a standstill on account of high ocean freights. 
Rates out of Boston to Liverpool are now 18% cents a 
hundred, instead of 8 cents, as it was less than a year 
ago. The rate from New Orleans is more than it used 
to be all the way from Memphis. 

The Laycock Lumber Co. reports an unusual amount 
of orders for all sorts of heavy timber, including poles 
and the like, both in oak and yellow pine. The com- 
pany’s interests are mostly in Tennessee. 

The Standard Hardwood Lumber Co. is receiving 
stocks of oak and chestnut from the South and reports 
having had a very good trade during the last month. 


CANADIAN TRADE NEWS 














FROM THE CANADIAN CAPITAL. 


OTTAWA, OnT., Dec. 30.—The saving it would effect 
in the lumber industry in Ontario is one of the strongest 
reasons being advanced for the construction of the 
Georgian Bay Canal, the proposed waterway from Geor- 
gian Bay to Montreal, Que., for the start of work on 
which, it is understood, the estimates for next year to 
be brought down in Parliament will provide a consider- 
able sum of money. Much of the timber now floated 
requires two years to come down from the limits to the 
mills, besides which the direct losses are heavy. As an 
example of the waste involved it is estimated that on 
Lake Temiskaming alone there are at the present time 
anywhere from 1,000,000 to 3,000,000 derelict logs worth 
at a low estimate from $1 to $1.50 apiece on the av- 
erage. The completion of deep water navigation to Lake 
Temiskaming would obviate this waste. 

Seldom has the lumber trade in Ottawa and district 
been so active as it is now. Orders are plentiful with 
all the local concerns and as a result some are planning 
extensions. 

MeAuliffe & Davis have just closed a contract for 
1,500,000 feet of spruce to be delivered in the spring at 
a figure 10 per cent higher than that of last year. This 
represents the general trend of prices for 1913. 

That the trade of Canada has more than doubled dur- 
ing the last decade is shown by a report just issued by 
the Department of Trade and Commerce. The total 
trade of Canada for the 12 months ended September last 
amounted to $481,059,335. 

An order issued by the customs department forbids the 
importation of all kinds of trees with the bark on orig- 
inating in the New England States. An order from the 
New England forestry authorities stating that there is 
no danger from the gypsy moth will, however, admit the 
trees: if such order is attached to them. The regulations 


are to prevent the spread of the troublesome gypsy 
moth. 





FROM THE CANADIAN NORTHWEST. 


VANCOUVER, B. C., Jan. 2.—The year is opening with 
good prospects for the lumber industry. During Decem- 
ber many orders were shipped, though January orders 
were not received to a great degree. This was not un- 
expected. The immediate future, however, is very bright, 
for much building is expected all through the Prairie 


Provinces, while on the Coast it is expected that activity’ 


will continue. Building has been quite marked during 
recent months in Edmonton, even more so than in Cal- 
gary, which took first place for some time in Alberta. 

Logs are not particularly plentiful, though none of 
the mills complain of a shortage. Prices go as high as 
$13, rising from $6 according to grade. There is a short- 
age in the supply of shingle bolts, quotations being as 
high as $6 a cord. 

The demand for shingles has been very good of late, 
and a strong opening is looked for early in the year. 
With the cost of raw material steadily increasing, an ad- 
vance in the price of shingles is not unexpected, quota- 
tions being now at $2.20 a thousand. This is the highest 
the price has been for two or three years, and the out- 
look is that the figure will remain firm. 
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Sherman’s 
Pacific Coast Products. 


Idaho White Pine. 


Adirondack and Quebec 
Spruce. N 


Short and Longleaf Pine. 
i yours for the asking. 


A. Sherman Lumber Co. 
1 Madison Ave.” Potsdam, N. Y. 


White Pine 


Graves, Manbert, 
George & Company 


BUFFALO, NEW YORK 










































We Offer for 
Immediate Shipment 
at an Attractive Price: 





88,000’ 4-4 1s and 2s Red Gum. 
75,000’ 4-4 No. 1 Com. Red Gum. 
135,000’ 4-4 1s and 2s Red Gum. 
85,000’ 4-4 No.1 Com. Red Gum. 
lsand 2s will run 60% or better 
14-16’ lengths. 
Red averages 10” Sap 11”. 





Hamilton H. Salmon & Co. 


88 Wall Street, 71 South Street, 
NEW YORK CITY. BUFFALO,N.Y. 





NOOOSUAYPL 








—ASK US FOR— 


WEST VIRGINIA SPRUCE 


HARDWOODS. 
CANADA SPRUCE and PINE. 
SHINGLES and SIDING. 


~ Peale-Coryell Lumber Co. 


Rooms 871 and 873, 5th Ave. Bldg. NEW YORK CITY. 





: “TRANSFER BRAN) 
The Transfer Lumber & Shingle Co. (ie a 
NORTH TONAWANDA, N.Y. 


RED CEDAR SHINGLES AND BEVEL SIDING 
TRANSFER BRAND Extra Clears. 
100% clear, 90% vertical grain plump 5 to 2"(10" bunches) No sap, parauel edges 


|: CLEAR 











LUNHAM & MOORE 


OCEAN FREIGHT BROKERS 


Forwarding Agents. Marine Insurance. 
Produce Exchange, NEW YORK. 12 Great St., Helens, LONDON, ENG. 


Unexcelled facilities for negotiating O ean fide contracts and effect- 
ing quickest d h from We handle all classes of cargo, and 
have Special Department handling Export Lumber Shipment. 
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PHILADELPHIA 





We Give 
Quality and Service 


We Sell 


Spruce and Hemlock 
White Pine, Cypress 
Long and Short Leaf 
Yellow Pine and 
Hardwoods of all kinds. | 









THos. E. COALE LUMBER Co. 


































. § Franklin Bank Building, 
( { General Offices: { “pitti ADELPHIA, PA. } } 
ne B. W. CROSS, Mer. 





) 940-941 Oliver Bidg., Pittsburgh, Pa. 
Southern Representatives: 
CHAS. H. DARBY, Waycross, Ga. 


L. T. McDONNELL, 
New Orleans, La. 














FOR SALE 


POPLAR 
2000 ft. 4-4x24 to 30’’ Panel and No. 1. 
3000 ft. 4-4 Stained Saps. 
5000 ft. 4-4 Quartered Common & Bet. 
1000 ft. 5-4 1s and 2s. 


CHESTNUT 
14000 ft. 4-4 1s and 2s. 
19000 ft. 4-4 No. 1 Common. 
15000 ft. 4-4 Shop. 
3000 ft. 5-4 No. 1 Common. 
OAK 
12000 ft. 8-4x9’’ & up No. 2 Com. & Bet. 
24000 ft. No. 3 Common. 
16000 ft. No. 1 Common Quartered. 
12000 ft. 4-4 No. 2 Com. Quartered. 
MISCELLANEOUS 
12000 ft. 4-4 White Pine Log Run. 
3000 ft. 4-4 Cherry Log Run. 
2000 ft. 4-4 Butternut Log Run. 


Sales Agents of 
The Haddock-France Lumber Co. 


Monarch Lumber Co. 


| 15th and Market Sts., PHILADELPHIA, PA. a 








THE EMPIRE STATE 














‘MINGUS & RUTTER 


Oak, Poplar, Bass and Other 
Hardwoods, Hemlock, N.C. Pine 


— SPECIAL — 
Hemlock Boards and 2’’ and 3’’ Sizes 


PHILADELPHIA, 218 Franklin Bank Building. 

















FROM THE METROPOLITAN DISTRICT. 

New York, Dee. 30,—Trade continues active in most 
quarters but a holiday quiet prevails elsewhere and 
there is not the snap to trade that there was a month 
ago. No complaint is heard, however, because the little 
lull is giving wholesalers an opportunity to get a better 
view ot the situation than they could have some time 
ago. Stocks are still reported scarce at all mill points. 
The urgent local demand seems to have been pretty well 
eared for, but many yards and consumers have become 
so used to buying on a hand-to-mouth basis that they 
either like the idea or else for their own convenience 
are holding up orders until the last possible moment. 
This view is well taken because with very few exceptions 
whatever orders are placed are wanted filled almost im- 
mediately, and in many instances wholesalers are re- 
quested to trace their orders and see that shipment is 
not delayed. 

The stocks among local yards are much lower than 
usual for this period of the year and a number of man- 
agers have said that they would not buy beyond cur- 
rent needs until the inventories are more nearly com- 
pleted. Wherever this work has been started it is 
found that stocks are more badly broken than even the 
retailers themselves had figured upon and there seems 
to be no doubt but that the holiday season will be fol- 
lowed by some very active inquiries for early shipment. 

The building situation has been a very satisfactory 
one all through the year. While some sections of the 
market are dull now, as they should expect to be in 
the midwinter season, the year has seen many sub- 
stantial contracts placed and a great deal of work 
started. The boom tendeney has been absent this year 
but work has been going along slowly and conservatively 
with a great deal healthier market situation. The pros- 
pects for the spring of 1913 are good and already some 
good sized inquiries are being figured upon by retailers 
for placing early in the season. The Long Island trade 
now is very slow and dull but there are indications that 
the spring will open up actively. Northern New Jersey 
and Westchester County towns are doing nicely and 
very little complaint is heard from the yards in those 
sections. 

John N. Scatcherd, of Seateherd & Sen, Buffalo, N. Y., 
the well-known hardwood wholesalers, was in town last 
week and says there is a lull in the hardwood situation 
for the present. Stocks at mill points are decidedly 
searce but local buying is held up temporarily owing to 
inventorying and holiday season. “Mr, Scateherd says in 
his visits around the market he finds local stocks are 
very low. 

H. F. Blanchard, of the Blanchard Lumber Co., Bos- 
ton, Mass., spent a couple of days in town at the com- 
pany’s local office, 11 Broadway, E. S. Loomis, the local 
manager, having gone on to Boston for part of the 
week. Mr. Blanchard says the spruce season has been a 
very active one and that prices are likely to continue at 
their present high level for some time to come. Stocks 
among the eastern mills are exceptionally low and there 
is every indication that mills will continue to hold their 
stocks for top-notch prices. 


LAKE ERIE PORTS | 


FROM WESTERN NEW YORK. 

3UFFALO, N. Y., Dee. 30.—John F. Knox, who has 
continued the old lumber firm of Beyer, Knox & Co. 
alone since Frank A. Beyer was made county treasurer, 
has been anxious to give up the old yard because the 
grade crossings improvements made railroad connection 
difficult. He has now become the head of the new firm 
Knox, Reimann & Co., and is closing out the yard, 
preparatory to moving to Williamsville, a suburb of the 
city, where he is opening a retail yard at the crossing 
of Main Street and the Lehigh Valley Railroad. He 
expects to give up the hardwood trade and sell only 
pine and hemlock and has a large yard to fit up. 
His partner is Andrew Reimann, son of County Treasurer 
John Reimann, who has been long in the lumber trade 
himself. Mr. Knox is president of the poultry show, 
of the Bualo association, which is to open here on 
January 13. 

Joseph A. Bouler and John A. Uebelhoer, who have 
been connected with the lumber business here for some 
years, have opened a retail yard on North Main Street. 

Horace F. Taylor, of Taylor & Crate, Arthur W. 
Kreinheder, of the Standard Hardwood Lumber Co., and 
William H. Frederick, traffic manager of the chamber of 
commerce, are in Washington to attend the hearing of 
the Interstate Commerce Commission. The reloading 
privilege as applied to the Buffalo market is the sub- 
ject under discussion and the lumbermen were asked to 
supply the commission with further facts. 

The customhouse figures for this port show that the 
trade exceeds that of any other lake port and is second 
only to that of New York. The receipts of commodities 
last year amounted to about $3,000,000, while the ex- 
ports reached $12,000,000. Actual figures have not been 
prepared by the officials, but the amounts are approxi- 
mately correct. 

The total receipts of lumber for the lake season of 
1912 amounted to 128,674,000 feet, compared with 105,- 
935,038 in 1911. Receipts of shingles were 614,295,000, 
against 688,496,000; of lath, 6,081,000 pieces, against 
3,645,900. 

Buffalo will be represented in the annual meeting of the 











American Forestry Association in Washington next week by 
President W. L. Sykes, of the Emporium Lumber Co., as the 
delegate of the Empire State Forest Products Association. 

The steamer H. 8S. Pickands, which last week was badly 
damaged by fire in the harbor at Fairport, Ohio, had a cargo 
of 400,000 feet of hardwood for Hamilton Hl. Salmon & Co., 
of this city. Manager F. T. Sullivan states that the lumbe: 
will be torwarded by rail. 

George M. Zimmerman, a well-known retail lumberman, is 
a candidate for director of the chamber of commerce at the 
election to be held on January 15. 

Knowlton Mixer has gone to the Adirondacks, where he 
will spend about a week recuperating after an active business 
season, 








FOREST CITY TRADE NOTES. 

CLEVELAND, OHIO, Dee, 30.—Holiday season put a 
crimp in business last week and with inventory tim: 
on top of it business in the local offices is not quite as 
brisk. The prospects, however, are very bright. 

Prices in practically all lines are reported as holding 
very strong, hemlock and yellow pine showing up excep 
tionally well. The local market has a fine line of stock 
on hand for the winter trade, with so much northern 
stock on the docks that it is hard to find sufficient men 
to handle it. 

A. C. Klumph and J. V. O’Brien were in Columbus 
last week attending the meeting of the material men 
throughout the State who are interested in the new 
mechanics’ lien law that the Ohio Lumbermen’s Credit 
Association will present to the next legislature. 

The Nicola, Stone & Myers Co. followed its usual 
custom and gave each of its employees a fine turkey for 
Christmas. 


THE KEYSTONE STATE 


QUAKER CITY NEWS. 
PHILADELPHIA, Pa., Dee. 30.—The lumber business 
here is making a grand-stand finish, keeping full speed 
right up to the end and over the line into next year with 


an impetus that will be able to withstand a good many 
obstacles. 














The car situation is still bad in spots and shipments 
are far behiml, one hardwood manufacturer being sev- 
eral hundred carloads back in shipments, with the lumber 
at the mill ready to go. A good many wholesalers and 
millmen claim to have more business on their books than 
they have had at the beginning of any year for a long 
while. The retailers have not profited in proportion 
with the manufacturers and wholesalers, but the latter 
part of the year was better than the first and many will 
call it a satisfactory year. ; 

The hardwood business seems to show signs of the 
most genuine and lasting prosperity and demand seems 
to be much more than the prospective supply. Yellow 
pine finishes just as strong as hardwoods, as do also 
hemlock and spruce, but these, being subjeet to much 
quicker fluctuations, are not considered as substantial. 
The middle grades of poplar are about the only item 
among the hardwoods that can not be called very strong, 
and they are strong enough to hold their price but are 
not actually searee. 

White pine is active and firm in price with increasing 
activity reported, but enough is in sight to secure fairly 
prompt shipments. Lath and shingles are active. 

The yards that have specialized on building lumber 
have had a rather disappointing year on aceount of the 
small amount of dwelling operation work, but the bu- 
reau of building inspection has broken all records in 
the number of permits granted, in spite of this condi- 
tion. Early last week the number granted passed the 
10,000 mark, and ineomplete returns showed that 544 
permits had been issued this month for 612 operations, 
the value of which is $2,508,845. The figures for the 
year will show a decrease in total expenditure of nearly 
$3,000,000 over last vear, but with the fact that the 
decrease in dwelling work was over $6,000,000 it will be 
seen that there has been a gain in all other lines. It is 
stated at the bureau that the indications are that 1913 
will be a bigger year than this, with conservatism in 
dwellings continued. 

Philadelphia’s efforts to improve the facilities of its 
harbor have not been without effect on its commerce. 
The business of the port increased enormously during 
1912. The total receipts of customs’ duties, with December 
estimated, were $21,400,338.15, as against $19,571,389.45 
for 1911. The total value of the exports for 1912 
amounted to $75,494,627, as against $70,869,648 for 
1911. The value of imports was $11,000,000 more than 
last year. Perhaps the most gratifying feature of the 
customs’ report is that the enormous business has been 
handled without any increase in the cost of collection. 





AT THE HEAD OF THE OHIO RIVER. 

PITTSBURGH, PA., Dee. 31.—The closing week of the 
old year finds the lumber trade in excellent condition, 
with many of the large Pittsburgh dealers reporting the 
December volume of business ahead of November and, in 
fact, one of the best months of the year. The only 
sentiment unfavorable to last year’s record comes from 
the wholesaler, who was caught between the upper and 
nether millstones on prices and also has suffered severely 
from car shortage and found it difficult to place business 
with the mills at any price. The cost of operating in- 
creased with this branch of the industry so rapidly that 
the higher prices were not of such great benefit. In 
general the industrial activity of the Pittsburgh district 
has become so great that business is becoming stalled 
because mills are so congested that they are losing ground 
in making shipments. 

In the coal mining and coke industry the conditions 
are unusually strong and indicate a continuance of a 
prosperous trade for many months. Nearly all prices of 
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products are averaging from 20 to 50 per cent higher, 
and have been brought up above the cost lines of pro- 
\luetion, so that a better showing from the financial 
stamdpoint is assured. Labor has never been so well 
employed and its scarcity has been almost chronic for the 
just six or eight months. The new year is opening with 
much promise and the question of prices on lumber 
appears to be a very important factor. The trade as a 
rile seems nonplussed at the extent of the demand and 
the apparently limited supply of lumber, and its effect 
ou prices appears to be uncertain. 

The Kendall Lumber Co. has recently closed additional 
mtracts for the year on mine material and general require- 
ments of the Consolidated Coal Co. and the Federal Coal & 
Coke Co,, and reports all demand for lumber heavy with the 
cutlook the best in the history of that company. The year 
lus been a good one for this concern, — 

The American Lumber & Manufacturing Co. reports plenty 
o! inquiries and prices firm, with abundant business. W. D. 


Johnston, of this company, sees nothing but hopeful signs 
1 the future. 
The Duquesne Lumber Co. reports December ahead of 

November in volume of business, and shipme nts coming out 
in splendid form, especially at the company’s new mills in 
fennessee, G. C, Adams, vice president of this company, 
has just returned from the Southwest looking up yellow 
pine, and says mills are very low in stocks and there is con- 
siderable talk of higher prices. The company notes an out- 
jook of unusual promise. 

The Acorn Lumber Co. reports lots of business and_ in- 
quiries keeping up at a good rate. Mr. Conner, the New 
engl: ind representative, wus a visitor at the home office last 
wee 

The Babcock Lumber Co, reports heavy snowstorms 
throughout the West Virginia fields that are interfering with 
mill operations considerably. Trade is keeping up in good 
shape, and prices are strong. 

Morlan-Ricks-MecCreight & Co. report a continued activity 
in demand, and inquiries showing no signs of falling off. 
Prices seem to be moving towards a higher level. 

The Western Lumber Co, reports the best record for De- 
cember in volume of business, exceedingly that of November 
by a substantial figure, and prices averaging much higher. 
fhe supply of cars is better and the year closes with this 
company more than delighted with the ‘showing made, 


| NORTH ATLANTIC COAST 


NEW ENGLAND TRADE NOTES. 

30sTON, MAss., Dee. 31.—The first real snowstorm of 
the vear visited Boston last week, tying up many of the 
building operations which had been started. With freez- 
ing weather following, the local dealers felt a sudden 
dropping off in sales, as was to be expected under the 
circumstances. The holiday season also had its effect 
on the local trade, but dealers consider this as only a 
temporary lull and claim they have assurances from their 
customers of plenty of business after the new year. 

While prices in all lines seem to hold up remarkably 
well there have been some offers from one Alabama 
mill of yellow pine flooring at prices which are con- 
siderably lower than other manufacturers have been hold- 
ing their stock at, which had a tendency to create more 
or less of an uneasy feeling, but this seems to be the only 
case of this kind reported. . 

The erection of a large building to be built in the 
Back Bay for the Paine Furniture Co., of this city, is 
contemplated. It will be 300 feet long, 100 feet deep 
and six stories high. 














THE PENOBSCOT RIVER DISTRICT. 

BANGor, ME., Dee. 30.—The snow for which Maine 
lumbermen have been wishing came on Friday and Satur- 
day, making a depth of 8 to 10 inches where the ground 
had been bare and adding enough to what had already 
fallen in some sections of northern Maine to make good 
hauling on the logging roads. Cutting was completed 
in most localities a week or 10 days ago, and since then 
many horses and men have been idle for lack of snow 
on which to begin hauling to the landings. Every day 
of bare ground or insufficient snow cost the lumbermen 
many thousands of dollars, besides delaying operations 
seriously. In northern Franklin County alone 500 horses 
and twice that number of men were idle for two weeks, 
waiting for snow, and a like condition prevailed in many 
other logging sections. 

With the spruce market steady and the demand brisk, 
Maine manufacturers whose facilities make winter saw- 
ing practicable and profitable are now adopting the 
policy of continuous operation of their mills through the 
cold weather. 





ON THE KENNEBEC RIVER. 

WATERVILLE, ME., Dee. 30.—Never was snow more 
weleome to the lumber operators of Maine than was the 
storm of the latter part of the week, which was general 
all over the State. 

It cost the State of Maine a small fraction over two 
mills an acre to patrol and protect from fire a vast ter- 
ritory of wild lands in northern Maine last season. This 
territory was under the direction of Hosea B. Buck, of 
Bangor, chief warden, and it includes 95 townships em- 
bracing an area of 2,317,199 acres, valued, according to 
the report of the assessors in 1910, at $9,317,199. The 
fire distriet tax of one and a half mills on this valuation 
amounted to $14,290.80 for the present year and of this 
amount there was used $4,918.37. 


OBA PBB BID PPD 


The Tezechoacan River at Perez, Mexico, is similar 
to the Mississippi River at LaCrosse, Wis., and a splen- 
did logging stream a distance of 50 miles up the river. 
It traverses with its numerous small tributaries a dense 
tropical forest district. The river is navigable for 
small flat-bottom steamboats, such as are in use on the 
Ohio River, for a distance of 25 or 30 miles above 
Perez at all seasons of the year. Perez affords an ideal 
location for sawmills and manufacturing plants, being 
a virgin field for lumber operations. 





MICHIGAN 











THE SAGINAW VALLEY. 

Bay City AND Saginaw, Micu., Dec. 30.—The imports 
of lumber at Bay City and Saginaw during the naviga- 
tion season of 1912 aggregated 86,737,789 feet, this 
including coastwise and foreign. Fully $0 per cent of 
the Jumber brought into the river came from Canadian 
ports. It is a notable fact that while the duties levied 
on lumber were $1.25 a thousand feet, or 75 cents lower 
under the operation of the present tariff law than un/er 
the operation of the Dingley law, imports actually fell 
off. The lumber receipts in 1911 amounted to 88,056,928 
feet; in 1910 they amounted to 93,698,912, and in 1907 
they were 107,000,000. In fact, with the exception of 
1908, the lumber imports by water this year were lower 
than any year since 1904, when they were 126,662,039 
feet. 

During the season just closed to this river came 5,176,- 
250 pieces of lath, 11,275,000 feet of unmanufactured 
saw logs and 1,392,520 pickets. Less than 2,000,000 feet 
of lumber was shipped out of the river the last season by 
water, but the rail shipments will approximate 2 
000 feet. 

Lumber imported from Ontario is $2 to $4 a thousand 
feet higher than it was a year ago at this time. This 
is attributed to the depletion of the pine timber resources 
in the Georgian Bay district. 

A number of million feet of western pine has come 
to local dealers by rail during the year. 
shortage in assortment of stocks. 

_It is expected the Knapp & Scott sawmill will put on a 
night crew ifter the new year. The mill is cutting logs for 
Franklin B. Ward, brought from an estimated 70,000,000- 
foot tract near Frederic, and mostly hard timber. 

‘The Richardson Lumber Co. also purchased a number of 
million feet some months ago tributary to its Bay City mill 
and has been considering running the mill with day and 
night shifts. 

_The Bliss & Van Auken sawmill at Saginaw, one of the 
pioneer plants on the river, expects to exhaust its available 
timber supply about February 1. What disposition will be 
made has not developed. The firm has been considering a 
proposition with Bay City parties to stock the mill a period 
of years, Some years ago it contracted with Wylie & Buell 
to stock the mill a period of years and this contract is about 
expiring. 

The Palmerton Woodenware Plant in 
about 27 years, is 


50,000.- 


This helps out 


Saginaw, operated 
also going out of commission. A part of 
the machinery has been purchased by the Bousfield Wooden 
Works Co., of Bay City. 

The flooring plant of the Strable Manufacturing Co. at 
Saginaw, of which George Strable is manager, has made a 
successful run, having been operated overtime a consider- 
able portion of the season. 

The Kneeland & Bigelow Co. has shipped in excess of 
48,000,000 feet of lumber out of Bay City by rail during the 
year just closed, the best year in the history of the opera- 
tions of the concern. Mr. Bigelow says there is less hemlock 
and hardwood lumber in manufacturers’ hands, sold and 
unsold, than at any previous date at this time of year he 
has ever known. Prices are strong and have advanced $2 
to $4 a thousand feet during the year. 





NORTHERN MICHIGAN NOTES. 

MANISTIQUE, MicH., Dec. 30.—Most large upper penin- 
sula lumber companies expect to cut more timber this 
season than last. The jobbers have all started their 
camps and work is in full swing. Much less stock is left 
in the yards this yegr than in former seasons at this time. 
The unusual demand for building last summer resulted in 
the supplies being exhausted. 

Small jobbers complain that stumpage owners are 
holding their ees for exorbitant prices and that 
from $500 to $700 is being asked for forties that 10 
years ago could be purchased for $80 to $100. The ad- 
vance in the price of cut timber has not kept pace with 
that of stumpage. Some classes of lumber are the same 
price as 10 years ago and others are advanced 25 per 
cent. 

Dealers state that poles and railroad ties are in very 
good demand. Movements of timber, which have been 
brisk south of Negaunee, are increasing as winter sets 
in. The jobbers have not found ears any too plentiful 
this fall and expect some difficulty in getting out their 
product later on. 





THE CITY OF THE STRAITS. 


Derroit, Micu., Dec. 31.—Lumbermen, real estate 
dealers, contractors and builders unite in declaring that 
1912 has been Detroit’s biggest year in regard to build- 
ing operations. Building permits for the year amounted 
to over $25,000,000 in value, an increase of over 
$5,000,000 over the figures for the previous year. 

In commenting on the city’s prosperity, George 
Kotcher, of the Charles W. Kotcher lumber plant, said: 
During 1912 there has been no speculation in lumber- 
no buying up of large lots to hold for a boost in price. It 


has been all the holders of lumber could do to fill demands, 
to say nothing of stocking up for the advent of higher 


prices. The southern mills are three weeks behind in their 
orders. <All the lumber produced in northern Michigan has 


been eagerly snapped up.- And in Detroit conditions have 
been almost ideal as far as they concern this company, 
We have done a splendid business and hope for a continu- 
ance of the prosperity which prevails in Detroit and 
throughout the country. 


Detroit lumbermen look and hope for continued pros- 
perity, but many of them are inclined to think that the 
sawmill operators are a trifle too optimistic, holding the 
prices of their cuts at too high a figure. 





FROM THE FURNITURE CITY. 


GRAND RAPpips, Micu., Dee. 31.—The Christmas holi- 
days have had their usual dull effect on the Grand Rapids 
lumber business, and nearly all of the dealers may be 
found in their yards taking inventory. 


Horace Foote, sales manager of the Nichols & Cox 
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ROOFERS 


6” and 8” 
No. 2, No. 3 and No. 4 
Flooring. 


1x6 and 1x12 
No. 3 Kiln Dried Rough. 


Send us your stock and price list 
to insure quick response. 


William Whitmer & Sons, Inc. 


Franklin Bank Building, 
PHILADELPHIA, PENNSYLVANIA. 








. The Floyd- Cd Sten 


] Bulletin Building 


Philadelphia, Pa. 


3 cars 4-4 No. 1 Common Poplar 
, 146,000 ft. 4-4 No. 2 Common Poplar 
11,000 ft. 4-4 - Log Run Maple 
117,000 ft. 4-4 Cull and S. W. Chestnut 
41,000 ft. 5-4 Cull and S. W. Chestnut 
45,000 ft. 6-4 Cull and S. W. Chestnut 
10,000 ft. 4-4 - Log Run Basswood 
§ 19,000 ft. 8-4 - Log Run Hickory 


SELLING AGENTS 


White Lumber Company, 


Johnson City, Tenn. 1 








NORTH CAROLINA PINE 


Rough and Dressed 


YELLOW PINE 


Bill Stuff and Flooring 
Hallowell & Souder, puter Pn’ 


» GEORGE CRAIG & SONS 






















: Spruce, Hemlock 
and Hardwoods 
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What Makes a 


Paint Efficient? 





Combinations of oil and 
pigment that tend to their 
own destruction do not lead 
to prolonged efficiency. 


in Dixon's Silica-Graphite 
Paint an inert pigment 
leads to longest life of the 
That’s why 


Dixon’s supplies long-lived 


oil vehicle. 


efficiency. 








Joseph Dixon Crucible 


Company, 7=55¥, “ITY. 
X - 


The Fisher & Wilson Co. 


CLEVELAND, OHIO. 
“Old Fashioned” 


Cork White Pine 


YARD AND DOCK, 


West 3rd Street. 
From IDAHO 


White Pine Of the ‘‘Maraschino”’ Variety. 


Enthusiastic customers say we are altogether too conservative 
in proclaiming the merits of the ‘‘Maraschino’’ variety; that we 
should tell the trade that No. | Barn runs 50% dressing and the No. 
2 Barn runs 50% No. | Bam. 

Does this interest you? Will you write us and say “show me’ ? 


Owen AM. Bruner Company 


PHILADELPHIA, PA. 























General Offices, 
ROCKEFELLER BLDG, 























White Pine 
Maple Flooring 


Bevel Siding 
Shingles and Pickets 


Mixed Cars a Specialty. 











= — iw Capacity 60,000,000 Feet Yearly. 


! THE EASTERN LUMBER CO., Tonawanda, N.Y. j 








Long Timbers 


YELLOW PINE FINISH, MOULDINGS, CASING AND BASE 


kun oreo Great Southern Lor. G0. focwstane 


LATH. LOUISIANA 





Rough or Dressed 
all sizes up to 70 ft. 





SOUTHERN WILL CONRECTIONS WANTED. 42 Church St., NEW SAVER, COME. 


‘- LUMBER CO-4 








Lumber Co., is representing the firm and the local lum- 
bermen’s association at the Interstate Commerce Com- 
mision hearing at Washington this week. Grand Rapids 
lumbermen are greatly interested in the proceedings of 
the commission. 

With the opening of the furniture season, January 2, 
attention is ‘called to the condition of lumber generally 
used in the manufacture of furniture. The advance in 
lumber is from 10 to 25 per cent, making an increase in 
various kinds of lumber ranging from $1 to $4 a 
thousand. 

Large quantities of African mahogany are being im-, 
ported by local factories direct from Liverpool. During 
the month just passed a complete cargo of this particu- 
lar line was imported at one time by local manufac- 
turers, and another such cargo is on the way here. Grand 
Rapids is now the preeminent market for mahogany, 
more being sold and consumed in manufacturing here 
than in any other city in the country. 

Building operations in Grand Rapids during 1912 were 
particularly notable, $2,500,000 not totally covering the 
expenditure in this line. 

The John J. Foster Lumber Co., manufacturer and 
wholesaler in pine, hemlock, and hardwood lumber, for- 
merly of Greenville, Mich., has taken offices in the Mur- 
ray Building in this city, and will continue to operate 
its Greenville interests from here. The company also 
deals extensively in timberlands. 





A HARDWOOD CENTER OF MICHIGAN, 

CADILLAC, MicH., Dec. 30—The report of the secre- 
tary of the Michigan Hardwood Manufacturers’ Asso- 
ciation is expected to show very light stocks, the lightest 
in a number of years. So great has been the demand on 
both hardwoods and hemlock that many of the yards 
have cleaned up entirely on their old stock and have 
very little dry stock in shipping condition; in fact, many 
of them are shipping lumber direct from the saw. 

The present winter is almost the reverse from that of 
1911, as to temperature and amount of snow and there 
is hardly enough snow in the southern part of what is 
known as the snow belt to enable the manufacturers to 
haul their logs by sleigh, although a few logs are coming 
into Cadillac at the present time. The William Bros. Co. 
has three sleigh hauls coming in from south of Cadillac 
and on one of these eight teams are working. In ideal 
weather 40 teams would be at work on the job. 

The Cummer-Diggins Co. has 2,000,000 feet of logs on 
skids ready for shipment to this city. This timber was 
cut during the summer months by contract and will be 
moved at once. 

One of the largest land deals that have been put 
through in the western section of the State in many 
years has been consummated by the Buckley & Douglas 
Lumber Co. to a group of Detroit and Indiana capitalists, 
whereby 7,000 acres, nearly 11 square miles of cutover 
timberlands, has changed hands. The tract will be cleared 
as rapidly as possible for orchards and general farming 
purposes. Charles T. Manning, formerly of Manistee, 
has been engaged to handle the tract. 

The 1913 business prospects of the Petoskey Block & 
Manufacturing Co. are exceedingly bright. F. J. Schmitt, 
president, has just returned from a three months’ tour 
of the East with a large number of orders, which will 
keep the industry running to its limit for a long time. 


WISCONSIN 


CREAM CITY TRADE NOTES. 

MILWAUKEE, WIs., Dee. 30.—While lumbermen say 
that business is a little quiet during the holiday period, 
they are confident that after January 15 trade will 
take on new life and that 1913 will be a record breaker. 
Many of the local manufacturing concerns are taking 
inventory and not placing as large orders as they would 
otherwise. 

Lumber stocks are still scarce and are being absorbed, 
even during the holiday period. The shortage is espe- 
cially noticeable in hardwoods and dry stocks are hard 
to get, particularly in birch of the northern woods and 
both plain red and quartered white and red oak in the 
southern woods. Jobbers who happen to have supplies 
of birch, oak or maple on hand seem inclined to hold on 
to their stocks, hoping prices will go higher. The call 
for high-grade hardwoods is sure to increase, say job- 
bers and manufacturers, and there is every indication 
that advances in price will be experienced as the season 
advances and the shortage in stocks becomes more acute. 

M. J. Bell, president of the Bell Lumber Co., with 
main offices in Minneapolis and sawmill and cedar yards 
in Ashland, has purchased from the Kneeland-McLurg 
Lumber Co. stumpage for cedar poles, pulpwood and 
tamarack piling on the land which is being logged by the 
latter concern for its sawmill at Phillips. It is under- 
stood that Mr. Bell intends starting two camps and ex- 
pects to get out a good deal of this material during the 
winter. The Kneeland-McLurg Lumber Co. was organ- 
ized in Milwaukee some months ago and later took over 
the holdings of the John R. Davis Lumber Co., of 
Phillips. 

Milwaukee lumber manufacturers and woodworking 
concerns are interested in the announcement that Robert 
L. Cooley, supervisor of the Milwaukee continuation 
schools, has selected the Manufacturers’ Home Building 
for the central continuation school. The school will open 
January 6. 

















ON LAKE WINNEBAGO. 
OsHKOSH, WIs., Dec. 31.—With the picking up of 
business in the sash and door trade, the city’s leading 
industry, during the last three months, the manufacturers 





view the future with considerable optimism. The closing 
year has been unsatisfactory, especially during the first 
six months. The tide began to turn perceptibly during 
the summer and the demand for sash, doors and blinds 
has accelerated during the last 90 days. That business 
was dull because it was a quiet year in the building lin 
all over the country is the general view taken. Tix 
bugaboo of a presidential year was dispelled by the 
impetus given business when the campaign had reache:| 
its apex. Nathan Paine, of the Paine Lumber Co., said: 

A reduced demand and competition 
the falling down in business. 
favorable. 

John G. Morriss, of the R. MeMillen Co., said: 

The year was a peculiar one with prices down and ( 
mand low. The situation has improved since October and 
a continuance of good conditions assured. 

Stephen C. Radford, of Radford Bros. & Co., said that 
a slump in general building activities caused the slac! 
ness but that the situation is improving rapidly. 


were the causes oj{ 
The prospects for 1913 are 





ON THE MENOMINEE. 

MARINETTE, WIS., Dee. 31.—The demand for hemlock 
in northern Michigan is regarded as phenomenal. Whil, 
the call for other lines is normal, the demands for he: 
lock are almost swamping the dealers. Most buyers ar 
holding back until after the first of the year, when it 
is expected all buyers will loosen up and that there will 
be a tremendous sale of hemlock. A number of. firms 
have already lawded contracts and nearly all have 1 
ceived inquiries @n which they base hopes of a fine spring 
trade. A few say that it is policy to sell now if possibl 
while others are of the belief that all lines of lumber wil! 
show better prices in the spring. In Marinette and 
Menominee nothing is moving. Dealers are not trying 
to sell and buyers are not in the field, both waiting unt! 
after the new year begins. Nearly all dealers agree the 
outlook for business after the first of the year is good. 

Indications for one of the biggest winters in the woods 
in many years are dampened somewhat by the continued 
soft weather. This is especially true in upper Michigan, 
where early in the fall it was believed the timber cut 
would establish a record. The lumbermen did not despair 
when the weather continued mild until Christmas, but 
it has been growing warmer since that time, and fears 
of an open winter are being expressed. Should this 
occur it would mean a very big curtailment in the cut 
in northern Wisconsin and Michigan and in the output 
of the mills next summer. The labor shortage as well as 
the soft weather is bothering the woodsmen. 

Articles of incorporation are soon to be filed for a new 
concern at Ishpeming to be known as the B. J. Goodman 
Lumber Co. The firm will be capitalized at $75,000. 
Over two-thirds of the stock will be held by the Good 
mans, of Ishpeming. The company will take over the 
mills and manufalturing plant at Little Lake, Mich., now 
operated by B. J. Goodman, sr., and the headquarters 
will be at that place. The logging operations being car- 
ried on by B. J. Goodman, jr., will not be included in 
the new company. Associated in the new company with 
B. J. Goodman, sr., will be three of his sons—B. J. 
Goodman, jr., Austin Goodman and Booth Goodman. The 
list of officers of the new firm probably will be as fol- 
lows: President, B. J. Goodman, sr.; vice president, 
B. J. Goodman, jr.; secretary, Booth Goodman; treas- 
urer, Austin Goodman. The plant at Little Lake is one 
of the finest in upper Michigan. It includes a circular 
mill having a capacity of 40,000 feet daily, lath and 
planing mills, nine modern dwellings for employees, a 
general store and store rooms. 

M. J. Bell, president of the Bell Lumber Co., who lives at 
Minneapolis but has a sawmill at Ashland, has closed a big 
deal in the purchase of the stumpage for cedar poles, pulp- 
wood and tamarack piling on the land now being logged by 
the Kneeland-McLurg Co. for its sawmill at Phillipps. Mr. 
Bell will get out considerable timber this winter. 

The mill of the Von Platen Lumber Co., at Iron Mountain, 
will operate night and day for the balance of the winter. 
With the night crew the company will employ 150 men in its 
mill. 

M. F. Johnson, of Green Bay, was at Peshtigo and Marinette 
last week trying to secure a full crew of men to operate the 
plant of the Diamond Lumber Co, on a double shift through 
the winter. Good wages are offered. 

Joseph Horen is cutting logs for William Londo near 
Wausaukee this winter. The logs will go to the J. W. Wells 
Lumber Co., of Menominee, Mich. A 

The Hardwood Products Co., of Neenah, is completing a 
large addition to its plant to provide more room for drying 
lumber. ‘ 

F. W. Rogers and A. J. Bolger, of Rhinelander, have 
started logging near Hazelhurst with 40 men and expect to 
cut 2,500,000 feet of timber this winter. The plant of the 
Menasha Woodenware Co. at Ladysmith has been shut down 
for extensive repairs. ; 

The Merrill Veneer Manufacturing Co. has begun opera- 
tions with a full crew. Work was suspended recently be- 
cause of a lack of raw material. Factory No. 1 of the Curtis 
& Yale Co., of Wausau, has resumed operation. The Faust 
Lumber Co. will operate the old Antigo Lumber Co.’s mill 
at Antigo. The company is capitalized for $100,000. 

George Bader and Joseph Coel are cutting logs near New 
Franklin and will have them sawed at the Red River mill. 

D. J. McKay is logging pine for the N. Ludington Co., of 
this city, about 8 miles east of Wausaukee, and will land the 
timber in the Menominee. 





IN THE HEMLOCK COUNTRY. 


MELLEN, WIS., Dec. 30.—Sufficient frost hardened the 
ground previous to the arrival of a considerable snow- 
fall last week to insure excellent bottom and foundation 
for roads and heavy teaming. The loggers complain, 
however, of a shortage of men. The highest wages ever 
paid for woods work obtain this winter, wages all round 
in the woods being about $5 a month higher than any 
other year. 

The Glidden Manufacturing Co. mill has closed down for 
repairs and will not resume operations until the first week 
in January. The company is buying considerable timber to 
supply the mill during the coming year. 

The M. H. Sprague Lumber Co., of Washburn, sent out a 
large crew and camp supplies the first of the week and 
camps will be built near Raspberry Bay, north of Washburn, 
where the company has a two-year cut. The timber will be 
hauled to the bay and towed from there to its mill at 
Washburn, where it will be manufactured. 
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LUMBER NEWS FROM CALIFORNIA 








AT THE GOLDEN GATE. 


General Situation in Lumber Business Is Excellent— 
Exposition Will Add to 1913 Trade Record—Lumber 
Prices Good and Demand Well Sustained. 

San Francisco, Dee. 30.—The tone of the local and 
domestic lumber markets is very encouraging. Fir clears 
ure still scarce owing to heavy eastern orders placed in 
the Northwest. The base price on fir lumber delivered 
San Francisco continues to be about $13.50 and upwards, 
and $14.25 Los Angeles, with an advancing tendency. 

The retail lumber situation is good for the season, 
yard stocks being comparatively small. Redwood lum- 
ber continues to be in excellent demand and accumula- 
tions are not heavy at the mills, as a rule. The Red 
wood Export Co. has received a great many orders for 
rough clear for 1913 deliveries, with good prospects for 
better prices. The redwood shingle market is good at 
the price and stocks are light. 

While the white pine sawmills are closed for the 
season, the usual all-winter activity in the box factories 
and door factories connected with these plants prevails. 


Building News. 


One hundred and four mortgages were filed during the 
last week. The amount of mortgage loans and other 
transactions based on city real estate for the week was 
$1,197,000. The number of building contracts filed was 
23, representing a total investment of $126,000. The 
falling off was due to the holidays. 

Building operations in San Francisco for the present 
year are $2,600,000 ahead of 1911. During the coming 
year $15,000,000 will be expended on exposition build- 
ings and about $6,000,000 on municipal buildings, and 
on private structures $25,000,000. 

Shipping News. 

Arrivals of lumber at San Francisco by sea during the 
week ended today were light, fir, redwood and spruce 
being included in the shipments. Offshore freights are 
firm, with scarcity of tonnage still a prominent feature 
of the foreign charter market on lumber vessels. 

The British steamer Rupert City has been chartered 
for lumber from Portland to Melbourne at private terms. 

The schooner Oceania Vance has been bought by W. C. 
Dawson for $1,000. 

Recent offshore lumber shipments from the San Fran 
cisco Customs District include the following: 

Steamer Enterprise, Hilo, 69,000 feet lumber; steamer 
Sonoma, Samoa, 22,000 feet lumber; schooner Zampa, Mar- 


shall Islands, 6,000 feet lumber; steamer Lurline, Honolulu, 
75,000 feet lumber. 


A steel steamer, the Cricket, constructed at the United 
Engineering Works for Fred Linderman, this city, was 
launched December 26. The steamer is 210 feet long, 
41 feet beam and will carry lumber between coast ports. 


Lumber News. 


Announcement is made that the box factory of the 
Danaher Pine Co., at Camino, has been leased by Frank 
Bull, of Sisson, and L. Davies, of Sacramento. They 
will be given possession January 1 and have contracted 
to take the box lumber output of the company’s white 
pine mill at Pino Grande. 

According to Klamath Falls advices a transfer of 
6,157 acres of timber land in the northern part ol 
Klamath County has been recorded. The purchaser is 
Ralph E. Gilchrist, a Michigan lumberman, to whom 
James G. MacPherson has transferred 2,920 acres. Other 
tracts were deeded to him by Patrick Culligan. 

The Lumbermen’s Timber Co., incorporated recently 
under the laws of California, is to take over the lumber 
properties of B. F. Durphy, this city, containing approxi- 
mately 400,000,000 feet of miscellaneous timber. In 
addition to the Durphy lands, the company has con- 
tracted for other timber tracts, up to the amount of its 
capital, $5,000,000. 

According to advices from Susanville, the Western 
Timber Treating Co., of Sacramento, which purchased 
a large stand of lodgepole pine timber in the Lassen 
National Forest, plans to install a creosoting plant near 
the timber, which will be sold for electric power line and 
telephone poles. The plant will begin operation June 1. 
It is estimated that there are more than 1,000,000 poles 
on the watersheds of the Feather River and other 
streams. The stumpage price is one-half cent per linear 
foot and 10 years’ time is allowed in which to remove 
all of the timber. The Fernley-Northern branch of the 
Southern Pacific will be completed to Susanville soon 
and the rest of the line through the timber is to be in 
operation by May 1, 1913. 

On his recent trip to Los Angeles, C. W. Penoyer, 
president of the Pacific Lumber Co., found encouraging 
conditions at the southern California end of the redwood 
business, 

Panama Pacific Exposition. 


The New Mexico Commission, appointed by Gov. Me- 
Donald, as a result of a bill passed by the legislature 
this year, arrived in this city on December 28 to select 
a site for New Mexico’s Building at the exposition. 
This makes the twenty-fourth State to select a site, and 
is the last of the Pacific Coast States. With the excep- 
tion of Texas and Oklahoma every State west of the 
Missouri River has selected its State building site at the 
exposition. 

Personals, 

Ira B. Bennett, president of the Fresno Flume & Lumber 
Co., has been spending a few days in the city. 

H. F. McCormick, manager of the extensive interests of 


C. R. McCormick & Co., at St. Helens, Ore., is in the city 
to spend the holidays. He reports everything going well in 


the two sawmills, the creosoting plant and the shipyard 
where the company’s steam schooner Merced will be launched 
about the middle of January. 

S. Y. Knight, of Floriston, who has timber interests in 
California, is a recent arrival. 

H. L. Middleton, who has lumbering interests at Boulder 
Creek, is a guest at Hotel Sutter. 

Robert E. Huen, who is associated with Edward J. King, 
with headquarters at Hakodate, Japan, has just come from 
the Orient, having in his care the four daughters of the 
latter. They will complete their educations in California. 
He will proceed to Richmond, Ind., where he is to marry 
Mrs. Frances B. Corwin. 

— I’. Forrest, a lumberman of Detroit, is among recent 
arrivals. 

The plant of the M. A. Burns Lumber Co., at Castella, in 
northern California, was closed down December 14 for the 
winter, having cut about 3,500,000 feet during a two 
months’ run. M. A. Burns, president of the company, with 
office in the Fife Building, this city, states that he is plan- 
ning to manufacture about 25,000,000 feet the coming year, 
the length of the season depending on the time of starting 
in the spring. ‘The mill is now in excellent shape for saw- 
ing, however. ‘Three miles of logging railroad have been 
built, making 11 miles in all, and the road will be extended 
farther into the timber next year. Mr. Burns is an old pine 
Jumber manufacturer from Michigan, who has been operating 
in redwood in Humboldt County for the last ten years. 

Glen M. Harrington, formerly for a number of years on 
the road for the C. A. Smith Lumber Co., of Oakland and 
Say Point, covering the Sacramento Valley and the Coast 
counties, has severed his connection with that concern and 
has assumed the management of the Big Basin Lumber Co., 
operating a sawmill and wholesale and retail lumber yard 
at Klamath Falls, Ore., with several retail yards in adjacent 
towns. Mr. Harrington takes the place of W. S. Fish, who 
has resigned the management of the Big Basin Lumber Co. 
Mr. Harrington is a young man of energy and ability as 
well as experience. 


AMONG THE NORTHERN REDWOODS. 


EUREKA, CAL., Dec. 30.—According to statistics com- 
piled by Secretary of State Jordan for the forthcoming 
Blue Book, enough redwood timber is still standing in 
Humboldt County to supply the demand, judging by 
present consumption, for the next 100 years. Only 77,000 
acres out of 530,000 have been cut over, and the estimate 
of untouched standing timber is placed at 45,000,000,000 
feet. 

McKay & Co. are about to convert all of their engines, 
as well as the woods donkeys, from fuel to oil burners. 

The Hammond Lumber Co.’s new steamer Necanicum is 
now in port. While this is the boat’s second voyage, it is 
its first visit to the waters in which it was launched. It 
will take on a load at the Hammond wharves for the com- 
pany’s San Pedro plant. 

The Eel River Valley Lumber Co, has found it necessary 
to close down its camps owing to recent storms. If Hum- 
boldt is not favored with an early spring this company 
will be left in bad shape, as with the present log supply 
the company will find difficulty in coping with the large 
amount of orders booked. 

The woods camps of the Hammond Lumber Co. also 
closed for the season last week, and will not reopen until 
late in February. ‘This company has about 12,000,000 
feet of logs in the pond, which will be ample to keep the 
plant going for two months. 








AT THE SOUTHERN CALIFORNIA METROPOLIS. 


Los ANGELES, CAL., Dec. 30.—The normal new year 
drag is now gripping the local market, though prices 
are well maintained. Some lumber especially from north- 
ern points is moving to San Pedro but little stocking up 
is being done owing to inventory-taking. 

The trade regard the coming year with the highest de- 
gree of optimism; in fact, if all indications come true, 
the year 1913 will far eclipse the waning year despite 
the fact 1912 has been the banner twelvemonth during 
the history of southern California, 

A new house every 17 minutes during the year was 
the record made for the year 1912 by Los Angeles. 
With the population increasing at the rate of 211 per 
cent annually the only solution of the housing problem 
was the building of this enormous number of homes. 
One real. estate tract alone saw the building of 300 
bungalows by one investment firm. Not only has Los 
Angeles beat its building record but also practically 
every city in the southern section of the State has fol- 
lowed suit. Pasadena, the city of millionaires, has 
eclipsed all other annual records by $100,000. Figures 
compiled by the city building department show the 
valuation of the permits issued totaling $2,458,079. The 
coming year also promises to be a record breaker. One 
of the big building projects is the new hotel Wentworth 
to cost approximately $300,000. 





AT NEBRASKA’S METROPOLIS. 


OMAHA, NEBR., Dec. 30.—Retail trade in all lines of 
building material is excellent in this territory. One man 
over in Iowa, in writing for more lumber, states: ‘‘It 
really seems as though our people here were going to 
keep up building all winter.’’ It is a fact that active 
construction in the country towns and on the farms of 
this territory is keeping up remarkably well. The end 
of the year will come and still there will be many jobs 
out in the country unfinished. 

The raise in the oak rates from the South to this 
territory and east has been definitely postponed by the 
Interstate Commerce Commission to March 31, 1913. 

W. H. Harrison, president, and E. E. Hall, secretary, 
of the Nebraska Retail Lumber Dealers’ Association, to- 
gether with others, are working hard for the success of 
the annual meeting to be held at the Rome Hotel, Omaha, 
for three days—January 14, 15 and 16, 1913, 

A. L. Sheley, - <i 
anmiins the Zeudnee with kis toute ae ng ~ Raga ‘a 


. Wood, owner and manager of the Rosendale Lum- 
ber Co., Rosendale, Mo., has left with his wife for a six 
weeks’ trip in the South. 
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Company 
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Hardwoods 


GRAYLING, MICHIGAN 











Johannesburg Mfg. Co. 
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Hardwood 
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Any Items 
Here You Need? 


250,000 ft. 300,000 ft. 
5-4 5-4 
No.1 Com.and || No.2 Com. and 
Btr. Basswood Better Beech 





We can fill orders for any of 
the above stock promptly. 


The Kneeland-Bigelow Co. 
BAY CITY, MICHIGAN. 
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We Can Ship Mixed Orders 


without unnecessary delay as we own and 
operate our own mills, and by carrying 
well assorted stocks can ship in addition to 
White Pine Lurnber, 
Dimension, Shingles, 
Worked Mouldings, 
Maple Flooring, K. D. 
Frames, Box Shooks. 


Prices on Request 


E. B. Foss & Company 


MANUFACTURERS 
Bay City, Michigan 
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MILL FOR SALE 


We have for Sale a Mill composed of the 
following Machinery: 


1 Band Mill, 8’ Wheel, 

1 20’ Log Carriage, 3 48’’ Blocks. 

1 Steam Feed, Steam Nigger, Steam 
Log Loader. 

1 Upright Band Resaw. | 

1 Horizontal Slab Resaw, 60’’x8’’ 
Wheel. 

1 6 Saw Murray Edger. 

1 9 Saw Automatic Trimmer. 

1 5 Saw Slab Slasher. 

1 Refuse Burner. 

1 Lath Machine. 

1 Lath Bolter. 

Filing Room Machinery and other 
Machinery necessary for complete 


Saw Mill. 





Writ - for letei tory. 
Wil! be Sold Cheap. 


Bayfield Mill Company 


BAYFIELD, WISCONSIN. 


























NOTICE. 


The AMERICAN LUMBERMAN can save you 
20 to 30 % on your Magazine subscriptions. Advise 
us Magazines you want and we will tell you what 
we can furnish them for. 
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Representative Wholesalers and Manufacturers 


Idaho White Pine 


Our direct shirments from 
mills noted tu. high grade 
quality will please you. 





C.N.DIETZ 


— TRY US ON — 


Yellow Pine and Fir 














Doors, Windows 
and Screens 


Of the Best Material and Workmanship. 










maxUFACTURERS 
or 


DOORS,SASH, 
SLIMDS, MOULDINGS 
s«> HIGH CLASS 
MILLWORK 





Write for our 1912 
Screen Catalog B. 


— Manufactured and Distributed by — 


| M.A. DISBROW & CO., Omaha, Neb. | 


The Crown Silo % ceiccrenoine ce 


LIVE LUMBER DEALERS 
CHEAPER, BETTER, HANDSOMER 


Walrath & Sherwood Lumber Co. 


Exclusive Distrik 


OMAHA 


























Prescott, Ark. Seattle, Wash. 











This space will contain our announcements from time 
to time on 


Tennessee Red Cedar Posts and Poles 
Cypress and its Products 
Yellow Pine, Long and Short Leaf 


and all Western Products. 















Our standing is unquestioned. May we have 
your inquiries and orders. Prompt Service. 


DODDS LUMBER COMPANY, Omaha, Neb. 











FROM THE PACIFIC NORTHWEST | 





STANDARD LIST ADOPTED. 

SEATTLE, WASH., Dee. 30.—At a meeting of the statis- 
tical committee of the West Coast Lumber Manutae- 
turers’ Association, held in Tacoma last Friday, the 
standard list in present use with a few revisions was 
adopted as official for the association members. For 
several years there has been much dissension on the 
North Coast about an official base list, there having 
been a number of different lists in use in different 
localities. When the standard list was drafted it was 
given more general use than any previous list, although 
there were a number of large manufacturers who 
refused to use it, declaring it unpractical. At Friday’s 
meeting, a few revisions were made in the list, and 
those who had heretofore refused to use it agreed to 
adopt it for use hereafter. The main changes are in 
lengths and groupings, the new list specifying the 
bundling of short with long lengths. The group in- 
cluding fir flooring will take a $40 base, that including 
drop siding a $30 base, and that including common a 
$20 base. In arrangement the new list will resemble 
the yellow pine list, and a number of items such as ear 
material are eliminated. 

The new grading rules recently adopted by the West 
Coast Lumber Manufacturers’ Association are just 
off the press. Under the new rules, 1 by 6 flat grain 
fir flooring is changed from 13/16- to *4-inch. There 
are also new rules for the grading of spruce and fir 
shop lumber, grades on spruce finish being clear, A, 
and B, eliminating ‘‘select.’’ All ‘‘select’’ grades 
with the exception of fir finish have been eliminated. 
The rules covering spruce and fir shop lumber are as 
near perfect as possible in the judgment of most manu- 
facturers. These rules were drafted by the late E. O. 
MeGlauflin, of Hoquiam, Wash. 





PUGET SOUND NOTES. 


City of Seattle to Log Cedar River Tract—Shingle 
Market Manipulator Sentenced—Southern Railway 
Prepares for Canal Business. 

SEATTLE, WaASH., Dee. 30.—The Seattle Board of Pub- 
lic Works advertised a month ago for bids to log that 
part of the Cedar River watershed to be submerged by 
the completion of the masonrv dam at camp No. 2, but 
no bids were received. The board, therefore, last week 
authorized City Engineer A. H. Dimock to go ahead with 
the work of logging off the tract in question. The new 
dam will be completed about March, 1914. 

A. B. Turner, who will be remembered by AMERICAN 
LUMBERMAN readers as having recently manipulated the 
shingle market by means of forged bills of lading, and 
who was sent to the Monroe reformatory, was surrendered 
to the Federal authorities a few days ago by the State 
board of parole. The Government’s charge against him 
is that of using the mails to promote fraudulent schemes, 
and he has been sentenced by Federal Judge Howard to 
three years at MeNeil Island. Judge Howard stated 
When imposing sentence that the shingle business holds 
out great inducements to fakers. 

As an indication that the Southern States expect te 
profit by the opening of the Panama Canal, the Southern 
Railway Co. has notified Seattle customers in the lumber 
and shingle business that it will build a large dock and 
warehouse at Brunswick, Ga., to take care of the busi- 
ness that will come through the canal. This railroad wil! 
handle the shipments into a large territory, covering parts 
North and South Carolina, Alabama and 
Tennessee. The new warehouse is to be 300 by 100 feet 
in size, and will be equipped with the latest automatic 
weighing and transfer systems. 

The Schwager & Nettleton mill located at Seattle is 
busy getting out orders for foreign and domestic water 
shipments. The British steamship Lodaner is loading 
2 000,000 feet of lumber there for Melbourne, Australia, 
and the American schooner Transit is loading 600,000 
feet for San Diego. The British steamship Rothley will 
arrive at the Schwager & Nettleton plant about February 
10 to take on 3,500,000 feet for Australia, and the 
steamship Rupert City will load 1,500,000 feet for Mel- 
bourne about January 10. 

Recent fixtures reported by the Shipowners’ Associa- 
tion of the Pacific Coast include schooner L. D. Foster, 
Puget Sound to Suva, 60s; schooner William H. Talbot, 
Columbia River to Callao, 6d; schooner Winslow, 
Columbia River to Peru, 65s, and schooner Balboa, Grays 
Harbor to Valparaiso, 65s. 

Returns from East. 

. I. Garland, general sales manager of the Larson 
Lumber Co., with headquarters in Seattle, has just re- 
turned from a nearly two months’ trip through the Mid- 
dle West, visiting Nebraska, Missouri, Illinois, Michigan, 
Minnesota, Indiana and Ohio. He said that from his 
observation business from the retail yards will be excel- 
lent shortly after the first of the year, as they have pur- 
chased only a small part of their requirements. He says 
retailers find collections a little hard because the farmers 
are holding their grain, but that all indications point 
to prosperity during 1913. While away Mr. Garland put 
two new salesmen on the road tor the Larson company, 
they being C. M. Rohne, who will cover Minnesota and 
North and South Dakota, and James E. Wallin, who will 
represent the company in Nebraska, with headquarters at 
Beatrice. 

Despite the more or less sensational statements that 
have been made in the daily newspapers relative to the 
change of the name of the Port Blakely Mill Co., Port 
Blakely, Wash., to the Blakely Mill Corporation, it is 


ot Georgia, 


62s 





stated by the concern that the change was only broug): 
about to facilitate certain legal matters in couneetio, 
with the corporation, and in no way involves any chang: 
in ownership or plan of operation. D. EB. Skinner, pres 
dent of the company; Victor Elfendahl, sales manage: 
and George N. Skinner, Seattle representative, who 
also president of the Commonwealth Lumber Co., of Seat 
tle, have returned from San Francisco after a visit « 
several weeks. 

Vancouver (B. C.) visitors in Seattle last week were \ 
Bh. Cook, of the Terminal Lumber & Shingle Co., and J. |) 
Dougherty, manager of the British American Mills & ‘Ti 
ber Co, 

Two recent visitors in Seattle from the other side of | 
world were Alfred Gollin and Alfred E. Braumb, of Golli 


& Co. (Ltd.), with headquarters at 17 Mincing Lane, Lo: 
don, Eng. Mr. Braumb is the resident manager of {| 
concern’s interests in Australia and New Zealand, it ha 
ing branches in Adelaide, Melbourne, Sydney and Wellin 
ton, N. Z This firm is an extensive handler of lumix 


products in all parts of the world, and the visit of thes: 
two gentlemen to the Pacific coast is in connection with t! 
purchase of lumber for export from the Pacific coast mills. 

Coming down from Vancouver, where he had gone on 
business, Jay Spencer, in charge of the selling department «) 
the Shevlin interests at Winnipeg, spent a day in Seatt!: 
lust week. Mr. Spencer is one of the old time lumber sak 
men, formerly traveling out of the Minneapolis market, and 
this was his first visit to the Puget Sound country. 

Recent visitors in Seattle from the Inland Empire country 
include B. L. Willis, president of the Fidelity Lumber Co 
Newport, extensive manufacturer of the Inland Empire pin 
lumber, and George L. Curkendall, manager of the Canadian 
American Lumber Co., wholesale lumber dealer of Spokane 

B. .. Bawden, manager of the Seattle branch of Jam: 
I). Lacey & Co., well-known timberland dealers, is spending 
the holidays with his parents at his old home in Davenport 
lowa, and before returning will visit Chicago, St. Louis and 
other eastern points. 

Among lumbermen visitors to Seattle last week were Fred 
and Roland Chapman and D. T. C. Perkins, all members ot 
the Chapman & Perkins Co., a recently organized wholesal 
lumber and shipping concern with offices in the Welch Build 
ing, San Francisco. The Messrs. Chapman and Mr. Per 
kins are visiting all the cities of the Coast, including Port 
land, Tacoma, Seattle, Victoria, B. C., and Vancouper, B. ¢ 

Ii. R. Gardner, father of George Gardner, of Spokane, 
sales manager for the Lam-Davis Lumber Co., and himself 
for many years a well-known lumber wholesaler of Minne 
apolis, is visiting his son, Bracket Gardner, sales manage 
for the Rainier Lumber & Shingle Co., Seattle, after having 
recuperated from his very severe illness by a sojourn at Cai 
son Springs, Ore. ‘‘Dad’’ Gardner was visiting with his son 
in Spokane when he was taken seriously ill, but is now 





ugain in excellent health. 
J. E. Mathews, purchasing agent for the Burlington lines. 
with headquarters in this city, left last week for a few 


weeks’ trip to Middle West points, particularly Chicago. M) 
Mathews is one of the heaviest buyers of Pacific coast lum 
ber here and is widely and favorably known among Wash 
ington lumber manufacturers. 

Charles W. Pendell is a recent arrival in Seattle. Until 
a short time ago Mr. Pendell represented the Harris Lumbe: 
Co., Dallas, Tex., as sales agent with headquarters at Des 
Moines, Ia. He expects to affiliate with a coast concern and 
will probably make his future home here. 





WESTERN WASHINGTON NOTES. 


TACOMA, WASH., Dee. 30.—Manager W. C. Miles of 


the West Coast Lumber Manufacturers’ Association 
says: 
The condition of the lumber market is very encouraging 


and prospects are good for 1913 business. 


Inquiries are very 
much stronger than they were and the 


millmen all seem 


to be happy. The logging camps began closing Saturday be 
fore last for the holidays and will be idle for from a week 


to two weeks, which will tend to still further stiffen the 
log market. The shingle market is standing. Stars sell 
very readily at $1.60 and clears at $2. 1 do not expect any 
change in shingles at the present time unless it is an 
upward tendency. 

Lumber prospects are splendid in the opinion of W. D. 
Moreland, of the Kirby Lumber Co. and the Nebraska 
Bridge Supply & Lumber Co. The Kirby company’s 
mill, located about 15 miles out on the Tacoma Eastern 
Railroad, has been running steadily, cutting mostly 
small timber, with about 70 per cent of the cut select 
common. 

Practically complete is the shut-down of logging 
camps throughout western Washington and the camps 
are almost wholly deserted. Some of the camps shut 
down last Saturday and will start again next Monday, 
while others will be down the full two weeks. Many 
of the sawmills are also idle, shutting down for the 
holidays, some of them for two weeks straight, others 
from the night before Christmas until the day after 
New Year’s, while many of the city mills, well supplied 
with orders, find it impossible to shut down for more 
than the two holidays, 


Recent Lumber News in Brief. 


The St. Paul & Tacoma Lumber Co. has completed the 
building for its big planing mill and when the machinery 
is all in place it will be ready for operation. The new mill 
is double the capacity of the one burned last summer. The 
company’s creosoting department has been busy ever since 
it began operations last fall. Among improvements planned 
for the near future is a large transfer table with two tracks 
at one end of the retort building so that the loading or 
unloading of the retort with timber charges may be done in 
from 10 to 12 minutes. 

The Wheeler, Osgood Co. is averaging about 2,000 three- 
ply fir veneer panels a day in its new veneer depart- 
ment. The door factory is also running steadily and recently 
turned out 2,600 doors in a 10-hour run, breaking the 
record of the factory. 

Local millmen have received calls from the Government 
for bids on 3,317,737 feet of Douglas fir or Oregon pine for 
shipment to the Philippines, bids to be opened at 11 a. m. 
January 13 at the quartermaster’s office in Seattle. 

The Chehalis Fir Door Company at Chehalis has closed its 
factory there and is dismantling it for removal to the big 
plant completed at McCleary. 

The North Pacific Sawmill Co. is the name selected by 
J. F. Jones, of the Klipsum Lumber Co., Seattle, and L. 8. 
Ashton for the company which will operate the Stevenson 
sawmill they recently leased at Puyallup. . Mr. Ashton, who 
is manager of the mill, says the company has enough 
orders already booked to keep it busy for many weeks. He 
expects the plant to turn out about 50,000 feet a day. The 
sawmill has been overhauled and put in good shape for work 
after having been idle for a year. 

The Fir Tree Lumber Co, expects an advance in prices early 
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in 1913. The company’s mill at Gregory’s Spur has been busy 
ever since it was started in operation, cutting largely on 
railroad timbers. 

Walter Stevenson, president of the Evergreen Lumber Co., 
of Puyallup, says the demand for dimension is improving and 
that a good call is coming from the Middle West. He states 
that conditions generally are far ahead of the outlook at 
this season for the last few years. ‘The company has a good 
supply of orders ahead for lumber and also finds shingles 
moving better. 

Tacoma building permits for December will show a gain of 
about $175,000 over December, 1911. Included in the Decem- 
ber figures is a $100,000 permit for a dock extension taken 
out by the Chicago, Milwaukee & St. Paul Railway Co. and 
a $50,000 permit, applied for last week for extension of the 
company’s tidelands carshops. 





IN SOUTHWESTERN WASHINGTON. 

CENTRALIA, WASH., Dec. 30.—The holiday season has 
had the usual effect on the market of all commodities, 
lumber and shingles included, so that for the present 
there is not much of either moving, and while prices are 
quite satisfactory and prospects good the section is 
rather quiet. Manufacturers in general feel that there 
is every reason to hope for splendid business conditions 
next year. 

The large logging camps are closed for one week. The 
Polson Logging Co. has paid off its men and the many 
thousands of dollars that were distributed by the various 
companies just prior to the holiday season will make 
business in other lines lively for a time at least. 

Cc. A. Doty has just bought a large tract of timber 
in this county. He feels that timber values are going to 
increase rapidly, and for that reason has been buying 
extensively. He recently expressed his views as to the 
probable great increase in the value and demand for 
lumber as soon as the Panama Canal is opened and he is 
following his own advice by getting into the business 
again as actively as possible. 

L. H. Miller, formerly of Chehalis, in an interview 
lately advised that his firm was finishing as rapidly as 
possible its new mill on the Tacoma Eastern Railway 
and that it had some large Government contracts to fill 
as soon as the plant is completed. 





AROUND THE GRAYS HARBOR COUNTRY. 





Scarcity of Logs Sends Men Back to Camps—Sub- 
stantial Mill Improvements Under Way—Panama 
Canal Will Afford Outlet for Lumber. 

ABERDEEN AND HOQUIAM, WASH., Dec. 30.—By reason 
of the continued operation of most of the mills on Grays 
Harbor the Christmas vacation of loggers in the camps 
surrounding Grays Harbor will be curtailed to a con- 
siderable extent. A 50-horsepower motor is being in- 
stalled by the S. E. Slade Lumber Co. to drive the fan 
in the planing mill. Manager W. B. Mack states that 
demand continues to improve with a slight tendency 
toward an advance in prices. 

The Big Creek Timber Co., whose numerous camps in 
the Wishkah Valley were closed down December 20, 
announces that. operations in its camps will begin after 
New Year’s and that a long, steady run is expected. 

The camps of the Coats-Fordney Logging Co. were 
closed in part December 20 and operations were entirely 
suspended in all camps by December 21, to resume De- 
cember 30. Numerous improvements are contemplated 
by this company during the coming year. 

The Grays Harbor Logging Co. entirely closed its 
logging camps December 21, to resume January 2. 

In speaking of the local logging situation with respect 
to the searcity of logs a prominent lumberman summed 
up conditions as follows: 


It is the general opinion of the mill managers of Grays 
Harbor that they will be able to operate on the logs already 
at hand until a few days after January 1. Of course the logs 
at present being rafted down the streams are included in 
this estimate. On account of the rush orders for lumber it 
is imperative that the wheels turn every minute of the work- 
ing day. There is also the future to be considered. In the 
offshore business lately there has been such brisk inquiry that 
the managers of cargo mills are greatly encouraged and state 
that everything points to a capacity business for the year of 
1913. It must be taken into consideration, too, that the 

rices have stiffened in the eastern market and the outlook 
s better there than it has been for a long time. Taken 
altogether the situation seems to be very aptly summed in 
regard to the lumber market of Grays Harbor in the state- 
ment made recently by one of the local millmen, “Conditions 
have never been just as good as they are at present.” 

Recent Lumber News in Brief. 

According to an authorized statement made recently, any 
offer of a free factory site made in Hoquiam by R. F. Lytle, 
of the Hoquiam Lumber & Shingle Co., will be duplicated in 
Aberdeen by Mrs. J. B. Stewart, who owns a great deal of 
waterfront property in that city. The property which Mrs. 
Stewart probably will offer to the city consists of Wishkah 
river frontage, and the depth of this river will permit the 
largest boats to dock with ease. Mrs. Stewart states that 
she will attach the same conditions to her offer that Mr. 
Lytle has to his. 

John S. Creech, who has been a visitor to Aberdeen during 
the last week, states that the Creech Lumber Co., of Ray- 
mond, has resumed operations. The mill has been idle about 
two months while numerous repairs and improvements have 
been made. Mr. Creech states that the company is now pre- 
pared for a long run, as the market is all that could be 
desired in the rail trade. Offshore shipments also are at 
present particularly brisk. 

The Polson Logging Co., of Hoquiam, closed down all camps 
December 21, to resume operations again December 27. Mr. 
Polson states that, though this gave the men but one week 
of respite, logs must be cut and sent down the river if a 
serious shortage of logs is to be prevented. 

During the last week the Eureka Cedar Lumber & Shingle 
Co. has installed a 100-hp. motor in its plant in Hoquiam, to 
drive the planing mill. 

During the last month the plant of the North Western 
Lumber Co., of Hoquiam, has been running to capacity in an 
effort to bring stocks up to a normal level. In the opinion of 
the management of the plant, buying will be heavy at the 
first of the year and will increase rapidly after that date. 
This company looks for an advance in prices also, 

J. A. Vance, of the Vance Lumber Co., has been a visitor 
to Grays Harbor recently, looking over property which he 
lately purchased. Mr. Vance bought 620 feet of water front- 
age in South Aberdeen, where he intends to erect a dock 
and sheds to facilitate shipping the products of his large 

lant to the Atlantic coast via. the Panama Canal. The 
Yance Lumber Co. purposes to send the bulk of its lumber 
to Grays Harbor for shipment to the Atlantic seaboard via 
the Panama Canal. A large logging firm of the Wishkah Val- 
ley has imported 5 carloads of fine young cattle from 


Montana which will be allowed to run at large on logged-off 
land. If this experiment is successful it probably will lead 
to definite results in the question of logged-off lands and 
their disposal, as other logging companies are only waiting 
for a lead of this sort. 

Announcements have recently been made that several more 
logging companies are preparing to begin operations on the 
North river country as soon as the Oregon-Washington Rail- 
road & Navigation Co. shall have overcome the difficulties 
at present encountered on the branch line. 

Fred Hart, of the Quiniault Lumber Co., of Raymond, was 
among recent visitors to Grays Harbor, Mr. Hart states that 
the lumber trade is active and very promising. 

A. I’. Peterson, manager of the Pacific Lumber Agency, is 
at present on a short business trip to Seattle. Mr. Peterson 
is very much pleased with the lumber market but says that 
he expects to see an improvement in the near future. 





NORTHERN WASHINGTON NOTES. 

EVERETT, WASH., Dec. 30.—The last week has been 
rather quiet in lumber, shingle and logging circles, many 
of the mills throughout the Snohomish County district 
being down and the logging camps closed. The Walton- 
Chandler Co., of Oklahoma, which recently purchased 
the Everett Lumber & Timber Co.’s mill at Lowell, 
operated the plant last week in order to get timbers and 
lumber to make improvements necessary. The mill will 
begin operation about January 15. 

The Gold Bar Lumber Co., of Gold Bar, has closed its 
mill for at least 30 and possibly 60 days, during which 
time millwrights will thoroughly overhaul the machinery. 
The company’s logging camp has also been closed, but 
it is planned to resume in a few days. 

Everett lumber and shingle manufacturers subscribed 
liberally toward a fund to give Christmas cheer in every 
home in Everett where hard luck had made it possible 
that there would be no good dinner or toys for the 
children. 





~~ 


ON BELLINGHAM BAY. 

BELLINGHAM, WasH., Dee. 30.—The old year will 
close with many orders booked for delivery next year. 
Several mills report sufficient orders on hand to insure 
operation until July 1. Foreign trade conditions are 
good. Local demand for lumber in 1912 was exception- 
ally brisk and the indications are that 1913 will show 
marked improvement. 

S. P. St. John, manager of the Commercial Shingle 
Co., says that the supply of shingles is low and the 
market in good condition. He predicts that 1913 will 
bring a ready market and advance in prices. 

James Prentice, of the Larsen Lumber Co., views the 
lumber situation as follows: 

I believe 1913 will be even a better year for us than 
1912. Market quotations on lumber and shingles are much 
better than they have been. I look to see the close of 1913 
find us with a better record than that which we estab- 
lished this year. 

The McCoy-Loggie Timber Co. announces that a log- 
ging railroad will be built from Saxen on the Northern 
Pacific Railway to the company’s timber holdings, a 
distance of six miles, early next year. This company 
consists of George W. Loggie, president and manager 
of the Whatcom Falls Mill Co., and P. McCoy, a pioneer 
logging camp operator of Seattle. 

The logging railroad of the Puget Sound & Cascade 
Railway Co., extending in Skagit County to the plant 
of the Clear Lake Lumber Co., is completed. Fifty car- 
loads of logs a day will be delivered to the mill. 

The new Lynden Box, Sash & Door Factory Co.’s 
mill will be ready to operate after January 1, 1913. 
Fifty men will be employed. 

The total output of lumber and shingles in this city 
in 1912 was: lumber, 135,000,000 feet; shingles, 332,- 
000,000. 

There are 75 shingle mills in Whatcom County, the 
combination plants of this city not included. The total 
output of these mills in 1912 was 937,500,000 shingles, 
or a grand total, including the Bellingham cut, of 1,259,- 
500,000. 
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IN THE WESTERN PINE COUNTRY. 

SPOKANE, WASH., Dec. 30.—J. E. Frederickson, who 
for seven years has been chief inspector of the Western 
Pine Manufacturers’ Association, will resign the posi- 
tion January 1. He will take a position with the Pot- 
latch Lumber Co. and will have charge of the grading 
at that company’s various mills. 

The year will close as one of the most successful of 
the Western Pine Manufacturers’ Association. For the 
first 11 months of the year shipments have exceeded by 
nearly 300,000,000 feet those of the same months of 
1911. Although the cut has been greater, Inland Empire 
mills have been unable to keep up with the demand and 
the surplus stock was eaten into rapidly. The total 
shipments for'the 11 months was 912,164,634 feet, com, 
pared with 614,822,460 feet in 1911. This is a gain of 
48 per cent. For the first 11 months of this year the 
eut has been 822,879,006 feet, nearly 90,000,000 feet 
less than the shipments. The increased prosperity of 
local mills also is shown in the fact that in November, 
1911, only 17 mills were in operation, while this year 
29 mills were running all the month and up to late in 
December. 

This week sees the bringing to a close of mill opera- 
tions for 1912, practically every mill except the Potlatch, 
the Panhandle and the Washington mills having closed 
for the season. The overhauling of plants and the 
taking of inventories will be in order for the next 
several weeks. Nearly every company has organized its 
logging crews and this branch of the industry is now 
going full blast. Most of the companies will continue 
to run their planers throughout the winter. 


J. E. Layeock, president of the Laycock Lumber Co., of 
Manitou Springs, Colo., arrived in the city last week to spend 





Put Your Idle Engine to 
Work at a Profit 


Whether you run a sawmill or just a small pocket planing 
mill in your retail yard there are times when your engine 
is idle which could be turned to good profit 


if you had a 
MONARCH 
Meal and 
Feed 
Mill 


They are wonders at grinding all kinds of feed, crushed 
corn and cobs, oats, rye, cornmeal, etc., and the profit of 
many owners of these mills runs into four figures. Let 
us tell you all about this business as a side line. 






Send for Catalog—it’s free. 


SPROUT, WALDRON & CO 


MUNCY, PA. 
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240 Page Book On 
Silos and Silage 10c 


Most complete work on this subject published. Used as text book by 
many Agricultural Colleges. Gives the facts about Modern Silage 
Methods—tells just what you want to know. 240 pages—indexed— 
over 40 illustrations, a vast amount of useful information boiled 
down for the retail lumberman who desires to study the silo pro- 
blem. Tells ‘‘How to Make Silage’’.—‘‘How to Feed Silage”. 72 pages 
on ‘How to Build Silos” particularly wood silos. Limited Revised 
and Enlarged Edition now ready. Send for your copy before too 
late. Enclose 10c in coin or postage stamps and mention this paper. 


SILVER MFG. CO., 324 Broadway, SALEM, OHIO. 
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We are fully equipped for handling 
mixed orders. 
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California White Pine 
California Sugar Pine 
and Arizona Soft Pine 


Best Stock for Factory and Pattern Lumber 


Ask LOUIS WUICHET 


Room 708-712 Railway Exchange, 
Tel. Harrison 1295 CHICAGO, ILLINOIS 





























SHOP AND 
BETTER. 


Northern California, Southern Oregon, 
High Altitude Soft 


WHITE PINE 


The best in quality, width and texture for 
: factory, shop and planing mill. 


iS 


: 1,000,000 FEE 


MIXED CARS A SPECIALTY 


Savidge Brothers Lumber Co. 


KLAMATH FALLS, OREGON. 
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PACIFIC COAST 


CALIFORNIA 


White & Sugar Pine 


FIR, SPRUCE AND CEDAR 
REDWOOD, WESTERN PINE 
IDAHO WHITE PINE 
FACTORY PLANK 


Pacific Coast Lumber 













w-t-MCKEE LUMBER CO. 


ANVFACTURERS 
_ AND WHOLESALERS 





Western Offices : 
Seattle, Wash., Grant’s Pass, Ore., 
Priest River, Idaho. 


General Office: 
Quincy, Illinois 








Long Fir Timbers 


FIVE MILLION FEET 


in our storage yard for quick shipment 
by lakes or rail. Timbers up to 20x20-84. 
Band resaws and large surfacers :: :: 


ROGERS-RUGER LUMBER CO. 


Telecode ® SUPERIOR, WISCONSIN Long Distance 

















“ae Fir ” California Siow 
Cedar and Spruce Red Cedar Shingles 


Complete Stock of above for Coast Shipment or from our 
MINNESOTA TRANSFER WAREHOUSE 


H. B. Waite Lumber Co. 


MINNEAPOLIS, MINN. 











- “White Pine 
end us your inquiries for 


White and Western Pine, Larch and Cedar Lumber. 


Seiroms Maar DOVER LUMBER CO., Dover, Idaho 


FIR = CEDAR 


Siding and Finish, Bevel Siding, 











Long Timbers, Joists, Finish and 
Dimension, etc. Shingles, 
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We have the following stock on hand:— 


1,000,000 feet—Western Pine 1” Selects a better 
1,000,000 feet 6-4 Shop No.3 and bette 
250, OOO feet 5-4 Shop No. 3 and better 
250,000 teet 8-4 Shop No. 3 and better 


Mixed Cars a Specialty. 


Wallace - Ballord Lumber Co. 


609-614 Lumber Exchange, MINNEAPOLIS, MINN. 











H. J. Anderson Lumber Company 
Manufacturers and Wholesalers of Lumber Products 
— OUR SPECIALTY— 


RAILROAD TIMBERS, TIES AND PILING 


804 Main Ave., 
SPOKANE, WASH. 





311 Lewis Building, 
PORTLAND, OREGON. 





In Western Pine, Coast 
Shop Lumber 2223; 
Western PineYard Stock 
Shipments via all Transcontinental Railroads. 
Canadian-American Lumber Company 








Paulsen Building, SPOKANE, WASH. 





mm, yom with his son-in-law and daughter, Mr. and Mrs. 
S. E. Hege. 

Cc. BP. Orr, president of the Hillyard Lumber Co., and 
active member of the Hillyard Chamber of Commerce, heads 
2 committee to boost the proposition of establishing a box 
factory in Hillyard. ‘The plant under consideration would 
cost approximately $15,000 and would be used to manufac- 
ture fruit boxes for the ranchers of a big farming section 
surrounding the railroad city. 

The McGoldrick Lumber Co., of which J. P. McGoldrick is 
president, remembered its employes on Christmas by giving 
each of the 150 married men a large turkey and the ‘single 
men a box of cigars. The big mill is closed, but is preparing 
to reopen early in the spring. 

J. C. Barline stated this week that improvements costing 
several thousand dollars will be made on the Washington 
mill shortly after the first of the year. The capacity of the 
plant will be increased 20 per cent. One of the improvements 
will be a $30,000 power plant by which the company will 
generate its own electricity. The plant is now turning out 
1,500 windows a day. This amount will be increased to 
2,000 a day when the new machinery is installed. Mr. Bar- 
line says that the company has orders for lumber and lumber 
products which will keep the plant busy for weeks ahead. 
This means that the mill will not shut down for any length 
of time this winter. 





AT UTAH’S METROPOLIS. 

SaLtt Lake Ciry, UTan, Dec. 30.—W. E. Dalby and 
brother, of Tabor, Iowa, are in Salt Lake City looking 
for a location for a string of lumber yards. The Dalbys 
are prominent among the lumber interests of the Hawk- 
eye State and express themselves as pleased with the 
promise of business in their line in this section. 


T. H. Smith, president of the lumber firm of T. H. Smith 
& Co., this city, left for California a few days ago. He 
was accompanied by Mrs. Smith. 

K. H. Koehler, assistant treasurer of the Eastern & West- 
ern Lumber Co., of Portland, was in Salt Lake City last 
week on business, as were H. P. Peterson, manager of the 
Ephraim Saw & Planing Mill Co., of Ephraim, and O. P. 
Smoot, president of the Smoot Lumber Co., of Provo. 

Cc. H. Stevenson, manager of the Stevenson Lumber Co., 
of Price, Utah, was a Salt Lake City visitor during the 
holidays. 

M. W. Lillard, president, and T. C. Stayner, traveling 
representative for Lillard & Daly, this city, will leave for 
La Grand, Ore., in a few days on a business trip. 





NORTHWESTERN MONTANA NOTES. 

Lippy, Monv., Dee. 30.—A movement is on foot for 
the construction of a large sawmill at Rexford. W. H. 
Graham is promoting a deal which, if successful, will 
mean the building of the mill in the near future. Two 
portable mills are now in operation near there. The 
building of the bridge across the Kootenai River at that 
point will aid very materially in the development of that 


MINNESOTA 


A MINNESOTA LUMBER CENTER. 

MINNEAPOLIS, MINN., Dee. 31.—Lumbermen are begin- 
ning the new year in Minnesota with high hopes and 
excellent conditions on which to base them. The North- 
west is prosperous with a big crop hardly half mar- 
keted, and with plenty of money in the hands of pro- 
ducers. Retail trade was good in the fall and promises 
to hold up fully as well in the spring. Retail stocks are 
generally below normal and wholesale demand promises 
to be strong. Inventories generally are being com- 
pleted. Salesmen are off the road for the holidays and 
most of them will not go out again until after the re- 
tailers’ conventions. Large retail buyers are watching 
the market and those using fir and cedar have been 
placing orders even during the holidays. The attitude of 
wholesalers who have sold ahead and are turning away 
orders has had a tendency to make buyers more eager. 

Few business changes mark the opening of the year 
here. Some were made in December. The Webster- 
Whipple Lumber Co. has engaged T. T. Jones, formerly 
with the G. W. Jones Lumber Co., of Appleton, Wis., 
as manager of its hardwood lumber department and he 
begins the new year with them. 

State Auditor S. G. Iverson has returned from making 
sales of State timber in northern Minnesota, and re- 
ports that good prices were paid by bidders at Duluth, 
Grand Rapids and Bemidji, and that about $30,000 was 
realized at each place for the State. Bids ran as high 
as $21 a thousand. : 

J. W. Nash, surveyor general of logs and lumber for 
this district, resigned today and Gov. A. O. Eberhart 
appointed Charles E. Sinclair to sueceed him for the 
ensuing two years. Mr. Sinclair is the veteran and 
efficient deputy who has been connected with the 
office for 27 years. Lumbermen have frequently peti- 
tioned for Mr. Sinclair’s appointment in the past. It, 
is understood that the office paid Mr. Nash prac- 
tically nothing in the last two years, as the lumber 
output of the district has greatly declined, and the 
fees will just about make up the salary of the new 
surveyor general. 

















AT THE HEAD OF THE LAKES. 


DuLutH, MINN., Dec. 30.—The Virginia & Rainy Lake 
Co. has sold 17,000,000 feet of norway and white pine 
to Tonawanda parties for delivery next spring. Eleven 
million feet of this sale was norway stock. Six million 
feet of norway from the Tower mill and 1,000,000 feet 
of norway from the Winton mill have been sold to go 
to Buffalo after the opening of navigation next spring. 
The 6,000,000 block was sold by the Trout Lake Lumber 
Co., and the 1,000,000 feet by Swallow & Hopkins. J. G. 
Ketcham was ‘interested in the stock. 

Loggers announce that they are having better success 
getting men for woods work now than at any time 
during the fall and early part of the winter. The log- 
gers on the Chippewa Indian lands are planning to cut 
more timber now than they had expected earlier in the 
winter. 





OREGON 


ON THE WILLAMETTE. 








New Steamship Service Will Broaden Lumber Market 
—Railroad Extension Aids Development—Demand 
Strong and Outlook Promising. 


PoRTLAND, ORE., Dee. 30.—The year 1913 looks very 
promising to the lumber manufacturers of the Pacifie 
Northwest as orders are coming in freely from all quar- 
ters, while at the same time the volume of inquiries is 
increasing. An announcement received with very keen 
interest was that of the Hamburg-American Line to the 
effect that beginning in April, with the departure from 
this port of the steamer Lithonia, the company will estab- 
lish a regular monthly freight service between Portland 
and Hamburg by way of Yokohama, Kobe, Hongkong, 
Manila, Singapore, Colombo and the Suez Canal. About 
8 steamers of 8,000 tons dead weight carrying capacity 
each will be engaged on the route, as it will take a 
steamer about 70 days to make the run one way. This 
service will give lumber manufacturers opportunity to 
make less than cargo shipments to the ports indicated, 
which has been impossible for some time. 

Announcement was made this week that the Till sys- 
tem will expend about $800,000 in 1913 in double tracking 
and making other improvements on its line between Port- 
land and Astoria. Besides creating a demand for ma- 
terial this project will give better transportation facili- 
ties to a number of mills on the lower river. 

The Whitney Lumber Co. (Ltd.), has just completed 
the erection of a fine residence for Manager Russell 
Hawkins on the Whitney millsite that overlooks Tillamook 
Bay. The completion of this dwelling and Mr. Hawkins’ 
announcement that he will soon make his home at Tilla- 
mook are taken as indications that the company will soon 
begin the installation of a large mill there. 

O. M. Clark, of the Clark & Wilson Lumber Co., 
received a unique Christmas and New Year’s greeting. 
It was a cablegram from a friend merchant in interior 
Japan and was sent on the 24th of December, but arrived 
here on the 23d, after traveling half way around the 
world. 

The logging camps in the Columbia River district are 
planning resumption of operations. There is no surplus 
of logs and a shortage may follow unless logging is 
resumed at once. 


Recent Lumber News in Brief. 


G. Walter Gates, of G. W. Gates & Co., wholesale lumber- 
men, of this wf is spe nding the holidays with his brother 
at San Diego, Cal. During his absence the business is being 
looked after by R. W. Forbes, who has charge of the com- 
pany’s sales. Mr. Forbes was with the Portland Lumber Co. 
two and a half years, going with G. W. Gates & Co. last 
July. Some years ago he was well known aga Yale football 
player. Mr. Forbes reports G. W. Gates & Co. doing an excel- 
lent business at the present time with the outlook good for 
the coming year. In the Middle West the company is repre- 
sented by W. N. Webb, who makes his headquarters at Omaha. 


A. W. Wylie, formerly engaged in the wholesale hardwood 
lumber business in Chicago, is visiting in Portland with the 
idea of locating in the lumber business somewhere on the 
North Coast. 


W. T. Pritchard, who recently joined the sales force of the 
Stetson-Ross Machine Works, Seattle, manufacturer of wood- 
working machinery, is in Portland, where he will make his 
headquarters and look after the company’s business in this 
territory. Mr. Pritchard formerly was a member of the sell- 
ing force of the American Woodworking Machinery Co. 


A. W. Clark, who recently disposed of his new sawmill at 
Wauna, operated as the Columbia Valley Lumber Co., to the 
Crossett Timber Co., of Portland, and who remained with the 
purchasers in charge of the mill plant, has, on account of ill 
health, been obliged to sever his connection entirely with the 
concern. Accompanied by his wife he will spend the winter 
in southern California. The Crossett Timber Co. plans to 
enlarge the plant during the coming year, probably doubling 
its capacity and adding dry kilns and planing mill in the 
near future. The company’s interests are looked after by A. 
G. Sprague, who now has the logging operations under way. 
These are being conducted under the name of the Big Creek 
Logging Co., and on Decembe r 20 the first load of logs was 
hauled over the company’s railroad four miles from the camps 
to the Columbia River at Knappa, Ore. This camp will soon 
have a capacity of 300,000 feet a day and the main line of 
ihe logging road will be pushed right on into the timber 
and three more miles added, where another big camp will be 
established and the company’s logging output increased to 
500,000 feet daily. At the present time the company has 12 
donkey engines in use, and trains are hauled by a 65-ton 
Climax locomotive. The logging cars are of steel construc- 
tion and at the camps the men are housed in cottages, six 
men to a house. These are electric lighted and heated with 
stoves, so as to make the men comfortable. The locomotive 
and the donkey engines burn mill wood brought up from the 
mill at Wauna, 14: miles distant, this being found cheaper 
than cutting good timber. The mill corporation will be re- 
organized as the Columbia Lumber Co. 


R. P. Thompson, who has been traveling for the Goodyear 
Rubber Co. out of Seattle, has recently joined the selling 
force of the Gorham-Revere Rubber Co., with headquarters 
at Portland. 

E. W. Ortmann, of the Jay S. Hamilton Lumber Co., this 
city, is spending the holidays in Chicago with his brother, R. 
0, Ortmann, who is vice president and general manager of the 
Griffin Wheel & Foundry Co., of that city. 

Work is progressing on the plant of the Eagle Lumber Co. 
that is being built one mile west of Timber, on the Tillamook 
line. Contracts for the machinery were placed last week, 
the sawmill machinery going to the Allis-Chalmers Co. It 
will consist of one 10-foot band mill, a horizontal resav, a 
12-inch edger, air lift trimmer, etc. ,and will differ from any 
other mill in that the engines will be directly connected with 
the line shafts, thus saving, it is estimated, about 20 per cent 
in friction loss which results from the main drive belt. The 
mill will be 60 by 285 feet in size and will be equipped with 
a planing mill and dry kiln. The company has offices in the 
Spalding Building, this city. 


Harry C. Reynolds, Minneapolis representative of the Con- 
tinental Lumber Co., s city, has been spending the last 
week in Portland in consultation with Manager A. C. Hemp- 
hill of the company, and left the last of the week for the 
East by the way of Seattle. 

Through an error in figures a statement was made last 
week that the 1912 cut of Portland mills would total 475,- 
000,000 feet. The amount should have been approximately 
585,000,000 feet. 
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CRESCENT CITY NEWS. 


New Or.LEANS, La., Dee. 31.—Less than the usual 
time-marking has been noticed during the holiday week, 
but activity has of course slackened to mark the Christ- 
mas season. Most manufacturers pronounce the 1912 
business better than they had expected and many of 
them expect that the 1913 business will be better than 
‘heir present expectations. So far as can be learned no 
surplus stocks worth noting are being carried over the 
year’s end. Cypress manufacturers report their stocks 
evenly assorted, but in aggregate bulk rather below than 
above normal. Yellow pine stocks are declared broken, 
vith some items still oversold. There are fewer holiday 
shutdowns and those are of shorter duration than usual. 
Prices are said to be firm right up to the end of 1913, 
with a prospect of their continuance at present levels and 
some talk of advances likely to be bulletined before the 
end of January. Complaints of car shortage are dimin- 
ished in number and in vigor. 

According to an announcement made here during Christ- 
mas week, the Braithwaite Sugar Co. will resume the opera- 
tion of its costly paper mill, which has been shut down for 
several years. According to the present announcement, 
Managing Director Gibbs, of the Braithwaite company, has 
arranged with the Industrial Lumber Co. to secure the waste 
from its yellow pine mills at Elizabeth, La., to be used as 
raw material in the Braithwaite paper factory. The latter, 
it is intimated, will be leased from the owning company by 
a corporation to be organized for the purpose, and the saw- 
mill waste and cane refuse will both be used, some altera- 
tions to the machinery being necessitated. The experiment, 
if it materializes, will be watched with lively interest. 





SOUTHWESTERN LOUISIANA LUMBEE NOTES. 

LAKE CHARLES, LA., Dec. 30.—A strong demand with 
steady prices has characterized the local yellow pine mar- 
ket during the holiday season, which is very unusual. 
Orders seem confined to no particular section, nor is the 
call confined to any particular line. Prominent manu- 
facturers say this is the first year in the last 15 years 
that there has not been some slight depression during the 
holidays, but attribute the present demand to the ex- 
tremely healthy condition of the country generally and 
the prospects of even greater prosperity during the ensu- 
ing year. 

Eastern points are asking for more stuff from the mills 
of southwestern Louisiana and southeastern Texas than 
ever before in history. A local brokerage firm last week 
received instructions from a New York firm to purchase 
over 2,000,000 feet of heavy timber, while Pittsburgh and 
Cincinnati have been asking for more or less stuff within 
the last few weeks. All the central and western dis- 
tributing centers, particularly Wichita and St. Joseph, 


are buying heavily of assorted lots suitable for the retail - 


supply of the West. 

The Mexican demand is still fair and much stuff is 
moving to Mexican coast points out of Sabine Pass and 
Texas City. 

Reports from the cypress pelt are to the effect that 
continued activity prevails. All of the mills are run- 
ning full time and orders have not abated with the 
holidays. 





IN NORTHWESTERN LOUISIANA, 

SuHrEVeEpPORT, La., Dec. 30.—Buyers now in this terri- 
tory want everything they can get hold of in the yard 
stock line. Manufacturers say good prices are being 
paid, especially for upper grades, and that the prices on 
these have advanced from 50 cents to $1 lately. 

Representatives of big companies recently attending 
conferences relative to plans for 1913 say that business 
next year is expected to outclass that of this year. 
Among the sources of this prospective activity are: 
Railroads, which are planning extensions and improve- 
ments of roads and increase of equipment; schools, which 
are expected to enlarge their properties; the farmers, 
who are planning to increase cotton acreage, thereby 
building more houses for their hands, more barns, gins, 
ete.; many cities and towns, which are negotiating with 
a view of having wood block paving constructed, because 
of the reports from Shreveport and other places that 
have tried this splendid paving; merchants, who will 
need more space for handling their increased orders; 
oil and gas operators, who are extending the develop- 
ment territory; and various others. 

The lumber fraternity was honored again last week 
by the reelection of S. H. Bolinger as vice president 
for 1913 of the Louisiana Fair Association, making his 
third term as the active second vice president of this 
organization. , 

Sheriff J. P. Flournoy of this parish announces that 
there will be a succession sale of some of the property 
of the late H. H. Wheless, prominent lumberman, who 
was secretary of the Frost-Johnson Lumber Co., at the 
courthouse here January 25. Seven city lots and a 
share of the capital stock of the Shreveport Golf & 
Country Club (to which many lumbermen belong, and of 


which 8. H. Bolinger is president) will be offered for 
sale to highest bidders. 





SOUTHEASTERN MISSISSIPPI NOTES. 


HATTIESBURG, MiIss., Dec. 30.—Nearly all the local 
mills started up this morning. Those not starting are 
adding new machinery and doing a great deal of repair 
work in view of the expected better prices and demand 
the coming year. Many of the mills have enough orders 
to cut on for a month and will not take on many new 
orders, as they expect the price or all items to strengthen 
at least $1 during February. If cars keep coming stocks 
will be greatly decreased in a month, the railroads 


promising cars if the mill companies will load them out 
promptly. Car material is wanted more than any other 
item, but demand still is good for timbers, boards and 
shed stocks. 





FROM THE ALABAMA IRON CENTER. 

BIRMINGHAM, ALA., Dec. 31.—There continues to be a 
decidedly strong tone to the yellow pine lumber business 
in the Birmingham district and prices are strong on all 
grades of building material. 

Although few mills are running this week, all having 
shut down for the holidays and stock-taking period, 
orders continue to come in and not one is being refused. 
It is believed the new year will start off with a rush 
and that it will be far the best year ever known in lum- 
ber circles. 

The inventory season is 


aiding the woodsmen in get- 
ting ahead with the supply 


of logs and much repair work 
is being done with a view of starting operations early in 
January. Several mills are putting in new machinery 
and making other improvements by which they hope to 
increase their outputs. 

The car situation is getting back to normal condi- 
tions and before the end of January as many cars as are 
needed will be available. 

The prospective demand for railroad material during 
1913 is very promising. Indications are the railroad 
companies intend to build an immense number of cars. 

Extensive building improvements will begin in this 
district during the next few weeks and a vast quantity 
of lumber will be in demand. 





THE LABOR SITUATION. 


Merryville Progressive League Repudiates Statements 
of the I. W. W.—Lake Charles District Quiet. 


SHREVEPORT, La., Dec. 31—The Progressive League of 
Merryville, La., has distributed copies of a statement in 
regard to the American Lumber Co.’s mill, which was 
closed several weeks ago because of trouble with union 
timber workers, branding as maliciously false and unjust 
a circular recently issued by the strike committee of the 
Industrial Workers of the World and bearing the seal of 
the Brotherhood of Timber Workers, which described a 
condition of peonage at the mill. The ‘‘strike commit- 
tee’’ in its circular declared that ‘‘eighteen men were 
fooled into Merryville December 11 by the allied plunder- 
bunds, and were met at the depot by gunmen, who sur- 
rounded them and drove them into the stockades of the 
American Lumber Co.’’ The circular also stated that 
some of the men were beaten up while trying to escape 
from the mill and that they reported that they had been 
lied to about conditions at this mill; and the circular 
also warned all workingmen to stay away from the 
plant and Merryville. 

In its statement of denial of the above-mentioned 
allegations, the Progressive League of Merryville says— 

The circulars are intended to prejudice the public against 
the owners and management of the American Lumber Co. 
so that they can not get any labor and create sympathy in 
their behalf. We want to say that there are no such con- 
ditions existing as these circulars put forth. It is true 
that there were 18 men brought in December 11, but there 
was no such demonstration at the depot as was claimed, and 
the men are all here yet and are perfectly satisfied. Two 
guards escorted the men to the entrance of the mill yard, 
which is fenced in and which is referred to as a “stockade”’ 
in the circulars. But the guards were not there to pre- 
vent the men escaping, as the I. W. W. comments would 
have the people believe. They were there to prevent the 
strikers and loafers from pouncing upon the men and beat- 
ing, persuading and threatening them from going to work. 
And so far as these men being guarded in the so-called 
“stockade” it is utterly false; they are at liberty to come 
and go at any time they wish; some go out alone and some 
ask for protection, when they want to go to town to do 
shopping. We want to say that all the guards at this 
place are gentlemen and are above doing anything that is 
unjust to anyone, and in justice to the American Lumber 
Co. and the management, that the statement in the circulars 
is a malicious and damnable falsehood and is spread over 


the country to keep labor away from Merryville and to create 
sympathy for the strikers. 


No Further Walkouts. 


LAKE CHARLES, LA., Dec. 30.—While a great deal of 
agitation is still prevalent in the yellow pine belt as a 
result of the strike of the Brotherhood of Timber Work- 
ers against the American Lumber Co. at Merryville, there 
have been no other walkouts. The American mill re- 
sumed operation last week, but is still unable to operate 
at its full capacity. General Manager George Gardner, 
however, is of the opinion that it will be but a few days 
before the conditions at Merryville will be normal. Union 
leaders say the mill will never be able to resume work 
at its full capacity until the strike is settled by the 
employment of union men. When this mill passed from 
the management of Col. Sam Park and his associates into 
the hands of the Santa Fe the union policy was aban- 
doned and the men hired as individuals. Trouble ensued 
immediately and the strike has been the result. 

The mill at Ludington has not been in operation for 
a couple of weeks, but it 1s said that labor conditions 
had nothing to do with its closing. 

Some little friction arose last week between the em- 
ployees and management of the Hodge Fence & Lumber 
Co., but it is said that this will be satisfactorily adjusted 
in a few days. It is thought that the mill will not be 
closed. 

Lumber operators are of the opinion that the Brother- 


hood of Timber Workers will give them but little trouble 
in the future. 









































From our 
end of the | 
line the 
making of == 
quick ship- : 
ments has been —— 
assured by the = 
fact that we | = 


control the out- 


put of 14 of = 





the most 
modern mills 
onthe Coast | =<, 
manufacturing = 


daily 


1,500,000 = 


Feet of 


FIR 


and 


CEIDAIR 
Lumber 
Red Cedar 
Shingles 
We can ship by rail or 


water. Rail shipments over 
any transcontinental railroad. 





SALES AGENTS: 


701-703 Colorado Building, 
DENVER, COLORADO 


E. F. HEISSER, 
Sales Agent for North Dakota. 


R. G. CHESBRO, 
Sales Agent for South Dakota. 


A. E. DARLING, 
609-610 Murray Bidg, GRAND RAPIDS, MICH. 
Representative in Michigan, Indiana, Ohio and 
Kentucky. 
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SEATTLE 


Long Fir Timbers, Ties, 
Railway, Mine and 
Car Material. 


Special Bills—Yard Stock 


Cedar Siding 
and Shingles 

















Reliable Service on Straight or Mixed Cars. 


Your Inquiries Solicited. 


A. W. Miller Saw Mill Co. 


1108-1109 White Bldg., SEATTLE, WASH. 





When You Open an Office 


IN THE 


Pacific Northwest 


We would like to rent it to you. 


We own and operate the follow- 

ing buildings in Seattle: 
White Building 
Henry Building 
Cobb Building 

The White and Henry buildings are the 

headquarters for more than a hundred 

lumber, timber, logging and machinery 

concerns If you open an office on 


the North Coast, it should be in the 
White or Henry Building, Seattle. 


For further information write to the 


Metropolitan Building Co. 


White Building, SEATTLE, WASH. 














Specials For Quick Shipment:— 


Wide Clear Spruce Finish. 
Spruce Factory Lumber. 
Fir Silo Staves. 





We are Manufacturers and Wholesalers of 


| Pacific Coast Forest Products. 


FIR, SPRUCE, HEMLOCK and RED CEDAR. 
| “California Sugar and White Pine” 











Factory Lumber, Silo Staves, 
Flume Stock, Railroad and Car Material, 
Heavy Timbers, Soft Yellow Fir Uppers. 


Pioneer Lumber Co., Inc. 
1037-1038 Henry Bldg., SEATTLE, WASH. 
EDW. H. SCHAFER, Vice-Pres’t. MILLS: 











|| 1632 Monadnock Bidg., CHICAGO. Willipa Harbor, Wash. 








Eastern Sales Office, Grays Harbor, Wash. J 
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CATCHY ADVERTISING CUTS 


Suggestions for Retail Lumber Dealers. 
BERMAN, Chicago. 











FROM SOUTH ATLANTIC LUMBER CENTERS 








SOUTHEASTERN COASTWISE TRADE. 

SAVANNAH, GA., Dee. 30.—The plans of the Great East- 
ern Lumber Co., which proposes erecting at Savannah 
the largest milling plant in the South, are progressing 
nicely. It is said that the mill will be ready for opera- 
tion early in 1913. Final arrangements will be = an- 
nounced just as soon as it is known positively when the 
mill can be formally opened. 

This concern is promoted largely by Chicago capital. 
It is said that sufficient timber rights already have been 
secured to keep the plant in operation for 40 years. It 
will not only be a model plant, equipped with the very 
latest designs in lumber manufacturing machinery, but 
a model town will be built to house the several hundred 
laborers employed. 

This is but one of several large milling plants that are 
to operate in Savannah territory next year. The fact 
that such mills are in contemplation if not under actual 
construction is evidence sufticient that the lumber indus 
try still has many years to live in Georgia. In fact, 
interest in Georgia lumber, especially yellow pine for 
building purposes, is becoming more pronounced through- 
out the country. A large proportion of the acreage of 
Georgia is still in untouched timberland. The forests 
will not be depleted in 50 years to come. 

During the month now closing more than 12,000,000 
feet of lumber were shipped from the port of Savannah. 
Nearly 3,000,000 feet of this amount was sent out last 
week. Since September 1, 45,000,000 feet have been 
shipped to all destinations, foreign and coastwise, steam- 
ship and sail. Five million feet of the total for the 
season went to foreign ports. 

The end of the year finds the dealers in a very opti- 
mistic frame of mind. The year has been one of the 
most successful in the industry. There are sufficient 
bookings and orders now in hand to insure activity for 
several months to come. Prices have kept up consist- 
ently and well. A splendid new year is anticipated by 
the trade. 


— 


FROM THE GEORGIA CAPITAL. 

ATLANTA, GA., Dee. 30.—The Georgia Forestry Asso- 
ciation will interest itself largely during the coming year 
in urging reforestation as a means of replenishing the 
pine lands of southern Georgia and of preventing the 
exhaustion of the timber resources of the State. To 
stay this depletion of timber and to perpetuate the sup- 
ply of the State, the Georgia Forestry Association urges 
that lumbermen cooperate in a system of reforestation. 
The association believes that the most practical means 
toward this end is the careful protection of timberlands 
from fire. 

An instance of the demand for timberlands is shown 
in the announcement made recently that a syndicate in 
Holland has offered $8,000,000 for pine lands in south- 
ern Georgia and tracts in the Everglades in Florida that 
the State of Florida intends to drain. The syndicate 
wishes first to utilize the timber and afterward to occupy 
the cut-over lands. 

The Fulton County Pine Beetle Association, like the 
Georgia Forestry Association, plans a year of activity 
for the coming 12 months. This year the Fulton County 
association will work largely under the direction of 
Government foresters. 

The building permits for the year on December 28 
were only $38,000 short of $10,000,000, and indications 
are that they will equal or surpass the $10,000,000 mark 
before the last of the year. 

Interest is felt here in a tram railway that is being 
built from the East Coast in Florida to a point a few 
miles east of Orlando. This road will traverse a rich 
and heavily timbered section of country. It is being 
built by J. H. McCullough and J. G. MeCrory, for the 
purpose of handling their large timber interests. 
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IN NORTHEASTERN FLORIDA. 

JACKSONVILLE, FLA., Dee. 30.—There is much specula- 
tion among the yellow pine manufacturers in this section 
as to the strength of the market after the beginning of 
the new year, many believing prices will weaken con- 
siderably. Some business was closed last week for 60 
to 90 days delivery, but nothing at all is taken for 
short-time delivery. 

Mills located on the St. Johns River and tributary 
creeks are now in about the same predicament as plants 
depending on the railroads to move their lumber. The 
two steamer lines are taking such a comparatively small 
amount of the lumber offered on lighters that the greater 
portion of the available lighters on the river are tied 
up, loaded, waiting for the steamer lines to unload. 

H. H. Yancey, one of the best known lumbermen in_ this 
section and for the last few years connected with D. L. 
Gillespie & Co.'s Jacksonville office, has resigned his posi- 
tion with that company and started in for himself. He 
has many friends among the yellow pine manufacturers and 
they predict much success for him. 
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IN CENTRAL VIRGINIA. 

LyNcuHBURG, VA., Dee. 30.—The year just ending in 
the lumber trade of this center has been an unprece- 
dented one from the standpoint of both prices and 
volume. It had a strong finish in the busiest holiday 
season on record and the strength of the trade has grown 
steadily. During the year the export trade developed a 
great deal, as well as the trade of local concerns in the 
eastern markets, while there has been no diminution 
of the volume of business in the Pittsburgh and Ohio 
territory. The Canadian trade, as well as business in 


other sections covered by local dealers, also has shown 
a continued growth. 

One failure marked the lumber business here during 
the year, that of the Virginia-Carolina Lumber Co., but 
it is not believed that this greatly affected the volume ot 
trade, 

The pine market is very strong. There have been no 
further advances in prices but those already made are 
holding firm with plenty of business. The roofer market 
is unusually strong and the demand for dimension stoc! 
is a feature of the market. The favorable weather hu: 
allowed logging operations to progress and mills ar 
going full tilt. Stocks are reported better but the supp! 
is not too great in any line. 





OLD DOMINION LUMBER NEWS. 

NORFOLK, VA., Dee. 30.—Millmen are full of the hol 
day spirit and because of the favorable conditions wn 
der which they have operated during the last year, wit! 
bright prospects for the coming year. The sales depart 
ments seem to be kept busy with a good number ot 
inquiries and orders for all grades of North Carolina 
pine. Material for housebuilding and outside work in 
the North and East is being eagerly sought and buyers 
are clamoring for prompt shipment. 

The general prosperity is clearly indicated in the steady 
and increasing building operations throughout the east 
ern section of the country, which borders nearly on the 
phenomenal. The holiday lay-off will cause a little eur 
tailment. in the output during December and the ship 
ments due to the let-up in the car shortage will be very 
much more than the cut, but this stock has been held up 
for so long that its arrival at the consuming markets 
will be eagerly looked for. The box people are again 
coming into the market for their requirements, but are 
balking a little at the prices asked by the mills. 

Reports from 20 of the largest operators in North 
Carolina pine show them to be oversold on rough lumber 
on December 1, 1912, for something over 30,000,000 feet. 
There is no surplus being carried by any of them and 
the oversold condition exists mainly in box and lower. 
Every item of dressed stock is shown as oversold and the 
total amount oversold is over 7,000,000 feet, making a 
grand total oversold of over 37,000,000 feet. This in it 
self shows sufficient business in hand to last from 30 to 
60 days or well into the new year. 

Indications point strongly to the fact that the new 
political administration will remove the present small 
tariff duty on lumber, notwithstanding the strong fight 
that will be made against any action of this sort. That 
this will cause a realignment of prices in certain sec- 
tions of the country goes without saying, but in the face 
ot the highly prosperous business conditions and the 
state of the North Carolina pine market at the present 
time, the effect of an action of this sort is not thought 
to affect materially the market or weaken it from a 
price standpoint as many suppose. 





FROM THE MARYLAND METROPOLIS. 


BALTIMORE, Mp., Dee. 30.—For the first time in four 
years Gustave A. Farber, formerly connected with the 
hardwood firm of Price & Heald, of this city, is on a 
visit to Baltimore. He came over from London, Eng- 
Jand, where he has been resident representative of Russe 
& Burgess (Inc.), of Memphis, Tenn., ever since he 
left the United States. Mr. Farber called on a number 
of his personal and business friends, and also paid a 
call at the offices of the old firm with which he was 
connected. He and his wife have a large circle of 
friends and relatives in Baltimore. After January 1 
Mr. Farber will proceed to West Virginia, spending 
about two weeks in that State, and going thence to 
Memphis, to the headquarters of the company of which 
he is a member. Mr, Farber got the glad hand every- 
where and was most pleasantly entertained. 

After January 1 the Georgia Pine Co. will be repre- 
sented at Jacksonville by George May, with Mr. Griffin, 
formerly connected with the Hirsch Lumber Co., of New 
York, as assistant. Mr. May was with Granger & Lewis, 
of Baltimore and Savannah, for several years in the 
capacity of a buyer, having a wide acquaintance in the 
longleaf pine trade. After Granger & Lewis went out 
of business a year ago, Mr. May organized the Georgia- 
Florida Yellow Pine Co., whieh now discontinues activ- 


ities. Mr. May will have charge of the Jacksonville 
office and will pay special attention to the buying of 
stock suitable for the business of the North Georgia 


Pine Co. 

One of the visiting lumbermen here during the holi- 
days was W. H. MeDonald, of the Cypress Lumber Co., 
of Boston. Mr. MeDonald had been down to his com- 
pany’s large mill in Florida, and was on the way home. 
He expressed himself as highly gratified over the state 
of the cypress trade and the outlook, and stated that 
stocks everywhere were very small. 

PAPA AAAIAA 


REDWOOD SHINGLES AND SHAKES PRIZE 
WINNERS, 


Humboldt County redwood shingles and shakes were 
awarded second prize at the ‘‘Made in California’? 
exhibition held this month in San Francisco by the 
Home Industry League. Much good is expected to be 
derived from this display, as it was viewed by thous- 
ands of visitors from all parts of the country. All of 
the shingles and shakes were stamped with the Red- 
wood Shingle Association’s guaranty as to grade and 
quality of manufacture, ° 
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LOCAL AND PERSONAL 








Irving EK. Fowler, Plano, Ill., was a recent Chicago 
Visitor. 

W. M. Cady, president and general manager of the 
W. M. Cady Lumber Co., MeNary, La., spent a day in 
Chicago during the holidays. 

R. E. Forbes, of Clearlake, Wash., was in Chicago last 
Monday and had a pleasant visit with Francis J. Pike, 
of the Pike-Dial Lumber Co. 

Jimmy Lang, who represents the Central Coal & Coke 
Co. of Kansas City in the Chicago territory, spent Christ- 
mas with his mother in Moorhead, Minn. 


LL. J. Parminter, of the International Creosoting & Con- 
struction Co., of Galveston, Tex., was in Chicago last 
Thursday in the interests of his concern, 


A. H. Ruth, Chicago manager for the G. W. Jones 
Lumber Co., of Appleton, Wis., lett for the mills of the 
concern New Year’s Eve, where he went to talk over 
business affairs for the coming year. 


Gus Nonweiler, president of the Evansville Furniture 
Co., of Evansville, Ind., was in Chicago this week for a 
day or two placing orders for veneer and lumber. He 
stated that business conditions were good. 


J. F. Mingea, Chicago manager of the Faust Bros. 
Lumber Co., Padueah, Ky., with offices in the Fisher 
Building, will leave for headquarters Saturday evening. 
He expects to be gone about a week or ten days. 


Messrs. Smalley, Thornton and Welch, of the Chicago 
Lumber & Coal Co., were in St. Louis last Saturday and 
participated in the annual round-up of that concern. 
They stated that the affair was highly successful and 
enjoyable. 

The Varner Land & Lumber Co. has moved its offices 
from Altheimer, Ark., to Geridge, Ark. This concern 
manufactures band sawed southern hardwoods and _ is 
opening up a 10,000-acre tract of white oak, red oak 
and hickory. 

The Dibert, Stark & Brown Cypress Co., of Donner, 
La., remembered its numerous friends with a hand- 
somely and artistically executed holiday greeting ex- 
pressive of all good wishes for their future happiness 
und prosperity. 

Genial Charles Foster, of the Foster Lumber & Coal 
Co., of Valparaiso, Ind., spent Wednesday in Chicago on a 
business and pleasure trip. He reported the volume of 
business of entirely satisfactory proportions and said he 
could see nothing in sight at this time to lessen the 
demand, 

Among out-of-town lumbermen who were visitors to 
Chicago during the week were Daniel Wells, of De- 
troit, Mich.; C. W. Guild, jr., of Kansas City, Mo.; 
EK. D. Van Frank, of Danville, Ill.; W. A. Hansen, of 
Milwaukee, Wis.; Grant Harrison, of Petoskey, Mich., 
and P. T. Atley, of Duluth, Minn. 


Harry E. Godwin, district freight agent of the 
Harriman Lines, with headquarters at Salt Lake City, 
Utah, paid the AMERICAN LUMBERMAN a recent call. 
Speaking of the large lumber interests tributary to 
his system Mr. Godwin said that of late he has found 
conditions in a highly prosperous state with the out- 
look regarded by shippers as exceptionally promising. 


P. M. Lachmund, sales manager of the Potlatch 
Lumber Co., Potlatch, Idaho, en route homeward from 
a trip in the East, recently called on the AMERICAN 
LUMBERMAN and gave an encouraging account of his 
observations while away. The trade situation, as he 
stated, with some seasonable relaxation of building 
demand, was largely an ideal one in both its present 
and prospective aspects. 


The AMERICAN LUMBERMAN was pleased to receive a 
call Tuesday from R. H. Murray, who travels in Montana, 
Wyoming and the Dakotas for the lumber department of 
the Anaconda Copper Mining Co., of Butte, Mont. Mr. 
Murray was east to spend the holidays at his old home, 
Jackson, Mich., and returned to the West the latter part 
of this week. He said trade in his territory had been un- 
usually good the last year, due to the excellent crops. 


J. E. Hill, local manager for the Panhandle Lumber 
Co., at Amarillo, Tex., was in Chicago this week and 
a caller at the office of the AMERICAN LUMBERMAN. 
Ife reported a fair volume of business and stated 
that collections have been exceptionally good. Mr. 
1ill is an enthusiastie association man and expects to 
attend both the meeting of the Southwestern Lumber- 
men’s Association, at Kansas City, and the Texas 
meeting at Beaumont. 


Harry Sheldon, of Fremont, Ohio, for many years 
connected with the lumber trade of Ohio and for 10 
years past with the Edward Hines Lumber Co., spent 
the closing days of the year in Chicago. Mr. Sheldon 
is of the impression that Ohio’s prosperity will not be 
dimmed during the new year, but that its manufactur- 
ing and commercial interests will benefit by the splen- 
didly increased development of its resources and that 
the lumber buyers in this territory will be more likely 
to increase their purchases than to decrease them 
in 1913. 


L. E. Cornelius, manager of the cypress department 
of the Chicago Lumber & Coal Co., of St. Louis, and 
H. J. Degenhart, who has been handling cypress for 
the Chicago Lumber & Coal €o. in Kansas City terri- 
tory, were in Chicago Thursday and Friday of this 
week. Mr. Cornelius was in Chicago for the purpose 


of looking over the cypress field and stated that the 
company is more than satisfied with the year’s busi- 
ness and that he considered the outlook remarkably 
bright for the cypress end of the trade. He left for 
home Friday night. 


O. F. Holcomb, Texas representative of the Roberts 
Sash & Door Co., spent Monday and Tuesday in Chi- 
cago in consultation with the house. He brought 
favorable reports as to the company’s prospects in 
Texas. Texas is taking considerable quantities of 
the Roberts glazed doors and sash. The weather for 
some time has been unfavorable, but it is expected 
that when it settles there will be the usual winter 
activity characteristic of Texas. The character of 
the demand is always improving and Nos. 1 and 2 doors 
are displacing the old painted door demand in many 
sections, while the two-light window is becoming 
increasingly popular. 


Harry R. Humphrys, president of the Hadentine Lum 
ber Co., of Camden, N. J., has just returned from a trip 
to the three mills of the concern in West Virginia and 
two in western North Carolina, all of which are in the 
heart of the Appalachian region, where the Hadentine 
company is manufacturing hardwoods and spruce from 
that noted region. In three months the concern will be 
gin the manutacture of 15,000,000 feet of hemlock. Mr. 
Humphrys reports a fine business and a plentiful supply 
of cars, which is greatly appreciated. The Hadentine 
Lumber Co.’s slogan is ‘‘We Will Not Mix Grades.’’ 
The mills of the company have a capacity of 200,000,000 
feet annually. He states that they have some remarkably 
fine cherry, birch and maple. 





VISITORS FROM THE NORTH. 

A. C. Wells, vice president of the J. W. Wells Lum- 
ber Co., of Menominee, Mich., accompanied by his 
father, J. W. Wells, spent a day or two in Chicago 
during the holiday week. Speaking of business pros- 
pects Mr. Wells said it was his belief that there was 
nothing in the way of a large consumption of lumber 
in 1918. ‘‘Evidently buyers think so,’’ he said, ‘‘for 
the offerings for cargo stock at the crest of the mar- 
ket price in 1912 indicates the confidence of the 
eastern and lake buyers and gives the manufacturer 
of hemlock as well as hardwood lumber a better opin- 
ion of his stock and its availability for this new year. 
It is necessary, however, to maintain these values, 
for the present prices of logs purchased on the market 
and an added 10 to 15 per cent increased cost of labor 
in putting them in this year, put the first cost of man- 
ufactured lumber on a higher basis and make the 
maintenance of these 1912 valuations almost a neces- 
sity. Present values, however, on a bunch of logs 
do not encourage manufacturers particularly to let 
the timber stand, but rather reminds them that this is 
an opportune time to market their own standing 
timber. ’’ 

Commenting on the maple flooring situation, he 
stated that he regretted the chaotic state of that 
industry considering the large volume of sales, not 
only in domestic trade but all over the world, of this 
well-known polished product. The present valuation 
ot maple timber and the prices at which maple ficer- 
ing has sold during the last 12 months are, Mr. Wells 
believes, ridiculous. 





REMINISCENT AND APPRECIATIVE. 

A. T. Bloomer, now permanently domiciled at Pasa- 
dena, Cal., after years of travel in remote foreign 
lands and who is well remembered as the far-famed 
retail lumberman who combining his poetical and 
advertising talents made a fortune at York, Nebr., 
now writes the AMERICAN LUMBERMAN in the charac- 
teristic vein following: ‘‘Am pleased to inclose my 
check No. 245 California Savings Bank, Los Angeles, 
for $4, in payment for another year’s subscription to 
the LUMBERMAN. Away back in 1873 the firm with 
which I was then connected (W. M. Miner & Co.) 
began with the initial number of the Northwestern 
Lumberman, making a continuous subseriber of nearly 
40 years. If my memory serves me my good friend 
Met L. Saley was producing good stuff on the paper in 
1873 and is still on the job. Well, here’s good luck 
and prosperity to the entire staff throughout 1913, 
and when any of you are out this way be sure to hunt 
me up. Here’s a bouquet to the writer of articles en- 
titled ‘Forty Years of Retail Lumber Trade,’ as well 
as to the writer of ‘Dimension.’ 





OPPORTUNITIES IN MONTANA. 

I’. A. Amsden, of Wichita, Kans., accompanied by 
his son, was in Chicago this week. Mr. Amsden reports 
that the outloek is excellent for the new year. The 
younger Mr. Amsden is following rapidly in the footsteps 
ot his father and is spending most of his time in Mon- 
tana, where F. A. Amsden operates a number of yards. 

Montana is fast becoming settled, in the main by 
thrifty farmers from the older States. Numerous irri- 
gation projects in that State afford splendid oppor- 
tunities to the prospective settler and the improved 
methods of dry farming in practice conduce further 
toward bringing Montana to the front agriculturally. 

Mr. Amsden says that if the young men in the cities 
knew more of the many opportunities for getting a 
foothold in the West they would head for there before 
the infant year 1913 had outgrown its swaddling clothes. 
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The timber found in the dis- 
trict of Grays and Willapa Har- 
= bors is recognized by experts to 
- be the best of its kind in the 
world. Our 18 mills keep our 
stocks well balanced and ready 
for quick shipments. If you are 
planning on bigger business in 
1913 let us help you with our 


sore) OLD GROWTH ] ricom 
mst YELLOW FIR| *™* 


‘asec’ | SPRUCE} =: 


Red Cedar Siding and Finish, 
Premium Brand Red Cedar 
Shingles, Spars, Piling, Timbers, 
= Silo and Tank Material, Sash and 
= Door Cut Stock, Box Shooks, 
Veneered Products, Turned 
= Stock, Lath and Mouldings. 














Sales Agents for Associated _ 
Mills of Grays and Willapa — 
Harbors, Washington, of 
Combined Annual Capacity: _ 
1,000,000,000 Feet Lumber. 
225,000,000 Pieces Lath. 
300,000,000 Shingles. : 


GENERAL SALES OFFICE:— 


Aberdeen, Wash. 
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DISTRICT REPRESENTATIVES: 
CHICAGO, ILL.—1351 Marquette Bldg— 
A. J. Sine, Dist. Mgr.; W. H. Bigbee, Dist. Salesman, 
MINNEAPOLIS, MINN—530 Lumber Exchange— 
M. T. Owens, Dist. Mégr.; G. O. Wyatt, Dist. Salesman. 
OMAHA, NEB.—664 Brandeis Bldg— 
J. A. Shaw, Dist. Mgr. 
DENVER, COLO.—428 First Nat’l Bank Bldg— 
T. P. White, Dist. Mgr. 
SALT LAKE CITY, UTAH.—307 Main St.— = 
J.J. Stewart, Dist. Salesman. = 
NEW YORK CITY, N. Y.—2789 Valentine Ave.— 


C &. Littell, Dist. Salesman. 
TACOMA, WASH.—P. 0. Box 267— 


T. W. Tebb, Dist. Mgr. 

INLAND EMPIRE and DAKOTAS— : 
0. Roesner, Trav. Salesman. = 

CANADIAN NORTHWEST TER.— : 
F. M. Belden, Dist. Salesman. 
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AMERICAN STEEL. & WIRE (0S 


AMEN : AN 
19 (X@) sd oe 


IN ALL STANDARD FORMS OF 
| CONSTRUCTION. 
)NON-SPINNING FLATTENED 
6S VSTRAND & FLAT MADE OF 
~ 7SSSS= SWEDES IRON, CRUCIBLE 
@ © 7.7" CAST STEEL AND 
“Sf ~MONITOR PLOW STEEL. 


CHICAGO, NEW YORK, WORCESTER, DENVER, SAN FRANCISCO | 


OISTING rope of every descrip- 
tion for elevators, mines, coal 
hoists; ore hoists, conveyors, der- 
ricks, stump pullers, steam shovels, 
dredges, logging, ballast unloaders, 

etc. Towing hawsers, mooring lines, tiller rope 
and ships’ rigging. Mine and surface haulage 
rope, street railway cable and power transmis- 
sion rope, suspension bridge cables, cableway 
ropes, guy strands and sash cords. Flat rope 
for deep hoisting. Special rope made to order. 


Copper cable and strand for all 
electrical purposes. Fittings and 


appliances for use with wire rope 


Read about wire rope usage in its different require- 
ments in American Wire Rope News. Gladly sent 
free to anyone upon request. 


We Make 


American Wire Rope . Barbed Wire 
Aeroplane Wire and Woven Wire Fencing 

Strand Fence Gates 
Piano Wire Steel Fence Posts 
Mattress Wire Concrete Reinforce- 
Weaving Wire ment 
Broom Wire Springs 

Sulphate of Iron 


Fence Wire 
Poultry Netting 


Flat Wire 
Flat Cold Rolled Steel Wire Rods 
Juniata Horse Shoes 


Wire Hoops - 
Electrical Wires and _— and Calks 
Shafting Cold Drawn 


Cables 
Rail Bonds 
Bale Ties, Tacks, 
Nails, Staples, Spikes 
We insue separate eatalog for each of these. Gladly farntshed upon application. 


American Steel & Wire Co.’s Sales Offices 


CHICAGO, 72 West Adams Street. KEW YORK, 30 Chureh Street. 
WORCESTER, 94 Grove Street. iN, 120 Franklin Street. PITTS- 
wera, Frick —— CINCINNATI, Union Trast Bellding. CLEVELAND, 
ern Reserve Bids. DETROIT, Ford Building. ST. LOUIS, Third 
Nor Bask Bigg. NONTREAL, Bank of Ottawa Bldg. ST. PAUL-NINNE- 
Se ae DENVER, First Nat’l Bank Bldg. 
SALT LAKE CITY, Dooley Building. 


United States Steel Products Company 
Kxport Department: ace York, 30 Chareh Street. 
Pacitie Const Departmen Sap Franciseo, Rialte ae. Portland, 
Sixth and “itaer Sts. Seattle, 4th Ave. South & Conn. St. 
Les Angeles, Jackson & (entral Ate. 











Reeve arise Go. | 


SHIPPERS AGENTS FOR THE SALE OF 
ALL KINDS OF 


American Lumber 
57 Basinghall St. LONDON 








——_, 

















Established in London for over a Quarter of a Century. 
< +) 





Warren Axe & Tool Co. 


Sole Manufacturers of the Famous 


SAGER PATENT AXES 


And Highest Quality 
Bull Dog Line Lumbermen’s Tools 


I RIGHT QUATATY—RIGHT. PRICES, 
ae Write us. WARREN, PA., U.S. A. 





BUSINESS CHANGES, INCORPORATIONS, ETC. 








BUSINESS CHANGES. 





ALABAMA, Bridgeport—The Bridgeport Woodenware 
Manufacturing Co. is out of business. 
ARKANSAS, Texarkana—The Trigg Hill Lumber Co. 


has increased its capital stock to $50,000. 

COLORADO, Camfield—The Forest Lumber Co. 
of business. 

GEORGIA, Macon—The Case-Fowler Co. 
ceeded by the Case-Fowler Lumber Co. 

ILLINOIS, Chicago—Zechman & Co. 
their capital stock to $15.000. 

Moline—The Velie Motor Vehicle Co. 
capital stock from $600,000 to $800,000. 

Zearing—The B. C. Beckman Co. has changed its name 
to the Beckman-Dawson Co., and increased its capital 
stock from $10,000 to $15,000. 

INDIANA, Indianapolis—The William F. Johnson Lum- 
ber Co. has increased its capital stock to $95,000. 

IOWA, Ames—The Citizens’ Lumber Co. has 
its headquarters here from Minneapoiis, Minn. 

Des Moines—The Luther Lumber Co. is out of busi- 
ness. 

Dixon—The H. O. Seiffert Lumber Co. has sold its 
yard here to Herman Schneckloth, of Doland, S. Dak. 

Dubuque—The Spahn & Rose Lumber Co. has increased 
its capital stock to $300,000. 

Montgomery-Spirit Lake-Superior—The Bruce-Edger- 
ton Lumber Co. has been succeeded by the Consumers’ 
Independent Lumber Co., with headquarters at Waucoma. 

KANSAS, Parsons—The Dodge-Bryan Lumber Co. has 
been succeeded by the Long-Bell Lumber Co. 

KENTUCKY, Ashland—The North Fork Timber Co. 
has filed notice of liquidation. 

Lexington—H. G. Van Orsdel & Co. 


is out 
has been suc- 
have increased 


has increased its 


moved 


are out of busi- 


ness. 
MAINE, Milo—B. R. Kittredge is out of business. 
MICHIGAN, Saginaw—The Saginaw 


Manufacturing 
Co. has increased its capital stock to $200,000. 

Swartz Creek—C. J. Miller has been succeeded by the 
Swartz Creek Grain Co. 

MINNESOTA, Gibbon—The Midland Lumber Co. has 
been succeeded by the Gibbon Farmers’ Elevator Co. 

Gully—The I. O. Manger Lumber Co. has been suc- 
ceeded by the Mahlum Lumber Co. 

Minneapolis—The North Iowa Lumber Co. 
its headquarters to Ames, Iowa. 

MISSOURI, Gallatin—The C. G. Buckingham Lumber 
Co. has been succeeded by J. E. Fuller and Cliff Alley. 

Jefferson City—The Jordan Lee Lumber Co, has been 
succeeded by the C. J. Harris Co., with headquarters at 


St. Louis. 

Kansas City—Rodney E. Brown & Co. have dissolved 
and Mr. Brown will continue the business. 

St. Joseph—The Hawkeye Lumber Co. has been suc- 
ceeded by the Badger Lumber Co. 

St. Louis—The Waldstein Lumber Co. has 
its capital stock from $50,000 to $100,000. 

NEBRASKA, Preston—The Preston Mercantile Co. has 
closed out its lumbering interests. 

NEW JERSEY, Sewaren—The Boynton-Chalmers Co. 
has changed its name to the Boynton Lumber Co. 

NEW bg onal 3uffalo—F. W. Vetter has been suc- 
ceeded by Miller, Sturm & Mill, Inc. 

OHIO, Seomentdi —C. W. Peters & Co. 
ceeded by the C. W. Peters Lumber Co. 

OKLAHOMA, Broken Arrow—The Logan Moore Lum- 
ber Co. is out of business. 

Oklahoma—The E. M. Vander 
of business. 

OREGON, La Grande—The Wilcox Lumber Co. has 
been succeeded by the Masters-Ewoldt Lumber Co. 

Marshfield—The C. A. Smith Lumber & Manufacturing 
Co. has increased its capital stock from $3,500,000 to 
$5,000,000 . 

Portland—The Columbia Valley 
removed its office to Wauna. ‘ 

Portland—The University Lumber & Shingle Co. has 
been succeeded by the Rose City Lumber & Shingle Co., 
of which L. B. Menefee is president. 

PENNSYLVANIA, Erie—The Wheeler 
closing out. 

Pittsburgh 3emis & Vosburgh have dissolved partner- 
ship. W. W ~“Vosburgh will continue in the wholesale 
lumbering business at 1011 Bessemer Building. f 

Pittsburgh—The B. W. Cross Lumber Co., with offices 
at 940-941 Oliver Building, will conduct the business 
heretofore handled by the Pittsburgh branch of the 
Thomas E. Coale Lumber Co. There will be no change 
in the management or general conduct of the business. 

SOUTH DAKOTA, Revillo—The Bruce-Edgerton Lum- 
ber Co. has been succeeded by L. P. Dolliff & Co., Inc., 
with headquarters at Minneapolis, Minn. 

TENNESSEE, Memphis—The W. A. Stark Lumber Co. 
has dissolved; W. A. Stark will continue the business. 

TEXAS, Alpine—The Dewees Lumber Co. is out of 
business. 

Bronte—Hardin & Bateman 
the South Texas Lumber Co. 

Osceola—Stevens & Hartley 
the J. J. Moore Lumber Co. 

.,Paint Rock—Hardin & Bateman have closed out. 

Talpa—C. M. Campbell & Sons have closed out. 

WYOMING, Arcola—The Luther Lumber Co. is out of 
business. 

Carpenter—The Carpenter Lumber Co. has been suc- 
ceeded by the Central Lumber Co., with headquarters 
at Denver, Colo. 

Hillsdale—The 
ceeded by the Central Lumber Co., 
Denver, Colo. 


BRITISH NORTH AMERICA. 


ALBERTA, Medicine Hat—Finlay & Co. 
succeeded by the Crown Lumber o.,. iti., 
quarters at Calgary. 

MANITOBA, Winnipeg—The British-America Mills & 
Timber Co., Ltd., has moved its headquarters to Van- 
couver. 


has removed 


increased 


have been suc- 


rslice Lumber Co. is out 


Lumber Co. has 


Lumber Co. is 


have been succeeded by 


have been succeeded by 


Hillsdale Lumber Co. has_ been suc- 
with headquarters at 


have been 
with head- 





INCORPORATIONS. 


CONNECTICUT, East Windsor—The_ Broad Brook 
Lumber Co., authorized capital $40,000; Willis C. Arnold, 
Lawrence E. Arnold and William A. Arnold. 

FLORIDA, Pensacola—The Florida Export Co. (to 
manufacture, import and export timber, etc.), authorized 
capital $10,000; H. S. Merwin, president; J. FE. Dolbear, 
secretary, and G. W. Owen, treasurer. 

ILLINOIS, Gilson—The Gilson Grain & Lumber Co., 
authorized capital $35,000; A. R. Anderson, F. S. Brooks 
and W. R. Guyer. 





Rock ford—T he 
capital $25,000. 

INDIANA, Indianapolis—The 
authorized capital $9,600; Clyde 
sandt, Flemin R. Vanmeter, 
E. Davis. 

MAINE, Portland 
(to manufacture 
ital $150,000; 
Braun, 


Jackson Manufacturing Co., authorized 
Bloomtield 
A. Yoho, 
Frank L. 


Stave Co., 
Frank H. Van- 
Burke and Cyrus 


William P. M. Braun & 
and sell lumber, etc.), 
William P. M. 
treasurer. 


Sons, Ine. 
authorized cap- 
Braun, president; Francis J. 


MARYLAND, Funkstown—The Antietam Mill Co., 
authorized capital $10,000; Albert Shilling, Lynn S. Keller 
and J. Edgar Keller. 

MASSACHUSETTS, Marblehead—The G. L. Metcalf 


Box Co., authorized capital $12,000; 

John C, Metcalf and William 
MICHIGAN, Alpena—" 

ized capital $100,000. 

MISSOURI, Kansas City—-The Southwest Land & Lum- 
ber Co., authorized capital $5,000; G. D. Walker, G. H. 
Whitehead, W. S. Goodrich and others. 

NEW JERSEY, Newark—The Baechlin Window Frame 
Co., authorized capital $50,000; F. G. Baechlin, A. C. 
Bacchlin and J. Burns. 

Newark—The Ingling Manufacturing Co. 


Malcolm R, 
A. Walker 
The Alabama Lumber Co., author- 


Whitman, 


(to manufac- 


ture millwork, screens, weather strips, ete.), authorized 
capital $25,000; R. S. Ingling, Wm. A. Kinsey, J. A. 
Kelly, A. M. Coffin and H. K. Conklin. 

Paterson—The New Jersey Veneer Co., authorized 
capital $25,000; R. Moller, F, T. Perrine and G. W. 
Bailey. 

NEW YORK, Elmira Heights—The Bradley Furniture 


Co., Inec., authorized capital $100,000; Cc. S. 
Tompkins and J. B. Rathbone. 
Geneva—The Indian Splint 


Bradley, R. 


Furniture Co., authorized 


capital $300,000: William C. Prentiss, George H. Lange 
and Lewis F. Wilson. : 

Jamaica—The_ Jamaica Lumber Co., Inc., authorized 
capital $6,000; Lazarus Cohen, Sarah Cohen, Abraham 


Bernstein and Charles Hymes. 

Portland—William P. M. Braun & Sons, Ine. 
facture and do a general lumbering business), 
capital $150,000; W. P. M. Braun, president, 
Braun, treasurer. 

OHIO, Cuyahoga Falls—The B. M. 
Co., authorized capital $25,000; E. P. 
Cc F. Beery. 

‘OREGON, Eugene—The Fischer-Parks Lumber Co. has 
been reincorporated as the Boutin-Parks Lumber Co., 
authorized Frank Boutin, jr., Carl 


(to manu- 
authorized 
and F, 


Strucker Lumber 
Otis, E. E. Otis and 


capital $20,000; 


Fischer, M. J. Drury and E. B. Parks. 
North Bend—The North Bend Mill & Lumber Co., 
authorized capital $100,000. 


Portland—The Northwestern Lumber Co. 
lumber and shingles), authorized capital $50,000 

PENNSYLVANIA, Philadelphia—The Dresden Box Co., 
authorized capital $45,000. 

Scranton—The George D. Fuchs Co. (to manufacture 
— deal in lumber and building material of all kinds); 
George D. Fuchs, Fred Fuchs and Catherine Fuchs. 

TENNESSEE, Memphis—The King Reclining Swing 
Co., authorized capital $10,000; E. R. King, I. N. Frost, 
J. D. Martin, C. V. Runyon and J. W. Spence. 

VIRGINIA, Richmond—The St. Lawre ence Pulp & Lum- 
ber Corp., authorized capital $5,000; E. B. Flippen, 
president; Thomas B. Gay, vice president, and H. H. 
Chalkley, secretary-treasurer. 

WASHINGTON, Everett—The Puget 
Association, authorized capital $5,000. 

Montesano—The Hillview Shingle Co., 
ital $25,000. 

Seattle—The 
capital $6,000. 

Spokane—The 


(to wholesale 


Sound Loggers’ 


authorized cap- 


West Side Boat & Engine Co., authorized 
Small & Colby Lumber Co., 
capital $100,000; Albert Small, B. B. 
Roberts, C. W. Colby and D. S, Colby. 
_WEST VIRGINIA, Huntington—The West Virginia 
Gascoloil Co. (to acquire and develop timberlands, etc.), 
authorized capital $200,000; A. B. Brode, H. G. Bowles 
Frank W. Irvin, May B. Hess and H. H. Baker. ; 

Wheeling—The Pleasant Valley Land Co., authorized 
capital $25,000; C. H. Hodsell, E. L. Beltz, Albert 
Schreiver, John Schell and H. W. Campbell. 


authorized 
lascock, L, S. 





NEW VENTURES. 





CALIFORNIA, Chico—The Diamond 


Match Co. has 
started building a three -story factory, 


to cost $25,000. 


Oroville—The Truckee Lumber Co. will start sawing 
lumber early in the spring. 
COkKORADO, Amherst—H. W. Bauer recently began 


the retail lumbering business. 
ILLINOIS, Chicago—The J. R. 


Newport Lumber Co. 
recently began the wholesale 


business. 


Collinsville—The John 3ruso Lumber Co. recently 
began business, 
LOUISIANA, Forest Hill—The Giles Bros. Hardwood 


Lumber Co. recently began the saw- milling business. 

New Orleans—The Guedry Rapier Co. recently began 
the lumbering business. 

MICHIGAN, Detroit—The Kanouse-Gordon Lumber Co. 
recently began the wholesale lumber business. 

MISSOURI, St. Louis—The W. F. Nohlik Lumber Co. 
has opened offices here. 

NORTH CAROLINA, Waynesville—O, H. Viall has in- 
Stalled a large mill near here. 

OHIO, Cleveland—The Forest City Shingle & Lumber 
Co. recently began wholesaling hardwoods, yellow pine 
lumber and shingles. 

Lima—G. V. Guyton has entered the commission lum- 
bering business. 

OREGON, Eugene—The 
recently began business. 

Portland—The Hicks, Hauptman Lumber Co. recently 
began the wholesale business here with headquarters at 
San Francisco, Cal. 

Salem—The Capitol 
retail business. 

SOUTH DAKOTA, Aberdeen—The Vance Lumber Co. 
of Malone will establish yards and a shipping wharf. 

TENNESSEE, Jasper—The Hunt Stave Mill 
operations January 1. 

TEXAS, Houston—The Sabine Lumber Co. of St. Louis 
has been granted a permit to do business in this State 
and daeatmanes headquarters here with I. W. Reynolds, 
agen 

Port Arthur—The Brackin Lumber Co. recently began 
business. 

WASHINGTON, Oak Point—The Oak Point Piling & 
Lumber Co. recently began the saw-milling business. 
wee Dixon recently began the lumbering 
usiness 


Bouten-Parks Lumber Co. 
Lumber Co. 


recently began the 


began 
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BRITISH NORTH AMERICA. 
ALBERTA, Edmonton—E. M. Hallock recently begaf 
the commission lumbering business. 
SASKATCHEWAN, Saskatoon—The Interior 
Co., Ltd., has begun operating a planing mill, 


NEW MILLS AND EQUIPMENT. 


CONNECTICUT, Middletown—The Gustave 
Lumber Co. will erect a woodworking mill 
and two stories high. 


Finish 








Lowenthal 
40 by 80 feet 


FLORIDA, Gainesville—The Bock Lumber Co. will re- 
build mill recently burned. 

GEORGIA, Cedartown—The Hightower Planing Mill 
Co. will rebuild its dry kiln which was recently destroyed 


by fire. 


INDIANA, Taylorsville—Joseph Stitt, Dr. A. F. Wright 
and Frank Oberlies will erect a handle factory to be 
operated in connection with a sawmill recently pur- 
chased. 

LOUISIANA, Forest Hill—The Giles Bros. Hardwood 
Lumber Co. will build a sawmill with a daily capacity of 
35,000 feet of hardwood lumber. 

MASSACHUSETTS, Gardner—The John A, Dunn Co., 
chair manufacturer, is contemplating building an addi- 
tion to its plant. 

NEW YORK, East Worcester—M. J. Siver & Co., of 


Sidney, will erect a mill. 
Glens Falls—Finch-Pruyn & Co. 
sive planing mill and sawmill. 
PENNSYLVANIA, Pittsburgh 
ber Co., recently 
shingle mills, ete. 
SOUTH CAROLINA, Jacksonboro- 
Lumber Co., recently incorporated, 
consisting of a sawmill 
planer shed 40 by 
20 feet each. The 
TENNESSEE, 


are building an exten- 
-The B. W. 


Gross Lum- 
incorporated, will 


erect sawmills, 


-The Jacksonboro 
will establish a plant 
30 by 110 feet, kiln 20 by 104 feet, 
50 feet and two storage sheds 110 by 
total cost will be about $12,000. 
Chattanooga—S. W. Milne will build a 
chair factory here to replace one destroyed at Cleveland 
recently. The new plant will cost $250,000. 

VIRGINIA, Norfolk—The Nottingham & Wrenn Co. 
will rebuild mill recently burned. 


WASHINGTON, Lebam—The Star Lumber Co. will 
build a shingle mill here. 

WEST VIRGINIA, Huntington—The D. E. Hewitt 
Lumber Co. will build a band mill. 

Richwood—J. D. Westcott, of Union City, Pa., will 
erect a broom handle factory opposite Milltown. 


WISCONSIN, Edgar—Erny Bros., of 
bought the veneer factory built here 
convert it into a basket factory. 


CASUALTIES. 


Racine, hi 
a year 


ive 
ago and will 








MINNESOTA, Asbury—The lumber sheds of the New 
London Milling Co. burned recently. 
NEW YORK, Eden—December 21 fire swept the lum- 


ber yard of the Eden Planing Mill Co., causing a loss of 
$4,000. 


OHIO, Beach City—December 23 the planing mill owned 
by Baab Bros, was destroyed by fire, entailing a loss of 
$8,000; insurance $5,000. 

PENNSYLVANIA, Sharon—The Farrell Furniture & 
Supply Co. suffered a $2,000 fire loss recently. 


TENNESSEE, Humboldt—December 21 the large spoke 


warehouse of the Foltz Mfg. Co., together with several 
thousand finished spokes, was burned. 

Nashville—The plant of the Standard Box Co. was 
destroyed by fire December 27; loss $12,000, with no 
insurance. 

TEXAS, Coleman—Fire in the Leeper-Curb Lumber 
Co.’s yard recently did damage to the extent of $3,000, 
which is fully covered by insurance. 

New Waverly—The commissary of the Walker County 
Lumber Co. was destroyed by fire December 21; loss 
$5,000. 

VIRGINIA, Norfolk—-The Frank Hitch Lumber Co. lost 


seven big dry 


kilns by fire 
which is partly 


covered by 


December 24; 
insurance 


loss $15,000, 


WASHINGTON.  Tacoma- December 27 the plant of 
the Holland-Cook Manufacturing Co. at Harvard Sta- 
tion was destroyed by fire, entailing a loss of $80,000, 
which is covered by insurance. 

BRITISH NORTH AMERICA. 
BRITISH COLUMBIA. Okanogan—The Richardson 


sawmill was destroyed by fire 


recently; 
is partly 


covered by insurance. 


TROUBLE AND LITIGATION 


LOUISVILLE, Ky., Dec. 31.—A_ peculiar situation -has de- 
veloped in the case of the Hughes-Byron Co., which went 
into the hands of W. R. Willett as receiver last September, 
following action in the State court in Lonisville. The 
action was taken at the instance of the leading creditors, 
of which the W. R. Willett Lumber Co. is one, and with 
the approval of members of the company. Since then a 
petition to force the company into bankruptcy has been 
filed in the Federal court, the action being referred to R. 
C. Winkead, referee in bankruptcy, who heard argument 
last Friday. It then developed that the bankruptcy pro- 
ceedings were supported by the claims of but three cred- 
itors, two of whom had claims of $20 and $10, respectively. 
Some speculation is being indulged in as to the motive back 
of the bankruptcy proceedings, especially in view of the 
fact that the leading creditors believe that with Mr. Willett, 
a practical lumberman, in charge, they can get 90 per cent 
of their claims and the company can be put back into active 
operation. It is promised that as soon as the bankruptcy 
proceedings are disposed of the receiver will pay out $10,000 
to creditors, or about 38% per cent, with a good prospect 
of the total realized by creditors before June 1 being some- 
where in the 


loss $10,000, which 














neighborhood of 90 per cent of the total 
claims. 
EVERETT, WASH., Dec. 30.—Under mortgage foreclosure 


proceedings the mills of the Weidauer & Lansdown Co., and 
of the McWilliams & Henry Co., have been _ sold, ia 
Crosby acting for the First National Bank of Everett, pur- 
chasing the Weidauer & Lansdown mill for $33,000 and the 
MeWilliams & Henry mill for $55,000, acting for the Everett 
Trust & Savings Bank. The Weidauer & Lansdown mill 
has been involved in bankruptcy proceedings for some time 
and the affairs of the McWilliams & Henry mill has been 
in the hands of a trustee named by the creditors. The fore- 
closure proceedings mark the beginning of the end in the 
long drawn out proceedings and it is believed here that 
the mills will be sold early in 1918. 

WILMINGTON, DEL, Dec. 31.—Receivers Theodore A. 
Veasey and William Pennewill, of the Delmar Lumber Manu- 
facturing Co., have filed a petition in court of chancery 
praying that ‘the court allow them $2,000 jointly for their 


services performed; that they be allowed $1,000, payable to 
their solicitors for services performed, and that they be 
directed and allowed to pay the costs of this proceeding, 
amounting to $213. They also pray to be authorized to 
disburse the balance of money thereafter remaining by pay- 


ing same to Trustee Charles W. Cullen, and that they be 
discharged as receivers. 


MADISON, FLA., Jan. 2.—Notice 


! . has been issued to the 
creditors of the Suwanee River Lumber Co., by Referee 
Columbus B. Smith, of a meeting to be held ‘in Live Oak, 


January 7, at 11 a. m., to consider sale of the property of 
the bankrupt. 


Lona IsLanp City, N. Y., Dec. 31.—At a meeting of 
creditors of the De Long Woodworking Co., held December 
17, Morris D. Ferris was appointed trustee in bankruptcy. 


The schedule of assets shows $8,607, with liabilities listed 
at $18,004. 


MONTESANO, WASH., Dec. 31.- The plant of the Syverson 
Lumber Co. will be sold at receiver's sale January 18. 


CONNERSVILLE, 


( I IND., Jan. 2 Paoik receiver has been ap- 
pointed for the 


Krell Auto Grand Piano Co. 


TIMBER LAND SALES 














The Hinton Bros. Lumber Co., of Lumberton, Miss. re- 
cently bought from John W. Gary, of Chicago, 30, 000, 000 
feet of longleaf yellow pine near Lumberton. 

The Chicago Mill & Lumber Co., of Chicago, bought 7,000 
acres of timberland in Phillips County, Ark., estimated to 
cut 90,000,000 feet. The company will build mills and de- 


velop timber. 


of Oconto, Wis., bought 15 forties 
Constine. The tract is located near 
Mountain in the northwestern part of Marinette 


The Holt Lumber Co., 
of timberland from C. 
McCaslin 
County. 


E. P. Arnsneau, of Spokane, Wash., recently bought a 
tract of timberland 6 miles southwest of Ione, and will 
move his portable mill from Spokane Bridge and_ begin 


operation. 





OBITUARY 








A. F. Specht. 

SEATTLE, WASH., Dec. 31.— 
I. Specht will be shocked to learn of his death, 
curred December 27. Mr. 
nected with the office 


The many friends of Augustus 
which oc 
Specht was for several years con- 
of the secretary 


of the old Pacific 








THE LATE A. F. SPECHT. 
Manufacturers’ Association, 

months ago was merged with the 
the Southwest 
tions into the 
tion. 

invalid 


Coast Lumber which about 15 
Oregon & Washington and 
Washington Lumber Manufacturers’ associa- 
West Coast Lumber Manufacturers’ Associa- 
For more than two years Mr. Specht had been an 
and his death had been expected at almost any time 
during that period. The funeral was conducted by Ark 
Lodge No. 126 Free and Accepted Masons, of which he was 
au past master. 

Mr. Specht was a native of Washington, D. C., a graduate 
of the law school of George Washington University for 
a short time an employee of the Treasury Department. He 
later practiced law there for five years and then came to the 
Pacific coast. Shortly after arriving in Seattle he took a 
position as assistant secretary of the Pacific Coast Lumber 
Manufacturers’ Association. Later during the cases before 
the Interstate Comerce Commission, when the lumbermen 
the Interstate Commerce Commission, when the lumbermen 
of the Coast successfully opposed the increase in lumber 
rates ‘going East that the transcontinental railroads at- 
tempted to put into effect, Mr. Specht was the secretary of 
the special freight rate committee of the association. Mr. 
Specht, being a lawyer, was of much assistance to this com- 
mittee. When the work of the committee was concluded in 
the spring of 1910 Mr. Specht returned to his position as 
assistant secretary of the association. He was taken seri- 
ously ill and operated upon without relief the latter part 
of September, 1910, and from then on until his death had 
been in a precarious condition. He is survived by a widow 
and one son 6 years old. 








Samuel E. Barrett. 


Maj. Samuel] E. Barrett, head of the Barrett Manufac 
turing Co., Chicago, and prominent in manufacturing and 
financial circles, died at Johns Hopkins Hospital, Baltimore, 
Md., following an operation, Sunday, December 29. Maj. 
Barrett had been suffering from a malady for some time 
and several weeks ago was taken to the Baltimore hospital 
by his wife and son. His wife and four children were at 
his bedside when the end oo. His Chicago home was at 
1408 Lake Shore Drive and he was a member of the Saddle 
& Cycle, Onwentsia, Union League, Commercial and Chicago 
Clubs, Civic Federation and Historical Society of Chicago. 

Maj. Barrett, who rose to the rank of mayor on the 
artillery staff of General E. P. Blair during the Civil War, 
was born in Massachusetts 71 years ago, and came to Chi- 


CHICAGO 








Alabama-Mississippi Lumber Company 


MANUFACTURERS 


Yelllow IPime 


GENERAL OFFICES: McCormick Bldg., Chicago. 
MILLS: Monroe Miss., Pinebur, Miss. 
OUR SPECIALTIES: 


Timbers, Silo Stock and Kiln Dried 1” Stock. 








W. B. CRANE AND CoMPANY 


ESTABLISHED 1881, MANUFACTURERS OF 
HARDWOOD LUMBER, TIMBFR and TIES, 
Cedar Posts, Yellow Pine, Fir Timber. 
Specialty: OAK TIMBER, PLANK, Etc. 

General Office, Yards and Planing Mills: 22nd, Sangemon and Morgan Sts. 
Long Distance Phones, Canal 3190-3191, 


Mills at Falcon, Miss. Chicago. 











’ Pilsen Lumber Company 


WHITE PINE, HEMLOCK, YELLOW PINE 
LATH and SHINGLES. Straight or Mixed Cars. 


Quick shipments from our mills or from a 
large stock in our seven acres of yard at 


Laflin and 22nd Streets, CHICAGO 
™~ f 











WHITE STAR LUMBER CO. 


513 Monadnock Block, Chicago, Ill. 


Manufacturers of HARRISON Jobbers of 
HEMLOCK 4012 YELLOW PINE 
and CEDAR || Milis at Mattoon, Wis. || Fir & Red Cedar 


D. LIGHTBODY, Pres. D. McLEAN, Vice-Pres. C.E. CONKLIN, Sec’y & Treas 








r 


Wisconsin Hemlock 
MICHIGAN WHITE CEDAR 


C. H. Worcester Company, 


CHICAGO. 




















J. L. LANE & COMPANY 
Commission Lumber 


Send me any Items you wish to Sell 


108 La Salie Street 2 CHICAGO, ILL. 




















Frank I. Abbott Lumber Co. 
Mixed Cars of 


Pine and Kiln Dried Hardwoods 


of all Kinds. 


2244-2252 Laflin Street, ° 
Railroad and 


TIMBER 2233" 


OAK, FIR, YELLOW PINE 
SWITCH AND CROSS TIES 


Marsh & Truman Lumber Company 


332 So. Michigan Ave., CHICAGO. 


CHICAGO. 




















Holloway Hardwood 
Lumber Co. 


1308 Great Northern Bldg., 
CHICAGO. 


Let us handle your 


| HARDWOODS 


for you. Write us. 














— ESTABLISHED 1890 — 


Builders’ Commercial Agency 


618 Chamber of C Bldg., CHICAGO 


A rating guide to the contracting trade 
of Cook County for Cook county dealers. 


Telephone Main 4504 Collections and Mechanics Liens 
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PAEPCKE LEICHT 


oes COMPANY 
CHICAGO . 
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Southern Hardwoods 


UOUIOUOTOOIINUULSE LST 000020010000 | 


C, We offer stock, produced by 
our band mills, from our own 
timber. 


@ We control absolutely the 
manufacture, piling, grading 
and shipping of our product 
and are thus able to assure our 
trade of uniformity of grades 


and manufacture. 


SPECIALTIES : 


Red Gum 
Sap Gum 
Red Oak 
White Oak 


Cottonwood 
Yellow Cypress 
Soft Elm 
White Ash 


MOMUAAANANOANGQQCANOOOOVTONN}}1 1701110, 000200 10000000 
PAEPCKE LEICHT 


LUMBER COMPANY 
CHICAGO 


WMOAUVUNVDLIQUUAU{0 0000011000, 10 000000000 





GAKYVILLE 
RED CYPRESS 


GARYVILLE. LA. 


cago before the war. When the war opened he enlisted in 
Battery B, of the First IMlinois Light Artillery. He had a 
summer home at New Castle, The deceased is sur- 
vived by his widow and four children, Mrs. George Rublee 
of New York; Mrs. J. A. Seudder and Mrs. Francis W. 
Taylor of Chicago, and Robert Barrett, the explorer. 





Edward Bradley. 


MILWAUKEE, Wis., Dee. 30.—Edward Bradley, 70 years 
old, a well-known lumberman of Wisconsin, died on Decem- 
ber 26, after suffering a stroke of apoplexy on Christmas 
morning at the home of his daughter, Mrs. Robert Tweedy, 
305 Prospect Avenue. Mr. Bradley was born in Bangor, 
Me., and had been a resident of Milwaukee since 1872. He 
was president of the Land, Log & Lumber Co., of this city. 
With his two brothers, William H. and James W., he estab- 
lished a lumber business in Milwaukee in 1874, the yards 
being located on Kinnickinnie Avenue. The business was 
later continued at Tomahawk, Wis., where his brother, 
William H., died some months ago. He is survived by three 
daughters, Mrs. Robert Tweedy and Mrs. Spencer Isley, of 
Milwaukee, and Mrs. Charles O'Connor, Chicago, and his 
brother, James W. Bradley. 





Charles E. Brakenridge. 


NEW ORLEANS, La., Dee. 30.—Charles E. Brakenridge, pres- 
ident of the Prakenridge Lumber Co., dropped dead Decem- 
ber 27, while conversing with the foreman of his mill, which 
is situated about 6 miles from Hammond. Mr. Brakenridge 
was a native of Michigan, 52 years old and had resided in 
IHlammond about 12 years. In addition to his lumber and 
timber interests in Livingston and Tangipahoa Parish, it is 
understood that he was extensively Interested in timberlands 
in Oregon and Washington. The Brakenridge company main- 
tained an office in New Orleans. A widow, one daughter 
and three sons survive. 


John N. Hart. 


NORFOLK, VA., Dee. 31.—John N. Hart, president and 
general manager of the John N. Hart Lumber Co., Ine., 


died at his late residence here December 17. Mr. Hart 
was identitied with the Improved Order of Heptasophs of 
this city. He is survived by his widow, his son, John 


Hart, and a daughter, Miss Lutie Hart. A brother, Walter 
S. Hart, of Chicago, also survives him. 





Benjamin C. Jordan. 


ALFRED, Me., Dec. 31.—Benjamin C. Jordan, 79 years old, 
a well-known lumberman of’ this district, died ‘December 





22 Ile had been engaged in lumbering here for the last 
35 years and was greatly interested in the conservation of 
the Maine forests He is survived by his widow and two 


daughters. 





James H. Barr. 


CINCINNATI, OHIO, Dee. 31.—James H, Barr, prominent 
lumber broker of this city. died at his late home in Hyde 
Park, December 21. His death was very unexpected and a 
great shock to his family and friends. 





Cornelius H. Mahoney. 


ALMONTE, ONT., Dee. 31.—The oldest lumberman in On- 
tario, if not in Canada. Cornelius H. Mahoney, died here 
recently, at the age of 102 years. He retired from business 
a number of years ago. 





Calvin Conrad. 


PHILADELPHIA, Ta., Jan. 2.—Caltin Conrad, 72 years 
old, in the lumber business here for nearly 50 years, died 
at his late home December 23 of acute bronchitis. Mr. 
Conrad is survived by a widow, two daughters and a son. 
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Hotel Cumberland 


S. W. Corner Broadwa 

at 54th St., Near 5 

Street Subway Station 
and 53rd Street 
Eleva 
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Ideal location. Near theatres, shops and Central Park. New 
and Fire-proof. Coolest Summer Hotel in New York, all out- 
side rooms. Transient rates, $2.50 with bath, and up; suites 

00 and up. Special rates for summer months. 10 minutes 
walk to 30 theatres. 


Send for Booklet. 


HARRY P. STIMSON, pda ith 














Smith-Watson. 


SaLT Lake City, UTanu, Dec. 31.—The social event of the 
holidays in local lumber circles is the marriage of Earl V. 
Smith, manager of the local branch of the Douglas Fir 
Sales Co., of Portland, Ore., and Miss Dorothy Estelle Wat 
son. daughter of A. R. Watson, of this city. The marriage 
took place December 19, and Mr. and Mrs. Smith left for 
a wedding tour through southern California by automobile. 
Mr. Smith is popular among the lumbermen of this section 
and his bride is one of the most popular and charming 
members of the younger social sct in this city. 





Thomas-Wiley. 


SPOKANE, Wasu., Dee, 30.—The marriage of Charles A. 
Thomas and Mrs. Katherine Wiley was solemnized at the 
St. Johns Episcopal Church December 25, the Rev. Robert 
S. Gill officiating. Mr. Thomas is un inspector employed 
by the Western Pine Manufacturers’ Association. Mr. and 
Mrs. Thomas left on a short wedding trip, after which 
they will be at home in Spokane. 


= 








Haliday-Melton. 


LONGVIEW, TEX., Jan. 2.—T. W. Haliday, of the lumber 
firm of J. R. Shoupe & Co., this city, and Miss Sidney Mel- 
ton, daughter of S. C Melton, were united in marriage here 
December 22. They left for Cairo, Ills., the home of the 
groom, to spend their honeymoon. 


FROM SOUTH DAKOTA. 


Sioux Fauis, 8S. Daxk., Dee. 30.—The demand for 
general building material is practically over for the 
season, but lumber dealers still are transacting a good 
business in interior finishing material. Dealers gener- 
ally look for a brisk business during the coming season, 
as a vast amount of building is planned here and else- 
where throughout the State. They are well satisfied 
with the business transacted durirg the season just 
closed, and will count 1912 as one of their most pros- 
perous years. , 

M. L. Suiter has resigned his place as manager of the 
Fullerton lumberyard at Ravinia, and has been succeeded 
by J. F. Janda, late of Wagner. 

Manager Stahlecker, of the Fullerton lumberyard at Del- 
mont, is quoted as saying that business during the season 
just closed has been very satisfactory, and that the last two 
years were exceptionally good years. It is expected the 
farmers in the vicinity of Delmont will do a great deal of 
building next season. 

A large lumber shed has been erected at the branch yard 
of the H. W. Ross Lumber Co. at Chester. The shed is 
large enough to house all the lumber carried in the yard. 

E. M. Dudrey, for some time manager of the yard of the 
Atlas Lumber Co. at Faulkton, has been transferred to High- 
more, where he will fill a similar position for the same com- 
pany. G. A. Buss, former manager of the company's yard 
at Rockham, succeeds Mr. Dudrey at Faulkton. 





THE MARKETS. 


For Editorial Review of Lumber Trade of 1912 See 
Pages 28 and 29. 








Notwithstanding the fact that this is the time of 
year when trade is generally dull, Chicago dealers 
have had a fair volume of business during the holiday 
week. Much building is still in an unfinished state 
and contractors are pushing things to the limit to get 
the roofs on before winter sets in in earnest. This 
has consequently called for considerable lumber. Fae- 
tory demand is somewhat curtailed, as many of the 
concerns are in the midst of their annual inventories. 

Lumber receipts at Chieago during the week ended 
December 28 aggregated 55,255,000 feet, against 44, 
827,000 feet for the corresponding week in 1911. Total 
receipts from January 1 to December 28, 1912, 
amounted to 2,670,696,000 feet, an increase of 536,- 
129,000 feet over the corresponding period last year. 
Shipments for the week ended December 28 were 
14,494,000 feet, a decrease of 2,921,000 feet over the 
corresponding week in 1911. Total shipments from 
January 1 to December 28 aggregated 996,956,000 
feet, 193,032,000 feet more than was shipped from 
Chicago during the same period in 1911. Shingle 
receipts for the week show a decrease of 1,015,000 
over the corresponding week in 1911, while total re 
ceipts from January 1 to December 28, 1912, show an 
increase of 20,458,000. Shipments of shingles for the 
week show a decrease—1,453,000 in amount—over the 
same week last year, while total shipments show a 
deerease of 9,144,000 over the comparative period from 
January 1, 1911. 


Chicago Lumber Receipts and Shipments. 
Reported by the Board of Trade. 


Receipts—Week Ended December 28. 













a aber. Shingles. 
1912 lara ears eae a n 
111 ar : ‘ ae he 44°827,000 050000 
Increase . 5 a 3 r 10,428,000 ee 
Decrease . MGpitomakie ; pire nee tare 1,015,000 
Total Receipts January 1 to December 28. 
Lumber. Phingles. 
1912 eu 2 O70, 6906, DOL GILG 
oii. egos ets Re : 2,154, 567,000 481,195,000 
Increase .. eases siecle 536,129,000 20,458,000 
Shipments—Week Ended December 28. 
Lumber. Shingles. 
1912 i 2 : 14,494,000 6.581.000 
1911 Ease Sa — a m 17,415,000 S,054,000 
Decrease ‘ . : “ine 2.921.000 1,453,000 
Total Shipments January 1 to December 28. 
Lumber. Shingles. 
1912 ¢ 5 ¢ JOS6,000 
1911 
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Permits issued by the Chicago build ling department 
for week ended January 2 were: 











Class—- No, Value. 
Under Bi:000 ...icscsccx aaa * : ae “6 §$ 5 
$ 1,000 and under §$ 5.000. 4 37 101 550 
5,000 and under 10,000, ; panes 15 98,600 
10,000 and under 25,000, 14 ‘ 
25,000 and under DOL000 Be é P S 7.000 
50,000 and under 100,000 os Pon 2 000 
Totals .. . étnere Sere 7 ‘ S2 
Average valuation. for week. Sarare lene oe ele te : ; 
Totals previous week.. an 66 


Average valuation previous week 

Totals corresponding week 1912 Bvereretes 
fotals January 1 to December 31, 1912......8 
Totals January 1 to January 2, 1913 

Totals corresponding period 1912. 

fotals corresponding period 1911 

Totals corresponding period 1910... 

Totals corresponding period 1909 





Totals corresponding period 1908. spent Uae 60 . 
Totals corresponding period 1907... Siure'are ae T4750 
Totals corresponding period 1906........... 109 744,500 


Following is given a comparative statement of build- 
ing permits for December, 1912 and 1911, and of the 
years 1912 and 1911: 

No. Feet. Cost. 
December, 1912... Hag TS,587 
December, 1911....... 
Totais for 1012..,.....: 
Totals for 1911 





NORTHERN PINE. 


Chicago. As an effect of the holidavs on the trade the 
run of orders has slackened. ‘There are good prospects 
for early spring trade, however, in the opinions of dealers 
and Wholesalers. Prices are decidedly firm in all grades. 


Minneapolis, Minn. Salesmen are in for the holidays, 
and in northern pine there is very little doing. Retail 
trade is naturally very quiet and building operations are 
slacking up. It is a well-known fact that retail stocks 
generally are light, but the yards are not disposed to 
stock up on northern pine just yet. Those that have not 
bought do not expect to do so until after the conventions. 
Shipments, which have been running heavy in com- 
parison with other years, are now down about to normal. 
The weather is mild but conditions are good for logging, 
with an abundance of snow. Labor conditions are the 
only drawback. Prices are steady and there is every 
prospect of a better trade than usual in the late winter 
and spring. 





New York. The market is quiet as compared with a 
few weeks ago and-trade has fallen off to some extent. 
Wholesalers say they are able to dispose of their stocks 
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as fast as mills can make shipments. Prices are well 
maintained and there is a continued scarcity in some 
sizes and grades, 





Buffalo, N. Y. In most years dealers begin to note a 
material falling off in business with the approach of win- 
ter, and sometimes this drop occurs as early as election 
day, but the present situation is one of unusual activity. 
Business is reported to have been good for the past few 
weeks and the yards are actively engaged in making 
shipments of various grades of stock. The lower grades 
are the most sought for and quotations are at unusually 
high figures. 





Pittsburgh, Pa. Some new lists on white pine have 
reached the Pittsburgh dealers that show slight advances 
in some items, but on the whole prices remain stationary. 
As most of the mills are now closed for the winter in 
the Northwest and stocks piled are not expected to be 
sufficient to supply the market for the closed season, 
more or less concern is felt by consumers regarding their 
requirements for the spring months should business con- 
tinue at its present rate. Better grades of white pine are 
particularly active in demand. 





EASTERN SPRUCE. 


New York. Prices are firmly held and while business 
is slacking off to some extent supplies at mill points 
are very scarce and there is no indication of any falling 
off from any point. Local yards are fairly well supplied 
and with a good opening spring demand there is no reason 
to look for any price shading. 





, 
Buffalo, N. Y. Trade is fairly active at present, though 
interrupted by the inventory season. Stocks are hard 
to get in any quantity and local dealers have had much 
difficulty in getting material. 


Boston, Mass. Considerable activity in the spruce 
market was evident last week, when it was reported 
that one of the largest Boston wholesale firms had con- 
tracted for the entire cut of a Jarge northern mill for 
January, February, March and April. The price at which 
the contract was made was the highest for many years, 
it being understood that they agreed to take the whole 
cut at a base price of $27 less 5 per cent, on a Boston 
rate of freight delivery. This seems to strengthen the 
argument that spruce prices are bound to remain high 
for the present season and the one to come. However, 
in contradiction to the price named above, some dealers 
are Offering frames at $26, but they report that the 
schedule must be made up to their satisfaction and 
must nearly fit the stock which they have at the mill. 


Pittsburgh, Pa. Eastern spruce 
particularly for the low grades. In the Pittsburgh dis- 
trict the trade is quiet for this season of the year. 
There is no surplus stock but rather a scarcity and some 


demand is strong, 





difficulty is met in securing prompt shipments. The 
market is buoyant and the outlook for the new year 
extremely encouraging for producers. 

Chicago. A seasonable demand is noticed for posts 
and poles. The open winter has allowed farmers to do 





a lot of repair work, and retailers are therefore con- 
stantly in the market. Pole demand is not as heavy as 
formerly, but a number of inquiries are being received 
and a few orders are being placed for the shorter 
lengths. 

Minneapolis, Minn. There is every indication of an 
early resumption in buying by retail yards, as inven- 


tories will disclose stocks of posts to be smaller than 
usual, and prospects for spring trade are first class. 
There is little doing just now but trade last year was 
highly satisfactory and producers are fecling fine. Some 
good sized orders will be placed soon for spring delivery. 





HARDWOODS. 





Chicago. Local trade was rather quiet last week, due 
to the Christmas season. Wholesalers and dealers say 
that this was expected but that they are looking forward 
to renewed activity as soon as the inventories are out 
of the way. Demand is still satisfactory for plain red 
oak and white oak, with quartered white showing a 
steady improvement. Red gum is in good cai] in both 
the higher and lower grades. Cottonwood is a steady 
mover, box boards being the least in demand. There is 
also considerable movement in birch and maple. 





Minneapolis, Minn. Large consumers of hardwood are 
in the market all the time and find great difficulty in 
placing orders for northern’ stocks. The scarcity of 
upper grades has produced a better demand for common 
lumber, especially in birch, maple and basswood. The 
situation as to these woods is serious with dry stocks 
very low and little prospect for new lumber in shipping 
condition for six months. Oak is strong and southern 
stocks, which represent about all that is available, are 
held at higher prices. Plain oak is especially strong. 





St. Louis, Mo. The close of 1912 finds the local hard- 
wood market in better shape than it has been for a num- 
ber of years. Indeed, it is an open question whether con- 
ditions have ever been so flattering in the history of the 
trade. From present indications the coming year will 
be the biggest ever enjoyed by the local hardwood mer- 
chants. The belief prevails in the trade that 1913 will 
see the greatest trade volume and the highest price plane 
ever known. In spite of the fact that the year just 
closing has been the most trying one the trade has ever 
Known, due to unprecedented floods during the first 
few months and unprecedented car shortage during the 
last few months, with other troubles sandwiched in 
between, more lumber was received and shipped in and 
out of St. Louis during 1912 than there was during the 
year preceding. The same adversities that beset the 
lumbermen all this year have created conditions for the 
better during 1913. The incoming year finds a thoroughly 
satisfactory trade condition. Oaks are moving nicely. 
The upper grades are in exceptional demand, in plain, red 


THE SILO 


Frank Speed, the Salesman, 


Lumber Dealer, 





QUESTION 


Tells His Friend Jim, the 
All About It. 


A Story in Seven Chapters by A. Thorne Swift. 


Chapter IV. 


‘“Now, Jim, considering this selling campaign,’’ the 
salesman explained to his friend, ‘‘You don’t want 
to lose a minute. Get right after it and stay after 
it. In the first place, don’t hesitate to use printer’s 
ink. 

‘*Costs money, you say? Why sure it will cost 
something. But say that’s the only way you can use 
that 10% allowance we made for expense of doing 
business. The cost is really almost negligible. Any 
of your local papers will carry a full-page ad for*you 
at from ten to fifteen dollars an issue. Not only this, 
but any country editor,—who writes his editorials for 
the most part with a pair of shears and a paste-pot— 
would be tickled to death to have you write his edi- 
torials on a subject of your own selection. Say, could 
vou imagine a subject that would be of more interest 
to his country readers than the Silo? Why, man, 
they are burning up with interest in this subject. 
Everybody wants to know about this wonderful in- 
vention, which, according to the best statistics avail- 
able, will save for the farmers of this country a 
Billion Dollars annually, that’s now going to waste. 

‘“Who’d write these editorials? What’s the matter 
with you? Aw! come out of it. All you got to do 
is to take any Government or Experiment Station 
bulletin, and there do bloody work with the shears 
and paste pot as does ‘ye editor.’ Result—‘an able 
editorial from the pen of our honored and respected 
townsman, Mr. Jim Jams’. Fine dope. Or you can 
take any Farm Journal,—they are all jam full of Silo 
dope—and then with malice aforethought, feloniously 
clip and carry away the editorials or other well pre- 
pared articles and, Behold! your local paper receives 
press notices of it’s very able editorials. 

‘A real benefit to the paper? Sure. As a matter 
of fact, Jim, it would be pretty hard to prepare any- 
thing that wouldn’t improve the average country pa- 
per. NO! You can make it part of your advertising 
contract that these editorials be run. Don’t over- 
look it. And why shouldn’t the Editor be interested? 
He knows there isn’t a single thing of such trans- 
cendent importance to the whole Agricultural section 
of this country as the Silo question. It is proving the 
salvation of many sections now, and is absolutely 
sure to come into general use everywhere. 

‘Why shouldn’t it? The Agricultural Colleges are 
taxing the State’s resources in getting out bulletins, 
holding Farmers’ Institutes, and conducting schools of 
Silo construction, and to what end? To prove to the 
Farmer that a Silo is an economic necessity. To show 
how his appalling waste can be converted into a hand- 
some profit. To prove to him that a Silo will pay 
for itself every year. And—who is saying a* word 
against ’em? Not a _ bloomin’ soul, Everybody, 
everything and every Institution is boosting, boost- 
ing, boosting the Silo, and.no man knocks. It’s the 
ONE LINE AGAINST WHICH THERE ISN’T A 
SINGLE ARGUMENT. 

‘You GUESS that’s so, do you? You want to 
KNOW it’s so. No man can even approximate the 
ultimate magnitude of this Silo business. Everybody 
concedes it will be stupendous. All of these disin- 
terested forees,—in whom the farmer has confidence, 
—a unit in their effort to get him to build a Silo, must 
have tremendous effect. All you have to do is GET 
IN FRONT of this mighty foree—with the goods— 
and you can’t escape a harvest. Authorities agree 
that ten years will see from one to a dozen Silos on 
every farm in the country. Can you grasp this? No 
one can, but any sane man must agree that the pos- 
sibilities in the Silo business for the lumber dealer 
cannot be over-estimated. ‘ 

‘<Take the case of Iowa alone. She has at present 
12,000 Silos in use. Looks as though the demand 
had been fully supplied, does it? Well! she has 217,- 
000 farms. If these Silos are distributed one on a 
farm, you see it only leaves 205,000 yet to be sold. 
But what’s the use makin’ figures? As I said before, 
and I want to repeat it—IT IS THE MOST IMPOR- 
TANT PROPOSITION—by a long ways,—-THE LUM- 
BER DEALER HAS EVER HAD TO CONSIDER. 
Now, that goes, Jim,—the MOST IMPORTANT the 
dealer has EVER had to consider, You will all ad- 
mit this if you post yourself. -Do you know that the 
sale of Silos has doubled each year for the last FIVE? 
Fact. Now keep on doubling it for twenty. You 
simply CAN’T COMPUTE the final result. 

‘©About that advertising. Get out a full-page 
screamer once or twice. If you want a Silo cut, 
write us. We'll furnish ’em at a nominal price. Get 
your full-sized door section up in plain sight and your 


eatalogs mailed out, and then try this headipg on 
your first full-page ad: 


LOOK HERE! Mr. FARMER. 


We will give you 


SIX DOLLARS ($6.00) for ONE NINETY-FIVE (1.95) 


‘¢You would go broke, would you? Not in a hun- 

- dred years. Here’s how you do it: 
Cost of growing a ton of ensilage.............0e0008 $0.72 
Ce Oe Te Os is Seaarticccdowesse sens .15 
PRECTORE ONE GONPOCIRUIONs oc cciescce ces wesceasecenees 48 
TRE a ON ado hho 60 ks ee eR ese Set eewees $1.95 


‘*You can see the $1.95, can’t you? The lowest 
feed value, converted into beef, or sold out as silage 
is $6.00 per ton. See now? 

‘‘Who made these figures? Oh, nobody much. 
Only your Uncle Samuel’s experts, and they have 
been corroborated by every experiment station in the 


country. As a matter of fact, I’m raising Uncle 
Sam’s figures. He gives the ‘cost of filling Silo at .64 
per ton. I used .75. 


‘*Say, how many farmers do you know who couldn’t 
be enticed into your office on the bare possibility that 
even you might be telling the truth. They’ll come in 
droves, and then it’s up to you to sell ’em and be 
sure you’ve got ’em sold. That’s vital. That’s 
where your ‘Silo expert’ shines. He gets his man 
ripened up and his name on a little old judgment note 
and a large young contract, in which is embodied a 
bill of sale of all personalty, a warranty deed of all 
realty, a power of attorney, and the surrender of the 
right of franchise, all of which becomes immediately 
effective if—Mr. Farmer refuses to take the Silo. Oh, 
it’s fine dope, Jim. Now, our attorney has drawn up 
the nicest, neatest, shortest and most concise little 
contract ever, that we furnish the dealer to use in 
selling the farmer. It’s a harmless lookin’ little 
instrument, but, believe me, if you sell him on this 
contract, he’s sold tighter than a wood chuck. 

“*You can’t ask your customers to sign an order, 
eh? That’s all bunk. Why can’t you? Do you sup- 
pose he would have any more hesitancy in signing 
this simple little contract, for you, whom he knows 
where to find, than this combination of the Mosaic 
Law, the Constitution and the Bull Moose Platform, 
which he signs readily for your ‘Silo expert’ he 
never saw before? Sure not. If he does kick, just 
tell him this,—‘Sure, Ole, I know you’re all right. 
I’d take your word for anything. But you see it’s 
like this. The Manufacturers insist on a written or- 
der before they ship these Silos. They don’t know 
either of us you know, and it’s simply business with 
them. I’ll personally guarantee that you will get 
your guaranteed Silo or your order back.’ Now 
wouldn’t that fix it? You know it would. And now, 
Don’t you fail to get signed orders. You know Hell 
is paved with good intentions. You'll find good notes 


far better collateral. Get ’em. 
‘“*To absolutely lose the poacher—sell your Silos 
FULLY ERECTED. Nine tenths of the farmers 


don’t buy a Silo simply and solely because they ‘hate 
to tackle the erecting job.’ That’s a living truth, 
Jim. The total cost of erecting a Crown, including 
roof, foundation and paint, won’t exceed Fifty Dol- 
lars. It’s easy to add $100.00 to the Poacher’s F.O.B. 
Factory price for a fully erected Silo, and sell five. 
times as many. It’s letting the farmer out cheaper 
at that, because he can’t pay the freight, and buy 
the roof, foundation and staging of one of you high 
binders and get out for anywhere near a hundred 
extra. Don’t forget this. Do this. Get one of our 
all-steel Erectors. These are the finest ever. Don’t 
need any staging. Erector is collapsible. Weighs 
less than 800 pounds. Is sixteen feet long when col- 
lapsed and forty-five when extended. Can be taken 
to any job in a spring wagon. It does all of the haril 
work with neatness and dispatch. It’s pickin’s, and 
with it any Silo can be built in one day with four 
men. If you don’t want to do it yourself, get some 
jack-of-all-trades around town to run it. You can 
rent it out easily with one man for $15.00 per day. 
You can build not only what you sell yourself, but 
all the Poacher sells in your locality if you want to. 
You could make big money putting up a Silo for what 
you would charge the farmer for the staging alone. 
Equip yourself right and the Silo world is your oyster. 
What do they cost? Well, the first ones cost hun- 
dred and a quarter. They have improved them some. 
I guess I better find out. Say, Nellie, please put in 
a long distance call for the CROWN LUMBER & SILQ 
CO., OMAHA. 
(To be Continued.) 
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N. C. Pine 


will open new avenues of trade for 
you if your order is placed with 


Camp 


It's a specialty 
here — that is 
reason enough. 


f A. wala of tage tiny dilivesed ot Aniaghile Plus, ) 
DAILY CAPACITY:—Saw Mills, 600,000; Planing Mills, 400,000. 


MILLS: — Arringdale, Va.; Franklin, Va.; Wilmington, N. C.; Butterworth, Va. 


Camp Manufacturing Co., - Franklin, Va. 


Eastern Sales ( NEW YORK: 1 Madison Ave., GEO. W. JONES, Mgr., Tel. 982 Gramercy 
SELLING ALSO OUTPUT OF pe ane* ) PHILADELPHIA: Real Estate Trust Blig., E.D. WOOD, Special Agent 
Marion County Lumber Co., Marion, N.C. ‘cco PITTSBURGH: Oliver Building, - | GEORGE L. CAMP, Manager 

















Where “QU ALITY” is so necessary as in Wire Rope, 


the best should be specified. 


“MONARCH” fore 


is unquestionably the best in the world. 





Combines those qualities which insure maximum results. 


Ask for Catalogue “K” 


weruwresses® Macomber & Whyte Rope Co. 


Portland Kansas City 
Seattle Pittsburgh 


Memphis New York 520 S. Clinton St., CHICAGO, ILL. 








DETROIT, MICH., 910 Majestic Bldg. PORTLAND, ORE., 1201 Yeon Bldg. 


R. E. Danaher Company 
TIMBER LOANS and INVESTMENTS 


Lumbermen desiring to buy more timber, increase working capital, retire outstanding floating 
debts, or refund their present bonded indebtedness, are invited to correspond with us. 
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Weare in position to give prompt and intelligent service for the reason that the members of this 
firm are heavily interested in timber lands and have had wide experience as lumber manufacturers. 


We maintain our own cruising department for the benefit of prospective borrowers, and buy 
outright all loans we take on. 


NO LOANS TOO LARGE FOR US TO HANDLE 


Address all communications to the Detroit office. 

















and white and quartered white. Quartered red oak is not 
moving as freely. Poplar in upper grades is moving well, 
and in lower grades is exceptionally strong. Intermediate 
grades are just in fair demand, being not as popular as 
the extreme uppers and lowers. <A particular feature 
of the poplar market is the revival of wide stock which 
has been a drug on the market for the past two or 
three years. This stock was formerly used largely for 
automobile bottoms. The manufacturers of automobiles 
turned to substitutes for a while but are now coming 
back to poplar. Local dealers who handle this stock hay: 
been totally cleaned out of this commodity as a result 
of the sudden demand from the automobile make: 
Cypress may be said to be riding on an even keel just 
at present. The lower grades are scarce. All grades « 
ash are in fine demand. Cottonwood in the lower grad 
is moving nicely, but is quiet in the upper grad: 
Hickory is steady. Gum is good call, especially in his 
grade red steck. Common grades are not as strong, 


Kansas City, Mo. Prices have shown no change the 
last two weeks. The supply appears to be a little larger 
and the prospects are that there will be plenty of dry 
stock available for buyers the next two or three mont} 
Mills, however, are showing no disposition to push har 
wood sales. 


Memphis, Tenn. The hardwood situation continu 
healthy. The car situation is not altogether satisfa 
tory at a number of interior points, and this is restrict 
ing the movement of both lumber and logs to son 
extent. However, reports generally are more favoralb 
with regard to the movement of both lumber and log 
and further improvement in this direction is expecte 
after the beginning of the new year. Prices on hard 
wood lumber are generally well maintained and one of 
the features is the supply of dry stock, which is relativel) 
small, not only in Memphis but throughout the Memphi 
territory. This, together with a greater prospective 
demand, is regarded as furnishing the foundation for a 
well maintained market during the late winter and earl) 
spring. The disposition among lumber interests here is 
to look for marked activity and also for firm prices 
The demand is particularly good for the lower grades 
of cottonwood and gum and for all grades of plain oak 
Quartered oak is selling at a moderate rate in both the 
higher and lower grades. There is a sufficient demand 
to keep the stock of ash down to rather small propor- 
tions, and there also is a good movement noted in the 
upper grades of cottonwood as well as gum. The cypress 
market is in reasonably satisfactory shape. The lower 
grades are relatively more active than the upper. Veneers 
are in good demand in almost all descriptions and the 
movement of these is considered good. Export business is 
active and prospects are for increased business in that 
direction if conditions become such that the movement 
of foreign shipments may be made with less red tape and 
less delay than at present. 


Louisville, Ky. Business is being booked by hardwood 
concerns in greater volume than usual at this time. 
indicating that consumers need material with which to 
continue their factory operations. With buying on a 
bigger scale than has been recorded in several years, 
lumbermen believe that the tone of the market is sounder 
and healthier than could reasonably have been expected, 
and they are accordingly cheerful. It is not believed 
that the tariff agitation will have a serious effect on 
trade, but that business will be good in spite of it. 
Plain oak continues selling well, and still is hard to get. 
Quartered white oak is in good demand, thick stock 
being especially scarce. Ash is also in good call at high 
prices. Gum is selling well, and concerns with southern 
connection are making heavy sales to the export trade. 
Chestnut is not very plentiful, and is commanding good 
prices. Cottonwood is in good call and poplar is showing 
slightly more activity. Prices, while generally steady, 
are very firm. Lumbermen are chiefly busy at present 
with annual inventories. 


Lynchburg, Va. In oak the demand in all lines is 
generally good. Oak boards are particularly active and 
the furniture manufacturers are ordering a good deal of 
material. Poplar continues weak. Chestnut is quite 
active. The export trade has strengthened considerably 
in oak, the demand for wagon oak plank being particu- 
larly active. 


New York. Prices are strong and offerings from 
wholesalers are as limited as ever. The last two weeks 
has seen a material falling off in the demand for most 
hardwoods. Yards and consumers have allowed their 
stocks to run down pretty well and nearly everyone 
seems to have become so used to conducting his hard- 
wood business on a small stock basis that it is difficult 
now for these buyers to anticipate the future to any 
extent. There are good prospects for an active spring 
domestic and foreign trade, inquiries for the latter 
being much better than a year ago. Chestnut is very 
searce and plain and quartered oak are in excellent 
demand. Birch and maple hold their own without the 
slightest difficulty, and orders for ash and basswood are 
satisfactory. There is no dissatisfaction in any point 
of the market and inquiries and demand have fallen off 
this month to such an extent that wholesalers are now 
able to continue the situation more clearly than they 
could previously. 





Buffalo, N. Y. Up to the last wek or two there has 
been a very fair amount of hardwoods selling, but there 
is the usual pre-inventory and holiday quietness pre- 
vailing at present. Business will no doubt be resumed in 
good shape about the middle of the month. Prices are 
holding firm in nearly every line, especially in such 
woods as plain oak, maple and birch. There is a larger 
inquiry for thick ash and for chestnut for future delivery 
than in some weeks, 


Pittsburgh, Pa. With exception of chestnut all grades 
of hardwood appear very strong and prices firm. In 
some instances premiums are paid for prompt shipment 
on good grades of oak and poplar. The chestnut market 
is somewhat easy and prices are not so firm. Low grades 
of hardwood are still scarce; so much so that many 
mills are entirely out of the market for the next two or 
three months, having sold their output. Shipments are 
slow, especially in the West Virginia territory, where 
heavy storms have interfered with mill operations. Good 
ash and hickory are in excellent demand gnd stocks are 
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far short of what the trade is asking. Prices are firm 
and better than the average is paid for high grade hick- 
ory if deliveries are assured within a reasonable time. 
Low-grade ash is easier, although prices are steady. 
The demand is equal to the offerings made in all direc- 
tions, the market apparently being able to absorb this 
grade of lumber as fast as it appears. 





Baltimore, Md. All of the hardwoods remain in ex- 
cellent shape, with the buyers ready to take up stocks 
wherever offered, and the range of prices either firmly 
sustained or higher. Of course, no advance has been 
made during the last week, which was one of the quietest 
in the trade, but the turning aside of interest to other 
matters did not in any essential respect impair the 
strength of the hardwoods, and all of the gains made 
were retained. The production has been relatively small 
during the week, and the mills will not get back to the 
regular gait until the details incidental to the close of 
the year have been gotten out of the way. So far the 
conditions have been favorable to regular work, but 
hardwood lumber has been moving with such freedom 
that there was no opportunity to accumulate stocks, 
which are so low that an adequate selection is not always 
possible. The foreign buyers are not less interested in 
lumber and the outlook is very encouraging. 


Ashland, Ky. Plain oak, especially dry stock, is very 
searce and considerable business is refused for quick 
shipment. Stocks of quartered oak which were as large 
as normal a few months ago have dwindled until they too 
are on the want list. Prices remain unchanged. 


Boston, Mass. While trade in general is not considered 
brisk, dealers advise that prices received from. the 
southern mil!s on most items are considered high for 
the season@f the year. Plain oak is being quoted at the 
highest price in many vears and is exceedingly scarce. 
Quartered oak also is being held at firm prices, but is 
not as searce as plain sawed. Poplar offerings have been 
received at, slightly lower prices, but not many sales are 
reported. Maple is firm in price and scarce, especially 
in the better grades. Good sales of this stock are being 
made for future shipment. 


Cincinnati, Ohio. There is a very healthy tone to the 
market and the holiday and inventory periods have had 
very little effect. Very few complaints are heard and 
they come from a few of the smaller retailers who have 
loaded up their customers and who are of the very con- 
servative kind with limited storage capacity and con- 
sequently are not buying just at this time. The whole- 
salers are doing a fine business and inquiries are very 
satisfactory. Prices are strong with indication toward 
advances. Dealers are having a lot of trouble finding 
needed stocks and when they find it necessary, as they 
frequently do, to go to the big manufacturers for their 
requirements they are up against top prices for all 
items. Manufacturers maintain that the increased de- 
mand has created a condition that they have been 
waiting for for a few years and now that they are in 
the right position they rightfully propose to get all that 
they can out of their product. LIabor has increased and 
timber is growing scarcer and can not be bought in 
quantities that justify except at prices that make 
present prices for lumber justifyable and manufacturers 
are only making a fair return on investment at that. 
Then the demand has been so strong as to practically 
take up all of the dry stocks in the country and in the 
face of these conditions how any dealer in lumber or 
consumer of same can expect to buy at lower prices is 
beyond the conception of a close observer of the condi- 
tions that confront the hardwood men. today. All 
huvers of hardwoods should adapt themselves to the con- 
ditions and be prepared to pay the necessary price to 
obtain stock and make their sales accordingly. It is a 
good guess that 1913 will be a banner year in the lumber 
business and also that there will be good prices obtained 
for all hardwoods. 





Columbus, Ohio. Hardwood trade in central Ohio has 
been rather active during the past week despite the 
presence of the holiday week which always has a de- 
pressing effect on the lumber business. The best 
feature of the trade is the demand from factories which 
is keeping up exceedingly well. This is especially true 
of factories making automobiles, vehicles, implements 
and furniture. The demand from retailers is also good 
and as a result there is a steady demand. The usual 
semi-annual inventory period apparently has had little 
effect on the trade. Prices are strong and every change 
is towards higher levels. Stocks in the hands of mill 
owners are generally small and the same is true of re- 
tailers’ stocks. Collections are good. Quartered oak 
shows great strength and there has been an advance 
of about $3 a thousand during the last month. Firsts 
and seconds are now selling at $81 at the Ohio river 
while No, 1 common is quoted at $52. Plain oak is 
strong also and firsts and seconds are selling at from 
$55 to $57 for both white and*red. Other grades are cor- 
respondingly strong. Chestnut is one of the strongest 
varieties and advances have been noted all along the 
line, especially in sound wormy. Other hardwoods are 
active. 





HEMLOCK. 





Chicago. So long as the building trade in the outlying 
district is active the demand for hemlock will continue 
of large proportions. Retailers are reported to be placing 
orders for early delivery. Manufacturers are all busy 
but have no great amount of stocks on hand. Prices are 
decidedly firm. 





New York. There seems to be no prospect of a falling 
off in hemlock prices, mill stocks are very scarce and 
reports from every mill indicate that there will be 
considerable shortage during the = spring. Yards are 
purchasing cautiously but at the same time they per- 
mitted their stocks to run on a much lower basis than 
usual for this period of the year. A number of inquiries 
for early spring shipments are now in the market. 





Buffalo, N. Y. Hemlock is helding pretty strong and 
though much higher than it used io be the prospect is 


that it will continue to advance, in spite of the fact that 
the supply is pretty good. Other woods that used to com- 
pete with it are out of the way now and it will advance 
as fast as spruce and yellow pine will permit. The 
sharp competition between Pennsylvania hemlock and 
stock from the lake region has become much less than 
it was a few years ago. 


Boston, Mass. No advances have been reported in 
hemlock recently, dealers here declaring it is too high for 
them to afford to handle any quantities of it. Pennsyl- 
vania boards are still firm in price and sell as fast as 
manufactured. 





Pittsburgh, Pa. Demand for hemlock is maintained 
with its high pressure rate and prices are extremely 
firm, Pittsburgh dealers asking $22.50 base on almost all 
sales and in some instances getting better than this price. 
Stocks are small. 


Columbus, Ohio. There is a good demand from all 
sources for hemlock and prices are at the highest point 
in years. One of the causes for this condition is the 
active building operations which have prevailed because 
of the pleasant weather. 


Stocks are extremely light and 
demand is extraordinary. 
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POPLAR. 


Chicago. Demand this fall and winter has been good 
for all grades of poplar with the possible exception of 
No. 1 common, although this wood also has felt the 
effects of the holiday and inventory periods. Manufac- 
turers’ agents state that the outlook is exceedingly 
bright for the coming year, based on the number of 
inquiries being received daily. 








Baltimore, Md. Poplar is firmly holding its own in this 
market, although, of course, the last week has not been 
characterized by special activity. But 
no means negiected, and any tenders of stceks received 
prompt consideration. Buyers had been called in to 
spend the holidays at home and the hunt for stocks was 
less energetically pursued, but the requirements of the 
trade were in no wise abated, and there was every 
prospect that the inquiry would be renewed after the 
new year with increased vigor. In spite of the turning 
of attention to other matters the quotations kept up, 
and the tendency is toward an even higher level of 
values, which will certainly be the case if the mills en- 
counter much interference during the winter. The for- 
eign trade is not less responsive than the domestic 
business, and stocks ure going abroad in relatively jarge 
quantities. with a yet heavier movement in prospect. 
Extra wide stocks alone fail to share in the improvement 
which has taken place in the trade and there appears 
to be no indication that they will become more active in 
the near future. 


the wood was by 


Buffalo, N. Y. Poplar trade is not as brisk as it used 
to be, but there is demand enough to take all of the 
very much reduced supply. The lower grades have been 
for some time the most active and producers are willing 
to hold the upper grades and wide panelings until they 
sell at a good profit Stocks in this vicinity are light 


Prices are fairly firm and in the lower grades are strong 


Ashland, Ky. Poplar continues in strong demand and 


considerable more business would 


move if stocks would 
justify. Prices remain unchanged. 





Cincinnati, Ohio. There seems to be no limit to the 
demand for No. 2 and 3 common poplar and. dealers obtain 
top prices readily but the expected improvement in th: 
higher grades has not yet developed. 
weil supplied with poplar except in the low grades and 
would welcome a little more activity. The only improve- 
ment noticed is in increased inquiries and this is taken 
by many dealers as a good indication. 


Dealers are all 


Columbus, Ohio. There is a better demand for poplar 
in the past few weeks and strength is apparent in all 
grades and sizes. One of the best features is the demand 
from automobile concerns which are buying wide sizes. 
Firsts and seconds are new quoted at $58 at the Ohio 
river while No. 1 common is $35. No. 2 common is 
quoted at $21 and No. 3 common at $18. 





FIR, SPRUCE, CEDAR. 


Chicago. West coast manufacturers are starting the 
vear in a more cheerful frame of mind than a year ago. 
Their order files are well filled: inquiries are numerous 
and with many items short conditions are favorable for 
steady prices from now on. 








Tacoma, Wash. Orders for fir !tumber are offered 
freely. prices are firm and the millmen very cheerful. 
With all the logging camps and a good majority of the 
mills idle for the holidays, there is a very decided cur- 
tailment which is making for a_ stiffer market. All 
along the line there is a healthy undertone and 1913 pros- 
pects are much brighter than at the beginning of 1912. 
In the cargo trade steam tonnage is scarcer than ever 
and freight rates remain very firm. There is no possi- 
bility of getting any steam tonnage for lumber for the 
next month, in fact, shippers are now chartering as far 
ahead as May. Sailing ships are likely to be offering 
more freely in the near future as the Australian demand 
for grain carriers is reported easing up considerably. 





Seattle, Wash. Lumber shippers of Seattle and vicinity 
report business good, with prices firm on practically all 
items. While cedar siding is a little weak, it is not 
likely to go Jower in price. Yard trade has been excep- 
tionally good the last month, despite the fact that Decem- 
ber is usually looked upon as a quiet season for business 
from that source. 


Portland, Ore. ‘The fir lumber market remains firm 
and mills are well booked with orders, The volume of 
business, season considered, is larger than was hoped 
for, and prices are firm, The log situation is such that 





It will 
¥ not 
Stretch 


Patents Nos. 723917 and 764831. 


White Strip 
Stretchless 


Waterproof Leather Belting 


The announcement of the 
perfection of a belt that does 
not stretch is of interest to 
every belt user. We recom- 
mend it to your consideration 
for three reasons. It has over 
three the tensile 
strength of single leather. 
Itis waterproof. It is stretch- 
less. 


Just the Belt 
for your Planer 


We anticipated your 
thought, but if you have a 
harder place, let us know 
and let us sell you a White 
Strip on a sixty day test. 


times 


You will be interested in 
our folder telling about 
White Strip Stretchless belt- 
ing. 








Chicago Belting Company 
119 North Green Street, 


CHICAGO 


BRANCHES: NEW ORLEANS 
NEW YORK PORTLAND, ORE. 
LOS ANGELES NILES, MICH. 


LOOK FOR TRE WHITE STRIP 

















CLIMAX TALLY BOOK. 


Handiest thing for the purpose you have ever seen. Kvery 
hardwood lumberman should have one. Designed by a prac- 
tical hardwood inspector who knew what was wanted. 
Bound in sheep, with stiff covers and thumb and finger 
straps. Size of book, closed, 444x8% inches. Price per 
copy, 75 cents; six copies, $4; twelve copies, $7.50. Sample 
pages free. Published and for sale by the 
AMERICAN LUMBERMAN, Manhattan Bldg., Chicago, 
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Mack 3-ton lumber truck in service of W. H. Saylor, Potts- 
own, Pa. Price of t 


complete with hoisting device, $500. 
perated. This body can be built with 
Length of platform back of cab 
16 ft. width between stakes 5 ft. at front and 5 ft. 2in. at rear 


Facts 


You can get the information 
you want from our Engineering’ 
Department—definite facts from 
actual experience, not engineer- 
ing calculations of what a truck 
should do—facts on costs and 
profit-making of motor trucks in 
every line of business. 





Hoisting device is ha 


mg carrying Space of design. 


HITIUUNINNLUTUNAA 





Mack Saurer Hewitt 


Proved by 12 vears Proved by 18 years 
of real service 


Proved by 10 years 


of real service of real service 


“Leading gasoline trucks of the world” 


More than 8,000 trucks used, 
all over the world—used the long- 
est of any motor trucks, and for 
the greatest variety of work. 

You will find our Engineering 
Department's information about 
trucks for your purpose both in- 
teresting and valuable. Send to- 
day for data on transportation ser- 
vice for lumbermen. 


International Motor Co. 


General Offices, Broadway and 57th Srreet, New York. 
Works, Allentown, Pa. and Plainfield, N. J. 


Sales and Service Stations 


New York Chicago Philadelphia Boston Cleveland 
Cincinnati Buffaio Newark Pittsburgh Baltimore 
Atlanta St. Louis Kansas City Denver Los 


Angeles San Francisco and other large cities. 


Canadian Sales Agents: 
Canadian Fairbanks Morse Co., Limited, Montreal. 


HNN 


HUMANA 











STIFF 
CORNERS SrPLe 


OMNAZNH>D 


actical 
bocmee all 


CARBO STEEL POSTS 
set direct in a 
depth o 
- will not pull J Guaranteed 
not to break or bend out ag 
Will not freeze or get out ‘ a Sail 
Permanent,- Cheap as wood 


CARBO STEEL POST COMPANY, Chicago Heights, Ill. 


Saw Mills Designed and Built. 


Plans and specifications prepared. Construction supervised. 
First class heavy millwright work. — plants surveyed. Ma- 
chinery for complete mills. Fire loss adjustments. ractical 
sawmill engineer. Can save you ap Highest testimonials. 


C. M. STEINMETZ, 25:93. Washington, D.C. 








a shortage may be felt if the heavy rain that is now 
falling continues for any length of time, making opera- 
tions heavy in the timber. Demand for lumber from 
foreign countries is stronger than for many months. 


Kansas City, Mo. Fir/is very strong at the same level 
of prices that have obtained for several weeks. Whole- 
salers consider the prospects brighter for fir than they 
have been in several years. Mill stocks are not heavy 
and many of the mills are closing for a part of the 
winter season. And the Kansas City territory is taking 
more fir than ever. The wood is making inroads into 
Nebraska and Kansas especially. Inquiries now being 
received indicate a general sentiment that fir is going 
to be higher with the opening of spring trade. Cedar 
siding is a trifle stiffer than it was a week ago, but the 
demand is light. The price generally prevailing is $1.50 
off the list. 





WESTERN PINE. 


Chicago. General sentiment is for a good steady de- 
mand for shop lumber after the factories get through 
taking inventory. Trade is fully up to normal for the 
time of year. The general tendency is toward higher 
values, owing to the searcity of good shop lumber 


Spokane, Wash. Holiday week shows a lull! in the 
volume of business among local mills. While shipments 
have been steady there has not been as many orders 
placed during the week as has been the rule prior to this 
time. Inquiries, however, are plentiful. 





REDWOOD. 


San Francisco. Nearly all of the redwood mills are 
closed down for the annual overhauling while thou- 
sands of employees are enjoying the holiday season 
With stock-taking at hand there is not so much interest 
being taken in spot business. However, both mill owners 
and redwood lumber agents in this city are very opti- 
mistic as to the coming year’s business and preparations 
are being made for a greater activity than ever before. 
Prices are well maintained on all grades of redwood 
lumber, its manufactured products, and redwood shingles 





Kansas City, Mo. Prices are holding stiff. Four-inch 
sap select siding, the principal item on this market, is 
being sold at about $18.75 f. 0. b. Kansas City. While 
the demand for redwood is light, the mills all report very 
little dry stock on hand and for that reason there has 
been no intimation of any sag in the price, 





NORTH CAROLINA PINE. 


Norfolk, Va. The movement of North Carolina pine 
last week was hampered somewhat by the severai severe 
snow, rain and wind storms traveling up and down the 
Atlantic seaboard. Many barges were gotten away prior 
to the bad weather but some are still held up on account 
of the 1 winds, making sailing hazardous. There ap- 
pears to be very little complaint as to the car supply 
and the movement by rail denotes the shipping capacity 
of the mills at present. The sales of North Carolina pine 
during the week aggregated about the same as the week 
previous. The demand for the upper grades continues 
brisk with prices being held very strong and stiffening 
all the time. Edge box, 4/4, sales are being more freely 
made. <A saie of 400.000 feet was made last week at 
$18 f.o.b. Norfolk. With an acceleration in demand, in- 
dications point to the market advancing to this figure on 
short notice The stock widths of box and lower are 
heing upheld strongly in comparison with edge box. 
Box bark strips, 4/4, are in very active demand and 
searce. There appears to be no stock available and a 
buyer, who purchased 500,000 feet at $13 net f.o.b. 
Norfolk during the week, stated he gladly would have 
paid $13.50 to get the stock. All the dressed items, 
especially flooring, ‘are in good demand and strong along 
price lines. The market is stronger 
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New York. The demand continues fair and offerings 
from mills are as scarce as ever, keeping the price sit- 
uation under good control. Roofers and edge box con- 
tinue the strongest of the low grade stocks and there is 
an improvement in the demand for high grade flooring 
and partition. Schedule sizes are coming in slowly, but 
no difficulty is found in disposing of these promptly at 
satisfactory prices. 


Buffalo, N. Y. Mills are not running actively at present 
and are reporting a temporary shortage of labor, the 
effect of the holiday season. The prospects are regarded 
as good for the present month’s business. The rail- 
roads are making prompter shipments, but the stocks 
at the mills are small. Dealers report a fair demand 
for the season. 





Baltimore, Md. With respect to North Carolina pine 
it is still the same old story, with stocks scarce and the 
requirements unabated. Wholesalers and retailers are in 
the market for lumber, the former scouring the milling 
sections in seareh of suitable supplies, while the latter 
importune the wholesalers for shipment. There are no 
accumulations at producing points, and local firms will 
volunteer the information that they have not a single 
stick of lumber unsold. In spite of the holidays the 
inquiry has continued active, while the mills have been 
compelled by causes easily understood to suspend opera- 
tions. The mills will not get back into regular running 
order until after January 1, the interval being taken up 
with repairs to machinery and general overhauling, while 
the working forces took their usual period for rest and 
merry-making. The consumption was also reduced, to 
be sure, but has run ahead of the production, with the 
result that the scarcity of stocks is more pronounced 
than before. Prices remain firm at the advances quoted, 
and there is every indication that they will go higher. 
Sales of edge box are being made here on the basis of 
$18 or even $18.50 a 1,000 feet, with kiln dried, stocks 
higher, and there is at present no indication of an easing 
off. While the arrivals just before Christmas were large, 
mills having made every effort to get off shipments and 
deliver them so as to obtain the money, the offerings are 


no more liberal, and the market remains very strong. 
Much construction work has developed of late, and there 
is every prespect that the requirements will be large al) 
the winter. 
_OOOOORHRH 

Boston, Mass. The genera! tone of the market is 4 
trifle dull. Prices are tirm excepting in a few instances 
where No. 1 edge, 4/4, has been reported sold at slight], 
advanced prices. Various prices on roofers are reported 
Some dealers claim that they will not sell for less tha: 
$22 for 1 by 6, while others claim they can not get mor 
than $21. Small sales in partition and finish are r¢ 
ported. 





SOUTHERN PINE. 


Chicago. Railroad business continues steadily acti, 
While wholesalers and mill representatives have be 
taking things comparatively easy during the last we: 
demand for factory and yard stock has been fai; 
Stocks at the mills are still in bad shape and retailers 
are willingly paying prices asked for stuff they war 
Yardmen are having plenty to do filling building order 
The outlook for 1913 is very rosy. 

St. Louis, Mo. What bade fair to be one of the mo 
unprofitable years in the history of the yellow pine trad: 
due to all manner of adversities which beset the manu 
facturers and dealers on all sides, turned during th: 
closing months for the better, creating at the close 
happier condition than the lumbermen have known for 
many years, if ever before. The floods of the first pari 
of the vear and the car shortage of the last part, coupled 
with iabor and other disturbances in between, reduced 
shipments and profits to a minimum. With these de- 
terring influences now out of the way, trade has mad: 
one of the most stupendous recoveries on record, and the 
advent of 1913 finds business prospects all that can be 
desired. Stocks everywhere are low and broken. Mill 
stocks are fairly well intact but all dry stock on hand 
has been sold for some time and only awaits shipment 
The car situation is much relieved and shipments aré 
progressing nicely. Stocks in consumers’ hands are below 
normal, a conditions due more to the recent shortage of 
ears than to the fact that the dealers failed to order 
Inquiries from all sources and from all sections of the 
country are coming in with more freedom than they 
usually do and orders are unprecedented for the time 
of year. A thorough knowledge exists among the buyers 
regarding trade conditions and there is a marked absence: 
of price haggling. Much business is being offered with 
open prices. Shippers are not yer able to accept mucl 
new business despite the fact that the car situation is 
greatly relieved. owing to all being behind in their 
shipments. Great care is being exercised in booking 
orders as the shippers do not wish to be caught with 
fat files on a rising market. The impression prevails that 
March 1 will see all items $1 and $2 higher than they aré 
now so that ali Jumber bought between now and that 
time will be bargain lumber. The excellent crop condi- 
tion and the prosperous condition of the country augers 
well for the biggest vear the yellow piners ever have had 


Kansas City, Mo. A further stiffness was noticeable 
in the southern pine market last week. While the volume 
of business was not large, of course, because of the holi- 
day season, the inquiries and the general attitude of 
buyers indicates that they are not looking for any 
lower level of prices and they are inclined to take ad 
vantage of the hest that can be obtained now rather than 
run the risk of a further increase. There is every in- 
dieation that the buying next month will be very heavy. 
From the wholesalers’ and millmen’s standpoint the past 
season has heen a very successful one on the whole. 
Business was not remarkably good early in the season 
and prices were not high to begin with, but they worked 
up to a good level in a normal manner and there was very 
little . fluctuation Retailers report that they have not 
advanced prices in keeping with the raises of the whole- 
sale figures, but for the most part they have done a 
good volume of business and are much pleased with the 
season. The yardmen have been very cautious the latter 
part of the year not to buy except what they actually 
needed for the trade, the result being that the new year 
is opening with very small stocks the rule throughout 
this section. Southern pine men—manufacturers, whole- 
salers and retailers—all figure on a most successful year 
the coming season. 


New York. The demand frem the yards is a little 
slower than it was a month ago, but it is heavy enough 
to take care of whatever stocks are desired to have 
moved from the mills. Prices are strong and inquiries 
continue uninterruptedly. There is a good class of work 
from large contractors being figured upon for early 
spring work and mill men anticipate a firm demand right 
up to summer. The car shortage situation is reported 
relieved at most mill points, 





Buffalo, N. Y. The car situation is a little easier than 
it was several weeks ago, but the mills are still behind 
with their shipments and it will be several weeks before 
some of them catch up. Prices are still holding very 
strong and are more likely to advance this winter than 
to decline, according to mill representatives. Local trade 
is fair. 

Pittsburgh, Pa. There is marked strength in all parts 
of the list for yellow pine and shipments are coming out 
quite freely but are not up to the call of the trade, which 
seems to be hungry for stocks. The car supply is better, 
excepting in the Southwest, where it is moving somewhat 
slowly, both storms and shortage of cars having their 
effeet. Prices are very firm, especially for timber and 
bill stuff. 


Boston, Mass. Sales have been few in the last week. 
Prices are firm with the exception of rift flooring, which 
has been sold at- lower prices than previously. While 
shipments are coming along better, waiting orders and 
customers demanding their stock create a serious con- 
dition. 





Baltimore, Md. With regard to Georgia pine it is the 
same story that has been told over and over again in the 
last months. ‘There is no abatement in the demand for 
lumber, with the northern markets espec ially receptive, 
while the output of the mills seems to fall short of the 
requirements of the trade, The last week or ten days, 
of course, have been taken up largely with the over- 
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jauling of plants, while the working forces enjoyed the 
jolidays, and there will,be no very energetic resumption 
of activities until after New Year. But even while the 
‘ock taking, the closing of accounts and other details 
incidental to the end of a year engaged the attention of 
nembers of the trade, buyers were getting ready to be off, 
id the indications are that the competition for stocks 

ptoducing points will be keener than ever. One firm 
jere closed a large order over the long distance telephone 
in the course of a few minutes, which shows the eager- 
ness of buyers to take stocks. It does not appear to be 
a question of prices so much as_ of ability to make 
delivery and the indications now are that this condition 
will become intensified during the winter, especially if 
the operation of mills is interefered with. 


Cincinnati, Ohio. Retailers are still busy, the demand 
}eing exceptional for this time of the year. Receipts 
of yard stocks has been heavy for the last ten days 
and the badly depleted stocks of the Jast few months 

e in much better shape. Prices remain firm, few 
concessions being reported by wholesalers who are book- 

gz a big business for early delivery. Very few dealers 
ire holding off for lower prices as it is the general 
opinion that present prices will rule for a month or so with 

iff advances sure to come early in the spring. All 

suuthern mills big and little are very busy and well sup- 
plied with orders and will only take on new business at 
attractive prices, 





CYPRESS. 


Chicago. Demand is seasonable. Values are firmly 
maintained and all the advantages gained the last several 
months are held. Yard demand is steady and factory 
tock is decidedly active. Lack of cars is still causing 
mills much trouble. 


St. Louis, Mo. The close of the year finds the cypress 
market riding on an even keel. The dealers do not. buy 
eavily at this time of year, and the cypress market is 
not showing the same degree of strength that is shown by 
the yellow pine and hardwood market. 3ut the indi- 
cations are that early spring will see a trade revival in 
ypress unprecedented in the trade. The prediction is 
based upon the excellent condition of the country. The 
car situation is so greatly relieved that shipments are 
practically unimpaired now. Prices are fairly well 
maintained. 


Kansas City, Mo. The demand for cypress yard stock 
s better than usual for the closing week of the year. 
Mills are finding it easier now to dispose of their lower 
grades to advantage. The mill supply of cypress is not 
large enough to make any easier prices probable in the 
near future, dealers say. Uppers are stiff in price and 
there is practically no change in any cypress items. 


New York. The demand for cypress continues on a 
par With what it has been the last month or six weeks. 
Prices hold firmly and very little change in any point 
is reported. Stocks are about ample for current re- 
quirements, but wholesalers claim that millmen have 
liftle stock ready for shipment to this point and an un- 
usually active demand from western and more southern 
consumers, 


Buffalo, N. Y. Demand is rather light just at present, 
owing to the season, but dealers look forward to a 
normal amount of trade this month. Prices are holding 
very firm and are likely to continue so in future, judged 
by the situation in competing woods, 


Baltimore, Md. Information about the state of the 
cypress trade is generally of a most encouraging char- 
acter. As far as can be learned stocks everywhere are 
very low, with many of the yards almost entirely out 
of supplies, while the inquiry is insistent and even urgent. 
Of course the demand has been held somewhat in abey- 
ance during the last two weeks, but it may be expected 
to reassert itself with renewed energy after January 1, 
for there is much building in prospect and in addition, the 
assortments of dealers are so depleted that considerable 
replenishing is necessary in order to afford even a 
reasonable selection. The range of prices is either firm 
or higher. Expectations of an easing off can not be 
entertained in view of all the conditions. Even a 
further advance is among the probabilities of the near 
future. 


Boston, Mass. Cypress sales have not shown up well 
the last week, but this condition is always expected at 
this time. Four-four No. 1 shop is not plenty compared 
with what was being offered at this time last year. 
The lower grades of cypress sell well, but are becoming 
hard to obtain. 


Cincinnati, Ohio. Cypress trade is in very good condi- 
tion. Stock is none too plentiful, the low grades being 
especially hard to get and dealers are kept constantly 
on the hunt for desirable stocks to supply the increasing 
demand. In the better grades almost the same condition 
prevails, the long building season has been a constant 
drain on cypress for outside wood work. Prices are very 
firm, 


Columbus, Ohio. There is a good demand for “cypress 
from all quarters and the prices are strong in every 
partifular. All concessions off of the list have been re- 
moved, The bulk of the stock is now moving towards 
the east. Stocks are still light and demand is good, 





SHINGLES AND LATH. 


Chicago. But little demand was noticed for red cedar 
the last week, trade not having shown any particular 
activity. Prices remain about the same as those quoted 
last week. White cedars are in fair movement, with 
prices firm. Lath are strong. 


Minneapolis, Minn. -Orders continue to come, the vol- 
ume being unusual for the holiday season and indicating 
an interest in the market. Orders are coming from 
yards which have run low and do not want to take too 
many chances on delays in shipments. Prices are steady 
at $1.70 for stars and $2.10 for clears at the mill. Ad- 
vances are expected before spring. Owing to the good 
conditions some mills are reported to have made a very 
short pause for the holidays. 


Tacoma, Wash. The red cedar shingle market is 
standing. There is a fair demand. Prices have not 
stiffened any but there are almost no mill stocks and 
any increase in demand must necessarily advance prices, 
say millmen. The shingle manufacturers are optimistic 
and believe the 1913 outlook for fair trade and good 
prices is very encouraging. 


Seattle, Wash. Orders for red cedar shingies are 
numerous and prices are firm, with signs of an advance 
in a short time. A large number of the shingle mills of 
western Washington are not operating at present owing 
to weather conditions. This fact, together with the 
scarcity of cedar logs, indicates an advance in prices, 
provided the demand continues as good as at present. 


Kansas City, Mo. Some mills are asking 5 to 19 cents 
more for shingles, but the market generally has not 
advanced. The unanimous opinion of shingle men, how- 
ever, is that there will be a sharp advance with the 
opening of the spring demand. Mill men are not showing 
any eagerness to sell at the prices now being quoted. 
The demand is small, but that has had no effect on 
prices and the inquiries show that there is a brisk busi- 
ness in prospect for the next thirty days. The lath de- 
mand has been pretty active the last sixty days, but 
has slacked off perceptibly. Southern pine lath are firm 
while cypress, both No. 1 and No. 2, are very strong 
and hard to get. . 


Buffalo, N. Y. Demand will be moderately good as 
long as the weather remains open. The unsteadiness of 
Pacific Coast prices still disturbs this market and drives 
out of the trade some good lumbermen who would 
otherwise handle them largely. The prices of red cedar 
are always low enough to practically drive other sorts 
out of the market The only competitor at present is 
redwood. . 


Boston, Mass. ‘Trade continues a little quiet in shin- 
gles, the snow and cold weather having had the effect of 
holding up operations where shingles are used. Prices 
are as last reported, with white cedars having the call 
over the Pacific coast product. 


Cincinnati, Ohio. Shingle prices are firm with very 
little consumption. Stocks are low and dealers are hesi- 
tating as to buying in quantities as rumors of lower 
prices are reaching here although there have been few 
concessions offered. Just a little more firmness would 
stimulate buying for the big season that is bound to 
come next year. 


Columbus, Ohio. The demand for shingles is good in 
every respect for the time of the year. Building opera- 
tions have been active and as a result there has been 
a fair movement up to date. Prices for red cedar shingles 
are clears, $3.55; stars, $3.05; Eurekas, $4.05. The lath 
trade is rather quiet but this is usual for the time of the 
year. 


MISCELLANEOUS CABINET WOODS. 


The latest reports from London indicate that mahogany 
stocks are at a very low level and though the demand 
is strong, very few cargoes are coming to hand to supply 
the needs of the consuming trade. Prices are high and 
logs that are suitable for almost any purpose will be 
promptly taken on arrival. Conditions at Liverpool with 
respect to mahogany and other cabinet woods do not 
differ greatly from those at London. At the latest 
auctions reported a representative company of bidders 
was present and high prices were obtained in practically 
every instance. Even the smaller and defective logs 
that were offered sold well and, of course, the figured 
logs brought excellent prices. 








COOPERAGE. 


Chicago. As usual, the holidays are dull and orders 
for barrels show a falling off over the moderate trade of 
previous weeks. A trifle higher price is asked but few 
sales can be made over $1.375 for six-hoop oil barrels or 
tierces. A moderate inquiry exists for iron-hooped pork 
barrels. Wooden-hooped barrels are unsalable. Offer- 
ings of staves are plentiful and sellers finding that coop- 
ers are unable to get better prices for barrels are in- 
clined to reduce their prices for staves. Circled heading 
is now offered more freely and will probably sell at lower 
prices. Unusual hog receipts last week made no impres- 
sion on the cooperage market. A good demand exists 
for whisky. staves, distilleries running to their capacity. 
Slack staves continue firm on account of old contracts 
which expired January 1, leaving sgme speculators in 
stock unable to give mills shipping directions. Excessive 
competition, close margins and prospects for large output 
from the mills are not encouraging to many of these 
dealers. Ash butter tub staves are in moderate demand 
around $12 a thousand. Extensive preparations are being 
made by the Michigan racked ash-hoop men for the 
spring trade. Prices remain steady. Coiled elm hoops 
and head liners are dull and lower, say A. & H. Gates 
in their report on market conditions. 


No. J, 28%-inch Michigan elm flour staves, 
a Wo cecancasnsaseccsesessteae 10.00 
No 1, 28%-inch Wisconsin _ flour “staves, 
ee 





L cucdsdbdeeeeedee¥a0u ane snes eeneens 10.00 

No. 2. 2&8%-inch elm staves, “net nome Nominal 5.50 
No. 1, 17%- _— kiln dried Lean heaa- 

IMR, DEF BEC ccccccssccccscecccccccecses 07% 
No 1, 17%- finch gum “heading, per ‘set, nomit- 

DOE nn6b0sceenscasgoccees «+e. No demand 
No. 1, 28%- ‘inch’ gum "staves, nominal. . +... No demand 
M. R., 80-inch gum staves....... ihons 8.50 
T'atent coiled elm hoops, 6-foot, per W. is Boee 10.50 to 11.00 
Patent coiled elm hoops, 5%- -foot, per M. 9.50 to 10.00 
Patent coiled elm hoops, 5-foot, per M...... 9.50 
Half barrel staves, elm, per M........ a 6.00 to 6.50 
Half barrel basswood heading, per set. -05 
Hickory hoops, flour barrel, per wee 4.00 to 4.50 


Hickory hoops, half barrel, per M... 


Head lining, car lots, per M, 12-inch....... .30 to ~o9 
Head lining, small lots, per M, 18-inch. .60 
Ten-round hoop barrels ...-eeseeeeeees ece is 46 
Fight patent hoop barrels .........-> 46 
Four patent and four hickory hoop barrels. 45 
Tw patent and six hickory hoop — 45 
Four patent and four wire hoop barrels.. 45 
Half barrel, G-hoop ...cccccccccsccccccece .87 to .88 
No. 1 white ash butter tub og aga oe peveces  aaite to 12.50 
Flat ash. 5%-foot hoop, per M..........-- 8.29 

White oak. ofl] staves, per M..........-6% 35.00 to 36.00 
Wi Se Cmccorice ici circa aie No Demand _ 
Hickory box strapS ......e cece ccceevececs 14.90° to 15.00 
TiAl CISFCOD. 6 io sce 0's 0.50 00s c0tee cee ececerees.s 1.20 to 1.35 
Pork DAPTEIS 2. ccccccccscscsscccveccescces 1.00 to 1.07 
Pork barrels, ash .......-+++6> ere rere 92 to .95 


Advertisements will be inserted in this department at 
the following rates: 


For one week, - - . 25 cents a line. 
For two weeks, - - 465 cents a line. 
For three weeks, . . - 60 cents a line. 
For four weeks, - ~ . - 765 cents a line. 
Nine words of ordinary length make one line 
Heading counts as two lines. 
No display except the headings can be admitted. 
Remittances to ace ompany the order. No extra charge 
for copies of paper containing advertisement. copy must 
be in this office not later than Wednesday morning in 
order to secure insertion in regular department. All adver- 
tisements received later will be placed under heading Too 
Late to Classify. 








NOW IS THE TIME. 


DON’T put off advertising for there will be no 
better time than the present to make your wants 
known or to sell anything that you have for sale. 
There are always readers looking for Employees or 
Employment. In fact, you can get anything you 
want by advertising in the Wanted Columns of the 
AMERICAN LUMBERMA® 


Want to Sell Something? 


You can sell anything of interest to the Lumber 
World or its associated industries by inserting an 
advertisement in our For Sale Columns. We have 
hundreds of testimonials from people who havi 
advertised in the AMERICAN LUMBERMAN, stating 
the good results obtained from their advertisement 
in the Wanted and For Sale Department. 


It Pays to Advertise. 


The advertising columns of the AMERICAN LUM 
BERMAN furnish a living exemplification of the fact 
that advertising pays. The Wanted and For Sale 
Department of the AMERICAN LUMBERMAN is a 
clearing house for the whole Lumber World. Buyers 
and Sellers brought together through this medium 
at small cost. For quick returns and good results, 
send your classified advertisement to the AMERICAN 
LUMBERMAN. We would like to prove this state 
ment and trust you will give us an opportunity to 
do so. Write at once to the AMERICAN LUMBER 
MAN,‘ 451 S. Dearborn St., Chicago. 


\. y, 














Too fate To Classify | 





FOR SALE—EXCELSIOR MACHINERY. 


12 Double Fisher & Davis excelsior cutting machines and 
tools. 
1 Baler. 
1 Splitter. 
Shafting. 
Boiler and engine and pump. 
Will sell machinery or the plant as it stands at War- 
saw, six miles below a _power dam. 
Address . a. MILLER, Madison, Ind. 


SUCCESSFUL EXPERIENCED LUMBERMAN 
From stump to consumer seeks position as manager of a 
large sawmill operation. Records are clear and results as- 
sured. Address “W. 125,” care AMERICAN LUMBERMAN,. 


WANTED-—THE NAME OF EVERY COMPANY 
Operating a store without is erg Coupon Books. On re- 
ceipt of name we send our catalo 

ALLISON COUPON CO., Indianapolis, Ind. 


500,000,000 FT. HARDWOODS ALSO 
Tracts of 19,000 acres and 4,300 acres, all in Louisiana. 
15,000 acres Arkansas. 40,000,000 ft. stumpage (18,000,000 
ft. of it fine cypress) in Mississi ppi. 

H. 8S. BLACKWOOD. Helena, Ark. 

















COLLECTIONS BY RETAIL LUMBER DEALERS 
A series of letters by AMERICAN LUMBERMAN subscribers 
giving their views on the best way to handle the accounts 
of a retail lumber business. These letters offer many excel- 
lent ideas, and it will repay any retail lumber dealer to 
read them carefully. Fifteen cents, postpaid. 
AMERICAN LUMBERMAN, Chicago. 


Wanted: Cmployees 


WANTED—EXPERIENCED BOOKKEEPER 
With knowledge of line-yard ledger work. State experience, 
references and salary required. 

GALVIN-WALSTON LUMBER CO.. LTD., Winnipeg. Man. 


GET A COPY TODAY 
“Seience of Organization and Business Development,” by 
Robert J. Frank, of the Chicago Bar. The Law and Pro 
cedure of Organization, Financing and Development of Busi 
ness Corporation in ONE BOOK. Write today and get a 
copy for your desk or library. Morocco binding, $2.75, sent 
postpaid. AMERICAN LUMBERMAN, Chicago, III. 
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| Wanted:Employees | 


| Wanted: Employees | 


[_ Waned: Employment] 





WANTED—SUPERINTENDENT AND ESTIMATOR 
For sash, door and interior trim factory. State what expe- 
rience you have had and salary expected. 

THE CONSTANCE LUMBER CG., Mansfield, Ohio. 


WANTED—COMPETENT AND EXPERIENCED 
Manager retail yard in Northwest. Consideration given only 
to replies giving age, former experiences and references. 

Address “T. 107,” care AMERICAN LUMBERMAN. 


APPLICATIONS ARE INVITED 
For the appointment of General Manager of an ~ yortant and 
well-known lumber company in the interior 3ritish Co- 
lumbia. Applicants with Western experience pal tery Ex- 
ceptional executive ability coupled with a thorough practical 
knowledge of the industry in all its branches essential. Suc- 
cessful applicant will be required to commence his duties 
within one month of selection. Address in confidence with 
full particulars and salary expected. 
“W. 101,” care AMERICAN LUMBERMAN. 


WANTED SEVERAL RETAIL YARD MANAGERS 
Must be hustlers and know how to get results. 
BAKER LUMBER CO., Salt Lake City, Utah. 


WANT A STRICTLY SOBER HARD WORKING 
. Young man, twenty years or over, that knows how to meas- 
ure lumber and something about the grades, who is willing 
to work on a hardwood yard in northern New York and do 
some extra loading: a good chance for a hustler. 
Address “W. 124,” care AMERICAN LUMBERMAN. 


WANTED-—PARTY TO LOG AND SAW 
Or log forty million feet of hardwoods in Southwest Vir- 
sinia, mountain district. Address 
ROSSLYN LUMBER CO., Southern Bldg., Washington. D. ¢ 


SUPERINTENDENT WANTED. 
$2,400 salary the first year for a first class, experienced 
wood working machinist, of good address and appearance, 
to be general superintendent for a factory in Middle West. 
manufacturing store, bank and interior fixtures. Applicant 
must be used to handling men and securing results. Ad- 
vancement. 
THE ENGINEERING AGENCY, 
1662 Monadnock Block, Chicago, Il. 




















INC.. 
20th Year. 





WANTED—COMPETENT YARD MANAGER 
For a town in West os Minnesota. Norwegian pre- 
ferred. Address “W. 115,” care AMERICAN LUMBERMAN. 


WANTED-—FIRST-CLASS SAW MILL FOREMAN 
For double band mill. Healthy location in Oklahoma. Must 
be familiar with saw-mill work throughout. Strictly sober. 
Man with family preferred. Address i 

THE CHOCTAW LUMBER CoO., Bismark, Oklahoma. 








ESTIMATOR AND ALL AROUND MILLMAN 
Wunted, competent to bill out and take measurements. 
Address “W. 103," care AMERICAN LUMBERMAN. 


WANTED—SHIPPING CLERK FOR 
Seventy-tive thousand capacity mill, cutting strictly for 
interior. State age, experience, salary wanted and give refer- 
ences. Address 

“SHIPPING CLERK,” care AMERICAN LUMBERMAN. 








ESTIMATOR AND ALL AROUND MILLMAN 

Wanted. Competent to bill out and take measurements. 
NORTHSIDE SASH & DOOR CO., 

1015 S$. California Ave., Chicago, II. 


WANTED-—CAPABLE MAN TO TAKE CARE 
Of Atlantic Works Band Resaw in box factory in middle west. 
Salary $100 per month. Must be thoroughly competent and 
have first-class references. 
Address “W. 102,” care AMERICAN LUMBERMAN. 








WANTED-ESTIMATOR BY ST. LOUIS 
Wholesale Sash and Door House, thoroughly experienced on 
lists; no plan work. Address, stating age, experience, salary 
wanted and references, ENTERPRISE, care AMERICAN LUM 
RERMAN. : 


WANTED—COMPETENT EXPERIENCED YARD 
foreman. Must understand grading lumber and handling 
of laborers and teamsters to advantage. State age, experi- 
ence, references and salary wanted in first communication. 

ALEXANDER LUMBER CO., Champaign, IIL. 


WANT—CAPABLE EXPERIENCED HARDWOOD 
Lumber inspector for manufacturer. No road work. Address 
with references, salary desired, 

“W. 110,” care AMERICAN LUMBERMAN 








*Must furnish best of references and 


WANTED-—A SINGLE MAN TO TAKE CHARGE 
Of the operating of our dimension mill, manufacturing 
white and red oak squares for chair stock. State reference 
and salary, <DWOOD DEPARTMENT, 

Mississippi Lumber Co., Quitman, Miss. 


WANTED—IMMEDIATELY 
Thoroughly competent auditor for line of retail lumber and 
coal yards in Iowa. 
Address “P. 144," care AMERICAN LUMBERMAN,. 


WANTED-STRICTLY FIRST CLASS 
Machine foreman, for planing mill, making odd work, in 
sash, doors, blinds and general millwork. One who thor- 
oughly understands keeping his machines in order, who can 
handle men, and turn the work out in a first class manner 
at an economical cost. Give references, experience, wages 
wanted. the first letter. None but — first class, sober. 
industrious, oo hustlers need ap 

NTUCKY LUMBER we NiILLWORK CO. 
Cor. 6th and A Sts., Louisville, Ky. 


WANTED-FOR MODERN MILL 
In Northern Manitoba, an ——— active, capable plan 
ing mill foreman, capable of taking charge of high-speed 
machines and band resaw, shipping capacity about ‘160, 000’ 
per day. State experience, age, nationality, references and 
salary wanted. Address 
“SPRUCE LUMBER,” care AMERICAN LUMBERMAN, 


FOR RETAIL LUMBERMEN, 

“Dustman’s Book of Plans and Building Construction,” 
covering the construction of modern homes, bungalows, farm 
buildings, barns, store fronts, store buildings, garages: also 
the various phases of construction. A good book for the re- 
tailer to show prospective home builders. Price $2 postpaid. 

AMPRTICAN TIMRERMAN, (Chicaco 

















Wanted = Salesmen 











WANTED—SASH & DOOR SALESMAN 
For Mississippi and Tennessee. State experience, age, single 
or married and salary expected. 

Address “W. 114,” care AMERICAN LUMBERMAN. 


WANTED-SALESMEN FOR ILLINOIS 
Missouri and Iowa. Men with experience in the sale of 
Cypress and Yellow Pine. 

Address “CYPRESS,” care AMERICAN LUMBERMAN, 


SALESMAN WANTED FOR THE 
Retail yard trade in Ohio who is thoroughly acquainted with 
gum, poplar and cypress planing mill products. Only high 
class man considered. Give experience and all details to 
“S. 140," care AMERICAN LUMBERMAN. 


WANTED—YELLOW PINE SALESMEN 
To know we will pay an extra high rate of commission on 
any Cypress orders you can book. Write us today. 
THE VAY LUMBER COMPANY, Quincy, Illinois. 











WANTED— Peeve AS SUPERINTENDENT 
Of planing mill. Capable of listing from blue prints, est; 
mating, detailing and handling men and work in ao tape 
way. Sober, industrious, married, 20 years’ experion 
Best of reference. Address 

“W. 116." care AMERICAN LUMBERMA\ 





EXPERIENCED HARDWOOD SALESMAN WANT S 
Situation, selling in Indiana or northern Illinois. — f. 
lished trade and can give results. 

Address “W. 117." care AMERICAN LUMBERMA 


POSITION WANTED BY EXPERIENCED 
Retail yard manager. Seven years’ experience. Mat | 
age 31. Speak English and Skandinavian languages bust 
of references. Address KE. B. BENSON, Randall, [o\ 4 


AN EXPERT HARDWOOD FLOORING AND 








Finish mill man will be open for position after January [x 
Can handle any maple or oak proposition from yard to 
Address “S. 137." care AMERICAN LUMBER) 





WANT-—POSITION AS BAND FILER OR SAWYER 
Can furnish good reference as to ability, ete. Can 
at once. Address I. J. STILLMAN, Unicoi, Ter 


FIRST CLASS BAND SAW FILER 
Wants position ; best reference ; married, sober and st: 
Address “W. 118.” care AMERICAN LUMBERM\ 


EXPERT ACCOUNTANT & AUDITOR 
Ten years’ experience with retail, wholesale and =m: 
facturing lumber concerns, and 5 years as public account 
At present employed as auditor for one of the largest m: 
facturers in the South operating ten mills and sey 
sales offices 
Address “S, 100," care AMERICAN LUMBERMAN 


WANTED- POSITION 
With some good live firm, who appreciate. Capable of man 
ager, bookkeeper, foreman or office. 12 years’ retail yard 
experience with one firm, Best of reference. Illinois pr 
ferred. Would like position in Chicago. State salary. Ope: 
1913 Age 38. Address 


"M. .o22," 











care AMERICAN LUMBERMAN 


FIRST CLASS BAND SAWYER WANTS 
Position. Right hand mill. Used to all woods. Refere 
fine. Address “T. 106." care AMERICAN LUMBERMAN 


A SKILLED BAND SAW FILER 
Having 20 years’ experience desires position 
Address “W. 104,” care AMERIC AN LUMBERMAN 
EXPERIENCED LUMBER ‘BOOKKEEPER 
And general office man wants position in) sawinill offi 
Good habits and re fe rences, Married. Age 26. 
Address “W. 123." care AMERICAN LUMBERMAN 


A NO. | BAND SAWYER WISHES 
Position in modern mill; fast, steady and reliable rf: 


edge references —_ past employers. 
Address SAWYER,” care AMERICAN LUMBERMA\ 














Wanted: Mill Mechanics 


WANTED—MILLWRIGHT 
A good live young millwright capable of acting as mill 
foreman in a double band mill. Work the year round. Must 
be married man. Address 
BAY DE NOQUET CO., Nahma, Mich. 


WANTED-—TEN MILLWRIGHTS. 


Wages 40 cents per —. Address ; : 
F. E. VAN ALSTINE, Phillips, Wis. 


WANTED-A FIRST CLASS ENGINEER 
For saw mill in Montana. Permanent emerge to right man. 
ave experience with 
First class state 

















saw mill machinery and also dynamo. 
license required. 
Address 


A NO. i CIRCULAR SAW HAMMERER. 

Must be young, strong, quick worker; a man who can turn 
out the work. Must take stock in our company ; the dividend 
will pay for it; no cash necessary. ‘To the right man. we 
will pay good wages; no lost time. Don’t write unless you 
are the right man, and want to better yourself. Give refer- 
ence as to character and ability 

J. H. MINER SAW MEG. CO., Lumberton, Miss. 


“R. 117,” care AMERICAN LUMBERMAN,. 








WANTED—ONE CABINET MAKER FOREMAN 
experienced in store and bank work and house building. 
Must produce results. Good wages, steady work. Address 
ANDERSON MFG, CO., Tullahoma, Tenn. 


WANTED-—FIRST CLASS YELLOW PINE BUYER 
Must have extensive acquaintance with Louisiana, Texas 
und Arkansas mills and be thoroughly familiar with grades 
of yard and shed stock. Preference will be given young men 
und especially one with sales experience. 
Address “Tr. 109," 





care AMERICAN LUMBERMAN. 


WANTED—EXTRA GOOD MAN 
‘To take charge of retail lumber and coal yard, central Ne 
braska. Keen competition. Hustler with strong personality 
and absolutely reliable. Nothing else will do. 
Address “T. 125." care AMERICAN LUMBERMAN 








VALUE VS. CHEAPNESS 

You can buy a tally card for a penny or two, while the 
“Climax” tally book omts 75 cents a copy or $4 for six, yet 
thousands of them are sold, and hardwood men who once use 
them always use them. Why? 3ecause they are the best. 
Vr = pages and description address 

RICAN LUMBERMAN, Publishers, Manhatt: i] 

431 South Dearborn St., Chicago. allt 


SP EMENOES SHIPPING CLERK 
Capable of taking charge of lumber from the s 
cars, wanted about February 1, by a mill in orthaee teat 
toba, with shipping capacity of from seven to eight cars 
per day. State age, experience, references and Salary wanted. 
Apply to “SP RUCE LUMBER,” care AMERICAN LUMBERMAN. 


: WANTED—A COMPETENT MAN 
To run a band and veneer mill. Must be able to fl 
saws. Address “G. 126,” care AMERICAN LUMBERMAN. 


WANTED—GOOD WALNUT LOG HEWER. 
C. J. FRANK, Logansport, Ind. 
WANT-—LEVERMEN FOR CABLEWAY SKIDDERS. 


Positions Northwest 9nd Bahamas. 
Apply BOX 1417, Jacksonville, Fla, 

















LUMBER SHED CONSTRUCTION. 

Met L. Saley’s Intest book for retail lumbermen on the 
construction of lumber sheds, offices and other buildings, with 
plans. Some very handy and useful “Shed and Yard Con- 
veniences” are aiso illustrated and described. $1.50 post- 


paid 
, AMERICAN LUMBERMAN, 431 S. Dearborn St., Chicago. 


Wanted-Cmployment | 


WANTED-—POSITION AS YARD FOREMAN 
Manager or Salesman in retail yard. Have had considerable 
experience in the lumber business, also in the sash and door 
business in that capacity. I am 39 years old and have no 
bad habits. : 

Address “W. 108," care AMERICAN LUMBERMAN, 


HIGH GRADE ACCOUNTANT, OFFICE MANAGER 
All around yellow pine man, thirty, now with large corpo- 
ration, wishes make change. Fully competent take full charge 
ot large office, handle sales or buying, freight, and lumber 
claims as well as all correspondence. Long experience. Gilt 
edge references. 
Address 


PLANING AND RESAWING MILLS 
Attention! A man having 18 years’ ex — in the 
eare of band resaws, planers and mitchers, etc., wishes higb- 
grade position only. 
Address 


WANTED-POSITION AS BAND SAW FILER 
Can —_ Al references as to ability and sobriety. 
C. HAACK, 564 Mosby St., Memphis, Tenn. 


ASSISTANT SUPERINTENDENT 
First class estimator and salesman; good detailer. Un- 
derstand plans thoroughly. Accustomed to traveling and 
closing contracts, Good references. 
ddress “T, 121,” care AMERICAN LUMBERMAN, 











“W., 109," care AMERICAN LUMBERMAN. 





“W,. 112,” care AMERICAN LUMBERMAN. 

















A MAN WHO HAS HAD EIGHT YEARS 
Experience in the manufacture and selling of lumber, and 
who is now manager of a going concern, would like to mak 
a change Jan. Ist. Will consider anything in which the: 
is a chance of adv anceme nt after ability has been shown 

Address ‘T, 124,” care AMERICAN LUMBERMAN. 


WANTED-—POSITION AS MANAGER 


Of yellow pine sawmill plant by an experienced lumberman 
after Janu: iry Ist, 1913. Can handle the proposition fron 
tree to car or to consume! References, 

Address "T. 120," care AMERICAN LUMBERMAN 


EXPERIENCED SASH & DOOR ESTIMATOR 
Wants position about Feb. Ist: IS years’ experience; age 
35: married; good reason for changing 

Address “T, 119," care AMERICAN LUMBERMAY. 


WANTED-POSITION WITH RETAIL YARD 
As manager or assistant to manager. Small town yard pre 
ferred. Am experienced bookkeeper and assistant manage! 
28 years of age, te and not afraid to work. 

Address 142,”. care AMERICAN LUMBERMAN. 














WANTED-POSITION AS SALESMAN 
Or assistant sales manager. Very familiar with Yellow 
Pine—and Coast Lumber—also with Chicago—Yard, Rail 
road and Contracting Tri ide. 
Address “S. 138,’ 


FIRST CLASS BOOKKEEPER AND 
General office man wants position. Nine years’ lumber 
manufacturing experience. Familiar with cost accounting 
and freight rates. Thirty-one, single. Best of references. 
Address “R. 124,” care “AMERICAN LUMBERMAN. 


AN EXPERIENCED HARDWOOD SALESMAN 
With trade, now employed, wishes to makes a change. Ter 
ritory New York, hiladelphia and New Jersey. 

Address “T, 110," care AMERICAN LUMBERMAN. 


care AMERICAN LUMBERMAN. 











WANT AN AUTOMOBILE? 
Put a small advertisement in the AMERICAN LUMBER- 
MAN, Manhattan Bldg., Chicago, for good results. Write us 
today. 


EXPERIENCED HARDWOOD INSPECTOR 
Open for position. Would also consider proposition for club 
house or boarding house. West Va. preferred, 

Address “T. 101,” care AMERICAN LUMBERMQN. 


ACCOUNTANT AND OFFICE MAN 
Not a beginner, but one who has had years’ experience in 
lumber, corporation and cost accounting, desires a position 
where there is opportunity for advancement. A1 references 
from present and past a Age 33; married. 
ddress “tT, 100,” care AMERICAN LUMBERMAN. 


WANTED-POSITION AS OPERATIVE 
Millwright in healthy location; prefer mill of 50 or 60 M 
capacity. Salary not so important as steady employment. 
Engineer and blacksmith. Any southern State. References 
furnished. Address ARTHUR SHAY, Angie, La. 


DO YOU WANT A GOOD POSITION? 

We can help you to secure a position. Filers, sawyers, 
engineers, mill mechanics, woodsmen, millwrights, skidder- 
men, loaders, buyers, inspectors, salesmen, bookkeepers, ste- 
nographers, clerks, shipping clerks, estimators, sales man- 
agers, yard foremen, mill superintendents, managers of de- 
partments. If you want a situation or would like advance- 
ment, yey sy in — AMERICAN a soggen eed ane get re- 
turns. Now is the time. We reach the peopl 

AMERICAN LUMBERMAN, Manhattan Bldg., 431 South 
Dearborn St., Chicago. 
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